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Up for Air 
* 


1942 will go down in history 
as the year the horse replaced 
the auto. Then, in 1943, the 
horse replaced the sirloin. 


The advent of gasoline ration- 
ing was received with forebear- 
ance and calm resignation in 
the Midwest — it says here in 
the script. 


Many hearts are heavy through- 
out the land. Some of us have 
sons who have gone to war. 
Others have given their extra 
tires to Railway Express. 


Correspondents say the con- 
tinued Jap activities in Guadal- 
canal are mainly for face-sav- 
ing purposes. Meanwhile some- 
thing pretty drastic is happen- 
ing to their honorable tails. 


Copper got so scarce that a 
paper penny was offered in 
Idaho as a substitute. If it would 
help Mr. Jeffers any, business 
men would be glad to sacrifice 
the rubber dollar, too. 


Hitler's boasted intuition has 
fallen off to about 50 per cent 
efficiency. He can still tell 
what’s going to happen. But 
now he doesn’t know what to 
do about it. 


Maybe Adolph will vote Gen. 
Eisenhower the 1942 Academy 
Award for Military Idiocy. 





WHAT DO 


YOU MEAN JUST WHAT WE SAY 


COMPLETELY & THAT THE ENTIRE 


SOCKET SCREW IS 
COLD FORGED? Compl FTELY 


COLD FORGED 


BY THE HOLO-KROME 
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HOLO-KROME Distributors 


have a unique Sales Story 


A patented method of manufacturing unique 
in the history of the Socket Screw Industry 
... Continuous fibres for greater strength. .. 
Additional strength imparted by the Com- 
pletely Cold Forging process . . . Precision 
made from exacting standards . . . Laboratory 
analysis to accurately determine physical 
properties . . . Every single Screw given an 
individual hand inspection . . . Yes, 
Holo-Krome Distributors do have a unique 
Sales Story! 


} a pi a KROME THE HOLO-KROME SCREW CORP. 


HARTFORD ° ° ° CONN. U.S.A. 
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COMBINATION 
WOOD AND STEEL SCREW 

CONVEYOR TROUGHS 
TO CONSERVE STEEL 


Our ships, tanks, guns and aircraft are the front line 
defense of American liberty. Industrial uses of steel must 
be measured by actual necessity and the tonnage reduced 








with consideration for safety of life and fire hazard only. 


Designs heretofore made popular by conveniences and 
the ultimate in years of service must be re-engineered as 


metal savers. 


LAG 


SCREWS 


Section thru Combination Wood and 
Steel Screw Conveyor Trough 


The necessity for an uninterrupted flow of food 
products to sustain our soldiers while operating 
ships, tanks, aircraft and artillery has taxed 
existing materials handling equipment. Exten- 
sions and replacements thus made necessary can 
now be accomplished with the Link-Belt Combi- 
nation Wood and Steel Screw Conveyor Trough. 


Adapted to all standard screw conveyor fittings. 





Complete unit showing how standard 
inside or outside box ends and cast iron 
discharge spout can be applied. 


¢ 


STEEL | 


r 


Illustrating how Combination Wood and 
Steel Screw Conveyor Troughs can be con- 
nected to existing all steel troughs. 


Will connect with existing steel troughs without 
costly alterations. The drop bottom feature facil- 
itates cleaning or replacement and gauges of steel 
adopted as standard conform to those listed for 
all steel trough, not exceeding No. 10 gauge. 


Link-Belt engineers have a thorough knowledge 
of limitation orders and are at your service in 
this vital war effort. 


LINK-BELT COMPANY 
Engineers and Manufacturers of Materials Handling and Mechanical Power Transmission Machinery Since 1875 
Chicago, Indianapolis, Philadelphia, Atlanta, Dallas, Pittsburgh, Cleveland, Detroit, San Francisco, Toronto 
Offices, warehouses and distributors in principal cities 
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HEN you sell Watson-Stillman high-pressure, high tempera- welding fittings, designed with more than ample metal sec- 

ture Forged Steel Fittings for all of your customers’ needs tions and built with uniform wall thickness. 
you know it’s good business to bank on their reputation for Tees, 90° elbows, 45° elbows, street elbows, laterals and 
extra endurance proved by thousands of users. They assure crosses are forged solid from steel billets. Couplings, reducers, 
good profit now and for years to come. bushings, caps and plugs are machined from solid bars. 

The Watson-Stillman line includes screwed fittings and socket Bulletin A-3 lists all available Watson-Stillman fittings. 


Mes P dé 


HE double diamond W-S trademark on a valve assures your therefore giving a margin of safety on lower pressures. 
customers of the same heavy-duty sturdiness that it stands for New valves have been added to make the line of greater use. 
when they see it on a fitting. Like Watson-Stillman fittings, these valves are available through 
Watson-Stillman makes bronze and forged steel globe, angle mill supply distributors. Be sure you are among them. 
and check valves for high-pressure, high-temperature service, Bulletin A-4 describes and illustrates these valves. 


FREE Just write us on your business letterhead and ask for fir, * - 
Bulletin A-3 on Fittings and Bulletin A-4 on Valvesiog, Vines 
The Watson-Stillman Co., Roselle, N. J. soar < . " 


Engineers and Manufacturers of Forged Stee 
Valves and Fittings, Hydraulic Machinery an 
Equipment— Hydraulic Presses, Pumps and Jack: 
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In the Automotive, the Aviation 
and Industrial Industries . . . 
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GROWS IN 
LEADERSHIP 









Thermoid Products, as war materiel, are 


assuming a position of growing importance... 
the shops and plants of the Arsenal of Democ- 
racy are receiving a constant stream of 
Thermoid goods-to-make-goods...and an 
extended research and development program 
is at work on new and improved products for 


the future. 
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Thermoid’s Complete Line 


Users and distfibutors alike find it a real 
advantage to get the complete line of industrial 
rubber and friction products, from one pre- 
ferred, dependable source. 


The Thermoid line includes Hose and Flat 
Belting and V-Belts and Drives and Packings 
and Industrial Brake Linings—all with one 
family name. ; 


Thermoid’s Personalized 
Attention 


The distributor finds Thermoid able to render 
definite, practical help with his individual prob- 
lems.’ In many cases, Thermoid’s territorial 
analyses have guided distributors in obtaining 
profitable volume from previously ‘undeveloped 
markets. Thermoid’s trained field men provide 
individualized engineering and sales help. 


But Thermoid Sales Service is broader than 


these two phases — get the complete story, with 
evidence of outstanding results. 


Thermoid Products Are 
Quality Products 


Rationing and regulation do not extend to the 
use of superior ability and skill. More than 60 
years of engineering and manufacturing experi- 
ence lies behind every Thermoid Product thpt 
is being made today. Users and. distributors 
alike can be confident that every Product. is 
the very best the law allows. 


Thermoid is Preparing 
Tol am Keliitelaceh Aum Kol) 


The largest staff of engineers and manufactur- 
ing experts in Thermoid's 60-year history is 
working overtime in enlarged and expanded 
laboratories, carrying on a continuous pro- 
gram of research and development work. 


The Thermoid Products of the future will reflect 
the successful solutidns of today's problems — 
they will be outstanding developments in their 
respective classifications! 


Thermoid Bulletins feline Practical Help 


‘In order that industrial rubber products now in use, and now being installed, 
shall receive the best possible care, Thermoid engineers have prepared a 
series of bulletins containing specific installation and maintenance sugges- 
tions. These bulletins are available free, to be passed along to me men who 


can and should put the principles into practice. 


Please order by number, to well waste. 

1 Transmission Belting—Flat and V-Belts 
2 Conveyor Belting 

3 Elevator Belting 

4 Air Hose—Water Hose 

5 Steam Hose—Creamery Hose 

6 Oil & Gasoline Hose—Suction Hose 


7 Welding and Chemical Hose—Paint Spray 
and Miscellaneous Hose; Tubing 


} Industrial Brake Linings—Clutch Facings 


Thermoid 
Rubber 





DIVISION OF THERMOID CO. 
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Thermoia 


BULLETINg 


THE» THERMOID LINE INCLUDES: Transmission 
Belting « Multiple V-Belts and Drives * Conveyor 
Belting « Elevator Belting * Wrapped and Molded 
Hose * Sheet Packings « Industrial Brake Linings 


and Friction Products « Pulley Lagging 
Rubber Covered Rolls. 


° TRENTON *® NEW JERSEY 
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SKILSAW REACHES THE 


INDUSTRIAL 


MARKET! 
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SKILSAW 
REACHES THE e 
SHIPBUILDING 

MARKET! 


SKILSAW, INC. 
4757 Winneme< Avenue, Chicago 


teow Yar + Bevten + Guffute + Philedsinue - Cleveland + Gewet + indienapatte 
heute + Kansan City + Aifente + Mew Orinans + Getter + tov Angutes 


SKILSAW= TOOLS 


'S MANOS MORE 
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SKILSAW REACHES THE 


RAILROAD 
MARKET! 
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SKILSAWTOOLS 


* MAKE AMERICAS HANDS MORE PRODUCTIVE x 
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SKILSAW REACHES THE 


WELDING 


MARKET! 
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INBRAKOY 


SCREW PRODUCTS 


In the days ahead, plants producing for Victory 
will be calling for a continuing supply of "Unbrako" 
Socket Screws. You, the Industrial Distributors will be 
following this demand quickly as a part of your in- 
dustry's magnificent war effort. We help you with 
better than average deliveries. 

Features that make the Unbrako” line preferred 
are the knurled heads on our Socket Cap Screws that 
provide a better grip for faster production .. . the 
knurled points on "Unbrako" Self Locking Hollow Set 
Screws that lock them in place and prevent one cause 
of machine breakdowns . . . the exceptionally high 
strength and precision manufacture of all “Unbrako" 
Products. Send for our catalog. 









Knurling of Socket Screws originated with ! 5 1 


f YOU HELP THE WAR-EFFORT 
AND YOURSELF WHEN YOU 


Legs in five heights and 
widths is an exclusive ''Hallowell’’ 


HALLQWELL 


SHOP EQUIPMENT 


War plants needing work-benches can get just 
what they need exactly and quickly when you supply 
them from the 1367 ready-made "Hallowell" Work- 
Bench combinations. These benches have many out- 
standing construction features that are explained in 


the "Hallowell" Shop Equipment Bulletin. Send for it. 


Industry everywhere knows the “Hallowell” line 
through actual use and from consistent advertising. 


Ask us about our dealers’ proposition. 


| STAN DARD PRESSED 






feature. 


SUPPLY THEM 


HALLOWELL 
WOOD STOOLS 


With steel stools out for the du- 
ration, "Hallowell" Wood Stools are 
much in demand. They're strong, 
comfortable, economical. Made of 
selected wood, firmly glued. Supplied 
with or without backs. Sizes: 18°’ 
21" and 24" have one set of rungs. 
27" and 30" sizes have two sets. 
Get our Bulletin. 


Fig. 928. '‘'Hallowell'’ Work- 
Bench with laminated wood top. 
Drawer is extra. Pat'd and Pats. 
Pending. 
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The need today is for efficient tools... 

fast, accurate tools that will help us 
attain the absolute maximum in production 
of America’s necessities. 

Armour’s Abrasives are typical of the de- 
pendable, more efficient implements being 
used in countless mills and factories to build 
the Tools for Victory. For Armour is making 
abrasives for every specific use... Abrasives 
that are designed to cut faster, cleaner and 
longer ... Abrasives for cutting and finishing 
all types of materials. 


Expert Advice on the Use of Abrasives 


Let Armour’s technical counselors help your 
customers! How to cut costs and time by 
the fullest use of abrasives! How to get 


ARMOUR SAND- 
PAPER WORKS 


Division of 
ARMOUR AND COMPANY «+ CHICAGO 


MILL SUPPLIES 


longer and better service by proper treat- 
ment of abrasives! Write to Armour Sand- 
paper Works, Chicago. 




















Armour’s Fibre 
Combination 
Sanding Discs 


Just one of the many types of 
abrasives Armour produces— 
Armour’s discs answer every need in metal 
finishing work. Electric furnaces produce the 
amazingly hard, sharp aluminum oxide abrasive 
for these discs. And each grain of abrasive is 
firmly embedded on a cloth and fibre backing 
with a tough, vise-like Armour glue. Long wear 
and even cutting are assured. Serve your cus- 
tomers better with Armour’s Fibre Combination 
Discs! 


Quick service from branches in: 













Boston New York Buffalo Philadelphia 
Milwaukee Detroit Pittsburgh 


Cleveland Indianapolis St. Louis 
San Francisco Los Angeles 
Seattle High Point, N. C. Cincinnati 
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| ace Dodge Wartime Manual of Mechanical Power Trans- 
mission has been compiled to assist in solving wartime 
power problems — to conserve power, increase produc- 
tion and save critical materials. 


It is being released at a time when conservation of motors, 
power and critical materials is of vital importance. It is 
the “How Book” of the Dodge program aimed at helping 
industry to increase production — built around the fight- 
ing slogan — “put all your power in the job.” 


The new Dodge catalog offers alternate power transmis- 
sion appliances that save critical metals — and help to 
throw more scrap into the fight. It presents power trans- 
mission equipment that steps up production — saves time 
—modernizes and increases productivity of present equip- 
ment — quickly — economically — effectively. 


Between the covers of this new catalog, you will find “The 
Right Drive for Every Job” — Dodge D-V drives — bear- 





ings — pulleys — clutches and other power transmission 
appliances designed for use on individual, multi-motor 
and modern group drives. 


Modern planned mechanical power transmission is a po- 
tent weapon ready now to wage war on power and ma- 
terial waste —to get more battle power out of horsepower. 


Write today on your firm letterhead for the Dodge 
Wartime Manual of Mechanical Power Transmission. 


DODGE MANUFACTURING CORPORATION 
Mishawaka, Indiana, U. 8. A. 


THROW ALL YOUR SCRAP 


BUY U. S. WAR BONDS 
INTO THE FIGHT! 


FOR VICTORY 


THE RIGHT DRIVE FOR EVERY JO 














Veteran Edward 
Workers Keep 
Quality High 


‘KNOW HOW” LEARNED 
BY EXPERIENCE 


Increased war production has 
brought no lowering of exacting 
peace-time standards at the Ed- 
ward plant, for the Edward per- 
sonnel is well 
seasoned with 
veterans who 
have the valve 
building know 
how” gained 
from years of 
experience. 


Scarcely a 
department in 
the Edward 


PAUL NIEMETZ, a 22-year Plantis without 
veteran, assembles a 600 men with 20 


lb Edward cast steel valve years or more 
experience building Edward steel 
valves. To the buyer, this is impor- 
tant. It means that the Edward pol- 
icy of accurate workmanship, rigid 
inspection and complete labora- 
tory control will be maintained in 
such a way that today’s Edward 
valves will be just as dependable 
andgiong lived as always. 








TYPICAL REPRESSURING hook-up in Texas oil 
fields uses Edward Fig. 158 valves. These 
forged steel valves, for hydraulic and gas pres- 
sures to 6000 lb, are used in many services. 


Edward No. 101 
Streamlined to 
Save Your Time 


A POST CARD BRINGS YOU 
THIS HANDY BOOK 


To simplify war-time purchasing, 
Edward is offering a streamlined, 
fact-packed and easy-to-use BETTER 
VALVES Catalog No. 101. 


This catalog includes the principal 
valves of the Edward gi 
cast and forged steel fae 
line, complete with Bay 
illustrations, de- Jj 
scriptions and di- fies 
mensional tables. | 
Yet it is compact #iiMah. 
enough to fit Jia 





NO GUESSING— 


Edward engineer checking the 
diameter of a plug gage on 48 
in. Pratt & Whitney measuring 
machine which permits readings 
to 0.00001 in. Thread comparators, 
light wave measuring units, com- 
parison blocks and other high pre- 
cision equipment in the air condi- 
tioned Edward Bureau of Stand- nile. 
ards substitutes exact knowledge easily amo your 
for guesswork in building Edward desk Urawer or 
suliees brief case. Ne. 101 

All working gages in the Edward 
plant are checked at regular inter- 
vals to insure constant accuracy. 











If you haven't a copy, a post card 
will bring you one promptly. Just ask 
for BETTER VALVES Catalog No. 101. 











EValloy Adds Life to Vital 
Parts of Edward Stop Valves 


DESIGNED FOR SURE. 
EASY OPERATION 


Long life, sure shut-off and free 
flow are important features of Ed- 
ward forged steel globe and angle 
stop valves. 

Parts subject to greatest wear 
are made of EValloy, Edward's 
specially developed stainless steel 
which is exceptionally resistant to 
corrosion and erosion. 

The forged and heat treated full 
area bodies are contoured for max- 
imum freedom of flow, yet the basic 
design of Edward stop valves is 
such that positive, drop-tight clos- 





EDWARD FIG. 2688, forged steel, O.S.4 Y. globe 
stop valve for 600 lb service. Same valve of inside 
. d screw construction is Fig. 2698. Both are built in 
ure 1s assured. lf, in. to 2 in. sizes, and in angle design as well. 


THE EDWARD VALVE & MFG. CO., INC. 
1289 WEST 45th STREET EAST CHICAGO, INDIANA 


EDWARD VALVES 


AN 
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Best for War Work Because They 


TAKE LESS TIME FOR “‘TIME-OUT” 


@ Many mill supply jobbers are winning the 
loyalty of production managers by pointing out 
sound methods of reducing production loss 
caused by tool change-overs. They are passing 
on the word about Atkins Curled-Chip Saws and 
their tremendous capacity for sustained cutting 
without resharpening. 


On armor plate, copper, brass, aluminum, iron, 


steel or ony other metal, curled-chip teeth are 
on record as cutting double, triple and 


MILL SUPPLIES 


even more material between saw change-overs. 
In addition they take a deeper bite of metal than 
was practical hitherto, cutting with greater 
accuracy on shell stock, shell bands, gun mounts 
and many other armament parts. 


For full data on these production-boosting 
saws, write for information on Atkins Engineered 
Cutting Service. 


E. C. ATKINS AND COMPANY 
420 S. Illinois St., Indianapolis, Indiana 


ORIGINATORS OF THE Crled-—Chip SYSTEM OF METAL CUTTING 
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RINGS, HOOKS AND END LINKS 


7, When specifying chains, follow 3, Be sure hooks are properly 
Standard Specifications as pub- seated. 
lished by Chain Institute. This 
will insure your getting the cor- 
rect type, grade and size of 
hooks, links and connecting 4, Don’t insert a hook into a chain 
links. link. 


2. Discard bent hooks, they’re 6, Don’t hammer a loaded hook 
dangerous. into place. 


AMERICAN CHAIN DIVISION 


York, Pa., Boston, Chicago, Denver, Detroit, Los Angeles, New York, 
Philadelphia, Pittsburgh, San Francisco 


4, Let the load rest in the center of 
hook, not on the point. 





AMERICAN CHAIN & CABLE COMPANY, Inc. 


BRIDGEPORT * CONNECTICUT 


ESSENTIAL PRODUCTS .. . AMERICAN CABLE Wire Rope, TRU-STOP Emergency Brakes, TRU-LAY Control Cables, AMERICAN Chain, 
WEED Tire Chains, ACCO Malleable iron Castings, CAMPBELL Cutting Machines, FORD Hoists and Trolleys, HAZARD Wire Rope, 
Yacht Rigging, Aircraft Control Cables, MANLEY Auto Service Equipment, OWEN Springs, PAGE Fence, Shaped Wire, Welding Wire, 
READING-PRATT & CADY Valves, READING Electric Steel Castings, WRIGHT Hoists, Cranes, Presses... I Business for Your Safety 
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BEARINGS THAT FLY 
Must Ha ve: What GE lakea. 





















@ Bunting Bronze Bearings 
are in the aircraft engine 
being tested in this new de- 


vice which permits the en- @ The nation’s battle requirements find 


gine to be operated in all 
positions of actual flight. 


Bunting Bronze Bearings ready to serve and 
able to qualify for applications in all the 
mobile units used in modern war. 


The nation’s production requirements find 
Bunting Bronze Standardized Bearings and 
Bunting Bearing Bronze Bars quickly avail- 
able from wholesalers everywhere. 


In many different sizes, completely ma- 
chined and finished, these Bunting products 
enable the local wholesaler to make an im- 
portant contribution to victory. The Bunting 
Brass & Bronze Company, Toledo, Ohio. 
Warehouses in All Principal Cities. 


“BRONZE BUSHINGS + BEARINGS ° PRECISION BRONZE BARS 
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STANDARD DRILL 
WITH END HANDLE 


WEIGHT— 5% LBS. 


’ Ip —— a+ 


i 


STANDARD DRILL 
WITH SIDE HANDLE 


WEIGHT— 5% LBS. 


% INCH 
STANDARD DRILL 
WITH END HANDLE 


WEIGHT— 4% LBS. 


STANDARD 


DRILL 
WITH SIDE HANDLE 


WEIGHT—4% LBS. 
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Black & Decker Announces a 
New Group of ELECTRIC DRILLS 
\ with housings of 


“DRILLITE’ PLASTIC 


coccccccce yy cocccccces 


GOOD NEWS for you Black & Decker 
Distributors is in production right now! For 
hard-working Black & Decker Engineers have 
shown the way again... this time with a 


wie husky, new, lighter-in-weight group of elec- 


BS. tric drills that have the highest horsepower 
per pound of any drill Black & Decker 
~ ever produced. These 14-inch and 34-inch 
5 Standard Drills are the first ever made with 
/ housings of the new DRILLITE PLASTIC. 
They’ll soon be ready to take their places on 











busy war production lines all over the country. 

Providing more power per pound than any 
comparable electric tool on the market, ex- 
haustive tests have proved these new “plastic” 
drills can stand the gaff under hard, continuous 
running. Housings, gear cases, and: handles, 
made from the new, modern plastic DRILLITE, 
have been exclusively developed and perfected 
by eye-to-the-future B & D Engineers. 

DRILLITE is a perfect insulator against 
dielectric shock, makes the drill cooler to 
handle, has high impact resistance. Screened 
air inlets insure ample ventilation. Steel 
bearing inserts and housing screw inserts are 
permanently cast into plastic for maximum 
strength against all stresses and strain. The 
black finish of these new “‘plastic’’ drills 
gives them a lustrous, streamlined appearance. 

Write for new specification sheets now. Get 
all the data today on the drill you'll be selling 
tomorrow. The Black & Decker Mfg. Co., 
717 Pennsylvania Avenue, Towson, Md. 


Ds == 
LEADING DISTRI R w L 
vue? BUTORS EVERYWHERE SEL 


Decker. 












CAPACITIES 
250, 500, 1,000, 2,000 pounds 





— 





Awarded the Navy “E” for excel- 
E| 4 lence in war production, P&H 
displays it also as a pledge 
of future effort. 


HEY'RE setting a fast pace — these P&H Zip-Lifts — to get 

more and more American fighting equipment off to Allied 
battlefronts all over the world. They do it by speeding the flow 
of materials in production — from raw state to finished products. 
They're saving skilled workers’ time and energy — making man 
power go farther by lifting and moving loads around production 
and assembly lines, in loading zones and warehouse — at the 
mere push of a button. 


What's more, 15 outstanding design features make P&H Zip- 
Lifts the top value among low priced electric hoists. Any 
wonder industry is using more Zip-Lifts today than ever before? 


CORP TION NE 
_4538 W. NATIONAL AVENUE MILWAUKEE. WISCONSIN 
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ALLSPEED 
DRIVE 


a 16:1 RATIO (FROM ONE-EIGHTH MOTOR 
RTHINGTON | SPEED TO TWICE MOTOR SPEED) —For all speeds 
oid, pas — | 
for all needs. 


THE ONLY DRIVE WITH AUTOMATIC POSITIVE 
BELT TENSIONING—No springs. Assurance of 
smoother overall operating efficiency. 


INSTANTANEOUS AND SMOOTH STEPLESS 
CONTROL — Minimum through maximum speeds 
with a “finger-tip touch” while unit is in operation. 


SINGLE-UNIT CONSTRUCTION . .. MORE COM- 
PACT THAN ANY DRIVE IN ITS FIELD—Can 
be installed in any position. Applicable to any ma- 
chine .. . new or old. Easily accessible. 


SIMPLICITY OF DESIGN—Minimum working parts 
.+.No springs ... trouble-free operation. 


STURDY CONSTRUCTION .. . CONSERVATIVELY 
RATED— Oversize retainer type ball bearings. 


LOW MAINTENANCE COST—Belts removed 
easily and quickly without dismantling unit. 


AVAILABLE FROM STOCK—Arrange for a 
demonstration today by writing the authorized 
WORTHINGTON ALLSPEED DRIVE DEALER in your 
area, or the nearest Worthington District Office. 


THE WORTHINGTON ALLSPEED DRIVE has been thoroughly job 
tested on many applications. It has proved its efficiency and stamina 
on a wide variety of work, including the finest precision jobs. 


Reports from plant engineers and time study men show an increase in 
production ranging from 25% to 200%. 


THE WORTHINGTON ALLSPEED DRIVE will also play an important 
part in your training of inexperienced help by allowing you to increase 
the speed of the driven unit to parallel the growing experience of the 


operator . . . for maximum productive man and machine hours with 
minimum spoilage. 








“SAWING WOOD AND SAYING NOTHING”. 


(-_- : 
a R 


ii | out 


Billet saw preparing ma- 
terial for steam drop 
hammers at Vogt plant. 


and keeping WAR PRODUCTION 
MOVING FASTER FOR VICTORY 


We're attending strictly to business here at Vogt’s and 


quickening the tempo of War Production without fuss 
or feathers. Vogt Products for Power Plants, Chem- 
ical Plants, Oil Refineries, Ship Yards, Powder Plants, 
Synthetic Rubber Plants, etc., are being delivered 
in ever increasing volume to meet the require- 


ments of the War Program FOR VICTORY! 
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PRODUCTS HAVE 
GONE TO WAR 


* 

DROP FORGED STEEL VALVES 
FITTINGS AND FLANGES 
* 

OIL REFINERY AND CHEMICAL 
PLANT EQUIPMENT 
* 

WATER TUBE BOILERS 
* 

ICE MAKING AND 
REFRIGERATING MACHINERY 
. 

HEAT EXCHANGERS 


BUY WAR BONDS AND 
GET IN THE SCRAP 





UMI 


UMI 


Ship worn- 
out High Speed 
Tools back to 
the steel mills— 
this high grade 
steel candoan- 
other war job. 


If you want high production and accu- 
racy from machine operators, give them 
high-grade cutting tools. Fighting tools — 
not fighting talk — produce results! 


NEW BEDFORD, MASS., U. S. A. 
NEW YORK STORE: 130 LAFAYETTE ST CHICAGO STORE: 570 WEST RANDOLPH ST. 


TWIST DRILL AND 
MACHINE COMPANY 
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and staialess steel welded part with 


| Smoothing and de-burring dural 
| Brightboy Wheel. 


BRIGHTBOY INDUSTRIAL DIVISION 


WHEELS 
STICKS 
BLOCKS 





FINISHING 








FOR 


FASTER, FEWER 


Wf WORK OPERATIONS . . . 
FOR 


FINER 





Here's the Kind of Abrasive Your Customers Have 
Always Hoped For—and Need! Brightboy! 


= of Brightboy’s unique and effective abrasive action, war 
industries have achieved extraordinary time and work savings, fre- 
quently handling de-burring, finishing and polishing in a single 
operation! 


Brightboy bridges the gap between a grind and a buff. It removes 
tool and heat marks, digs, solder, stains and blemishes and serves count- 
less other finishing requirements. It is particularly effective in close 
tolerance work on alclad, dural, aluminum, steel, copper and brass. 


Vitally needed in war production, Brightboy will find prompt ac- 
ceptance among your customers. Brightboy’s extensive advertising 
campaign in leading industrial papers is paving the way for a substan- 
tial Brightboy business for you for the duration—and after! 


Write now for Brightboy price lists and descriptive material for 
distribution to your customers. Brightboy field men are at your 
service. 


® Newark, N. J., U. S. A. 


TABLETS 
RODS 
SPECIAL SHAPES 
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FIG. 0601 


Bronze Check 





FIG. 0702 
Iron Body Check 










— 


FIG. 0851 
Ball-Plug Type 





FIG. U-01 
Bronze Globe, 
Union Bonnet 









FIG. 0102 
Iron Body Globe 


In these days of critical 
materials, when conserva- 
tion of copper is needed 
for the war program, it is 


FIG. 0250 tenia oll Rate. 
bien eee good business to sell Fair 


banks Renewable Valves. 
For, instead of being use- 
less when worn, they can 
be easily renewed or the 
seat and disc reground— 
further extending the use- 


ful life of the valve. 





os eye You can bank on Fair- 
Bronze flegrinding banks Valves for efficient 
operation, low mainte- 
nance cost and long life. 
They’re built to the high 
standards that have guided 
us for over 50 years. 


Made in a variety of 
types for a large range of 
services. 


THE FAIRBANKS COMPANY 


19 East 4th St., New York, N. Y. 








FIG. 0418 
U-Bolt 
All-lron Gate 


Boston, Mass. Pittsburgh, Pa. 





and Renewable Valves 


‘Gaede als abn s 
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As a Direct Hit o 
An Airc aft Carrie 


We have #iged our sights. Our e 
tire set-up ig revolutionized. Now vw 
on Mounted Whee 
ied Grinding Wheels 
and under in diameter—24 hours 
day, every day. 


Our central location makes spee¢ 
deliveries certain. 


@ Wheels flow off our production lin 
and into your plant in a swift, steaj 
stream. Speed assured on all orde 
Count on us to meet bottleneck em: 
gencies. 


@® Valuable man hours saved in y 
plant. There is no waiting for whee 


@ Customers—new wartime and old) 
get the same high quality that h 
been maintained since we introduc 
the first Mounted Wheels 45 y 
ago. We can take care of all your: 
quirements for wheels 3” and unde: 


Confer with us about immedi- 
ate delivery on all your require- 
ments in Mounted and Un- 
mounted Wheels 3” and under 
in diameter. Under this new 
set-up, you have the opportun- 
ity of filling your customers 
orders promptly during these 
delayed delivery days. 


You should have our new catal 

which illustrates in actual colo 
and sizes the largest lif 
of Mounted Wheels mad# 
Send for copy today. 





UM 











Founded 1879 


Medart made the first Steel Rim Pulley 
ever offered to the trade — Oct., 1879. 


Today ~ i ‘ YESTERDAY 
eee ee TODAY & 


a Complete Line of \" 
TOMORROW 


\ Power Transmission 
Equipment 
POLICY THAT HELPS YOU 


A DEALER 


ognition 
pee od ran Mill Supply Dealer gern 
“aC mplete Line — from one centr 
° 
dependable and m 
i — experience tt 
bento devoted to your ee come 
> 908 that enables you to dl a 
: Seed istribution. 
egy aay perc advertising and distribu Or 
oni : complete, helpful program 
, STILL OPEN 


amass FEW TERRITORIES 





i i! 
nomical to se 
sonore facturing and engineering 
S a 1 problems. Servic 


our customers. 
t created 





And Everyday ~ 
an Advertising Program 


TRADE 
PUBLICATIONS 
Medart adver- 
tises in the selec- 
ted, leading trade 
publications; in 
the important 
registers and 
year-books —- over 
2 million separate 
messages to your 
customers this year 
to help you to sell 
Medart Power Trans- 
mission Items. 


CATALOGS and CIRCULARS 
Attractive sales tools for 
your free use. Direct 
ales messages for your 


| onuemmeentl 
THE =>MEDART> COMPANY 


MANUFACTURING ENGINEERS of ALL TRANSMISSION EQUIPMENT 











3500 De Kalb Street, St. Louis, Missouri 
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Tool Conservation begins in the Tool Crib 








This grinder located in a tool crib of a 
large aircraft engine plant is used for 
emergency sharpening and “touch-up” 
jobs. t 


For helpful information on 
how to keep taps at peak 
efficiency, send for ““Green- 


This Tool Sharpening Department under 
the supervision of an experienced tool 
engineer assures that every tool in the 
plant's cribs is in excellent condition. 


Maintenance of tools in proper working condi- 
tion multiplies their life many times. Even those 
which have become badly worn, rusted or 
chipped — that seem to have outlived their use- 
fulness — may often be salvaged to give valuable 
additional service. 


Many large plants maintain separate tool sharp- 
ening and salvage departments. But the small 
shop or departmental tool crib may easily do an 
outstanding job if equipped with a small grinder 
and a few attachments. 


GREENFIELD TAP AND DIE CORPORATION 


GREENFIELD, MASSACHUSETTS 
Detroit PLANT: 5850 Second Bouley ard 
Warenouses in New York, Chicago and Los Angeles 
In Canada: 
GREENFIELD Tap AND Die Corp. or Canapba, Ltp., GAtt, ONT. 


ia /\1/1) EX adiigias 
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Stem from 
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SPANG SEAMLESS PIPE goes with our fighting 
heroes as their needs require—on land, on sea, and 
in the air! 

To serve Freedom’s cause, SPANG PIPE has en- 
listed for active service . . . to the best of our ability! 


S3ANS 
sd | od 3 


Sold by 


SPANG CHALFANT, INC. 


General Offices: GRANT BUILDING, PITTSBURGH, PA 
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for You /... 


METAL AND WOOD CUTTING 
BAND SAW 











These are the tools doing that 
big Victory production job: 
DRILL PRESSES 

BAND SAWS 
SHAPER-CARVER-ROUTER 
ELECTRIC DRILLS 

TABLE SAWS 

JOINTERS 

SCROLL SAWS 

PLEXIBLE SHAFTS 

LATHES 

POWER GRINDERS 

SANDERS 








¥% Here is a line of machine tools 
with great performance ability— 
hard hitting producers of practical 
design. These tools fill in on pro- 
duction lines and in tool and die 
rooms—there are many spots for 
them—places where they can take 
hold and help keep production on 
schedule. 


Check each DURO Machine Tool 
—you'll find durability—quality— 
economical performance—ease of 
operation and handling—smooth- 
ness of performance—compact de- 
sign—full efficiency. 


Armament and other vital produc- 
tion plants are your prospects now. 
A natural result that will come 
from these uses will be that of 
greater consideration for DURO 
Machine Tools and wider applica- 
tion when peace again comes and 
production returns to normal. 
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Plenty of Sales tiie” C Uy 














PRODUCTION 
DRILL PRESSES 


2649 KILDARE AVE. 





OURO METALPRODUCTS CO. .,,. x2: 
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N huge industrial piants as in one- 

man shops—EVERYWHERE that 
liquid petroleum products must be 
transferred from the original contain- 
ers there’s a need and a demand 
for Phillips Hand Operated Rotary 
Pumps. 


Mechanically correct, Phillips Ro- 
tary Pumps are designed to do jobs 
quickly and efficiently. These pumps 
are designed to fit the requirements 
of every one of your customers, in- 
cluding all branches of America’s 
armed forces. 


One of the complete line of Phil- 
lips Hand Operated Rotary Pumps is 
the Model 95-NT shown below. With 


sstribe fors: 


Write today for distributor proposition 
and the new catalog of Phillips mod- 
ern dispensing equipment — the most 
complete and widely used line for the 
dispensing of petroleum products. Its 
possibilities are unlimited today—and 
tomorrow. 


THE PHILLIPS PUMP & TANK CO. 


5000 Brotherton Road 
CINCINNATI, OHIO 


a capacity of 8 G.P.M. and a weigat 
of less than 20 pounds, it is ideal for 
us? in moving liquids from origina: 
containers whether it be at one of the 
army's advance air bases or right 
here at home in America’s war pro- 
duction plants. This pump is also 
available in 12 G.P.M. size. 


Take advantage of today’s tremen- 
dous need for petroleum product dis- 
pensing equipment. Wire or write 
us today for complete information 
about hand-operated pumps for han- 
dling petroleum products. The Phil- 
lips line includes self-contained tank 
units with rotary—quart and gallon 
stroke pumps. THE PHILLIPS PUMP 
AND TANK CO., CINCINNATI, OHIO. 
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LINCOLN LUBRICATING 


helps factories speed-up war production work... by 


cutting down bearing failures 


Global war makes it more important than ever that NO factory 
engaged in war production overlook the importance of proper 
lubrication of plant machinery. Neglect may cause bearing 
failures which will shut down machines—and machines must 
be kept running to win the war. » 

Lincoln makes great guns for industry. These guns dispense 
shots of grease to bearings—and the Lincoln line puts you in 
a position to, supply what industry needs. 


The complete line of Lincoln Industrial Lubricating Equipment 
includes hand operated grease guns, electric and air operated 
grease guns, and a full range of all types and sizes of 
grease fittings. 


ARMY-NAVY PRODUCTION AWARD for high 


achievement in the production of war equip- 









ment has been conferred upon the Lincoln 
Engineering Company. It serves as inspiration 
toward greater and greater accomplishment 


until the time of final and complete Victory. 


Write us today for complete information 





etd 


TPR oR ty 





EQUIPMENT 








1—Heavy Duty Airline Lubrigua 
2—Filler Type Grease Guns 
3—KLEENSEAL and Button Head Fittings 


143-2 


LINCOLN ENGINEERING COMPANY 


Pioneer Builders of 


Engineered Lubricating Equipment 


ST. LOUIS, MO., U. S. A. 
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EING REPAIRED! 
Profit from this opportunity 


..« by telling your customers 
how NUCUT Files help do 
more work better, faster! 


WHAT FILE shall we use in rebuilding this 
discarded product? What file for repairing 
that worn part? What file for overhauling 
that old equipment? Questions you are 
asked every day! Questions, too, you are 
going to hear more often! Because every- 
where people are fixing up and salvaging 
old things. 


mpegs 9 rn NT 


This is a wonderful opportunity to teil 
how NUCUT Files will help your customers 
—by filing more, better, faster, with less 
effort. NUCUT’S exclusive “Wavy Teeth” 
design is a patented combination of coarse 
teeth and fine teeth, positioned in scientific 
wavy rows. The coarse teeth cut clean, 
deep, true. The fine teeth level the surface 
smooth. Both at the same stroke! Without 
skidding or scraping! 


Ask us about sizes, shapes and cuts to 
meet your customers’ needs best — for iron, 
y 
Yj 
YY YY 
Yi ff 


Yi ff 


steel, aluminum, brass, bronze, copper, 


/ 


Yy ei slate and wood. 
ify 
Yf ms HELLER BROTHERS COMPANY 


America’s Oldest File Manufacturers 
Newark, N. J. * Newcomerstown, Ohio 


Yyf 


yy 
4/ 


HELLER 


WAVY TEETH 
ee Me 


FILES 


PaT. No. 2027039 
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WHERE SPEED AND PRODUCT QUALITY 


ARE ESSENTIAL THESE 


TOOLS” 


Deliver Valuatle Aid:::: 


% In many VICTORY production applications, 
MILWAUKEE Industrial Brushes are demonstrat- 
ing their quality—their ability to deliver top notch 
results under the toughest conditions where steel 
and other materials are fabricated. 


You as a Distributor can meet all of the produc- 
tion needs of high priority plants you call on with 
MILWAUKEE Industrial Brushes — armament 


RUSHES 


TRIAL B 
=] INDUS Needs 


trial 





manufacturers, sub-contractors, the Army and 
Navy—all use them in a wide variety of types. 


The MILWAUKEE Industrial Brush plant offers a 
very close cooperation with its Distributors. We 
will be glad to go into the matter in greater detail 
immediately. Ask for new industrial supple- 
mentary Catalog No. 42—61. 


THE MILWAUKEE BRUSH MANUFACTURING CO. 


QUALITY 


MILWAU 


BRUSHES 








MILWAUKEE 
WISCONSIN 


KEE WIRE WHEEL BRUSHES - WIRE CUP BRUSHES - WIRE SCRATCH BRUSHES 


LT: Key to Industrial Brush Problems 





FLUE BRUSHES 


* FLOOR BRUSHES - 


PUSH BROOMS - 


BENCH BRUSHES - FOUNDRY BRUSHES 
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Encourage Your Customers to follow these suggestions 
to help feeding fingers and collets give longer and bet- 
ter service at a time when unusual demands are causing 








long delays for replacements: 


Use only CLEAN BARS of stock. Dirty bars should 
be wiped clean before using. This is a major step 
toward longer life for collets and fingers. 

AVOID BREAKAGE and work spoilage by keeping 
collets and the seats on which the collets rest, free from 
chips and dirt. 

DO NOT DRIVE BARS into feeding fingers. See 
that all bars have a little chamfer on the end to aid 
them in entering the feeding fingers readily. 


— These small details are important to keep production high and 


to avoid delays that may occur due to the 
new collets and fingers. It’s another way 


to keep machines producing for the united war effort. 


Copies of these suggestions, suitable for posting 


on bulletin boards, will be sent y 


-RROWN & 


TO EXTEND THE LIFE OF FEEDING FINGERS 
AND COLLETS 


for distribution to your customers. 























MAKE SURE the collet and finger are the correc 
size for the stock — otherwise breakage may occur 


USE FEEDING FINGER ADAPTERS to utilize the 
same finger in machines of different sizes — reduce the 
number of different fingers required for each size o 
stock. 


IMMEDIATELY after removing a feeding finger o 
collet, clean it and place it in the proper storage com 
partment where it can be found easily for its next job 
— or by another operator. 


difficulty in obtaining 
in which you can help 





ou on request 


CHAR DEL 






TO LUNKENH 


This is one of Lunkenheimer 


Every Lunkenheimer yalve is regi 
sides al low and 


larly tested on both 
high pressure for seal lightness, and 
then given @ chell test. The slightest 
leak causes rejection. Test pressures 


far exceed rated pressures. 


The 


~~- 


— 








yiie 
How does it hold up in service? Does 
it stand the gaff of hard usage? Is it 
dependable? Is it economical to use? 
How does it stack up in lasting quali- 
ties? The answers to these questions 
are the final and only convincing test 


of a valve. Ask any production’ man. 
performance is more im- 
when unnecessary 
s is waste, and 


asy to replace, 


Now, when 
t than ever, 
for repair 
‘soe 


portan 
time out 
new valves aren 


ufacture 


terials used in the man 
Ive 


Since virtually all ma 

s are on the list of critical materials, V4 

e urged to furnish the hi 
di use” inf 


and proper “en 
| be of mutual helpfulness. 


of valve 
ghest possible prefer- 


users ar 
ence ratings 


orders. This wil 
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Final Test of a Valve 
_ js Performance 


ng from their 


foresight in buying Lunkenheimer- 


valve users are profiti 





Rigid testing procedure is but one of 
the many preci ufac- 
ture by which Lunkenheim 

d valve quality through the 


maintaine 

These steps are your assut- 
Lunkenheimet Valves 
uninterrupted 


n-stop 


years. 
ance that 
will give you 
performance 
production sc 


more in 
for today’s no 


hedules. 


ESTABLISHED 1862 


HE LUNKENHEIMER = 


—_"QuatiT ve 
CINCINNATI, OHIO. U. S.A. 


New YORK 
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You know what a Carver pump will de- 
liver before you buy one, because Carver 
performance is certified. Every pump is 
thoroughly checked for performance at the 
factory . .. when it gets to your job, you can 
be sure it fully conforms to our rigid speci- 
fications and high performance standards. 


On construction jobs all over the world, 
Carver pumps are setting records for steady, 
unfailing performance under all conditions 
... handling jobs too tough for other pumps, 
staying on pump-killing jobs month after 
month without a let-down. 


Capacities range from 5,000 to 120,000 GPH, 
gas-engine or electric motor-driven, in a 
variety of portable and stationary mountings. 
Prompt deliveries on orders carrying A-1-C 
or better priorities .. . write, wire or phone 
for full information. 
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Do your customers use the full 
capacity of their ARMSTRONG 
TOOL HOLDERS for All-Out 
Production 


All-out production means maximum output from every ma- 
chine tool and with ARMSTRONG TOOL HOLDERS that 
means speeds and feeds far above those accepted as 
“standard”. These “standard” cutting speeds generally used 
on lathes, planers, slotters and shapers are a carry over Get in the Scrap 
from the old forged tool days, in no sense represent the It’s needed now! 
capacity of modern machine tools equipped with the correct 


ARMSTRONG TOOL HOLDER for each operation. ARMSTRONG BROS. TOOL co. 


To produce more, equip every lathe, planer, slotter and 


shaper with modern ARMSTRONG TOOL HOLDERS and “The Teel Helder People” 

step-up speeds and feeds. Higher speeds are frequently 305 N. Francisco Ave. Chicago, U. S. A. 
smoother cutting: and, your ARMSTRONG TOOL HOLDERS 

will stand up to any output machine tools can ditain. Eastern Warehouse & Sales Buy 

Equip your customers with ARMSTRONG TOOL HOLDERS 199 Lafayette St., New York |t@08S from you 
and speed war production. Help them produce “enough on wv 
time.” v 





[Jarmstronc TOOL HOLDERS Are Used in Over 96% of the Machine Sheps and Tool Rooms ] 
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R/M NORTH CHARLESTON PLANT 
AWARDED ARMY-NAVY “E” 


It is a tribute to American workers that more and more Army-Navy “E” burgee: 
are being awarded. It shows the continuing upswing of America’s production- 
curve as we enter our second year of the war. It promises an ever-increasing 


output that will crush our enemies by its very weight. 


The North Charleston plant of Raybestos-Manhattan, Inc., is now privileged to fly 
this flag, “awarded for excellence in production.” It is an award not lightly given, 


not easily held. It is an achievement and a challenge at one and the same time. 


Raybestos-Manhattan accepts this Army-Navy “E” pennant in the name of its 
workers . . . the men and women who tirelessly turn out great quantities of R/M 


packings. It is to them, rather than to management, that we take off our hat and 


s 





make a low, graceful bow. Nice going, North Charleston. 


INDUSTRIAL SALES DIVISION 


RAYBESTOS-MANHATTAN, INC. 


~MANHEIM, PA. 
BRIDGEPORT, CONN. NORTH CHARLESTON, S. C. PASSAIC, N. J. 


Makers of Packings for Every Industrial Use 








Not while the Industrial Supply Distributor is on the job! 


So long as the Industrial Distributor stays on the job—busy 
war weapon producers will never be empty handed—nor will 
production programs lag for emergency requirements. 

For the distributor-supplier is one of the prime factors in 
the war effort. 

He buys thousands of items from many different industrial 
manufacturers—then supplies the war weapon maker quickly 

. . efficiently. He’s indispensable to both. 

To maintain a better route to faster war production—the 
Industrial Distributor must be allocated sufficient inventories 
to stay on the job! 


attonal 


HEADED AND THREADED 








NATIONAL SCREW & MFG. CO., CLEVELAND, 0. 
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“Toledo Is Helping 
To Speed Victory— 


BY PRODUCING MORE AND BETTER PIPE 
TOOLS—HAND STOCKS AND DIES—PIPE 
CUTTERS — BOLT STOCKS — PIPE VISES — 
PIPE REAMERS—POWER PIPE MACHINES. 
TO HELP SPEED ERECTION AND MAIN- 
TENANCE OF OUR WAR PLANTS. 


THE DISTRIBUTOR'S 
PART FOR VICTORY— 


TO DISTRIBUTE THESE FINE TOOLS TO 
VITAL POINTS WHERE THEY WILL BE OF 
MOST VALUE TO THE WAR EFFORT. THE 
DISTRIBUTOR IS A VITAL LINK IN OUR 
WAR _ EFFORT. 


"TOLEDO" pipe tools are doing thcir part daily to defeat the Axis. More 
and more of these fine tools are being used where they will do the most good. 


THE TOLEDO PIPE THREADING MACHINE CO. 


TOLEDO, OHIO NEW YORK OFFICE, No. 2 RECTOR STREET 


it AS PX Shel 


TELE 





MILL SUPPLIES * JANUARY, 1943 4l 


UMI 











“These tools stand up better than any others for 
our purposes,” says a Chicago manufacturer. 
“We've built our entire production around Van 
Dorn Drills, Sanders, Grinders, Screw Drivers 
and Saws. They’re just what we want.” 

You jobbers know how Van Dorn power pro- 
vides “‘juse what we want”’ for busy war indus- 
tries all over the nation. You know that produc- 
tion is often geared around Van Dorn Portable 
Electric Tools because they are bui/t and pow- 
ered to step up production in all war industries 
to fast, continuous, ’round the clock schedules. 





Uncle Sam 
Needs Your Scrap 
GET IN 
, THE SCRAP 


That’s why we continue to urge war industry 
to look to you for help in tooling up. You can be 
of invaluable service ironing out new, peculiar 
wartime production problems by prescribing the 
right Van Dorn power tools for the job. Re- 
member, also, to keep telling your customers to 
rely on Van Dorn coast-to-coast factory branches 
when repairs or expert service are needed, so 
they can keep their tools running. This sort of 
help will pay off now and “‘beyond the duration”’ 
for you sources of supply. The Van Dorn Electric 
Tool Co., 717 Joppa Road, Towson, Maryland. 





(DIV. OF BLACK & DECKER MFG. co.) 


PORTABLE ELECTRIC TOOLS 
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GreMLIns, those imaginary pixies which infest R.A. F. 
planes and cause no end of trouble, were invented by the fliers 


to alibi mistakes, neglect and bad marksmanship. 


There are also Gremlins in every plant using Multiple V-Belt 
Drives. Properly named, they are Ignorance, Neglect and Care- 
lessness. And, they cause incalculable damage to V-Belts at 


a time when rubber is figuratively worth its weight in gold. 


To help power users drive out these destructive forces, the 
Engineering Research Bureau of the Multiple V-Belt Drive 
Association has prepared a primer on the selection, installation 
and maintenance of Multiple V-Belt Drives. This book, “23 
Ways to Conserve the Life of Your Multiple V-Belt Drives,” 
is the Association's contribution to the rubber conservation 


effort and is available without cost to all who request it. 


MULTIPLE V-BELT DRIVE 
ASSOCIATION 


140 SOUTH DEARBORN ST., CHICAGO 
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TRADE MARK 
The use of this emblem by an associae 
tion member in connection with Mul- 
tiple V- Belt Drives is your assurance of 
mechanical excellence . . . the result 
of cooperative engineering, research 
and experience. 





This advertisement is appearing in the Janu- 
ary issues of Power, Product Engineering, 
Factory Management and Maintenance, and 
the January 7th issue of Iron Age. Lend your 
assistance to the rubber conservation drive 
by obtaining sufficient copies of this featured 
book so that each of your salesmen can show 
it to his Multiple V-Belt Drive customers. 


Write for 






























|! DECIDED TO MAKE THE 
BOSS FEEL THE ERROR OF 
HIS WAYS, BILL / 


The saving of steel and dollars 
is no pipe dream... 


SING more of anything than is needed to do the job 
and do it right, can scarcely be considered good 


business . . . nor is it good engineering practice. That 
goes for pipe too; and that’s why so many people have 
turned to Taylor Spiral Pipe as a means of conserving 


steel and saving dollars. 


Just to illustrate the point take 10-inch Standard Thick- 
ness Pipe as an example. Here is a pipe with rated burst- 
ing strength of nearly 3000 lbs. per sq. inch. Yet you see 
it used for a hundred and one low or moderated pressure 





















SELL TAYLOR 
SPIRAL PIPE FOR: 


@ High and Low Pressure 
Water Lines. 


services like those listed opposite. Taylor Spiral Pipe, ee Stoom ond 
weighing half as much us Standard Thickness Pipe, has @ Steam and Diesel Ex. 
proved in countless installations that it can handle such heust Lincs. 

: . ‘ . @ Vacuum and Suction 
requirements with strength and service life to spare. Yes, Lines. 


and handle them in many cases at about half the installed 
cost of Standard Thickness Pipe. 


@ Blower Piping. 

@ Sand and Gravel Lines. 

@ Industrial Gas Lines. 

@ Oil and Gas Gathering 
Lines. 

4 @ Swing Pipe. 

@ Spray Pond Piping. 

@ Hydraulic Mining. 

@ Dredge Lines. 


The complete range of sizes and the wide variety of 
fittings available, make it practical and easy to carry 
out thisidea with Taylor Spiral Pipe. Thicknesses range 
from 18 to 6 gauge; sizes from 4” to 42”; joint lengths up 
to 40 ft. All types of end joints and couplings, all kinds 
of fittings and “specials” or fabricated assemblies are 
produced by Taylor Forge, assuring a complete service 
and undivided responsibility. 





Today Taylor Spiral has more than the saving of dollars 
to recommend it. Switching to Spiral now means con- 
servation of vital steel. 


TAYLOR FORGE & PIPE WORKS 
General Offices & Works: Chicago, P. O. Box 485 
New York Office: 50 Church Street 
Philadelphia Office: Broad Street Station Building 
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Checked in red are typical loco- 





tions where Hoffman Traps and 


Valves will assure full utiliza- 


tion of steam, hence save fuel 
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Modern War is Won by 





Civil War tactics called for ‘“‘gettin’ there 
fustest with the mostest men.’? Modern War is 
more demanding. It calls for more men, more 


planes, more tanks, more ships, and most of all 
— more speed. 

That’s why so many plants engaged in war work 
use and praise Keystone Specialized Lubricants. 
Longer-lasting tools and bearings, plus less lubricant- 
waste... puts swift-moving wings on production. 

Your customers aren’t getting the most out of 
their machinery, if they aren’t using Keystone 
Products. Start talking Keystone NOW ... there’s 
a Keystone Distributor in your locality who'll 
gladly cooperate in bringing Keystone Specialized 
Lubricants to your customers. 


KEYSTONE 


SPECIALIZED LUBRICANTS 
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TRADE MARK 


SPECIALIZED 
LUBRICANTS : 








KEYSTONE LUBRICATING COMPANY, Est. 1884 + 21st, Clearfield & Lippincott Streets, Phila., Pa. 
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You'll find this Cutaway of the new, 
advanced Texrope Super-7 well 
worth a Moment’s Study... for 
how it’s Built tells you a Lot about 
how to Care for V-Belts — what- 
ever “Make” you Use! And proper 
Care of the rubber V-belts driving 
around 70% of America’s produc- 
tion machines is a Wartime must! 


[Day neeee y 
V-beH 
nnd ie 


MUSCLE. . The 50% stronger cords and 
20% more cords produced by the Flexon 
process give the new Texrope Super-7 extra 
muscle. To protect the pulling strength ot 
your V-belts — regardless of their brand — 
keep them pulling steadily...without the 
slipping and grabbing that can jerk the life 
out of V-belts. That means keeping proper 
tension. Good rule-of-thumb for measuring it: 
“When struck with the hand, properly taut 
V-belts have an alive springiness.” 


il 





Every engineer and 
executive should have 
a copy of this valuable 
new handbook ir his 
technical library. It’s 
packed with timely 
facts... applies to all 
makes of V-belts. 
Send for it today! 

















Anatomy oO: 
Maintenance 


¥ 


SKIN . .Texrope Super-7’s tough, new 
Duplex-Sealed cover protects the inner belt 
structure against grit, grime and moisture. 
And what protects any V-belt’s cover is — 
maintenance! So here are 3 rules for care of 
covers... 1. Keep grease or oil from reaching 
them — quickly remove it with a solvent if 
it does (never apply belt dressings to rubber 
V-belts!); 2. If gritty dust threatens abrasive 
wear, shield your V-belts; 3. Maintain proper 
tension to prevent slip and heating. 


w= When you do Need new V-belts, invest in the Best...Texrope Super-7! 






























WARTIM 
V-BELT 


PAD. . Just as the bones of the human foo 
“tide” on the sole’s pad of fat, so the pulling 
cords of a V-belt “ride” on a pad of rubber... 
which eases them around sheaves. Texrop 
Super-7’s pad is of special, cool-running rubbe 
which combats heat, dangerousenemy of rubbe 
You can fight heat by preventing misalignmen 
in your drives. When present, it subjects th 
sides of V-belts to needless rubbing, sharpl 
raises belt temperatures. So keep the shaft 


of drives parallel, sheave grooves in line. 








Talk Of The Trade 


PALRIOTIC STRAIN: — In the Trimble & Lutz warehouse, down in Wheel- 
ing, W. Va.. you will find the cover of MILL SUPPLIES, June, 1942 
(remember the one with the richly colored American flag?) mounted in an 
electric counter display . . . Makes a very impressive Showing for visitors 
and the interesting thing is that the fellow who rigged it up is C. E. Ross, 
descendant of Betsy Ross! 


WHEW! On a recent Saturday night George Abbott (Graton & Knight) 
set out with a party in Boston to celebrate a football victory . . . First night 
spot they reached seemed too crowded, so they decided to eat elsewhere and 
come back later in the evening . . . On their return the street was filled 
with fire apparatus and ambulances . .. Name of the club was the 


Cocoanut Grove. 


FOR THE DURATION: His convalescence from pneumonia was slightly 
retarded for Earl Paulsen (B. R. Paulsen, Chicago) who started out at 
. Digging out a khaki-colored summer 
. . But all the 
time Army privates were dealing him snappy salutes until he was not only 


Hot Springs with a tactical error . . 
suit, he set out with Mrs. Paulsen to see the town . 
embarrassed but arm-weary ... The suit is back in moth balls for 


you know how long. 


TODDLER: Bill Todd (Somers, Fitler & Todd) boasts the arrival of a 
son, Tommy, born September 6... Couldn’t have happened to a nicer guy. 
MILITARY MATTERS: Bob Burnick (Berkshire Mill Supply) is 
shouldering arms . . . And Miles M. Hapgood, same company, is now a 
Major .. . Arthur Lovelace, who departed Beli Rope Supply, Syracuse, 
last June, is now a Corporal... Gastonia Mill Supply has given the services 
four of its best: William Anderson, Jr., Milton Grant, Paul Lewis and 
John Falls, Jr... . 
joining up of Donald Evans, Nov. 25 . . 
to fly at Muskegee Field in Oklahoma. 


Canton Supply, staged a dinner party to mark the 
. Sam Gibb, Jr., is learning 


CITY FELLER: Our spies are back from the salons of Fifth Avenue with 
juicy news of an accomplished wolf lolling in overstuffed luxury and watch- 
ing the babes model snazzy new dresses, the cad. . . Said he looked every bit 
like Neil Hurley (Independent Pneumatic Tool) on a buying trip for 
Mrs. H. .. . By the way, the Hurleys are in Mexico City on business . . . 
Get around, don't they? 


RECEIVED: From Lloyd Mize and the Mize Supply gang, one huge 
crate of Virginia grown Winesap apples . . . Our deepest thanks! 


OLD GRADS: Dinner table conversation at last month’s executive com- 
mittee meetings in Cincinnati brought out that the old Belmont School in 
Philadelphia hatched such creditable pupils as W. E. Butler (Queen City 
Supply); Pere Maddock (Maddock & Co./ and Harold Buzbey (Key- 


stone Lubricating). 


BANKER: A. W. Shapleigh (Shapleigh Hardware) is now a director of 
the Federal Reserve Bank of St. Louis. 


VICTORY New Year! 5.3. W. 


48 MILL SUPPLIES * JANUARY, 1943 








Mal Supplies = 


y 
\NN) 
y 


~ 


Impersonator 


#3 
S 9 


4 ££ 


nb) 


| 
{ 


> } / 


<>) Seen 


Wolf of Chicago 


c~ 


i 


Uy ee RAG 


; Shy 


4 


= Le 


yy 


a 


School days, school days 


Ve 
ied 





4 


<> 











The Man Who Helps Win “E” Flags... 


(but never gets a mention ) 


When the reward of merit is presented 
to industry today, there is a man who 
stands on the sidelines. 

Yet he is a man to whom a great deal 
of the credit should go. He is the Jndus- 
trial Distributor. 

He would be the last one to ask for such 
recognition, because he cheerfully shoul- 
ders the extra burdens of today’s tough 
supply problems as his part of the war job. 
Are you taking full advantage of the serv- 
ices he offers, some of them born of the 
present emergency? 

Ask him for help in Design Diagnosis. 
He knows what is available, what isn’t. 
He can often point out simple changes in 
specifications to allow the use of “stand- 
ard” items from stock, when “specials” 
are unavailable. 


ee 


Ask him for information on Priorities, 
and the new Allocation Classification. 
He can help you get the proper rating for 
orders under current regulations. 


Ask him for help on Conservation. You 
can salvage valuable equipment, that can- 
not be replaced, with the repair parts and 
service he can provide. 

Ask him for advice on Maintenance. 
He has spent many years learning the 
technical problems of his customers, and 
can suggest ways to keep equipment oper- 
ating efficiently, to prevent production 
slow downs. 

Ask your Industrial Distributor for the 
help you need on any supply problem. 
He’ll show you a new, surprising definition 


of “service”, a round-the-clock coopera- 
tion that has but one objective, to help 
you deliver your share of the “ 
time” to win the war. 

Ask your Jenkins Distributor for any 
facts you need about valve installations 
or maintenance. 


Wom 


Jenkins Bros., 80 White St., New York 
Conn.; Atlanta, Ga.; Boston, Mas adelphia, Pa.; 
Chicago, IIL. ; Jenkins Bros.Ltd., Montreal ;London, England. 


enough, in 


Army-Navy ‘‘E’’ Pennant, 
awarded to Jenkins Bros. for 
highachievement inthe pro- 
duction of war equipment 


mane 
ge as Brog, 
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ENKINS VALVES 


For every industrial, engineering, marine and power 


plant service... 
Corrosion-Resisting Alloys .. 


in Bronze, Iron, Cast Steel and 


. 125 to 600 lbs. pressure. 





































REPUBLIC’S 
5-Point Policy 


rubber tems suficiently 
permit effectively sup 


requirements of the trade 


of product uniformly 
capable of delivering ser 
sMould reasonably be 


A price’ basis inducing and mating 
possible aggressive competition with 
reasonable profit return 


Freedom from competition from his 
4 source of supply, either direct or in 
crect. among the trade covered by his 
Gay to day solicitations 


5 Selling helps of reasonable amounts 

o that his sales force may be given 
the advantage of specialized training and 
s trowledge of the product sold 


. Even his CHOW 


AX comes to him 


Sine = with the aid of 
waz MECHANICAL 
RUBBER PRODUCTS 


* Guns, tanks, planes, ships, even the food he eats—it is difficult 
to think of a single item with which the American soldier or seaman must be equip- 
ped that is not produced for him with the aid of mechanical rubber belting or hose. For 
example, in the various processes that all go together to make him the world’s best fed 
fighting man, rubber products serve countless essential duties from the farm to his mess 
kit—the farmer uses certain types of transmission and — belting for threshing and 
other equipment, needs spray hose for his orchards . . . dairy plants —— extensive 
amounts of belting and hose for both operating and sanitation purposes . . . food proc- 
essing plants depend upon special acid-resisting, odorless conveyor belts, as - well as other 
rubber goods . . . canning and packing plants also use much belting, many kinds of 
hose. These and many other phases of food production, preparation, preservation and 
transportation comprise a major field of mechanical rubber application. And so it is 
throughout the fields of metals or wood, chemicals or textiles—mechanical rubber is 
an essential servant of the industries that are making the things that will win this war 
for America. 





As war industries count on the manufacturers of mechanical rubber and other equip- 
ment to keep them going full swing, so do they look to the Industrial Distributor to 
supply and service their needs with greatest possible dispatch and efficiency. Operating 
with the LONG-PRACTICED, co we cooperation of the Republic factory, as estab- 
lished by the 5-Point Policy, Repub istributors are doing a particularly outstanding 
job on needs for Mechanical Rubbe ipment. REPUBLIC RUBBER DIVISION OF 

J MATION, YOUNGSTOWN. OHIO. 
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Unified Command 


WHILE GIVING THOUGHT to the factors that may en- 
danger the existence of industrial distributors and the 
things that threaten to impair their war efficiency, it 
should be noted that thus far the attention has centered 
exclusively on such perils as face the industry from out- 
side its own boundaries. 

To do the whole job, and to improve the chances for 
success in its efforts toward meeting and overcoming 
these factors, the industry might well investigate its 
home front and determine how well it is equipped to 
defend itself and, if need be, what can be done to 
strengthen its defenses. . 

Patently, the first essential for weathering any critical 
period is the sort of unity that means strength to fight, 
strength to endure, strength to survive—come what may. 

Is there that sort of unity now in the industrial supply 
industry? We merely ask the question. It can best be 
answered in the conscience of each individual. 

Characteristically, the supply field is composed of in- 
dividualists, free enterprise men, most of whom have 
built their own businesses and weathered every sort of 
economic storm. Self sufficiency is a trait they have come 
by in the hard way, and if making a concerted effort is 
not their long suit there is a valid explanation for it. As 
a WPB official recently said, after working closely with 
distributors, “They will work like beavers without re- 
gard to sleeping or eating. They have spirit, drive. 
ingenuity, resourcefulness. If you ever get them all 
pushing in the same direction nothing on earth could 
possibly stop them.” 

There our WPB friend may have put his finger on 
something pertinent. It calls to mind the history of the 
industry’s endeavor to get itself organized for war-time 
conditions. Through an over-all committee the oppor- 
tunity was offered to fuse the interests and desires of 
distributors in their dealings with Washington. Through 
a government-created bureau, an effort was made to 
establish a clearing house for distributor problems, an 
agency to speak officially and to coordinate all distribu- 
tion with the national conversion to a war economy. 


On the record, the results shown by these agencies 
have been only partly satisfaciory, though some of their 
achievements have merited the highest credit. The gen- 
eral impression has been that of taking two steps for- 
ward to one step backward. It is doubtful if the original 
expectations, which were admittedly high, have ever 
been reached. 

This comment is by no means a criticism of the 
agencies in question. A debt is owed and utmost respect 
is due the members of the committee and the dollar-a- 
year volunteers in WPB who have sacrificed their time, 
their money and their own comforts of life at home with 
almost complete disregard for personal interests. Such 
shortcomings as there may be certainly cannot be 
charged to a lack of enterprise or competence or zeal 
on the part of those who have given of themselves so 
public-spiritedly. 

It is not original to suggest that the program might 
have gone farther—and might still go farther—if there 
were a better brand of unified support backing up the 
official agencies. Their standing in Washington will be 
high or low, respected or not, depending on the impres- 
sion they can give that the entire industry believes in 
them and endorses their policies. 

To force distributors into a mold, to regiment their 
traditional free thinking would be a crime against nature 
(not to mention a cause for civil war). But here is an 
occasion that calls for individualists to step out of char- 
acter for a time and go aiong with the other fellow’s 
idea. 

One program must prevail. One plan of action must 
be followed. It may not be a perfect program or a fool- 
proof plan (in fact, you may be certain that under the 
hurried circumstances it won’t be). But in this situation 
we cannot mount our horses and gallantly charge off in 
every direction. 

The way is always open to pass ideas on up to our 
commanding officers. There is not time now to try out 
the favorite strategy of each individual in the ranks. We 
must all hang together—or else. 


JOHN J. WELCH, Editor 
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The English Way 


BECAUSE THE Britisu preceded us into this war, America 
has had the priceless advantage of a pre-fabricated 
pattern for its war control policies. Not only has this 
saved us many costly mistakes. but more important, it 
has helped our country get off to a jack rabbit start 
with its war program. 

In following the trail blazed by the British, however, 
we must be careful not to let ourselves be carried away 
completely. There are elements of the British system 
that will not bear transplanting because of basic dif- 
ferences the 


Just to cite a pertinent example, there is some atten- 


between two countries. 

tion now being given to the success the English have 
had at establishing central warehouses in the various 
districts. By insisting that each district trade with its 
own warehouse, cross-hauling is done away with alto- 
gether and lines of transportation do not cross _inefli- 
ciently. With just that much to go on, it sounds like a 
Then the difference 
between English geography and our own. The entire 
map of England would fit neatly into the map of the 
New England states. Both the transportation and the 
distribution problems differ radically between England 


good idea. one considers vast 


and America. In those fields you quickly reach a point 
where the English experience does us little good. 

In English communities, it is also reported, a plan 
has been followed whereby all hardware stores pool 
their facilities and consolidate into a single Victory 
Store, with each former store operator holding stock 
in the common enterprise. We cannot speak for our 
friends the but we feel 
impelled to point out the folly of leaping from this 
premise to a conclusion that our industrial supply 
problems might be handled this way, too. 


in retail hardware business, 


American industrial distributors render a service and 
fill a need with industry to which we cannot seem to 
find a British parallel. It would seem that since Amer- 
ican industry is demanding capacity performance from 
its distributor-suppliers, there would be little accom- 
plished by any consolidation here—except chaos. 

This is something we ought to know much more about 
before we attempt to take action. As Mrs. R. might say, 
“It is an extremely thought provoking subject and I 
must plan to think about it some day soon.” 


Handy Tool 


WE FIND IT DIFFICULT to keep up with the job of report- 


ing the shifting conditions of the rationing program. 
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And long ago we lost hope of pinning down the exact 
requirements of the draft under the Selective Service. 

It only means that distributors must keep up an 
eternal vigilance over what appears in their daily papers. 
And even after top policies are plainly outlined, the 
interpretations of local boards are another thing entirely. 
The result is that distributors have had to heat an ever 
deepening path to the rationing offices to make their 
cases for more gasoline, tires, etc., and to the draft 
boards to explain why a key man cannot be replaced 
with a girl from the Home for Defectives. 

More and more the value of that reprint from the 
November MILt Suppiies is being demonstrated. Titled, 
“Time. Materials, Manpower. Money”, it factually tells 
the distributor story in terms of essentiality to the war. 
Readers tell us it is all the evidence most rationing 
boards and draft officers need for quick determination of 
whether or not a claim is justified in any particular 
case, 

The many firms that ordered extra quantities of the 
reprint will do well to keep a number of copies on hand 
for use on such occasions. In part, that was why the 
presentation was made. 


Mailing Lists 


In checking over our Christmas card list last month, 
we were struck with the number of alterations that had 
to be made. Perhaps you experienced the same thing. 
This is a time of turmoil, particularly in human affairs: 
people are going into service, moving from camp to 
camp, from one job to another, being shifted from terri- 
tory to territory. 

It is likewise a time for double vigilance over the busi- 
ness mailing list, which must certainly be undergoing 
a tremendous turnover. It may be that fewer mailing 
pieces are being sent out by distributors now than in 
normal times. But the day will certainly come when an 
up-to-date mailing list will be as valuable a business 
asset as cash in the bank. 

The good mailing list—which is a correct mailing 
list—is not thrown together at a single sitting. It is a 
continuous operation of culling, weeding out, adding, 
sending out lines in every possible direction for accurate 
information, eternally watching purchasing agents’ papers, 
newspapers and trade publications for reports of changes. 

It is said that the time for post war planning in 
business is not yet here. But consistent attention to the 
company mailing list ought to be a must on any distrib- 
utor’s list regardless of what pressure he is under. It is 
the first line of defense when the great changeover to a 
buyer's market arrives. 
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THE WAR MONTH 


DECEMBER—Major changes in organization for administering distribution 
problems brought protest from and caused resignation of Lin White . . 


Hunt for his successor in progress . 


. Greenleaf gives assurance that 


though organizational structure may be altered, status of distributors is 


unaffected and, in fact, may be enhanced ... L-219 causes WPB to broaden 
entire objectives on distribution. 


Controversy on Principle 


Events of December leave fog over future course of distributor pro- 
gram; soft goods order eyed skeptically by merchants serving con- 


sumers. 


Swift and explosive developments in 
Washingion last month left the distri- 
bution situation shrouded in doubt and 
filled with poignant questions. 

(At a time when it seemed that the 
distributer program was on sounder 
footing than ever before. and immedi- 
ately following announcement that the 
Distributors unit had been elevated 
from branch to division, its director. 
Linford C. White. abruptly resigned. 

White’s resignation came on Dec. 16. 
in a memorandum addressed to Donald 
M. Nelson, WPB chairman. It was ae- 
cepted for Mr. Nelson by L. S. Green- 
leaf. Jr. Director of the Consumer 
Goods Bureau. in a memorandum dated 
Dec. 22. At this writing (Jan. 5, 1943). 
no successor had been chosen to fill 
Mr. White’s post. Also undetermined is 
the name of the man who will head up 
a reorganized wholesale and retail dis- 
tribution division which, it is expected. 
will contain a hard goods branch as a 
carry-over from the present Distributors 
Division. 


Difference on Poliey.—[t was in pro- 
test against such reorganization that 
White resigned. Release of the long- 
heralded soft goods inventory limitation 
order, L-219. induced WPB officials to 
broaden their objectives on distribution 
by outlining a super division with a 
director at the top and containing two 
branches, headed by branch chiefs. who 
would respectively administer matters 
in the distribution of hard goods and 
soft goods. White contested the wisdom 
of this move because (1) hard goods 
distribution, representing eight billion 
dollars in sales annually, was. in his 
estimation, sufficiently big to merit a 
divisional status in its own right; (2) 
relegation to the lesser status of a 
branch would be discouraging to dis- 
tributors who had supported the pro- 


gram and watched it develop, and, (3) 
there was too little in common between 
hard goods and soft gopds to warrant 
placing chem under the same roof. In 
his resignation letter to Mr. Nelson. 
White set forth that the move would 
be a mistake because hard goods dis- 
tributors “should be dealt with in re- 
lation to the type of problems they pre- 
sent. and should not be involved in gen- 
eral) merchandising policies.” In ae- 
cepting the resignation. Greenleaf de- 
clared that “the decision has been 
reached that it is best to proceed as 
planned, on the grounds that the whole- 
sale and retail business as a whole 
should be handled under the aegis of a 
single division. Incidentally.” he added. 
“by inereasing in this way the size and 
scope of the division. the prestige of 
the individual components will increase 
correspondingly.” 

Personnel Problem. The lineup of 
the expanded division is still in doubt. 
Mr. Greenleaf had expected to an- 
nounce the new administrative person. 
nel by Jan. 1. but this was delaved. It 
has been announced that the [L-219 
order and soft goods distribution would 
be administered by Eaton Reed. 35- 
year-old marketing consultant. who has 
been on loan to the government since 
November. 1941. Whether Mr. Reed will 
also direct the division-at-large is un- 
determined, In any event. a hard goods 
man must still be selected. and this 
matter is receiving the attention of Mr. 
Greenleat. 

Organization Carries On.—The struc- 
ture created by Lin White during the 
past year will remain as is, Mr. Green- 
leaf assured. R. C. Neal. senior consul- 
tant on industrial supplies. has signi- 
fied his intention to stick. Several key 
assistants may shift to other divisions of 
the government. although Mr. Green- 
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leaf was emphatic in his declaration 
that the program that now governs in- 
dustrial distributors and other types 
of hard goods wholesalers will carry 
along without change. 

L-219 Studied.-The soft goods inven- 
tory control order is of no concern to 
industrial distributors unless they hap- 
pen to de more than 50 per cent of 
their business in items listed in L-219, 
or, to put it another way, if more than 
50 per cent of a merchant's net sales of 
all goods were “supplies” as defined in 
1.-63. Merchants with annual sales of 
more than $200,000) are covered by 
L.-219 and in effeet inventories will be 
held at about the same level as that 
prevailing before Pearl Harbor. Mer- 
chandisiag experts have been studying 
the plan skeptically since it) was an- 
nounced. They have found many_ in- 
equities and indications were that the 
order would be the focal point for 
spirited controversy. ‘ 


New Moves Await 
White’s Successor 


{ pheaval at the top of the Distribu- 
tors Division left hanging in midair a 
nomber of phases of the program which 
Lin White and his aides had projected 
for the future. 

Long ander consideration had been 
a plan to place trained field men in the 
regional and field offices for giving on- 
the-spot assistance to the problems of 
distributors in the various territories. 
Many of these men had already been 
selected and a call had been sent out 
for them to convene in Washington on 
January 4 at which time their education 
in distribution matters was to be started 
with a training course lasting two 
weeks. As this is written the question 
of carrying through on this program 
has not been determined. 

Also held in abeyance is the revision 
of PD-1X. a matter to which Lin White's 
staff had been devoting considerable at- 
tention for more than three months. All 
of the proposals for revision had been 
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discussed with committees representing 


various tvpes of distributors, including 


industrial. and many of the suggestions 


presente by these committees had been 
incorporate nto the proposed new 
rm 
Alteration the requirements of 
1-63 had al een under consideration 
hie l t 1 the proposals shares 
the same tatu is those which con 
wed PD-IN 
Iwo enior consultants whe had 
ined | division earlier will) prob 
ibly be retained. Thev are H. 1 
(,eorg 1 onsultant and \N 
Field © n tutomotive consultant 
Phe form hails from Portland, Ore 
gon, Ww rt hie was associated with 
Marshall-Well lor the past 29 vears. 
Mr. George succeeds Lewis Herndon, 
who re ed - duties at Belknap 
ifter servis ore than a year in Wash- 
n. Mr. Ov ! president of Oz 


burn, Crow 1 Yantis, of Memphis, 
No « rididdate is Vet beer hosen to 


1] , ' 
hil the vacancy created by the resigna- 


tion of ¢ Vi Ke ‘ Parr 


OPA Switches 
Gears to No. 186 


Price control of gear and speed re 
duction items of all types was trans 
ferred by the Office of Price Administra 
tion last f Regulation No 
105 to Regulation 136. The latter regu 
lation governs manv other items han 
led by ad 

Under 136. the highest prices Ww ich 
an be charged for gears, pinion- 

a k ! tie peed reducers will con 
tinue t e those rarged Oct. 15. 1941 
with three exceptions and in these cases 
the ceiling date is March 31. 1942 

The exception ire 

Ll. Gea pinion ! Kets and speed 
ed ( illy designe for use im 
nilitary ve Oeil | rit « ther mili 
lary equipment 

2 \utomotive or tractor transmis 
tons, transter iss power take-off- 
lifferentials, and axle assemblies 

Gears, pinions, sprockets and speed 
eduee | e in private or con 
ial ve is we is items origi 
na i i | e mm private of 

' " iot ehicles it sold for 

sthve =f 


\ further exception to both the Oct 
15. 1941. and the March 31. 1942 pris 


ng dates, is the sale of gears. pinions. 
t repla ement purposes whiel 
they ! in wt t thie aie 
naket t omplete machine in 
which thev are to be sed. In such 
cases, the p e ceiling date is Oct 


White Takes Leave 


Few in the industry knew of White’s achievements in clarifying 


he 


ao 


functions of industrial distributors in WPB's top councils. 


In stepping out as director of the 
Distributors WPB. Lin 
White obtains deserved and overdue re- 
lief from a thankless job. At the same 


Division in 


time. the cause of distributors loses a 
vigerous and zealous champion who has 
dedicated his time and effort without 
stint for more than eighteen months. 
Through the most critical period of the 
war. during which the entire economy 
of America was being revolutionized. 
his hand, more than any other, guided 
the destinies of distributors, and his 
veice. more than any other, spoke for 
a fair deal and an equitable status for 
the distributer function. 

difheulty and — the 
of Lin White’s Washing- 
ton job may become realized generally. 


Ironically. the considerable and invalu- 


Ins time the 


achievement 


able bencfits that he sought for and de- 
livered to distributors were shrouded 
in a necessary silence. Because of this 
the ratio between the criticism he re- 
ceived and the credit he got was often 
unjustly out of balance. He drew con- 
<olation from the fact that. almost with- 
out exception. those whe came to Wash- 
ington seeking his sealp went away 
converted to the soundness of his work. 
His unique perspective of the war- 
time relationship between distributors 
ind their government made White the 
first choice of “Tony” Clark (then a 
deputy director in OPM for the top 
post in’ Distributors Section of the 
Production Requirements Braneh 
Whereas other WPB administrators 
were assigned te deal with speecifie in 
lustries or particular products ina 
« definite outlines or bound. 
ries. White’ realm was nebulous at 
best. That he built it inte something 


' ' 


lle is attested by it- growth first 
to ao fuil-Hedged branch. then toe a 
division. Upon his departure, the divi 
-ion was reputedly one of the best on 
ganized in WPB. Correspondence. pri 
oritvy applications and all details are 
handled with a promptnes= that may be 
considered normal in the business world 
but whieh borders on the miraculous in 


Wa-hingion, This is the result of cease- 


less devotion to the discouraging fight 
with regulations. Not that White broke 
the law: he simply became the master 


of red tape 

In his dealings with distributors. 
White was outspoken. blunt. What was 
not generally realized was that he was 
equally bard-fisted in the councils of 
government when spe aking for distri- 


uiters. Throughout WPB and = manv 
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other agencies his views were respected 
and his requests were received with 
consideration and effect. The 8.000 di- 
rectives which his division accumulated. 
eranting authority to issue priority rat- 
ings to distributors on as many differ- 
ent items of merchandise, represent 
8.000) successful sales jobs in’ behalf 
of distributors, 

Characteristically. Lin White flaunted 
tradition. When others were pressing 
for blanket industry ratings, he had 
the fore-ight to see that in any period 
such as occurred 
a static, blanket rat- 
ing would be a millstone around the 


of priority inflations 
in the last war 


neck of those operating under it. In time 
inflation came, and many in- 
dustries suffered heavily. When it came. 
it was of such violence that it outraced 
even PD-1X. Processors could not issue 


rating~ and get them out to the users 


prioritic 


fast enough to keep up with the spiral- 
ling trend. Not all. but many of the 
PD-IX ratings failed to help because 
of this. Although the basie fault) was 
with the priorities system itself. dis- 
tributers were prone to lay the blame 
at White < door. 

Distributors never had a full opper- 
tunity to balance the things Lin White 
did for them with the things he had to 
do to them. Because of this. few ever 
saw in true perspective the shape of his 
program, which was primarily shaped 
by necessity and the times. The influ- 
ence of his efforts will long be felt and 
the industry will continue to enjoy the 
benefits of his efforts as long as the 
war lasts. 
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Urgency Standings 


Replacing Ratings 


In scheduling the production of ma- 
chine tools. manufacturers have been 
instructed to disregard priority ratings 
on all orders from the armed services 
received after December 25, and rely 
wholly on WPB’s urgency rating stand- 
ings. This rule was incorporated in an 
amendment to order E-l-b. on machine 
tools, 

Seventy-five per cent of machine tool 
production is now for the service pur- 
chases (Army, Navy. Maritime Commis 
~on and their subcontractors). 

The remaining 25 percent of the in- 
dustry’s output (for foreign and non- 
service purchasers) will continue to be 
governed by priority ratings. 


L-157 Limits Handsaws 
To Mechanics’ Grades 


Only grades A and B of handsaws 
may be produced for the domestic mat 
ket after Jan. 1 under terms of an 
amendment to Limitation Order 1-157. 
Grade C saws, which normally sell for 
7 cents or a dollar in the chain stores. 
no longer may be manufactured. 

Another clause in’ the amendment 
reduces the number of saws of certain 
types that can be produced to 20) per 
cent of the dollar sales volume in 1941 
These products are mitre, cabinet and 
back saws; compass. keyhole and nests 
of saws; special purpose saws. and 
pruning saws. This limitation does not 
apply. however. to saws produced tor 
delivery to the Army. Navy. Maritime 
Commission, or War Shipping Admini- 
tration. 

Handsaws for export) are excepted 
from the limitations of 1-157, Under 
the original draft of the order. manu 
facturers were inadvertently prevented 
fro msupplying the requirements of 
certain foreign markets where certain 
special saws are essential. Now they 
may produce handsaws for shipment to 
Canada. for export under a license of 
the Board of Economic Warfare. or to 
fill an order of a Lend-Lease Govern 
ment without regard for the simplified 
practices covering types, sizes, grades 
and models prescribed for the domestir 
market. 


WPB Seeks to Reduce 
Backlog of Tool Orders 


In a move to reduce excessive back- 
logs of orders, George H. Johnson, new 
director of the WPB Tools Division, has 
undertaken a program of spreading the 
work of tool manufacturers by rear- 
ranging schedules. 





MILL SUPPLIES 
To Continue Bulletin 


Replying to the question “Do you 
want MILL SUPPLIES’ Bulletin: serv- 
ice continued in 19437", readers. set- 
tled the matter afirmatively last month 
by an overwhelming vote (the few nega- 
tive votes were from advertising agen 
cies and others for whom the Bulletin is 
not intended anyway). Thus. the edi- 
tors will continue the monthly news 
service on government regulations and 
industry developments which has served 
to bridge the gap between regular is 


sues of the magazine. The vote: 
0 er nr 
et.) i a ee 12 


Iypiceal comments: /t gives us all the 
information — we need without Zoing 
through a lot of detail to get it. 


Vost essential. Wee would be willing 
fo pay for tt, 


The service is very much worthwhile, 
and helptul. Please continue it. 


Its informative, and extremely valu 


able, 
The most informative we receive. 
It gives us a brief, accurate picture. 


Your coverage of the distribution pic 
ture has been invaluable. 


It brings us much-needed information, 


in easily understandable form, 
You are doing a great work, 


\o other service provides this infor 


mation, 
It ts vitally important to us. 


We simply cant do without it. 





Control Tightened on 
Textile Machinery 


More rigid control over the sale and 
manulacturing of textile and leather 
machinery became effective Dee. 26 
when the War Production Board i- 
sued Order 1-215 and revoked the parts 
of Order L-83) (industrial machinery) 
under which this machinery formerly 
was controlled, 

The new order requires authoriza 
tion from the Director General for 
Operations for all) manufacturing and 
sales of the machinery. Permission to 
purchase the specified machinery must 
be applied for on Form PD-744. un- 
less the machinery is to be part of a 
new project. In that event the PD-200 
authorized by the Construction Division 
ix sufhicient. The new order gives WPB 
power to specify the fabricator from 


whom the machinery must be purchased 


MILL SUPPLIES * JANUARY, !943 


AA-2X Available 
For Emergencies 


WPB's Emergency Repair Plan, un 
der which regional offices were author- 
ived to issue ratings up to A-l-a for 
emergeney repairs not exceeding $500 
to prevent breakdowns in essential pro 
duction, has been broadened to em 
power regional offices to issue ratings 
up to AA-2X, 

Phe announcement emphasizes that 
ratings will be granted only when a true 
emergeney eXtsts and ho other remedy 
is available to the applicant. An emer 
venev is defined as an aetual break- 
down or suspension of operations he 
cause oof damage. wear and tear, 


destruction or tailure of parts. 


Motors, Generators 
Placed Under L-22] 


The manufacture and sale of electric 
motors and generators were placed 
under restriction by the War Production 
Board last month with the issuance of 
Conservation order |.-221 effective for 
distribuiors’ sales Keb. 1. 

The effective date for distributors 
originally was the same as for manu 
facturers, Dee. LO. but this was almost 
immediately amended to the February 
date. Distributors, under the order, 
must obtain certification from potential 
buyers that they are complying with the 
order. In addition to restricting sales 
the new regulation: specifies standards 
for mechanical and electrical design, for 
horsepower loading and for speed. 

Although the order prohibits the sale 
of motors for “standby purposes.” this 
term owas defined as not) including 
motors that are attached to the powell 
<vetem even though they may go inte 


r 


ie tual lise only hh cmeroene se 


Salesmen's Commissions 
Not Covered by Freeze 
The National War Labor Board and 


the ULS. Treasury Department have 
concurred in the opinion that) payment 
of commissions to salesmen may be 


made without specific approval of the 


administering agencies, provided — the 
rate of Commission is not changed. Both 
agencies were consulted. because the 


National War Labor Board has juris- 
diction over incomes below $5.000 per 
vear, while the Bureau of Internal Res 
enue rules on higher incomes. 

Phus, industrial supply salesmen may 
enjoy a greater income by virtue of 
increased sales velume at the same rate 
of commission which prevailed when 
the Wage Stabilization Order became 
effective in’ October. 





Steel Restrictions Relaxed 


WPB approves production of steel wheelbarrows for ashes, finds 
several banned items necessary for military forces. 


leet imn to f t int at ~tere na “fain 
less steel in nanulacturm ~everal 
products handled by industrial distribu 
tors was authorized by the War Produc 
tion Board last month in a revision 


Order M-126 


In addition to lifting the ban on = 


eral items for hia int thie WB 
recognizing the pees ol f militar 
ervice fev ye ii tiie il to iten 
revised the list | biet em 
lu exemptior | I op 
i Hal I ‘ til 
tary tise i ! ! Linnie 
feel , il | t il 
| ul- tainle i bil 
eqquiprnent ut I 
han te int I ra > ana ‘ 
required lor corroston eat-tanes hits 
lamps of stainle teel for aireraft 
tainle- teel instrument dials and 
Cases: step ladder aimless tee ie 
ehant il adrawing ul i ! eapllip 
nen prauint “pray evuittil -tainle-- 
}) rmited /\ mid ad 
tive plan nt rid eating yup 
nient reel ‘ rie Prope for combat 
mad field nit | rat md 
eard ) i 
wire ina ! ! i ‘ 
oon mara , 
eNX\tad I ! 
Steel |) ! i 
i lifted I I 
\ te i! } ! ! ! 
WB expla ! \ 
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i 
() 
' ii ' ' 
te Mba 
) i ne 
| hal 
1 ‘ 
yl te - 
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the I 
ined i 
Stuit 
i banned ! " 
hata ma I 
ilye i il 
vipnes Luatoe t | " it 
repair at i 
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Limitation Order on 
Welding Rods Revoked 


Phe limitation ord mtrotiin i 


tribtition of weldin ond bide 
L.-146. wa evoned the W Pred 


tien Board 
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Filing Requirements 
For No. 136 Explained 


In an attempt to clear up any con 
fusion resulting from the filing require 
ments in Price it vulation No 136. 
\eting Price Executive To J. Kinsella 
Machinery Branch. Office of 
Price \dministration. last month ex 
the OPA) restrietion- 


at tive 


plained 
Distributors whe used price lists of 
mulacturers on the base dates Oct 
19d) and Mareh 31. 1902. must iden 


tity Utne naniitaetiurers price and di- 
rt stieet~ tev mane rhlignadoet and date 
ine Hlowesver. they do mot have te 
avgone oot thre street 
' 
li int Vtnerre distributors were 


~ing price or discount sheet. of their 
the applicable dates 
must be filed with the OPAL A) dis 


ributers price filings should) also in 


copies 


clude a statement that lis current net 


prices or charges do not exceed the net 


prices or charges he used on the ap 


Regulation No. 1 
Eased for Users 


Distributor customers finding they ne 


{supplies oor materials 
wee | priority. ratings may 
dispose oof such merehandise for 
thre than those preseribed 
rT iting order. under a 
|) rreloet oan helinent » Priorities 
It thation Neo, | hitus. thre baste chev 
| \ ern ila ” | 
il | ny Cason ma 
] } ‘ = ads stare 
| i titel t ised as first 
or Wile ! \ 
’ b piretias a - 
! i ww i iting © 
V Ve t trating at least as 
i Heh the material 
tied. provided j Ist ~ ye 
| WP ~ 4 | moor dis 
ier 1 Theat mate il 
| Ms own meeds. ih lve 
Loere tutherized te obtain material 
house by applying or extending 
- Ld VA ohie't 
Rede wl j rhaate il ten hve 
itor trem whrom tre purchased it. 
Try thre Ve cowie - not able te 
-pose of the material ino any 
‘ ee Waves. le may file 1 report 
1 WE Regional Offee. which 
i foun tedis ition ma il 
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34 Distributors 
Adopt Booklet 


Jndusirial distributors in all sections 
ol the 
month placed quantity orders for the 
booklet “Time. Materials. Manpower. 
Money” which appeared in the Novem- 


ountry and in’ Canada last 


ber issue of Minn Stpprties, and has 
been made available for general distri- 
bution by the industry's War Service 
Committee, The distributing firms are 
placing them with local offieials and 
industrial buyers for the purpose of 
explaining the essentiality of distribu- 
tor serviees. The War Service Commit- 
tee has already mailed copies to kes 
officials in’ Washington. The reprinted 
copies were furnished at cost. 

Distributors using them for loeal ed- 
ation include: Mine & Smelter Sup- 
Young & Vann Supply Co.. 
Langdon Supply Co. Mid-States Indus- 
trial Corp.. Chas. A. Strelinger Co. HL. 
Factory Supplies Co.. 
Detroit Ball Bearing Co. Perth Amboy 
Hardware Co.. Williams Hardware Co.. 
KF. Hallock Co.. Corby Supply Co. Ells- 
worth Sieel & Supply Co. Crane & 
Milligan. Crerar Adams & Co. Meisel 
Hardware & Supply Co. Ke J. Papke 
Co. Frick & Lindsav Co. Bard Steel & 
Mill Supply Co. Strong. Carlisle & 
Maddock & Co. Buhl 
Sons Co. Minneapolis Tron Stores. A 
R. Williams Machinery Co. Kevstone 
\ikenhead Hard 
Pierce Hardware Co. Jona 
than Haady Co. Bo RL Paulsen & Co.. 
Central Rubber & Supply Co. LL. W 
Farwell. Ozmun. Kirk & 
Co. Great Lakes Supply Corp.. Sidney 
B. Roby Co. Fo Raniville Co 


ply (Co 


Channon Co.. 


Hammond Co. 


Pool & supply Co. 


ware Co., 


Gunhbyv Co 


Street Cars Now 
Covered by P-88 


Distributors selling maintenance. re 
pair and operating supplies to local 
transit) systems will) receive purchase 
orders rated A-1l-j under permission 
eranted street railways and trolley bu 


lines in a Dee, 23 amendment to Pre 


erence Rating Order P-88. The orde 
was issued originally March 16 to give 
priority assistance to steam railroa I- 

Phe A-l-j rating is authorized for 
repair and maintenance of track. <tru 
tures. signal and communication \~ 
tems. cars. trolley buses and other op 
erating equipment 

Local transit operators are exempted 
from filing Form PD-352) (the steam 


railroads form). but they must file 


quarterly inventory reports on PD-351 
Phe latter also is preseribed for use 
in obtaining various types of raw mate 
rials such as steel bars and other semi 


finished metal produets 
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Ridings, Torell 
In Stone’s Office 


New volunteers in the Industrial Sup 
ply Section of the Industrial Specialtie- 
Branch are Perey Ridings and Harold 
Forell. both of Svracuse Supply (com 
pany. Syracuse. \. Y Phe two joined 
the unit headed by Franz TL Stone 
early last) month 

With the exception of Las Com. \n 
lrew G. Carey (Carey) Machinery & 
Supply) who serves as liaison with the 


Army-Navy 


olliee has been without distributer rep 


Munitions Board. Stone’- 
resentation for nearly a year. Russell 
Duncan OR. CL Dunean Coot was trans 
ferred from it-early last January to the 
Distributors Section which was then 
heime established in the Production 
Requirements Branch 

Phe Industrial Supply Section wa- 
the first offeial action by the govern 
ment too minister te the war-time prob 
lems of distributors. Tt was organized 
in January. TSE) and originally staffed 
by Th TL Kuhn (Hardware & Supply 
Co.) and hd 


Vised. Other whe gave 


Sevmour (Columbian 
service are 
Chas. Cortis (Western Tron Stores) and 
Roger Tewksbury (Oster Vifews 
Within the past vear the 


ection has been concentrated princi 


work of thi- 


pally on problems affecting manufas 
Ie ffort- 


were made to help them) increase pre 


turers of industrial supplies 


duction. simplify their dines and obtain 
Hecessary raw materials, 
With 


Materials Plan. the burden on the en 


wv coming of the Controlled 


Branch ha- 
Under the workings 
of CMP. it i- necessary for the agencies 


whieh have been destenated as claim 


tire Industrial Specialtie- 


ereathly increased 


ants on the nation’< raw materials te 
make estimates of the quantities they 
will require of evervthing necessary to 
their production. The difficulties of 


making al 


accurate estimate of require 
ments inthe field of tools and operating 
-upplies are obvious and a procedure 
has been established to answer this par! 
of their problem: through the assistance 
of specialists in) Stone’= branch 

Phe claimant agencies are required to 
outline their needs in detail or. if unable 


~ul 


to do sa. te 


mit a letter requesting 


assistance. i 


which case the staff mem 
hers of the Industrial Specialties Branch 
take over. After the estimate has been 
made. the branch follows through by 
~eoing to it that the producers of the 
-upplies in question are in’ position te 
produce the required quantity. They 
are then aided in getting materials. 
Their long and practical experience 
in working closely with various indus 
trial accounts of the Wp per New York 


wea qualifies both Mr. Ridings and 


L Orders on Electric Tools 


Many sizes of portable tools eliminated in simplification move. Lengths 
of cords standardized, and all sales restricted to A-9 or better. 


, 
Substantial restriction in the number 


of sizes of portable electric tools (uni 
versal ac.-d.e. models) is preseribed in 
Limitation Order No. 1-216. issued) by 
WPB oon Deco. | and effective Jan. 1. 

The order also restricts sales by both 
manufacturer and distributer te put 
Chases rated at \-9 or higher. a restri 
tion whieh bas the effeet of cancelling 
Wl back orders hearing \-10 ratings 

Pools in distributors’ inventories on 
the effective date of the order may be 
~old and delivered, of course. but tools 
on back orders with the manufacturers 
will have the new cord lengths 


One unexpected result of the new 





Mer. Torell tor such work. With other 
members of the stall they ares experi 
encing a period of extremely heavy pre- 
sure which involves (net only clos 


figuring of many factors. but frequent 


meetings and lengthy consultation work 





PERCY RIDINGS 





HAROLD TORELL 
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revulation was the reduction to the new 
stan lards of undelivered Army and 
Navy orcers for those sizes of electri 


| | 


tools which have been banned. and it 


is understood that the  specitieations 
preseribed by L-216 will take preeed 
ence over all specifications of the armed 


viees. \onumber of manutacturers 


have appealed to the “Pools Division 
WPB for permission to complete the 
mantfaecture of tools new in process 
Phe regulation prohibits producers 
from making any electric tools not ree 
ularly caialogued on May bo. L912 tia 


hans new models). and specifically dim 


its production to the followin 
| 


Drills Ball-hearine 


ture mounted ino two ball bearines 


models Carma 


with cords ne longer than seven feet in 
e following sizes 


Vy oin. standard eleetrie drill 


in. heavy-duty model 

im. inoeone heavy-duty model and 
ene other chosen by the manulactures 
and approved by WPB 

loin. in one heavy-duty model and 
one otfer chosen by the manufactures 
and approved by WPB 

‘im. none single-speed. heavy-duty 
model. and one twoespeed model. 

‘yin. incone heavy-duty model equip 
ped with chuek and sor Morse taper. 

Lin. heavy-duty model equipped with 
a Now 3 Morse taper (whether or not 
revularly catalogued on May 15. 1972) 


I) y im. and larger 


Grinders AV) sizes under 3 tn. with 
a cord no longer than seven feet. and 
sizes GQom. and above with a cord ne 
loneer than ten feet 

Right angle buffers, sanders and pol 
ishers OL the universal eleetrie tool 
covered vy this description. only abra 
sive disc sanders and abrasive belt 
sanders may be manutactured. and only 
in the following sizes (with cords ne 
longer than tem feet) 

\brasive dise sanders Qo Ths. and 
over (weighed with dise pad. less cord) 
in-any three models chosen by the man 
ufacturer and approved by WPB 

Abrasive belt 


three inches wide and over. in any three 


sanders using ~ bell 


models chosen by the manufacturer. 
Saws Only sizes 7 through 1244 in 
inclusive. cords no longer than ten feet 
klectri serenm drivers, nut runners 
tappers: metal-cutting shears and nth 
Alers, routers. shapers, lock mortisers, 
planes and attachments; hammers 
valve seat) lappers only sizes cata 
logued on May Th, 1942. and with cords 


no longer than ten feet 








tlert to keep industry going full steam 
\ssociation last month ino a survey tl 


lhatisers ive round-the-clock 


Ot a tetal of TS) 


<ervice os 
rangement. for war plants to obta 
elds tiit'ss hours 

SINTV-one reported that) the 
have been 


~upplied lo Wal plants 


that those persons ¢ tilled in an emeroe 


aonumber of miles te a branch ware 


' 
Cont 


wt personally or by long-distance 


needed item 


I 


solely for the benefit of serving wat 


| 


| 
ot these emplovees whe may be calle 


| hows { day 


When they are informed that the war 
Combine oper 
one well-trained emplovee from each 


Pwenty-six firms replied that) they 


of larger firms in important industrial 
of handling this odd-hour serviee. In 
of ofheials and technical men in the ad 
entaining this 
woor a Wwatehman whe may be cont 
For exan ple sof unusual services 4 


“Hoeetght, Problems Solved 





Ready For Odd-Hour Emergencies 


Additional confirmation of the established facet that distributer. are on the 
le 


members canvassed. 129) reported they 


ih serv its 


tevle pribeorve 


ind ship yards in’ theit 


material is necessary for the customer. Frequently, this means traveling 


The majority of distributors said the cost of this =pecial service 
venerally much greater than the profit involved and that it is maintained 
industries 


Phirty-seven stated that their telephone directories have listed the 


Sunday= and holidays. ete. One company has a telephone answering service 
ind another has a ~ per il -witehboard connection which. at the hours when 
both offiee and warehouse are closed. automatically refers incoming ealls 
te the home of ack ivmated employer 

Fifteen companies stated that watelimen or skeleton crews are on the job 


ven dav~s a week. One firm 


itions. a larger skeleton force is maintained 


distributed them to all customers. The ecards list key emplovees and. give 
home telephone numbers. so that they may be contacted easily in’ an 
eine eney 

ln oa further re portoon the survey the association announced: “A number 


~ections have a combination of methods 


addition 


information. and oon the premises they maintain a skeleton 


ahead was obtained by the National 


it showed virtually 


all mill) supply 
even days a week. 
have made 
during out-of-the-ordinars 
numbers of their key employees 
territory. and 
ney will endeavor to supply whatever 
| 


Hhoulse fo obtain scaree items or. to 


telephone the manufacturer of the 


nalhies 


doat their homes at nights and on 


said that on special holidays 
plants in their territory are going to 
including at least 
department 


have had special ecards printed and 


| 


to listing the home numbers 


irectories, they have distributed cards 


acted for minor emergencies.” 


endered oy industrial distributors see 


pase ¢d.) 


Vo I aving. on | 








Stringent Control of 
Copper-Steel Scrap 


Dintrilvuten Istomers Who generate 
any Ty pe ol Caner directed 


tw keep Tite ut 


scrap are 
“crap inventories at one 
! 23 amend 


VI-9-1) Pre- 


tllowed to accumu 


eoth oat ke == a ! December 
mierit tee thee copper order. 
" 


VietisIv they were 


late an inventory of five tons before 


disposing of the serap tor re-melting in 
i brass mill. In addition, manufacturers 
quiring ads much as o00 Ibs. of copper 
~C rap pe month are required to submit 


o WPB's ¢ opper Division 
( apper clad ~tee] 


re ports 
scrap I~ tl-o 


brought under full allocation control 


in the revised order. Fired shell cases 


rncacle al Carpopne Coppel base alloy o 


copper-clad steel contain metals which 


can be reprocessed into war materials 
ind WPB has ruled that persons seek 
Ings authorization te accept delivery of 
shell cases must first) secure Ippros il 
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Overlock Resigns 
Chicago WPB Post 


Joseph | Overlock. Chicage WB 


egional director, resigned last month 


and returned to his position as viee-pres- 
lent of the Continental Ulinois Na 
tional Bank. He was succeeded by An 


drew T. Nearney. deputy director since 
June. 1912. Both Mire Overlocek and Vib 
Kearney were dollar-a-vear men. 

During the eighteen months Vir. Over 


loek served the WPR. part ot 


time was spent in Washington. he be 


which 


came familiar with the problems of the 
ndustrial distributer and was a speaker 
wo many group meetings. One of his last 
WPB head 


deliveranee of a stirring ad 


official acts as Chicago's 
was the 
dress to the members of the Central 
States Mill Supply Association. In this 
talk (Mint Stprrins., December 1942) 
ihe paid tribute to the splendid job all 


distributors are doing for the war effort 
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E-2-b Revised on 
Cutting Tools 


\ purchaser may obtain preferential 


delivery: of certain special cutting tools 
up to the lowest quantity that can be 
efficiently produced by the manufae- 
turer, according to a new provision of 
Order E-2-b. as amended December 12 
by WPB. 

\ provision in the original order re- 
stricted the purchaser to three sets of 
tools, The 
amendment changes this limitation by 


=pecial cutting present 
providing that the purchaser may ae- 
cept deliveries of the “producers” mini- 
mum practicable manufacturing quan- 
titv.” Where the quantity is less than 
three sets of special tools. the purchase 
may be extended to the three. Ino no 
event, however, can the purchaser ob- 
tain more than a 90-day inventory. 

(mons the other changes are: 

\ provision that frees purchasers of 
cutting tools from the necessity of filing 
an endorsement where they are delivered 
with a larger machine to make it usable. 
and are acquired under an authorized 
purchase order, 

\ provision that makes hard alley 
blanks on tips subject to the E-2-b 
restrictions, whether or not they are at- 
tached to a tool shank, 


The E-2-b Order 
when it re- 
prescribed three different kinds of cer- 
tifications to be 


In force sinee August 31. 
placed the former E-2-a order, 
placed on purchase 
orders for cutting tools. and raised to 
\-9 the minimum rating at which dis- 
tributors ean sell tools made of high- 


~peed steel, and those with inserted on 


brazed edges with cemented carbide or 


hard-alloy tips. Carbon) steel cutting 
alloy tips 


\-10 levels. 


provision of all) the 


tools, without carbide or 
may still be sold at 

\n important 
required certifications is the purehas- 
ers warrantee that he is not obtaining 
supply of tools. 


The three certifications are for (1) spe- 


more than a 90-day 


cial cutting tools required for original 


tooling of machines, (2 


) specials made 
necessary by a change in specifications 


Army. Navy. 


Maritime Commission or War Shipping 


of an item produced by 


\dministrati¢n contractors, and (3) all 
others. 

The manufacturers are directed to set 
aside ten percent of their monthly out 
put, in dollar value. for production of 
-pecial tools for original tooling, be- 
sinning in October. First call on the 
remainder of a manufacturer's output 
is for re-tooling specials required by 
changes in governmental specifications 
Phe order restricts both kinds of buv- 





a ENOTES 











ee 


ers of special tools to three sets. of 
the same type and size, with the excep- 


tion of the new amendment just. an- 


nounced, 


The certifications are: 


Specials for original tooling— 

All cutting tool. -pecitied on this purchase order are 
special cutting teels required for use by the under 
signed for original teel ng. or tor resale for such use 
Their delivery will no! at ans time eVect an increase 


of such cutting teoely in the undersigned’. inventory 


beyond a Weday supply, except as permitted in 
paragraph (dd) (3) of General Preterence Order 
F-2-b, with the term. of whieh the undersigned i 


familiar 


Name and Addres- of Purchaser! 
By 


(Authored Signature 


Specials for change-overs— 
All cutting tool- -peeitied on this order are special 
cutting tools required by the undersigned as a result 
of change in design of other aleration in the <peci 
fieations of the product being produced — by 

Maritime 
Commission, or War Shipping Administration, Their 


prime or subeon’ rac or of the Army, Navy 
delivery will not at any time effect an increase of 
uch cutting tool. im the undersigned’s imventors 


bevond a “-day supply. exeept as permitted in 
paragraph (4) (3) of General Preterence Order 
Ne. E-2-b, with the term. of which the undersigned 


(Name and Addres. of Purehaser) 


(Authorized Signature 


All other cutting tool.<— 


The delivery of the cutting tool. specified im thi 


purchase order will not at any time effect) an in 


crease of such) cutting teel. imi the undersigned 
inventory beyond a 0-day supply, except as pes 
mitted in paragraph td 5) of General Preferenes 


Order No. t b. with the term of 


undersigned 4 


whieh the 


familiar 


Name and Addre of Purchaser 
Awherived Signature 


Exceptions to the 90-day inventors 


limitation set forth ino paragraph ¢d 


(3) are. first. purchases of a quantity 
which is the producer’= minimum pra 
ticable 
second. purchases for Lend-Lease. and 
Shipping purchases of the Army. Navy 


Maritime Commission or War \dmini- 


tration for emergency depots or bases 


manufacturing quantity. and 


outside the continental | Ne 


Products Covered 


by order 


Products covered bey thie | 


are: cut thread taps: ground thread 
shank 
drills (including long set drills): taper 


shank drill-: drills and 


countersinks: ship plate countersinks: 


dies: straight 


taps: threading 


combined 
hand reamers and taper 


blade 


bin idee and Cal 


counterbores : 


pin reamers: inserted reamers 


and blades: 
all) other 
form cutters (including gear cut 


reamers: 


machine reamers: circular 


saws: 
ground 


hobs 


ters and thread hobs); 


and unground; other gear tooth gen- 


erating cutters and tools; gear finish- 


ing tools: 


inserted tooth milling cut- 


Truck Rations 





Extended 


ODT needs more time for processing Certificates of War Necessity. 
Detroit central office discontinued and local offices set up. 


War Price and Rationing Boards have 
been authorized to continue issuing tem 


easoline rations for trucks and 


porary 
other commercial vehicles. in order to 
rive the Office of Defense 


Pransporta 
lion more time to process the Certih 
cates of War Necessity which are even 
tually te 


constitute authority. for all 


truck rations, The amendment to ration 
ine regulations alse permits the local 
hoards to issue extra rations in’ the 
following cases: 

1. Where a Certifieate of War Neces 
ODT clearly 


allow enough egallonage to take care of 


~ity issued by does not 


trucks through January 31 
2 Where 


rary ration is insufhicient. and the appli 


a previously issued tempo 


cant has not vet received his Certificate 
of War Necessity 

» Where rations have 
on the basis of a Certificate. but they 


heen granted 
are insufficient and an appeal has not 
heen acted upen 


Detroit Office Discontinued 


The Ofhee of Defense Transportation 
has discontinued operations in the De- 
troit office. and all matters concerning 


Certificates of War Necessity. are now 
heing handled by ODT field offiees. it 
was announced last month. For the 
conventence of vehicle owners who do 
near any of the T12) regular 
ODT district offices. the ageney is send 


not live 


Ine representatives into approximately 
and towns through 
will make theit 

Chambers of 


00 additional cities 
| hey 
lene al 


Commerce and other civic 


out the country 
headquarters in 
centers, 
Truck owners who have not received 
their Certifieates. or who have net been 
allotted sufficient mileage and fuel ter 
then 


Necessary operations. are ureed 


to get in teuch with these field repre 
~entatives immediately. Unless requests 
are made in time to be disposed of be 
fore January 31. ODT saves temporary 


suspension of operations may result 
Prock owners are re quested to ask only 
as much gasoline as will actually be 
needed. Adjustments can be made later. 

After fuel. 


parts will be allotted only on the basis 


January 3l. tires and 


of the conditions set forth on the Cer 
tificate of Wan 


nounced. and no 


Necessity. it was an 
more temporary 


rations will be issued 





WPB Recommends 
Glass for Gages 


Plan- lev ~ubstitution ol elas tor 


steel ino the manufacture of precision 


rages used toe inspect war materiel were 
announecd Jast month by the Conser 
vation Division of WPB 


Hundreds of thousand 


~ of steel caves 


re now in-use by manufacturers and 
ispectors of ordnance items. Half of 
enh ean lye replaced hey o lass eaees 


e Army Ordnance Department — re 


declared. The 


! 
loneey Ti 


cently elass gage. ne 
experimental stage. Is 
now im ase at Frankford Arsenal 
Saving of three-quarters of the man 
hours of machine tool laber required lor 
the manufacture of steel precision gage 


a~ well as significant quantities of erit 


ical alloy tool steel. are claimed through 





ters and blades: all other milling cut 


ters: form tools flat and circular: re 
round broaches: flat 
all tool bits 
produced by steel produc 


solid 


bering bars and boring tools, and in- 


tary files: chasers: 


breaches: spline breaches: 
orxee pt Lilerse 
ers; cut-off blades; router bits; 


serted boring bars and boring tools. 
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“The 


that of steel cages. 


eost of glass gages is only hait 


once the molds ter 
the elass gages are made.? the report 


“Nisibility. in 


with 


asserts Is peetion. teal 
stecl will tend 


a superior produet, Perspir 


rverssi tole 


always ; 


lw produ ‘ 


ation on the hands of inspeetors las 


ne corrosive effeet on the glass gave 


Phe elass gage will automaticalls 


liminate the necessity for many greas 


sts and le 


s Lreasinhyes. sibee Mo Cine stion 
of rust is invelved. Glass appears to 
have abrasive resisting qualities equal 


! t 


tooor better than steel ino many gagine 


applications, Where the component part 


of the machine i very near the size of 


thre me. there i less tendenev for the 


component to seize or gallon the ela 


than oon the steel gave Scratches on 
elas. de net leave a burr and do net 
change the eflective ize ool the wae 
Handling glass eaves is easier than steel 
ives inasmuch as the glass gage 
much lighters” its proponents deelare 


Anticipating a wide demand for the 


lass wage. the conservation division 
of WPB ois preparing for Army Ord 
nance a list of companies which have 
facilities for the manufacture of the 
wlass blanks, to be 


cision gages by regular gage manufac 


finished into pre- 


turers. Two glass companies are now 


producing the glass blank 
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Electric Conduit 
Limited to A-1-j 


Distributors are prohibited from sell- 
ing rigid electrical conduit and metallic 
tubing. flexible metal conduit and tub- 
ing. and metal raceways for enclosure 
of wire and cable under provisions of 
Limitation Order 1-225 issued by WPB 
Dee. 16 

Contractors are similarly forbidden 


to install metal conduits except on proj 
ects covered by a rating of \-L-j on 
betler, and. further, where th ois meces 
~ary to comply with standard require 


ments of the National Fleetric Cocke 


Klexible conduit and tubing is restricted 


r deere iy extensions less than twelve 
feet im lemeth. te connect electric mo 
tors. control equipment and other eur 


ent consuming devices, 
Manulacturers are curtailed in theis 
production 10) percent. in) weight 
housed in LObL in the produ 
Hien of rigid comduit. and by 50 percent 


ihion of metal raceways, 


Salesmen Get Extra Gas 


OPA expands mileage ration for salesmen of essential goods, mill 
supply men eligible for 65% of last year’s driving. 


Although still forced to reduce mile- 
age. industrial supply -alesmen’s pro- 
pects for the New Year brightened con 
~iderably last month when a last minute 
Otfhce of Price Administration ruling 
made them eligible for gasoline ration 
ing to drive 8.600-miles a vear or 65 
percent of their last) vears mileage. 
whichever is less 

For mill supply representatives. pre 
Vieusly denied any preferred rating 
under a blanket OPA 


eleventh-lour change 


ruling. the 
increased = their 
potential mileage more than 50 percent 
Under the original order which barred 
all) salesmen from receiving special 
consideration. industrial supply omen 
would have been limited to 4700 miles 


of driving a month but. under the 


amendment. this is increased to a mani 





ARE YOU COMFORTABLE, BROTHER? 





That's good, brother. Just sleep right through this war. Let some other guy do your share! 
What's it to you that a kid just got bumped off in the Solomons... because you couldn't 
be bothered with scrap collection? Sure, you out-smarted the ration board on gas all right... 
and kept a certain Army plane in Africa out of the air. You're exhausted thinking up rea- 


sons why not to buy War Bonds...while thousands of American boys are going without food 








and sleep to protect your hide. Come on, get up off that fat can of yours... stop riding 


and start pushing! If this doesn’t apply to you, tear it out and send it to someone it does! 


THIS MOSSAGE PREPARED OY McCANNFRICESON INC NEW TORE 15 OME OF & SHOES COMTerBUTED JOrmTET 


OY ADVERTISING AGENCIES AND THE MEW TORR Times 
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mum oof slightly more than 716 mile. 

Phe relaxation of rationing rules for 
-alesmen was a direct result of are 
quest made to the OPA by William M. 
Jeffers. rubber director, One of the 
determining factors in’ Mr. Jeffers” de- 
cision te seek the amendment was be 
lieved to be a flood of telegrams and 
letters from industrial supply hou-e- 
and salesmen whe were faced with 
such a sharp curtailment they felt) sure 


their services to war plant~ would te 


impaired, 

Phe increased mileage is available 
only to salesmen engaged full time in 
the sale of necessary productive equip- 
ment for farms. factories. mines. oil 
wells. lumber camps. and similar pre 
ductive or extractive establishments ot 
of essential food. shelter. fuel. clothing 
~upplies. The OPA 


-tressed that no increased driving in 


and medical 


connection with the sale of non-e-sen 
tial commodities will he permitted. 
Lecal rationing beard- were in 


{ 


tructed to accept applications for the 


additional mileage after Jan. 1. 


Plumbing Supply 
Houses Penalized 


Pwo plumbing supply distriluters 

ave recently been penalized for viola 
eulations. 

Phe first. a Worcester, Mas-.. di-- 


tributer. is alleged te have sold a large 


tion oof priormtive reg 


quantity of copper tubing in) violation 
of the copper order. M-9-b. The penalty 
Wide a op oliibition. for oa yn ried of one 
week. from accepting delivery or sell 
Womaterial specified in the Vetal- 
List of Priorities Regulation Neo. 11 


except in cextremely urgent case-~ ~yn 


cifieally authorized by the Complianes 
Chief of the Boston WPB Office. The 
firm was also required to file with) the 
WPB in’ Boston a complete. detailed 
nventory count 

The second suspension aetion. di 
rected against a Philadelphia plumbing 
-upply onrm. was based on a charge 
that the plumbing and heating order 
1-79 was violated. The firm was charged 
with making deliveries of new plumbing 
equipment without a rating and with 
out the certification required by L-79. 
Phe penalty was suspension of priority 
privilege ~ for three months. During this 
period the firm was also forbidden te 
andle any new equipment covered ty 
1-79 except as speciheally authorized 
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: Power—Giant Arm of Production 


Ninety Per Cent of American Industry Is Electrified 

















f 
' 
YURCTRICIVY is the maimspring that turns. th creased bevond our wildest dreams. \ircraft: and hay 
i, wheels of our factorics, nulls and mines. It is the building surpassed the most daring forecasts. Tle ma 
tircless arm that grinds our gram, weaves our cloth, chine tool industry's output grew to a volume that 
pumps our water, builds our planes, our guns, om bordered on the miraculous. Gun hells. uaatorm 
ships, our cars, our tru ks and tanks shoes, tanks and a thousand other items were beim 
Phe mighty Pharaohs had | cnergyv at their di made in hitherto undreamed of quantitic All of ther 
posal in building thew pv mids than gcnerated to have once common essential meredicut power. bidu 
dav by one single power plant. The combined capacit try demanded power more and more power! 
of America’s central powel tems is without parallel It is no small tribute to thr power midustry that 
in the histor ot thi world P ‘a +( miuthon Kilowatt = am while other raw niaterial developed hortagcn LCCC 
65 million hor Cpowcl in Steam turbine hvdro turbines Sitating strict priority ontrol, clectricity remains un 
id other prime movers. Phat is more power, day in rationed — no pnoritics, no curtailments, no rate in 
ind day out, than 650 million slaves could produce crease. Current imidustrial consumption is tuning | 
for a limited time— minutes in fact per cent over 194) and 50) per cent over 1940. Not 
Phe capacity of this vast fountain of cnergy is bevond pectacutar perhaps but when we consider that the 
thr grasp of the average man who flips a switch and nations 26 million domests onsumers utilize only 
cts in motion machines that perform the labor of a thout I4 per cent of the en output begin to 
j thousand manhours in a matter of minutes. Perhaps get some idea of industry's power consumption 
only the old time. farmer, Our power compani¢ 
whose traditional source of nought have been stumaecd 
power is a team of tired ly the ck ak vec 
Horse mada pair of il This is the seventh of a sertes of edito- ng demands for Kilowatt 
loused hands, Knows how to rials appearing monthly in all McGraw- lhstead they set about d 
ppreciate this commodity Hill publications, reaching more than Cloping an oordiaat 
that is so vital an imgrechent one and one-half million readers, and aomultiphoity of relativel 
of everything we consume in daily newspapers in New York, Chi- mall cane cmiinigl 1) 
In US¢ cago and Washington, D. C. They are lated factor Prichivich 
\ ve take clectricits dedicated to the pur pose of telling the Or CVE ollectively, th 
fo mitcd. We pect it part that each industry is playing in the have not hoof a specta 
) appear in unlimited war effort and of informing the public Clortamly tl 
intitics, like water and on the magnificent war-production ac- hha ot ed the award 
IS it. Alimost as com plishments of America’s industries. of the Army Na Mal 
t is these two cle thaouely thr | critial 
its im tin f peace, it edicnt a \rnn 
Oni 1 matt of life Na | that bil DeCH 
cath tiniie f war. Indust vould collapse warded to America ust 
rhout t | thre pati \ Id | ( 1) hie try] } the po cli to thre vin 
With the catastrophe of Pearl Harl ttle o ft t likely tot forth in 
1 V6 t| 1 ition tl id to ond yi it sil fina I 
( | nit pron HI 0 rtrayvin | () quictly 
| Cll ir head tart neant ¢ { ) wT 
tha thre Ww t} " to ft | fast +} \t t 1 = +] tthe d po i 
{ \ turneng them f 4 Ameri j orker averaged 314 horse 
New plant prung up overmuight On 1 powcl \t thie | of this v 


= 


UM! 








it had increased to 612 hor epowc! What other nation 


can even approach that figure? ‘Tis large provision of 
power is the achievement of the electric utility industry. 
lor vears it had 


highest standards of performance and operated its $4 


built and ipplicd its equipment to thie 


tems to cqually high standards of service and dependa 

bility. Alwa ecognizing that “public service is a pub 

lic trust” it had maimtamed wide margins of security 

Wy pcrformia ( lodav these margins are the source of 

the power madustr ibility to risc to the cmicrgcncy. 
ln short, thy lectric utilitics were prepared! 

Power men are accustomed to looking alicad, to pre 
parce for growing loads and allow for unforescen con 
ti for clectricits mmnot be stored. It 1 Or 
dered” by touching a switch. It is delivered and con 
LETd ae it thr mnie moment 

\lo tly CTOT( thr 1 tual outbre ik of hostilitic fore 
lite ON nen set to work computing how mu I) 
lit rT Wipmcit 1 ld he Tl ked Hl thr proce oft 

t f vil | ar ite) output Cscncrator boiler 
tt Vi Lil transformers and even conductors un 
derwent S¢ utiny in an ctfort to merease the loa 

ifcls I) figured, they expermnecnted, the trical 
witty ici ( 

losulation. for example. is the crus the least known 
ayy t yf wecirl il ipparatu Wohies it let r¢ thre 

tT It ror ca to know how near a lit 
ot l l Won to letting vo It take oOurage to 

t ft t t short of tarhiure Dut that 1 

{ lone tod 
nolo i forcing of Cquipment however, 1s not 
t tl tory. Obsolk nt equipment has been reha 
iitat we th ntcuisihice itical mictal 
nowcritical material itcl 
thi ooling method have been 
tall to kee} r loaded Ipparaty trom over licat 
Noth hil Decl \¢ looked lnegcnuit Was con 

trl thr | po LING 

Than hin vith these measures of expediency 
bye CAST rt inate theation. Llvdroge pre 

to Cli itor hia DECC tepped up from 

) t ) takin more heat away trom the ma 

lines and cnabling them to carry greater loads. ¢ apacl 
tor little more than aluminum tol mterleaved wath 
thi 1 ipplica Dy thr thou CHCV ING 
thr toms of that mivstertous reactive current which 

l ( it ti that ca ill mivstcriou OW hactor 
| | hil CTTOTINN Vora l Wok FS thre 14 to 
idition ecncratiig md transtorming, cquipment lhc 
I rf t ub stations tra werted th it herwis¢ 

crve capacity in fixed installations at man 
point 





the electric utilities outstripped all other industries in 
providing storage for the winter. Stocks on hand the 
first of October were sufficient for 105 davs, or more 
than twice what would be considered adequate in times 


of peace 


Which staff losses to the armed forces became serious 
power Companics contrived measures that cnable them 
to get along without aggravating the national MAN pPOWC! 
situation by hiring others to replace them. ‘Today meters 
ire being read every two or three months instead of 
monthly; women are being tramed to do. drafting 
keep the logs in power plants and sub-stations and to 
test meters in shops and laboratories. 


On the summit of 


overlooking 


‘Grandpa's Knob”, a mountain 
Rutland. Vermont, stands a giant wind 
null that would have been the delight of Don Ouixote. 
lowering 200 feet above the tree tops its mighty 175 
foot propeller turns with the wind and drives a 1,000 
Kilowatt generator which feeds its output into the 
Centrai Vermont Public Service Corporation's power 
stern. Phe most ambitious wind turbine gencrator im 
the world, and a daring experiment of forward looking 


WICH. 


lodayv evervthing clectrical is being tried; is being 


worked harder than it has cver been worked before. 

Creat credit is due the men behind the clectric pOwc! 
industry. Phese men have recognized thie responsibility 
of their jol tis a part of their verv being. ‘Theirs is 
the kind of service that must be maintained. No soldici 
is trucr to Ins trust than is the cmplovee of this great 
industry 


Phe service must go on! No matter what happens 


deeds of men the service must go on! 
Labor disturbances may disrupt other industries but 
there have been no shutdowns duc to labor trouble in 
electric power plants since Pearl Harbor 


And thy wiitel whe 
slect: mike payvcment 


blizzards pile up drifts and 
lippery there may be absentes 


ism from other plants but the utility cplov ce s will be 


on the job ready to clunb the ice-covered poles and re- 


pair the weladen lines whenever the call comes. 


In this war the least costh 
] 


ment of production — clectricity 


vct the most precious cle 


will be ever ready to 


TAY he machines that will produce the weapons that 


will give victor 


to the torces of treedom. 
























By E. 


What Will We Sell TOMORROW? 


J. TANGERMAN, Technical Editor 











EVEN THE VETERANS OF WorLD War 
I are reluctantly beginning to admit 
that this global war isn’t being fought 
by the old rules or with the same 
weapons. The airplane has become 
lethal. artillery goes into battle at 
10 miles an hour, the foot soldier is 
a walking machine gun. This is a 
war of machines—machines that are 
obsolete if they live beyond a fighting 
month or two. 

Back of the shifting battle lines, 
industry is itself undergoing changes 
at almost the same rate. A brand-new 
plant totters on the brink of obsoles- 
cence before the paint on its newest 
machines become dingy. Engineering 


staffs know that the accepted design 





for a new weapon marks only the 





point at which concentrated engineer- 





ing begins. Sales staffs have hecome 
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Band sanders, once exclusively woodworking machines, now find many metal-finishing applications. 
reducing high spots on a contour-turned steel propeller-blade blank to make it uniform and interchangeable. 


service staffs. doing their best to 
postpone reorders. Plants sprawl over 
such tremendous areas that shop 
orders are delivered by scooter and 
executives check-up by sidecar. Air- 
craft, ships and machine tools come 
off production lines like automobiles, 
stitched together from parts and sub- 
assemblies brought from tremendous 
distances. Yesterday's miracle is to- 


day’s commonplace. 


Whither Distributors? 


What of the industrial distributor 
At the mo- 
ment he is faring better than ever be- 


under such conditions? 


fore, his sales curve rising several 
times as steeply as industrial activity. 
Ridden by staff 


has been tripled; his stocks are 


forms, his office 


decimated: he has become more ex- 





America is busy, three shifts a day, producing herself and her allies to victory. In 


the process, new ideas and new products are appearing at every turn. Some of 
those ideas, and many of the products, are coming from distributors. So what of 
the day when we go back to “normal?” Chances are it will be anything but that. 





This one is 


pert than ever at suggesting alternate 
His 


days and nights are one long struggle 


products, tools—even methods. 
to keep within gunshot of demands 


upon him—demands that preclude 
thinking or planning for tomorrow. 


Yet he 


merged. Our effort here is merely to 


must see ahead or be sub- 
provide mental binoculars, by review- 
ing in summary the changes now tak- 
ing place. 

There were, of course, many de- 
cided changes underway in industry 
hefore Europe’s first war rumblings. 
Our production pace was so slow, 
however, that many innovations were 
unheard of a few miles from their cre- 
ators’ plants. Plywood had found a 
few applications here there. 
Magnesium had lost its place in 


and 


photographers’ kits and was whis- 
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Roll and seam resistance welders are high-production 
“joiners'’—-witness this one sealing a propeller-blade end. 


pered about as a component of Ger- 
man warplanes. An executive of a 
railroad-cat plant said: “We're not 
forming much common steel any- 
more. Railroad specifications all call 
for some new alloy that has a whole 
special kit of tricks.” Plastics were 
really beginning to find a place. The 
electronic tube was opening doors, in- 
specting colors, rejecting bad pack- 
ages, and doing other supernatural 
things. Tolerances were steadily be- 
coming closer, meaning more grind- 
ing in finishing, optical inspection. 
better lighting. better tools. Air con- 
ditioning was found essential in 
maintaining them. Waste was giving 
way to rags and even special wiping 
towels, renied and renovated by in- 
dustrial laundries—all to prevent 
threads and lint. 

In automotive plants, production 
milling was vielding to broaching on 
some jobs, lacquers to quick-drying 
enamels, Spray-painting. first done in 
booths by operators in masks. was 
being done in the open over down- 
draft gratings and dried by infra-red 
lamps. Products were masked fot 
painting and sandblasting or other 
processes, and protected for ship- 
ment by some of eighty or more 
types of industrial tapes. Roll and 
seam welding were speeding assem- 


bly. Cylinder liners were being “ex- 
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panded” to fit big engine blocks, bor- 
rowing special refrigerators devel- 
oped to keep aircraft dural rivets 
from age-hardening. 


War Production 
Developments 


Through the era of defense produc- 
tion, and now in all-out war produc- 
tion. all these trends have been tre- 
mendously accelerated. Many new 
processes have been developed. but 
are still war secrets. But every one is 
affecting distributor stocks and sales 
now. and will affect them even more 
intensely after the war. Some we can 
talk about here; others you may know 
about individually, but they'll hit the 
rest of industry like bombshells when 
the dove of peace flies again. 

lo begin with, engineering and 
design are being pushed to endur- 
ance limits in the effort to replace 
rubber and strategic metals or proc- 
esses, Structural strengths are being 
increased bv adding holes or other- 
wise taking away metal. Even the 
common stud is new and different. 
Power plants are under development 
that will have half again as much 
horsepower for their size. High tem- 
perature acd low temperature are 
working for us instead of against us. 
Magnesium alloys are being fabri- 


cated easils. armor plate is being 
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Sub-floor electric furnaces save space, avoid fuss and 
bother. Here a mandrel is placed in a propeller blank. 


machined, beryllium and molybdenum 
are replacing strategic tungsten in 
hard tough steel alloys, better rust- 
preventive coatings have already 
made their bows. Plywood is a com- 
mon engineering material; plastics 
are replacing metal in thousands of 
complex parts. Even the familiar blue- 
print doesn't look like it did. 

The influx of raw workers has 
forced engineering departments to 
supplement normal working drawings 
with tricky perspective sketches. care- 
fully shaded to become pictures, with 
heavy lines showing where material 
is to be removed or some other oper- 
ation performed. Commercial artists 
from defunct advertising agencies 
have found this widening field of en- 
deavor—and their simplified “pic- 
ture-drawings are being reproduced 
by photostatting and photographing 
as well as blueprinting. 

In the shop. the changes are just as 


marked. 


blossomed all over the place. For in- 


Fluorescent lighting has 


spection benches. — sodium-vapor 
lamps have been found to give the 
essential monochromatic high-inten- 
sity yellow-green light. The electronic 
tube has found hundreds of applica- 
tions in instruments and controls. 
Seam and roll welders stand beside 
spot-welding machines. Specialized 
heating before forming or forging 
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Thread grinding requires careful 
wheel dressing, but gives accuracy. 


is being handled by electric induction 
heaters. Grinding is supplemented by 
sanding and wire brushing. The belt 
sanders that once were furniture-fac- 
tory equipment now do polishing and 
area-grinding jobs. Grinding tips are 
supplemented by abrasive-cloth rolls, 
cones, pencils and disks. Broaching 
becomes more and more common, 
doing rifling. slotting and surface- 
shaping jobs in profusion. 

The entry of women into industry 
has accelerated the adoption of ma- 
terials-handling equipment. Hoists 
and baiancers. trucks and dollies 
even children’s coaster wagons—are 
being pressed into service to take 
the loads off backs and feet. Workers 
sit on stools and handle assemblies on 
revolving ot sliding tables, or theit 
seat itself rolls along a track. Tools 
are hung on supports whic h Incorpo 
rate gas, power or compressed-air 
cut-offs. Feeding and ejecting devices. 
guards, fast-acting clamps and speedy 
fitting-up bolts are common. Cycle 
operation avoids human frailties in 
complex processes. 

In fabricating sheet materials. tre- 
mendous advances have been made 
largely to speed up production of air- 
frames. Shortages of toolmakers and 
tool-making time. plus frequent de- 


sign changes, have resulted in the 


Guerin process using but one die with 
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Surface broaches are among the speediest of machine tools. Here each 
stroke produces two key-faced sections. Five surfaces on each are broached. 


a rubber block instead of the other. 
the Kirksite die (which is a cast fe- 
male of low-melting-point alloy). 
and of Masonite form blocks. Tem- 
plates for gang routing are often ply- 
wood. Aircraft plants have abandoned 
the vise form and soft hammer for 
crank and hydraulic presses. for pro- 
duction quantities justify them now. 
Perhaps this is the most important 
point of all--the development of 
high-production techniques. It has 
speeded and decentralized aircraft. 
ship and machine-tool building. so 
that automotive methods have swept 
over much of the rest of the metal- 
working industry. The conveyor. the 
assembly line. and fastest machining. 
forming. heat-treating and finishing 
processes will be taken over into man- 
ulacture of peacetime products. The 
old fears of tricky materials and cut- 
ting tools will be gone. New cutting 
fluids and quenching oils will be used 
in profusion for and with them. Pre 
cision tools at ordinary-tool prices 
will come from unexpected sources 
as will consumer products themselves. 
Mechanical rubber goods in many 
cases will not be rubber at all. but 
some special product that can stand 
oil, or heat or intense cold. Cork and 
kapok will have to battle against such 
products as Bubblfil, a chain of air 
bubbles trapped in Cellophane. Wip- 


MILL SUPPLIES ¢ JANUARY, 1943 


ing clotns will have to fight disposable 
paper towels. Industrial telephones 
and even “walkie-talkie” frequency- 
modulated 1adio packs will follow the 
inspecting executive instead of mes- 
sengers wiih notes. Television will 
inspect at a distance. Shipments pro- 
tected by corrosion-preventing papers 
will be rushed by high-speed truck or 
tractor—or even by vastly cheapened 
air express or freight. 

In these last’ several items there 
lies a real challenge to the distribu- 
tors’ advantage of delivery from 
stock, because manufacturers will be 
able to make and deliver special tools 
in litthe more than standard-item- 
from-stock time. But the distributor 
will have just as much chance as any- 
one else to hire the aggressive tech- 
nical salesmen converted to industry 
from our mechanized forces. and he 
will have the extra advantage of hav- 
ine served right through this thick 
and thin. Industrial executives are 
having salvage and maintenance 
drummed into them by every power 
from the WPB down —so they should 
learn the importance of maintaining 
distributor relationships and so salv- 
aging the service and “know-how” 
that he alone can provide. After all, 
the only thing that doesn’t change is 
human nature, and the distributor has 


had long-term experience with that. 


65 


urplus Stocks Put To Work 


Industrial Tool Stores, new division of Sterling Products, buys and sells 


unused surplus stocks and may have place in post-war readjustment era. 


Dudley M. Condit, Sterling salesman, has taken on a 
full time job as manager of ITS, Sterling Products’ new 
division. The files at his side contain breakdown lists 
of surplus tools, supplies and machines. 


By FRANK J. CLEARY, 
Western Editor 


ALTHOUGH SEVERAL PROJECTS AIMED 
at uncovering, gurplus stocks of tools, 
equipment, and supplies have been 
undertaken in the last several months, 
W. C. Teare, president of Sterling 
Products Co., Chicago, is convinced 
that only the surface of the surplus 
stock mine has been scratched. 

It was this conviction that prompted 
Mr. Teare to tackle the problem by 
launching a new division of his com- 
pany—Industrial Tool Stores. But, 
while ITS is a branch of Sterling, it 
is operated independently in separate 
quarters at 562 W. Washington Boule- 
vard. The new outfit has its own 
personnel, keeps its own records, and 


must pay all operating expenses in 
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a 


addition to earning a_ reasonable 
profit. ITS also handles all of its 
own sales promotion. 

Dudley M. Condit, Sterling sales- 
man, is manager and is assisted by 
two girls and a shipping clerk. In ad- 
dition, each member of the Sterling 
sale force spends one day a week in 
the store, answering the telephone, as- 
sisting plant expediters who stop in, 
and analyzing and collating lists of 
surplus stocks submitted by firms. 

No formal announcements of a 
grand opening were sent out. When 
the carpenters and painters finished, 
the furniture was moved in, telephones 
installed, and the operations began. 
Long before, however, Sterling sales- 
men had combed their accounts, ex- 
plaining what was about to take place 
and asked, begged, even cajoled many 


into searching their plants, stock- 
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Just as women shoppers browse around a super market, 
plant expediters look over the samples displayed by ITS 
until they find what they want. The floor space, including 
the basement, is approximately 3300-sq. ft. 


rooms and bins for unused tools or 
equipment put aside for the duration. 
The requests were well received 
and a considerable amount of mer- 
chandise uncovered. Lists were pre- 
pared and analyzed to see that only 
new items were included and also 
that only the standard, well-recog- 
nized products appeared. Mr. Teare 
gave specific instructions as to buy- 
ing or selling unknown brands. 
“We will neither buy nor sell un- 
branded merchandise or products 
which we, as industrial distributors, 
cannot vouch for as quality goods,” 
he said. “Every customer who buys 
material from the Industrial Tool 
Stores, either on the premises or from 
a list, will be told the name of the 
manufacturer and in that way be as- 
sured of obtaining quality goods.” 
ITS is essentially a clearing house 
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Invoicing and billing are handled by 
June Sheasby. The division buys and 
sells on its own and does its own 
bookkeeping and sales promotion. 


for surplus tools and machinery. It 
buys from firms that no longer can 
use the merchandise and sells to those 
that can. Some items are bought out- 
right and put into the store’s stock or 
on the display counters. Most mer- 
chandise, however, is not purchased 
until ITS finds a customer through its 
mailing of surplus stock lists. A mas- 
ter file is kept on each item and the 
lists. 


ITS knows exactly where the material 


when sent out, are coded so 
is located. 

When ITS buys. it is at the dis- 
tributor’s cost. The same merchandise 
sold at the 


established resale price for the item. 


is then manufacturer's 
All priority regulations are adhered 
to. No attempt to accumulate ratings 
is made except on orders which are 
supplemented from Sterling Product's 


stock and then the priority and ac- 





After eight unsuccessful stops, two expediters, Glen C. Frank and J. D. Hale, 





visited ITS and found an immediate solution to their problems. They are 
shown (left photo) explaining their requirements to Mr. Condit (standing 


hatless). 


W. C. Teare, sponsor of the ITS plan, (right photo) examines the 


last of four precision grinders, The display brought orders for 50 grinders. 


.mulation are automatically turned 
over to Sterling for its use. 

On material which is listed with 
ITS for sale, the firm usually is re- 
quested to establish a cost figure. 
When this material is sold by ITS, a 
20 percent service charge is passed 
on to the buyer. In practice, it works 
this way: A plant in Indiana, for ex- 
ample. spots precision ground taps 
on the ITS list and telephones or tele- 
graphs what they want and how 
much. Mr. Condit telephones the plant 
holding the taps and if they are still 
available asks that they be frozen for 
24 hours. The Indiana plant then is 
notified that upon receipt of a proper 
will be 
shipped. The taps are then picked up 
by ITS and taken to the store for 


inspection. No merchandise leaves the 


rating the merchandise 


store without a thorough examina- 
tion. Upon receipt of a purchase 
order, properly identified by the In- 
diana firm, the taps are shipped and 
the firm billed. A check is sent by 
ITS to the plant which listed the taps. 

Locating surplus stocks and selling 
them by means of circulated lists is 
not new. Many lists have been care- 
fully prepared and mailed out far and 
wide. In establishing the ITS. how- 
ever, Mr. Teare added two important 
steps. First, he opened a permanent 
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market place a store where mer- 
chandise could be displayed so ex- 
pediters and plant men could stop in 
at any time and browse around. Ob- 
viously, all the merchandise can't be 
shown at once but samples are made 
available. If the quantities displayed 
or in stock are insufficient, the sur- 
plus lists are examined and prompt 
attention given to the expediter’s 
needs by one of the Sterling men. 
The second and perhaps equally 
important step was the manner in 
which lists were circularized. Chicago 
and the surrounding territory were 
carefully zoned and the major war 
plants in each zone notified by letter 
of the plan and purpose of the ITS. 
The mailing was kept small so that 
those firms engaged in vital war 
production might get the first crack 
stocks 


these concerns were the major pro- 


at the surplus and, since 
ducers, they. in turn, would be more 
than willing to help others by listing 
their surplus stocks with ITS. 

Many of the firms already have 
taken advantage of this two-way plan. 
Word of its existence has traveled in 
an ever-widening circle and as a re- 
sult 


received daily. 


new lists and new requests are 


Perhaps one of the best examples 


(Continued on page 189) 
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Industrial distributors in Canada, after three years of war, are flourishing. They’re 
working closely wiih the government, and leading in the Dominion’s industrialization. 


CANADA Knows They Ar 


To Canapa the war has brought an 
industrial revolution. It’s a revolution 
in whicn industrial distributors are 
ringleaders. Moreover, it's moving 
under forced draft, quite unlike the 
industrial revolution which changed 
the economic character of the United 
States of a century ago from a purely 
agriculturai country into the world’s 
greatest manufacturing nation. Where 
ours took many decades, Canada is 
attaining a high state of industrial- 
ization in three short years, under the 
driving urgency of Canadian citizens 
to do their part in the all out war 
effort. 


Untapped Powers 


Fortunately for the development of 
the Dominion’s war effort. there were 
available to Canada, in the fateful 
month of September, 1939, several 
latent, but powerful, forces which 
were promptly directed to her ends. 
Within her own borders were vast 
mineral resources. South of the bor- 
der was the United States, sympatheti- 
with her aims, strong in resources. 
and well populated with skilled pro- 
duction engineers. In the Mother 
country, England, were munitions ex- 
perts, shipbuilding experience, and 
some available machine tool capac- 
ity to fill the gaps left after draw- 
ing to the fullest on the U.S. Best 
of all, perhaps, was the existing net- 
work of industrial distributors. alert 
to their peculiar opportunities for 
sery ice. 

From the start. Canada saw het 
potentialities in the war with great 
clarity. Het vast war production pro- 
gram was sel up over three years ago 
and gained momentum swiftly. With 
some exceptions. it has gone 
smoothly. 


Throughout the designing and 
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equipping stages of the new war 
plants, distributors were in the fore- 
front as the men who knew machine 
tools. Then there was the problem of 
selecting cutting tools, with distribu- 
tors again preeminent. The produc- 
tion stage was reached largely with 
the aid of U.S. Engineers who went 
to Canada for that purpose. And if 
one continues to regard Canadian 
achievements by stages, sustained pro- 
duction is now being maintained 
with the assistance of distributor sup- 
pliers. 

All parties work in close coopera- 
tion with a minimum of friction. 
Governmeni is in Business, in fact. 
wholly owns or directly finances most 
of the war industries. Likewise, Busi- 
ness is more deeply in Government 
than in the U.S. A number of dis- 
tributor men are now in_ full-time 
Government service; others are split- 
ting their ime, part to private busi- 
ness interests and part to expediting 


assignments from the Government. 


Distributors in 
Government 


When your correspondent was in 
Canada lasi month, one distributor 
had just agreed to release two of its 
salesmen as trouble shooters for the 
Government in shipyards of the Mari- 
time Provinces. They will serve two 
or three days a week, without com- 
pensation from the Government. sug- 
gesting and recommending methods 
of speeding up output as they clam- 
ber over half-built ships. The remain- 
der of the week they will revert to 
their roles as distributor salesmen. 

But beforc examining in detail the 
part played by distributors in the 
Canadian war effort. one should first 


leok at the basic pattern of distri- 
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bution there. Although there are a 
few differences between American 
distributors, Canadian operations are 
exactly parallel in function. 

One great difference is the fact 
that the leading distributors operate 
on a national basis in Canada. The 
A. R. Wiliiams Machinery Co., the 
Canadian Fairbanks-Morse Co.. and 
Williams and Wilson Co.—to name 
three of the biggest—have extensive 
stock-carrying branches in Montreal. 
Quebec, Toronto and Vancouver. 
Each office has a well-rounded inven- 
tory, an outside force of sales engi- 
neers, and performs the same deliv- 
ery services as American’distributors. 
Top management policies stem from 
the main office, but the branches are 
conducted pretty much as separate 
enterprises. As in the States, there 
are also independent distributors. 
many of them specialists (power 
plant supplies. belting. steel ware- 
houses, ete.). 

Except for the stock depletion 
caused by wartime shortages.. Cana- 
dian distributors maintain really big 
inventories. They have always had to. 
because they are far away from most 
manufacturing sources. There are no 
vest pocket operators or brokers. It 
is significant of the close understand- 
ing of business and government that 
industrial distributors heve had both 
encouragement and assistance from 
the government in keeping inventories 


commensurate with the demand. 


No L-63 Order 


So far. Canadian distributors have 
not been brought under an inventory 
limitation order like L-63. There has 
been little disposition to hoard, and 
probably little opportunity, because 
there is government supervision at 
the customs (through which all Eng- 
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By JOHN T. SCHAEFER 
Managing Editor 


The Canadian Government draws on 
distributors for help on production 
problems. John Bavis (right, below), 
Montreal manager for A. R. Williams 
Machinery Co., spends half of every 
week trouble shooting for the govern- 
ment in Canadian shipyards. When 
he’s gone, the office is in charge of 
Harold Flynn (left), manager of the 
mill supply department. 


'— 
- 





aeaaa | 


aa a = 
tt ania > | 
heed ba | ~ 
peer’ * | 
hie, 


_ a 


Some distributors, like Canadian Fairbanks-Morse Co.'s Vancouver branch, 
are organized to do a big counter business. Because of shortages a number 
of firms no longer display their stocks of critical industrial items, keeping 
them in the rear. This “display in reverse’ plan saves explanations to home 
workshop owners and other old customers not entitled to buy. 


Canadian distributors lead the U. S. in the 
employment of girls. This is the mill supply 
department of A. R. Williams Machinery So. 
‘n Toronto, whose staff is now half girls. 
Other Lig distributors queried on this point 
reported 40% and 60% girls. 








lish and U.S. goods must pass), at 
government-financed plants, and, be- 
cause they are relatively few in num- 
ber, at the distributing points. 

In Canada, as in the U.S., the 
lines handled by distributors reflect 
the character of local industry. In the 
mining areas, it is mine supplies. In 
the West, distributors are long on 
road-building and contractors’ sup- 
plies (the new Alaskan highway is 
being served by distributors). On 
both the East and West coasts. lines 
are carried for the shipyards. In To- 
ronto, Quel.ec and Montreal, now 
highly industrialized cities. it is gen- 
eral factory supplies and cutting 
tools, plus machine tools and motors. 

Strolling along the stock shelves of 
Canadian distributors. the visitor 
from the States feels quite at home. 
for almost all the trademarks are old 
familiar names. This is particularly 
true of supplies. as distinguished from 
machine tools whith are. still occa- 
sionally English. Some of the sup- 
plies bearing familiar brand names 
are actually of Canadian manufac- 
ture, produced in Canadian subsidi- 
aries of American firms. Only a few 
are pure Canadian products. 

Before the war, distributors were 
buying about one-third of their ma- 
terials from England. one-third from 
the U.S. and one-third at home. To- 
day they buy virtually nothing from 
England (actually 2‘¢, and that spe- 
cial machine tools), with about equal 
division of their purchases between 
U.S. and Canadian firms (the latte1 
including U.S. subsidiaries). 


One iittle known fact about the 
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From a big locomotive plant in Montreal, Canadian-built infantry tanks roll 
in large quantities towards their eventual destination—Europe. For increases 
in Canadian war production, see table at right. 
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Jack Carroll and Jack Leslie, city salesmen for A. R. 
Williams Machinery (left photo), stop in the office of the 
first time during the day at 4:30 P.M. The morning and 
lunch visits have been eliminated to save gasoline. 


A. R. Williams (in photo at right) hears a report of cus- 
tomer calls made by W. G. Gilbert (center), manager of 
Williams’ Delta tool sales, and Walter Redpath (right), 
Delta's Toronto representative. 


In the photo at the far right, Tom Mason, left, head of 
the Tools Division of Aikenhead Hardware Co., Toronto, 
talks things over with James T. E. Aikenhead, general 
manager. Mr. Aikenhead is on full time loan to the gov- 
ernment. He is director of Retail Trade for Hardware, 
in the Wartime Prices and Trade Board (Canada’s OPA). 
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Canadians Are Proud of Their 1942 Record 


While Canadians are straining every muscle to expand their war out- 
put in 1943, they can well regard their 1942 accomplishments with 
pride. 

Small arms like Bren guns and the Browning automatic machine 


gun are coming off production lines at the rate of one per minute. 


Aircraft production, a new industry to Canada, now encompasses 
not only trainers, but the big four-engine Lancaster bomber, the Cata- 
lina Flying Boat, the Curtiss ‘‘Helldiver” dive bomber, and the DeHavil- 
land Mosquito, the world’s fastest long-range bomber. 


Canada’s output of merchant ships is now about equal to England's. 


Automotive plants, wholly converted to mechanized vehicles of war, 
built 215,000 units in 1942. Since each consumes twice the labor and 
materials of a peace-time vehicle, this is the equivalent of ten times 
their peace-time output. - 


There are now about 1,000,000 workers in Canadian war plants; 
600,000 of them had never before worked in an industrial plant. 


Canada is paying her own way, receiving no Lend-Lease. About 
half of her expenditures is financed by taxation, the balance by bor- 
rowing from her own people. Her external debt is actually decreasing. 
Inflation is under control. 


Increases in specific categories of Canadian war production follow: 


194] 1942 
Merchant and naval vessels........... $ 91,000,000 $259,000,000 
eee 104,000,000 268,000,000 
Mechanical transport .................. 206,000,000 401,000,000 
Guns and small arms.................. 21,000,000 227,000,000 
Complete shells and bombs............. 88,000,000 214,000,000 
Chemicals and explosives.............. 55,000,000 111,000,000 
po ET eee 21,000,000 201,000,000 
Small arms ammunition................ 16,000,000 49,000,000 
Instrument, and communication equipment 12,300,000 145,500,000 
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Canadian war effort is that she gets 
no Lend Lease assistance. Of all our 
allies in the United Nations, Canada 
is thus our No. 1 cash customer. 

In general, Canadians much pre- 
fer American-made industrial equip- 
ment. With both countries now striv- 
ing to reduce economic harriers (as 
signalized by the American Secre- 
tary of State Cordell Hull's strong 
pronouncement on this subject  re- 
cently), one feels certain that trade 
and the U.S. will 


grow by leaps and bounds after the 


between Canada 


war. For Canada has much to offer 
the U.S., 


Distributor sales forces, expanded 


and vice-versa. 


of necessity when the Dominion war 
effort began, are now feeling the 


pressure of manpower shortage and 
gasoline rationing. 
Each 


territory, receiving a salary or draw- 


outside salesman covers a 
ing account plus commission on all 
business from his territory. This nets 
him a fair income by U.S. standards 
(but even the taxes the U.S. sales- 
man begins to pay this March are 
less than his Canadian contemporary 
has been paying for two years, with- 
out complaint). He drives a Ford, 
Plymouth or Chevrolet, usually owned 
by the company. Sometimes he is a 
specialist, as in the U.S., but more 
frequently he sells the general line. 

Gas rationing was started in Can- 
ada some months before it did here, 
and the rations are hardly generous. 


For non-essential driving. for exam- 


ple. Canadians now get an “AA” 
book. a weekly grant of two gallons. 
(Continued on page 190) 
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You Ought to Go to Washington 


By CHARLES McKEW PARR, Senior Electrical Consultant, Distributors Division, War 


Production Board 


Sure, there are misfits in Washington, 


including ambitious 


left-wingers. 


And lots of mistakes are made. But to carping business men this straight 


thinker says, “What are you doing to help?” His counsel: Loan only top- 


notch men to WPB, know the regulations (for they are not temporary), 


and take an active personal part in your government's affairs. 


QUR GOVERNMENT has, during the 
past year of stress, feverishly impro- 
vised a vast bureaucratic organiza- 
tion, and in creating this structure, 
naturally, mistakes have been made. 
Of course, large organizations put 
together under war conditions re- 
quire improvement, development and 
streamlining. It would be miraculous 
if they did not. We-government “bu- 
reaucratic employees” fully realize 
that we are not functioning in a per- 
fect manner and that we make many 
mistakes. We try to be broad enough 
and big enough ourselves to recognize 
the justice of some of the criticisms 
made of us and try to profit by them. 
Therefore, when I quote criticisms of 
some of the alleged shortcomings of 
the governmental bureaus, | expect a 
broad acceptance by you of the defi- 
nite fact that I personally am not 
carping against the organization for 


which I am speaking. 


More Bureaucrats, More 
Regulations 


Since the question before us is the 
relationship between Washington bu- 
reaucracy and the businessman, let us 
first review the many criticisms voiced 
by business against the bureaucracies. 

Let us start off with the most sweep- 
ing, uncompromising criticism. This 
From a talk given by Mr. Parr before 
the New England Electrical Representa- 


tives Club, December 14, at the Hotel Brad- 
ford. Boston, Mass 
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perhaps may fairly be epitomized in 
the words of a Boston citizen, a prom- 
inent merchant, who a while ago 
signed a protest against bureaucracy 
in our government. One of the 
clauses in this protest against the head 
of the State read as follows, “He has 
erected a multitude of new offices 
and sent hither swarms of officers to 
harass our people and eat out their 
substance.” 

The name of this eminent Boston 
merchant was John Hancock, and this 
paragraph, as most of you will have 
recognized, is taken from the Declara- 
tion of Independence. 

There is this distinction, however. 
between our position today and that 
of our forefathers when they wrote 
the Declaration of Independence: 
They protested because they were be- 
ing taxed and governed without rep- 
resentation. We ourselves elect our 
oun government and also have every 
opportunity to participate in the exe- 
cution of its laws. 

Take, for example. the organiza- 
tion that I represent. WPB is a gov- 
erning body initiated. recruited, 
manned, conducted and directed by 
businessmen. It is a form of self-gov- 
ernment by Businessmen for Busi- 
nessmen, and not only welcomes. but 
cordially invites your participation in 
its day-by-day operations. 

The other day, I received a letter 
from a manufacturer in which he 


said. “What I cannot understand is 
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how the government has so many 
misfits holding down important posi- 
tions for which they have not been 
trained and about which they know 
nothing at all.” Assuming for the 
sake of argument that this is true, | 
cannot but wonder if this condition is 
the fault of the government or the 
fault of the American Businessman 
himself. 

About two years ago, the “OPM” 
was struggling with what was then 
called “The Defense Program.” The 
government called for help in carry- 
ing this out and asked industry to 
send down good men, a number of 
them at one dollar a year. 

Some of the corporations sent down 
some good men. Make no mistake 
about that. A certain number of pub- 
lic spirited, very capable organizers 
and executives took hold at once. 
But I am told that some were put for- 
ward as industry's representatives 
who really were supernumerary vice 
presidents, relatives of stockholders, 
or others who were exiled as a result 
of office politics. One of my friends 
bitterly described them as “Stork 
Club Dudes, stuffed shirts and culls.” 
Then, at that time sales managers 
were not much needed at the factories 
and industry preferred to surrender 
them rather than the needed engi- 
neers, production experts and admin- 
istrators. 

Business likewise was equally neg!i- 


gent in sending to Washington sub- 








rere 











ordinates to fill the minor salaried 
positions. 


subordinates were busily employed 





and well-paid by industry so that 
when Uncle Sam advertised for men 


at attractive salaries, two groups nat- 


most conspicuous at the start were 


























































































































| CAN THINK OF NO ONE better qualified to examine this vital issue 


than Charles MeKew Parr (above). He has learned the lessons of 
free enterprise by building and operating a successful business. He 
has traveled over the world. a keen observer and student of eco- 
nomic and social forces. And his viewpoint of governmeut is based 
on first-hand participation. He has served a year as Senior Electri- 
cal Consultant in the Distributors Division of WPB and, as the 
unanimous choice of both Republicans & Democrats in his district. 
this month begins service in the Connecticut State Assembly. Every 
man who stakes his future on the continuance of the private enter- 
prise system should read carefully this valuable contribution to 


our current thinking. Joun J. Weicn, Editor 


\t that time all the good 


familiar Jacks-of-all trades. 


urally gravitated to the Capital. The unemployed. 


Some of these hithe 
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said to be the unemployables. men 
who appeared to have ability but 
somehow could never hold a job——the 
Next re- 
ported to have been in evidence to ask 


for those clerical positions were the 
to unsuccessful 
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classes “found” themselves and dem- 
onstrated ability and became useful 
members of the government. staff. 
But we can well understand when it 
is said that many more brought nei- 
ther ability nor energy to Washington 
and have since shown little of either 
in the advanced positions to which 


events have pushed them. 


The Reformers 

But if business was not alert to its 
opportunities, there was another class 
of men in our social organization that 
are said to have recognized the open- 
ing. These were men who, on the 
whole, have not inherited our busi- 
ness traditions and who do not sym- 
pathize with our mode of thought and 
They preached that the 
covernment should either engage in 


our aims. 


all forms of business itself, or should 
definitely regiment and control busi- 
ness, 

When the OPM asked people to 
come to Washington and help, many 
of these enthusiasts and theorists re- 
ported immediately. They were edu- 
cated zealous men and by dint of hard 
work and of enthusiasm and because 
they uniformly started at the begin- 
ning, they now have a great deal of 
influence and power in the making of 
the regulations curbing and control- 
ling business, 

The theorists were more alert to the 
situation than were the businessmen. 
Businessmen themselves were so en- 
gaged in carrying on their own work 
at home that they let these unsympa- 
thetic elements try to become. their 
masters. This is not a_ rhetorical 
-tatement. Many government bureaus 
besides the WPB and the OPA are 
now masters of every important step 


that a businessman may take. 


The Controls Are Here 


You may carry in stock only such 
merchandise and in such quantities as 
are approved by the WPB, and you 
may sell that merchandise only at the 
price that is approved by the OPA. 
You may pay your employees only the 
wages and salaries that are permitted 
by the War Labor Board and by the 
Bureau of Economic Stabilization. 
You may decide that an employee is 


(Continued on page 178) 








This new family of spirally wound abrasive-cloth bands in various sizes and grits is already doing yeoman 
service in war production. Note the arbors (also called mandrels) and the portable tool at right. 


Rolls, spirals, pencils, cones and disks of abrasive cloth, 
driven by power, smooth many a metal-working rough spot— 
a brand-new group of products to fit an old but swollen market. 


IN EVERY DIE-MAKING OPERATION, in 
finishing aircraft sheet-metal parts, 
in polishing engine elements, and in 
dozens of other places the custom 
was once to file and sand by hand 
until desired contours were reached. 
Then came rotary files or burrs and 
grinding tips, driven by portable 
drills or flexible shafts. Now comes a 
third group—grinding elements made 
of abrasive cloth in particular formed 
shapes, and usually held on a steel 
arbor or an expansible rubber or 
cloth form. They are peculiarly 
adapted to sanding and_ polishing 
small holes, radii, blind corners, and 
sharp edges. While their operating 
life is relatively short, their cost is 
only a fraction of that for standard 
tools for similar jobs. 

These gadgets are now available 
in a half-dozen forms, with a wide 
variety of sizes in each. The simplest 
is a slotted disk of abrasive cloth 
which is punched to be held by a 
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Here a spiral band on an expansion 
arbor in the chuck of a high-speed 
pneumatic tool is cleaning a cast slot. 


screw at the end of an arbor. Pushed 
jnto a hole or a depression at high 
speed. they fold like an umbrella to 
fit the contour. They remove burrs 
or sharp edges and produce a radius 
with high finish. Arbor holes are 
or } in. to fit portable-tool chucks or 
collets, and sizes in standard grits 
from 4 to 5 in. in diameter. Smaller 
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diameters rise by 4-in. steps to around 
2 in., then by quarters to 3 in. and 
from there on up by halves. 

Abrasive cloth in narrow strips, 
wound to form a closed spiral make 
an abrasive cord. Inside diameters 
range from } in. up to 3 in. with 
lengths of 8 in., in all standard grits. 
Threaded through holes, they may 
be used to remove burrs and polish 
edges to a desired radius. If desired, 
they can be passed over an arbor held 
in a chuck or collet—particularly for 
polishing walls of small-diameter, 
deep holes. , 

Where more resistance or larger 
sizes are needed, the cloth is made 
up in pencil form. Various lengths 
and diameters are available in all 
standard grits with 4 or 4 in. center 
holes to fit conventional arbors. Their 
hig jobs are polishing channels, fil- 
lets. grooves and corners, removing 
tool marks and polish side walls and 


(Continued on page 187) 
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Weighty Problems Solved— 


Distributors are ready with ingenious and rapid-working presciptions when 


factories, ship yards, 


WITH EACH INCREASE in America’s 
ever-swelling production effort, fac- 
tory, ship yard and munition plant 
operators plunge headlong into a 
multitude of troubles. The distribu- 
tor is constantly on the alert to 
lighten industry's load; to take and 
solve the problems which seemingly 
defy solution. 

From all sections of the country 
come examples of the distributor’s 
willingness and ability to stave off 


shutdowns and slowdowns: 





“Get Up—It’s Midnight” 
Rocnester. N. Y. 


plants, one with an important shell 


Two large war 


contract, have tried and found true 
the. Erskine-Healy, Inc., rule that 
working hours are unimportant when 
serving ihe war program. The super- 
intendent of the night shift of one 
plant recenily aroused a salesman at 
midnight to get tools to keep the plant 
on production. The tools were deliv- 
ered within a half hour. The other 
plant called for emergency deliveries 
on three different occasions over a 
single weekend. 


Pop Valve Pops Up 


Rocnester, N. Y.—A large plant. 
building boilers for the Navy, tele- 
phoned Haverstick & Co., declaring 
they must have a 2}-in. pop safety 
valve set at a specific pressure. Calls 








to 20 different concerns brought no 
results. Nove was obtainable from 
boiler repair men. A salesman then 
began combing the junk dealers until 
he found a valve on a discarded 
boiler. He then had the valve cali- 
brated and checked by a boiler in- 
spector and delivered it to the plant 
60 miles away—all in one afternoon. 


Cutting Time in Half 


Mosite, ALa.—Unable to obtain sat- 
isfactory delivery from several man- 
ufacturers, the Gulf Shipbuilding 
Corporation appealed to the Turner 
Supply Co., for help in obtaining a 
seriously needed gasoline engine 
driven generator. The distributor lo- 
cated a generator suitable for the job 
at a saving of several hundred dollars 
and delivered it in less than half the 
time promised by any manufacturer 
contacted, 


Wheels Work Wonders 


BurraLo, N. Y.—The American Dis- 
trict Steam Co., found unsatisfactory 
the use of saws to cut copper tubing 
for heating units being made for the 
Army and Navy. A salesman from 
H. D. Taylor Co., demonstrated how 
an abrasive wheel could be used. The 
difficulties were not only eliminated 


but production was increased. 
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munition plants show first signs of production ailments. 


Sub Makes the Varsity 


CINCINNATI—By 
tively with its manufacturing sources, 


working coopera- 


E. A. Kinsey Co., was able to obtain 
advanced delivery dates on critical 
milling machines needed in the pro- 
duction of .50 caliber machine guns. 
They recommended substitutions of 
various types of machines which 
were more readily obtainable—actu- 
ally with lower costs to the customer. 
For example, the distributor recom- 
mended 24 plain horizontal machines 
using the power feed and rapid trav- 
erse on up and down operations as 
against the bed or manufacturing 
types with special fixtures. “This 
equipment, while a substitution from 
the original plans, worked out so sat- 
isfactorily an additional 24 machines 
were ordered and operations changed 
to free the bed type machines for 
work particularly adapted to them. 


Don't Run—Fly 





BurraLo, N. Y.—The R. C. Neal Co., 
received a call early one Saturday 
morning from its Syracuse man who 
reported a firm making bayonets had 
broken a part on a riveter used in as- 
sembling the finished bayonet. The 
replacement part had to be obtained 
from a Buffalo concern which manu- 
(Continued on page 185) 
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PEGGING 
PAYROLL 
PROBLEMS 


Vincent Fowler, cashier at Crerar-Adams Co., Chi- 
cago, demonstrates how the labor-saving peg-board 
operates in preparing the payroll. Checks and a 
lose-leaf payroll register are pegged to the left side 
and individual payroll cards to the right with car- 
bon paper between them. Thus, the payroll data is 
written only once instead of three times. 


WITH THE INAUGURATION of the five 
percent viciof® tax on Jan. 1. many 
business firms were forced to revamp 
their payroll systems. But. at Creran 
Adams Co.. Chicago Supply house. a 
OW). 
prompted officials to look upon the 


system streamlined in 
new tax as merely a routine papet 
work job that would add 20 minutes. 
at the most. to the cashiers work. 
lailor made, the Crerar-Adams sys- 
tem employs a “peg-board” which re 
duced the semi-monthly payroll cler- 
ical work from eight hours to a mere 
90 minutes. It was designed by the 
Hugh 


Stringham. Crerar-Adams _ president. 
“ | 


Comptometer whom 


people 


called in in » move to cut paperwork. 
Vincent Fowler, cashier, who is 
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responsible for employees getting 
their checks on time and with the 
proper deductions made for War 
bonds. Social Security and Unem- 
ployment Insurance. explained the 
peg-board plan as a “simplified sys 
tem whereby the employee's check. 
oflice file card and composite payroll 
register are run off at one and _ the 
same time.” There is no possible 
chance of error. he continued, be- 
“cause all records are automatically 


made in triplicate. 


Forms Match Pegs 

The board is a simple rectangular 
board with pegs on two sides. Forms 
have been designed to match these 
pegs. The long payroll register which 
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CARBON 
PAPER 
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In actual operation, the peg-board plan is a mass production job. 
Checks and payroll cards overlap. Mr. Fowler starts out by noting 
the employee’s salary on the individual card (top right). He then 
fills in the name in the upper left hand corner of the check and 
this is carboned to the register. By writing in the other data, Mr. 
Fowler has his register and individual cards made out. 
tory tax deduction will be put in the now-blank “F.I.C.” column. 


is kept in a loose-leaf binder is 
mounted on the board first. Then a 
full carbon sheet is put on_ top. 
Starting from the bottom in alpha- 
hetical order, the employee’s record 
cards covering a whole year are laid 
on top of the carbon. Again starting 
from the bottom, the company checks 
are placed over a full length carbon. 
\s each check. working from the top 
down. is filled out the information is 
automatically transferred to the em- 
ployee s card and to the composite 
payroll sheet. Checks. when proper 
deductions are noted, are torn off and 
put through a check writing machine. 
Employee records are bundled to- 
gether and filed. The composite, pay- 
roll sheet is put into a loose-leaf 
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Highlights of the Victory Tax 


DistrinvToRS, as employers. are re- 
~ponsible for collecting the new five 
percent victory tax which became 
effective Jan. 1. and applies to. vir- 
tually all employees earning more 
than $312 a week. 

Although employers are required 
to withhold the tax from wages. pay- 
ments to the United States Treasury 
Department will be made on a quar 
terly basis. 

The distributor’s — responsibility. 
however, does not end there. He 
must also file, in addition to quar- 
terly reporis, an annual report and 
copies of receipts to employees. Re- 
ceipts must be given to employees 


on or before Jan. 31, for the pre- 
vious calendar vear. 

To make the arithmetic easier. 
the law allows an option in caleulat 
ng deductions. Employees may com- 
pute the exact five percent tax on in 
come above $12 a week. or they may 
follow a schedule of bracket rates. 
Copies of a table showing the brack- 
being mailed out by the 
Treasury Department to all employ 
ers wko pay Social Security taxes. 

{ complete study of the victory 
tax law. written by Sidney B. Kahn. 
head of Certified Public Accounting 
firm of Sidney B. Kahn, Inc., New 
York, appears on page 142. 
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ets are 
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binder which is kept as a record of 
the semi-monthly payroll. 

Everyone at Crerar-Adams. except 
the top executives and salesmen. 
punches a time clock so it is com 
paratively simple for Vince Fowler to 
figure oul from time cards how much 
overtime is due. Each employee's 
card lists his regular base salary and 
the amount he has authorized to be 


deducted for War 


everything is at Mr. Fowler's finger- 


Sonds so that 


tips when he starts to work. 

The firm’s first payroll under the 
victory tax will be made up Jan. 15 
and all at Crerar-Adams are certain 
the checks will be ready in time to 
cash them at the bank during the 
lunch hour. 





William T. Todd, Sr. Dies 


One of the founders of Somers, Fitler & Todd Co., Pittsburgh, Mr. Todd 
was an active figure in industrial supply field for half a century. 


Wittiam T. Topp, Sr., active for a 
half century in guiding the activities 
of a small supply house that grew 
into today’s Somers, Fitler & Todd 
Co., of Pittsburgh, died Nov. 20 at 
his Pittsburgh home at the age of 82. 

\ pioneer in the mine and mill 
supply field. Mr. Todd was one of 
the founders of the company which 
today his son. William T. Todd, Jr., 
serves as president. 

The iate Mr. Todd was the com- 
pany’s first secretary. He had 
founded the firm with William A. 
Fitler and Louis 5S. 


Clarke and, although the company 


Somers. F. C. 


did not bear his name when first 
organized in 1892 it was_ incor- 
porated in 1901 and the name 
Fitler & 
Clarke, Ltd., to its present title. 

It was upon Mr. Fitler’s death in 
1914 that Mr. Todd's responsibili- 
At that time he was 


treasurer. Later he was 


changed from Somers, 


ties changed. 
elected 
elected president and served for many 
years in this capacity. He was chair- 
man of the Board of Directors at the 
time of his death. 

Known throughout the industry 
for his seemingly unlimited energy, 
Mr. Todd was a charter member of 
The National Supply & Machinery 















Vitally interested in the activities of the company and the personnel, Mr. Todd 
often sat down for a private little chat with his son, William T. Todd, Jr., pres- 
ident of the firm which the late Mr. Todd helped found. 
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William T. Todd, Sr. 


A regular attendant at distributors’ 
conventions Mr. Todd, “Pittsburgh's 
grand old man of the supply busi- 
ness’, was caught by the camera at 
the 1938 meeting in his home city. 


Distributors’ Association. He was 
present at the first meeting of the 
association in Cleveland, Ohio, on 
Feb. 15, 1905, and for many years 
was a regular attendant at conven- 
tions and joined in seeking solutions 
to industry problems. 

During the years 1915, °16 and 
“17. Mr. Todd served on the associa- 
tions executive committee. 

In addition to William T. Todd. 
Jr.. Mr. Todd is survived by his 
wife, Mary Mackrell Todd, three 
daughters, Mrs. R. D. Jenks, Mrs. 
C. S. White, and Mrs. W. R. Johns, 
and another son, Kenneth R. Todd. 

Funeral services were held at Mr. 
Todd’s late residence, 1155 Shady 
Ave., Pittsburgh, Nov. 23. Interment 
was private. 
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Sales Tips 


FROM THE TRADE PRESS 


Because of space limitations, most items ap- 
pearing in this department have been reduced 
to their elemental facts through digesting. 
Where the reader's interest is particularly 
great, we recommend that the article be 
sought out and read in detail in the paper 


where it originally appeared. 


Converting Presents 
Three Major Problems 


The problems which confront manu- 
facturers seeking to convert to war work 
were explained by G. A. Mohlman, 
president, Package Machinery Co., 
Springfield, Mass., in an article pub- 
lished in the Metropolitan Life Insur- 
ance Company's Executive Service Bul- 
letin, 

The firm’s problems fell into three 
major classifications: 1, to build up 
facilities to the closest possible ap- 
proach to maximum production; 2, to 
work out methods of taking care. of 
regular customers to the best of the 
firm’s ability; 3, to keep in mind that 
all wars end some day. 

Through rearrangement of depart- 
ments, production was increased three- 
fold. 

Hiring of additional men, training 
them and setting up an additional shift 
was a difficult undertaking, according 
to Mr. Mohlman. Once the best avail- 
able men were employed, it was found 
getting older men to instruct new em- 
ployees was difficult. However, a course 
set up through the War Production 
Board’s Training Within Industry Pro- 
gram solved this problem. 


Ten Essentials Cited 
For Contacting by Mail 


Traveling having been curtailed by 
nation-wide gasoline rationing, sales- 
men, in many cases, are depending upon 
letters to maintain contacts. Ten points 
designed to make letters an effective 
part of wartime marketing were given 
by Paul Mulchnick in an address before 
the Associated Mail Merchandisers. 

They are: 

1. Know the effects of the war. Ex- 
plain shortages, delivery restrictions, 
priorities, use of substitutes. Relate all 
your sales points to current conditions. 

2. Develop new markets for present 
and. postwar sales. This includes de- 








velopment of new products, new uses 
for old products, substitutes which may 
become permanent, etc. 

3. Forget the rules. Don’t rely en- 
tirely on the experience and knowledge 
of the past under today’s unprecedented 
conditions. Dare to be different. 

4. Write to an individual—not a mail- 
ing list. Letters should be personal, re- 
flect your individuality; they should be 
in the nature of a personal message 
rather than an advertisement. Make 
your appeals emotional instead of logi- 
cal. Choose words for their effect. 

5. Be believable. Create confidence. 
Make claims credible. Be specific—cite 
names, piaces and figures. Don’t stretch 
the imagination too far—Barnum was 
wrong, most people are not gullible. 

6. Don’t wave the flag. Remember 








Pearl Harbor sensibly. Don’t drag the 
war and your patriotism into every let- 
ter, enclosure, ete. 

7. Correct your mailing list. Check 
returns carefully and correct addresses. 

8. Watch the news. Schedule mail- 
ings against current events. 

9. Plan your production carefully. 
Economize, but not unwisely. There is 
no paper shortage. 

10. Push hard for action. Paint a pic- 
ture of quick benefits. Provide the 
reader with a specific course of action. 
Enelose order form and reply en- 
velope. The Management Review, 
December, V9A42. 


Lathe, Planer Table 
Makes Boring Machine 


Unable to obtain less than three 
months delivery on a horizontal boring 
machine, the Dzus Fastener Co., elimi- 
nated the delay by constructing a ma- 
chine which performs all of the opera- 
tions needed. It consists primarily of a 
lathe mounted on the table of an old 
planer. 

The drive to the planer was disen- 
gaged and the lathe was mounted on 
this table. A channel iron was bolted be- 
tween the uprights of the planer just 
above the top of the lathe carriage. 

The lathe was carefully lined up on 
the planer table parallel to the planer 
ways, and the carriage was bolted to 

(Continued on page 177) 
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“And, last but not least, it'll keep the joint warm!” 
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NEW PRODUCTS 


with Sales Possibilities 





Jig Clamps 


Self-Adjusting 





\ new line of self-adjusting jig clamps 
that can be locked in infinite positions 
up to 15° above or below horizontal is 
now in production. A slotted aperture, 
that functions much like that found on 
a pair of pliers, makes the infinite ad- 
justments possible. Use of the new 
“Pec” clamps, according to the manu- 
facturers, will make it possible to carry 
a much smaller stock of jig clamps as 
one “Pec,” with its greater range, will 
do the work of many non-adjustable 
clamps. Besides the self-adjusting fea- 
ture, these clamps have a positive lock, 
are quick-acting. and of drop-forged 
construction. — Products Engineering 
Corp., Los Angeles, Calif. Mitt Sup 
piies, January, 1943. 


Caster -~- 
Shock Absorbing 


Of interest and importance at the pres- 
ent time because of the critical short- 


age of rubber, is the production of 





80 


“Floating Hub” shock absorbing 
wheels. Wheels with this new construc- 
tion ride over bumps and rough spots 
without lifting the load even the height 
of the bump and by a spring con- 
trolled snubbing action eliminate the 
bouncing action of rubber. These 
wheels are claimed to give even a 
smoother riding action than rubber 
wheels. The “Floating Hub” carries the 
load off center from the axis of the 
wheel which allows the wheel to raise 
the ride over obstructions without a cor- 
responding lift of the load. This devel- 
opment has been applied successfully 
to caster wheels and are being used by 
two of the country’s largest manufac- 
turers of electrical equipment on weld- 
ing timers where rubber wheels were 
previously considered essential. Casters 
and wheels with this new construction 
are ideal for use in trucks or portable 
equipment where protection against 
shocks is needed to protect delicate in- 
struments, highly polished metal parts, 
fragile products, ete.—Bassick Com- 
pany, Bridgeport, Conn.—Mit. Svup- 
pLigs, January 1943. 


Milling Cutter 


Rapid, Efficient 





Announcement has been made of the 
new milling cutter fixture, named the 
“Kutrite”. The “Kutrite” is said to ac- 
curately position milling cutters, cir- 
cular saws, gear cutters and many othet 
cutters on the surface grinder, simpli- 
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fying otherwise high skill grinding op- 
erations. It is claimed by the manufac- 
turer, that with this unit, any shopman 
can quickly and accurately grind both 
the ends and sides of cutting edges in 
minutes compared to the weeks of de- 
lay required via the ordinary method 
heretofore used. It provides uniform- 
ity of product because each grind must 
be an exact duplicate of others. Adjust- 
ing rods permit quick-setting for proper 
angles. The “Kutrite” is made of 
hardened and ground steel. ground to 
close tolerances to meet the require- 
ments of high precision manufacture. 
Acro Tool & Die Works, Chicago, Ill. 
Mitt Suppiies, January 1943. 


Grinding Machine 


Safety Features 





Illustrated is a newly designed combin- 
ation grinding and buffing machine. 
Featured in the assembly is an ex- 
hauster equipment for removing and 
collecting grinding and buffing — par- 
ticles which might otherwise disturb 
the operator and damage surrounding 
equipment if the dust were not arrested. 
The 2 hp. machine is shown and other 
sizes available are 1 hp., 3 hp.. and 
5 hp. The left side has a safety hinge 
door emery wheel guard adjustable to 
wheel wear and fitted with adjustable 
spark breaker and work rest. The dust 
arrester assembly includes material 
handling fan. blower, air filtering stand 
and adjustable exhaust hood for buffing 
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“MAIN FEATURE 


Can be locked in infinite positions 


Wheels ride over bumps, rough spots 
Simplifies high skill grinding operations 
Combination grinding and buffing machine 
Two related records on same chart 
Built in wedge at bottom of lift 
Conceals chips, cracks or scratches 
Saves hours of set up time, efficient 
Extreme flexibility, quick set up 
Alternative for aluminum paint 

Ease and speed of installation 
Creams and lotions for worker's skin 
Powered by a 34 hp motor 
Toolmakers’ chest with 11 drawers 
Six inch rotary table 

Better balance on some operations 

A chemically-coated abrasive 


A simple, powerful tool 








MANUFACTURER 





Products Enginering Corp. 
Bassick Company 

Acro Tool & Die Works 
Standard Elec. Tool Co. 
Cochrane Corp. 

Ernst Carrier Sales Co. 
Johnson Products Co. 
David J. Ross Co. 

Berco Mfg. Co. 
Rust-Oleum Paint Corp. 
National Cylinder Gas Co. 
Mine Safety Appliance Co 
Chelsea Fan & Blower Co. 
George Scherr Co. 

Duro Mfg. Co. 

Hexacon Electric Co. 
Tamms Silica Co. 


Industrial Products Co. 











wheel. The dust collecting system is 
available separately for application to 
any type of grinding, buffing and _pol- 
ishing equipment and is produced in 
three sizes—Standard Electrical Tool 
Co., Cincinnati, O.n—Mit Supp ies, 
January 1943. 


Flow Meter 


Two Pen-Recorders 


Where panel space is at a premium. 
or where it is desired to have two re- 
lated flow records on the same chart 





for ready comparison, the new 2-pen 
electric flow meter achieves the result 
without complication and with no loss 
of accessibility. Both receiver mechan- 
isms can be swung out and operate 
in the swung-out position. The connec- 
tion between the rear receiving mech- 
anism and its pen arm must neces- 
sarily be detachable and is arranged 
with a self-aligning V-notch junction. 
Where two related measurements are 
involved, the operator has often sufh- 
cient guidance by observing the coinci- 
dence of the two pens. This requires 
that he note which pen is which. For 
cases where continual reference must 
be made to this relationship of the rec- 
ords, ratio indicating pointer can be 
incorporated. The clearly visible red 
target moves to right or left from the 
center point on the scale and shows at 
a glance whether there is an excess or 
deficiency of one of the quantities with 
respect to the other—Cochrane Corp., 
Philadelphia, © Pa—Mi. 
January 1945. 


Carrier 


For Stocking Boxes 


\ heavy duty carrier has been de- 
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SUPPLIES, 


signed especially to handle a column 


of self-nesting boxes of finished parts, 


c 


scrap, castings and similar materials. 


Built-in wedge at bottom of lift post 
slides under stack eliminating the use 
of a skid. After sliding the wedge 
under the stack, just lean on the handle 
and the stack of boxes is raised from 
the floor. When handle reaches the 
horizontal position it automatically 
locks into position. Forward tipping or 
swaying is eliminated by adjustable 
clamp that lowers over the back edge 
of top box. Side sway is eliminated by 
(Continued on page 168) 





Sales Meeting in Print 


25 Questions on Steam Hose. 


1. Which will stand more pressure, 
large-diameter or small-diameter steam 
hose with the same number of plies? 
2. Which will stand more pressure, a 
short or a long length of steam hose? 
3. Does saturated steam, or super- 
heated steam at the same pressure, 
damage steam hose more rapidly? 

t+. What happens if a hose contain- 
ing high-pressure steam is turned off at 
the nozzle? 


5. How can this situation be cor- 
rected ? 
6. What happens when a steam hose 


is plugged? 

7. How about moisture in a_ hose 
after use is it detrimental? 

8 What should be done with hose 
exposed to oil, grease or acid? 

9. Does wire-winding extend the life 
of steam hose? 

10. What should be done to protect 
a hose against burning from exterior 
objects? 

ll. Tlow should hose coils be hung? 
12. Can hose be stored in an. ordi- 
nary room successfully? 

13. How should couplings be treated 
before installing in a hose? 


14. Should oil be used to permit 
the coupling to be inserted easily? 
15s. In coupling wire-wound — hose, 
how should the wire be treated? 

16. What are the rules in selecting 


and applying hose clamps? 

17. If a coupling stem is too large 
what should be done to make it fit 
the hose tube? 

18. Should the tube be enlarged or 
cut away to cover a coupling? 

19, For what maximum pressure are 
long-shank hose couplings safe? 

20. What should be used for higher 
pressures 7 

21. At about what) maximum tem- 
perature and pressure may light 
wrapped-fabric steam hose types be 
used? 

22. What are maximum pressure 
and temperature for  standard-grade 
wrapped-fabric steam hose? 


23. How about tep-grade wrapped- 
fabric hose? 

24. And how about non-fabric steam 
hose with wire and asbestos reinfore- 
ing? 

25. Can kinking and deterioration 


from oil in steam be avoided? 
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“He can't decide between an aspirin or the waste basket” 


82 
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If you can answer 20 out of 25 
correctly you are doing very well. 


Answers on page 177 





PASTE THIS IN YOUR HAT 
Knurling 


Knurling is a peculiar lathe opera- 
tion, because it is forming, not cutting. 
The job is done with patterned, hard- 
ened-steel rollers, called knurls, held 
in a holder. The knurl has a V-grooved 
surface, either parallel to, or at an 
angle to, its shaft hole. In the latter 
case, the edges are heavily chamfered. 
Common knurls have three degrees of 
coarseness, 14, 21 and 33 pitch, corre- 
sponding to number of lines per inch. 

In knurling the knurls (usually in 
pairs) are pressed into the workpiece 
vi in, at one end of the area to be 
knurled, and the toel then fed across 
the area by power feed. Turning speed 
is the lowest in back gear. This de- 
presses and raises the metal surface 
alternately to jorm a series of grooves. 
With straight knurls, the pattern is sim- 
ilar, but with angular knurls, the fa- 
miliar diamond pattern is formed. 
Common practic e is to feed the knurl 
at a Slight angle to the perpendicular 
so the right edge does the work, and 
to feed across once each way, forcing 
the knurl in es in. between passes. 





Sam Supplier Gets Around 
To a January Christmas 


Come Christmas Day, Sam Supplier 
realized with a start that he’d forgotten 
the kids who called him “Uncle.” He 
had just $16 left from the Christmas 
kitty. so decided to invert an executive 
example and make Christmas for the 
kids a week late. He decided that $4 was 
as little as he could give any child, 
then found that the two eldest nieces 
received the same amount. Further, 
he found that the products of the 
various amounts he gave to each 
equalled the number of square inches 
in a certain number of square feet. 
At this point. Mrs. Sam yelled some- 
thing about mixing sentiment and busi- 
ness—but Sam went right ahead. Well. 
how many kids call him “Uncle” 
how many boys and how many girls 
and how much did each get? 

(If you did your Christmas shopping 
early, turn to page 178.) 
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The brush-off that steps up horsepower 
—thanks to O. B. A. 


O extract every last ounce of 

horsepower from an aircraft 
engine, its hundreds of moving 
parts must be polished— 


—Polished to eliminate tool- 
marks, scratches and other stress 
concentration points 


— Polished to break sharp corners 
and form radii 
—Polished to dig out impurities, 
expose imperfections 
But how to polish great numbers 
of irregularly shaped pieces—many 
with sharp angles and deep recesses— 
accurately, quickly and economically? 


That was the problem presented 


by a major engine builder to Osborn 
men conducting an O.B.A. (Osborn 
Brushing Analysis) in the plant. 
Their recommendation was power- 
driven ‘“Fascut’” Tampico sections, 
soft but tough, and chemically 
treated to prevent “flutter” and “knif- 
ing”’,to hold abrasives better, cut 
faster and wear longer. So success- 
ful were these Osborn brushes in 
blending metal surfaces, rounding 
corners and exposing minute flaws 
that brushing with Tampico sections 
today is virtually standard prac- 








tice throughout the entire industry. 


The Osborn Brushing Analysis 
(O.B.A.) is available now as an en- 
gineering service for increasing 
production, improving quality and 
cutting Costs in essential war indus- 
tries. After Victory this same service 
will be available to all. For details 
about this service and help on spe- 
cific problems, get in touch with the 
Osborn Brushing Specialist in your 
district, or write The Osborn Manu- 
facturing Company, 5401 Hamilton 
Avenue, Cleveland, Ohio. 








Osbe ® Brushes 





TREND of Supply 








Orders | Orders 
Sales per Volume Size of per 
Indi-  Sales- per Average Work- 
catcr man Salesman) Order ing 

2er Day Day 


North Nov 335.0 10 $15,200 $41.50 80 
Atlantic Oct 375.0 15 19,700 50.50 90 


Southern Nov 220.0 9g $14,000 $43.20 78 
Oct 222.0 14 14.500 43.90 78 


Middle = Nov 300.0 7 $16,200 | $37.00 111 
West Oct 332.0 20 18,800 37.40 111 


Western Nov. | 370.0 8 $10,400 $30.00 70 
Oct 360.0 14,500 * * 


Pacitic Nov. | 230.0 6 $ 3,600 | $40.00 60 
Oct 290.0 8 9,900 | 42.90 45 


*% Omitted because of insufficient data 
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-“yacembat VALUE, AVERAGE ORDER THE SALES INDICATOR afier reaching a new high of 
‘ 310 in October, dropped 20 points in November to 290. The 
38 decreases were general throughout the country, with the 
56 single exception of the Western area which increased 10 
54 bt points. Size of average order (left) dropped to $40 while 
52 : the number of orders per working day (below) also 














sok AA. showed a decrease. The number of orders per salesman 
: continued at the same level as the previous month but the 
volume per salesman dropped from $17,500 to $14,600 
(both are charted on page 86). 
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| ‘A Year of Obstacles 
F iS a 


Year of Opportunities” 
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A Message to Oster Distributors 


from Roger Tewksbury, President 


THE OSTER MANUFACTURING COMPANY. CLEVELAND 


This isn't a sermon. Just a heart-to-heart 
talk with you men who have helped Oster 
round out a half century of business life. 
Yes, this is our Fiftieth Anniversary. 


For a good many years we've looked for- 
ward to 1943 with plans for a celebration. 
There’s something about the 50th milestone 
that’s different from the 60th or 70th or 80th. 


At 50, business, like a man, seems to face 
two alternatives: admit age or prove youth. 


Oster, at 50, is more virile than ever. Why? 
Well, it may be the way we feel about 1943. 
We may be wrong, but we have an idea 
that 1943 is going to be a year of obstacles. 


Even so, we size it up as a year of great 
opportunities. When you can see opportuni- 
ties in obstacles, it makes you young. 
What do YOU think? 


But let's be specific. Wartime conditions 





seem to have given birth to certain theorists 
who hold that 1845 strategically located 
industrial distributors retard the flow of war 
goods from points of production to points 
of use. 


That theory was exploded by the facts so 
ably presented in the special report of the 
War Service Committee of Distributors of 
Production Equipment and Supplies. 


But theorists persist in the face of facts. 
That's why we see both obstacles and oppor- 
tunities in 1943. By working shoulder to 
shoulder, even closer than ever before, we 
can not only lend greater aid to the war 
program, but we can strengthen the position 
of industrial distributors for the postwar era. 


So Oster will take no time out to celebrate 
our 50th Anniversary. There’s a war to win 
and YOU and WE are helping to win it. 
Keep up the good work! 
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Keeping Up With Business 


War Expenditures 
Increase 6.8% 


The United States Government's war 
expenditures increased 6.8 percent in 
November as compared to the previous 
month. The total for the month was 
$6.112.000.000, an increase of $390,000,- 
OOO, 

The daily rate of expenditure in No- 
vember averaged $244.500,000 compared 
$211.900.000 No- 
vember which 


with in October. In 


there were 25 days on 
checks were cleared as com- 
pared with 27 such days in October. 
For the first 11 months of 1942, war 
expenditures totaled —$46.075,000,000 
which compared with $11.929,000,000 


for the corresponding period in 1941. 


treasury 


The figures cover expenditures both 
by the Treasury and the Reconstruction 
Finance Corporation. 


15% of War Production 
Goes to Allies, FDR Says 


About 15 percent of America’s cur- 
rent total production of military items is 
being exported to other United Nations 
both 
President 


under lend-lease and direct) pur- 


chase. Roosevelt: said in’ his 


seventh report to Congress on Lend- 
Lease operations ended Dee. 11. 

The President pointed out that while 
six months ago Great Britain and Rus- 
sia were turning more arms than 
the United 


has outdistanced its allies and is daily 


out 
States, today this country 
increasing its lead as the world’s great- 
est production center, 

\ breakdown of | the 


fisures showed that the preportion of 


President's 


certain combat weapons being sent to 
allies is “Smbstanitally higher than 
the 15 percent figure. 


our 
\bout 30 percent 
of our production of combat planes and 
> percent of 


our tanks are going to 


other members of the United Nations 
family. Many articles however, are be- 
ing produced entirely for own 
forces. 

Industrial materials, the President re- 
ported, also are being sent to our allies, 
especially to the United Kingdom, 
Canada and Russia to help them keep 
up their production of weapons and 
ships. These shipments, he said, are 
relatively small compared to our total 
production of these materials. 


our 


Shutdowns in War Plants 
Seen Military Strategy 


The one big difference between re- 
ported recent shutdowns in war plants 
and the material-shortage stoppages last 
summer is that the latest ones are inten- 
tional according to Business Week. They 
are not the direct result of material- 
starved assembly lines but rather of 
deliberate contract cancellations, the 
magazine stated. 

The fact is. the article continued, that 
the present shutdowns are evidence that 
the military chiefs and the production 
chiefs have learned the lesson of last 
summer's shutdowns. That lesson is that 
even America’s resources are limited. 
And the corollary is, the magazine con- 
tinued, that setting of unattainable pro- 





ACTIVITY FIGURES 
(November, 1942) 


Sales Indicator 

Value of Average order. . .$40.00 
Orders per working day 
Volume per salesman... .$14,600 
Orders per salesman per day. .15 








duction goals may be good psychology 
but it’s mighty bad engineering; it in- 
terferes with planning for maximum 
production from a limited supply of ma- 
terials, 


Federal Revenue Rises 
50% Over November, 1941 


Federal revenue in November reflect- 
ing recently increased taxes, rose nearly 
50 percent over that for November, 1941. 
The Internal Revenue Bureau reported 
receipts amounted to $846,125.517, an 
increase of $272.710.646. 

For the first five months of the 1943 
fiscal year, July 1 to Nov. 30, internal 
revenue receipts soared more than 
$2,000,000,000 over the corresponding 
1942 period. 


Engineering Construction 
Up 74% For November 


November engineering construction 
volume totaled $607.622.000, the highest 
November value ever reported by Engi- 
neering News-Record. The total aver- 
aged $151.906.000 for each of the four 
weeks of the month, an increase of 74 
percent over November, 1941, and 10 
percent above the average for the five 
weeks of October. 1942. 

Federal construction accounted for 92 
percent of the November figure, was up 
153 percent compared with a year ago, 
and climbed 13 percent over the average 
for the previous month. Public work. 
feeling the effect of the federal gains. 
rese 106 percent above the 1941 month 
and 10 the 
month, despite the respective 72 


preceding 
and 
14 percent declines in state and munic- 
ipal volume. Private construction was 
59 percent below November, 1941. but 


percent over 


was up 4 percent compared with Octo- 
ber, 1942, 
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AMERICAN 





PRESSED-STEEL 





HAND TRUCKS 


STREFCH the consewaition of steel 


Steel must be conserved... AMERICAN 
Pressed-Steel HAND TRUCKS represent 
real conservation—they’re built to deliver 
more tonnage per pound of steel than any 
other piece of two-wheeled, materials- 
handling equipment. 


Your customers will need no replacements 
for AMERICAN Pressed-Steel HAND 
TRUCKS. Single customers have bought 
AMERICANS by the hundreds. After five, 
ten, or even fifteen years, they report that 
their trucks are still on the job—‘“‘as good 
as new” as far as trouble-free performance 
is concerned—with no “casualties” and no 
time out for repairs. 


5 REASONS FOR SALES 


7 LONGER SERVICE. Years after other trucks 
wear out, AMERICANS are still rolling—day 
in, day out—twenty to twenty-four hours a day. 


SPEEDIER HAULAGE. They are light-weight, 
correctly balanced—roll freely. 


LESS FATIGUE. Case histories poe these 
easier-to-handle trucks reduce truckers’ fatigue. 


LOWER MAINTENANCE COST. AMERICANS 
are practically unbreakable because of sturdy 
pressed-steel construction. 


THE RIGHT MODEL FOR EVERY JOB. Write 
for new T-42 Catalog ! 


More than ever today, your customers need 
AMERICANS—the longest-lasting two-wheel 
hand trucks made. 


Railroads and Small Operators Agree: 
AMERICANS Deliver the Goods 


This full-page two-color ad in FACTORY 
MANAGEMENT & MAINTENANCE for Decem- 
ber, featuring a typical AMERICAN Pressed-Steel 
HAND TRUCKS success story, told your pros- 
pects and customers how one of the country’s 
leading railroads has used a fleet of AMERICANS 
for years... with practically no cost for mainte- 
nance...no “down time”. 
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TER TYING IN WITH THE MOD- 
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, ee WAS INTHE AIR, 
AND THE COMMITTEE ON INDUSTRIAL 
REHABILITATION WAS URGING INDUSTRY 
TO MODERNIZE SOAS TO REDUCE COSTS, 
INCREASE PROFITS AND TO PROVIDE FOR 
EFFICIENT PRODUCTION WHEN THE EX— 
PECTED BUSINESS UPTURN CAME. 
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THE DISTRIBUTOR? 





GSSS MODERN BUSINESS NEED 


FRED W. SARGENT, PRESIDENT, THE 
CHICAGO & NORTHWESTERN RAIL- 
| ROAD. AS CONSUMERS BECOME 


"YES" SAID 





CONVINCED THEY CAN DEPEND UP- GoutosPumes, 
ON DISTRIGUTORS FOR INDUST— INC. ACQUIRED THE HyDROIL 
(hi RIAL SUPPLIES, THEY MAY REDUCE CORP. OF LEBANON, INDIANA. 
| THEIR OWN STOG<S ATA SAVING 
7 CHARLES | () Water Geist, Avus ( 0% 
o IST, ALUS CHALMERS 
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IRON STORESC. ,MILIWAUK- — HisBaRp, SPENCER, BARTLETT 


EE TOLD HOW HIS FIRM'S 
BUSINESS INCREASED 
23/o THE FIRST MONTH AF - 


Sent "MODE 


ERNI ZATION CAMPAIGN, He 
ATTRIBUTED ALMOST ¥2 THE 
INCREASE TO THE PROGRAM! 
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| MAILINGS TO PROSPECTS. 



















FOLLOWED UP 
WITH SALESMEN 








SALESMEN ACTED AS 
"REHABILITATION SPEC- 
IALISTS'} ADVISED INDUS- 
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Ten Years Ago in Mill Supplies 
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W.T Topo, ue, VICE PRES, THE NATIONAL 
ASSN,AND VICE PRES, SOMERS FITLER & 
100d. PITTsBURGH, PRESIDEDAT THE _/\ 
PITTSBURGH GROUP MEETING TO HEAR. 

THE JOINTMERCHANDISING COMMITTEES STORY. =f 


a 







Co, CHICAGO, SPONSORED 





CONDITIONING OTHERS. 


AHEAD, INDUSTRIAL PURCHASING AGENTS WERE 
UNLOCKING FIRM POCKETBOOKS. D,A. CLAY, 

VICE PRES, FACTORY SUPPLIES CO., ROCKFORD 
ILLINOIS, TOLD HOW HE WAS DOINGA BIG 
BUSINESS REPLACING OBSOLETE 
ELECTRIC TOOLS, AND RE— 


A“ Buy AMERICAN CAMPAIGN. 
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*INFORMATION YOUR CUSTOMERS NEED TODAY! 


In 20 leading industrial magazines this month, 
Tube Turns is telling this timely and useful 
story that will help the war etfort . oe 

and in turn help you! 
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NEWS 


‘43 Convention Slated 
For Cincinnati in May 





The triple convention of the National. 
the American. and the Southern Associ- 
ations will be held at the Netherland 
Plaza. Cincinnati, in May, the executive 
committee decided at a meeting in Cin- 
Dec. 8. No date has 
but the meeting probably will be in 
the first week of the month. 

The 


ceded by a 


cinnati been set 


cominittee’s 
War 
which 
problems were considered, 
Cincinnati, host to the industry’s con- 
1934, 


unanimous choice 


meeting was 


Committee 


pre- 
Service 
and war 


meeting at industry 


vention in was the committee’s 
its central 
location appeared to present a minimum 


of transportation difficulties. 


because 


Association Sponsors 
Chicago TWI Meeting 
Sponsored by the 


& Machinery 


tion, a dinner meeting was held Dec. 7, 


American Supply 


Manufacturers’ Associa- 


in Chicago to acquaint manufacturers 


All employees of the W. S. Wilson Corporation, New York indus- 
trial supply house were present Nov. 16, when the firm’s 25th 
anniversary was celebrated with a dinner at the Waldorf Astoria 
Hugh Hirshon, president, is seated at the 


Hotel, New York. 
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John Templeton admits to Lee Adams that 
he can’t tie a Fire Underwriters knot after 
listening to a wordy explanation. 


in the area with the Training Within 
Industry (TWI) program which is 
backed by the War Manpower Commis- 
sion. The meeting to which members 
and non-members were invited was at- 
tended by about 50 persons and was 
held in the Palmer House. 

Burt Hotvedt of the Blackhawk Mfg. 
Co., presided at the session. Arrange- 
ments were handled by C. H. Benson 
of Imperial Brass Mfg. Co., and R. Ken- 
nedy Hanson, association manager. 

Paul A. Mertz, district representa- 
tive of TWI, told the group the whole 
purpose of the training program was 
“to make a man productive in days 
instead of months by breaking down 
operations into parts.” 
this, Mr. Mertz 


pointed out, it is necessary to develop 


To accomplish 


a technique simple enough so trained 
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Bob Hamilton of the Dumore Co., demon- 
strates it can be done if the instructor 
both tells and shows at the same time. 


men can impart to green men their skill. 
The recipe, he declared, could be ap- 
plied to any job or operation by a fore- 
man in the plant. Within the last year, 
he continued, 300.000 foremen and 
shop supervisors completed the course. 
Following this preliminary explana- 
tion of TWI and its purposes, Lee 
Adams, senior training specialist, took 
charge and demonstrated, with models. 
the right and wrong ways of training 
a new worker. The test involved the 
seemingly simple job of tying a knot. 
Mr. Adams selected John Templeton. 
of Templeton Kenly, explained care- 
fully, by word of mouth, the knot tying 
procedure. The explanation became so 
confusing Mr. Templeton flunked. 
Harvey Peterson, of Appleton Car 
Mover, was then asked to watch Mr. 
(dams tie the knot while standing face 





head of the center table while his brother, E. A. Hirshon, sales 
manager is on the outside end of the table on the left. 
of the evening was a skit presented by 15 employees. Mr. Hugh 
Hirshon urged the group to continue operating as a team. 


Highlight 

















Here you see a fundamental unit in the 
battle for production. The worker with 
his skill, the machine with its capacity for 
output, the transmission belt with its abil- 
ity to deliver the final requisite...power. 


Many thousand of these belts are work- 
ing around the clock as America’s in- 
dustrial strength rises to peaks never 
before attained. 


Making rubber transmission belts that 
refuse to stretch and thus waste power 
and time—that hold their snug gripping 
surface and their flexibility despite heat, 
dust, moisture and oily fumes—has for 
many years been the business of HEWITT 
rubber technicians. 


For like HEWITT conveyor belt and hose, 
these power transmission belts are de- 








HEWITT 
R U B B | > R Corporation, Buffalo, 


signed and built by men who specialize 
in rubber products for industrial service. 
As specialists in their field, HEWITT 
chemists and engineers have also led in 
utilizing the superior properties of syn- 
thetic rubbers in hose and belt, ever 
since synthetic rubber became available. 


In mines, machine shops and forging 
rooms, in lumber, paper and textile 
mills, in the oil fields, on ships and on 
railroads, the excellent wearing qual- 
ities of HEWITT rubber products are 
playing a vital role in helping to make 
America stronger. 


Probably they can work for Victory in 
your plant. Write us or call in your 
HEWITT distributor. For his name, see 
the Classified Telephone Directory for 
any major industrial center. 


- 
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»» With 
the help of 
a good 
Distributor 


Supporting the HEWITT distributor 
and directing inquiries to him are 
such advertisements as the one at 
the left. These appear in leading 
magazines read by men of influ- 
ence in all types of plants in your 






territory. 








to face. It was impossible for Mr. 
Peterson to follow the movement of Mr. 
Adams fingers since the whole pro- 
cedure was in reverse. 

After demonstrating that “Telling 
How” and “Showing How” are usually 
doomed to failure. Mr. Adams called on 
Bob Hamilton, of Dumore Co., to assist 
in proving that when a procedure is 
explained and, at the same time, shown 
step by step. even the most complicated 
operation, practiced under the eye of 
the supervisor a few times, becomes 
comparatively simple. 

Before closing the meeting. Mr. Hot- 
vedt introduced Roland W. Barlow of 
TWI who explained how manufacturers 
might obtain the services of a trained 
instructor to work with foremen in es- 
tablishing training programs. 

Major H. Wade of the Army and 
Lieutenant Walter Reinhard of the 
Navy. emphasized the part TWI has 
played in getting war goods produced 


and men trained for the armed services. 


Transmission Council 
Urged to Use Ingenuity 


“Planned Power Transmission and 
Wartime Production” was the theme of 
the Power Transmission Council’s an- 
nual dinner at the Hotel Commodore. 
New York, last month. R. C. Sollen- 
berger, chief, Conveyor and Transmis- 
sion Section, General Industrial Equip- 
ment Division of the War Production 
Board, was the principal speaker, and 
W. W. French, president of the coun- 
cil and director of engineering sales 
promotion for Dodge Mfg. Corporation, 
was toastmaster, 

Mr. Sollenberger praised the war ef- 
fort of the transmission industry but 
warned his audience that despite the 
fact “we're doing well, we've got to do 


better.” He explained the various regu- 





J. Edgar Rhoads and W. W. French lean 
back in their chairs and listen while 
Commander Austin S. Kibbee tells of his 
experiences in the Navy and in Wash- 
ington. He also urged that the council 
launch a membership drive. 


92 





Seated at the speakers’ table at the Power Transmission Council's annual dinner last 
month were, left to right, J. Edgar Rhoads, vice-chairman of the council's board of 
directors; R. C. Sollenberger of the War Production Board; W. W. French, council pres- 
ident; Commander Austin S. Kibbee, and B. A. Keiley, chairman of the council's board. 


lations affecting power transmission 
workers, pointing out that there has 
been and will be no directive issued 
from Washington curtailing or restrict- 
ing resourcefulness or ingenuity. 

“Now is the time to emphasize the 
care of power transmission equipment.” 
Mr. Sollenberger urged. “Now is the 
time to use your ingenuity in figuring 
out ways of using present equipment 
and not dipping into the nation’s stock 
of vital materials and equipment.” 

He touched only lightly upon the 
new Controlled Materials Plan. declar- 
ing it is not revolutionary but merely 
logical evolution. He admitted that. like 
most plans, it is not the best, but 
quickly added that it’s the best yet. He 
elaborated on this by declaring that the 
best automobile has not been built but 
that the most modern cars are the best 
built yet. 

Mr. Sollenberger urged his listeners 
to take steps immediately to thoroughly 
understand CMP. He reminded the 
group that those men who understood 
PRP in its early days were in a better 
position and fared much better than 
those who waited until the last minute. 

For manufacturers of transmission 
equipment, Mr. Sollenberger advised 
they make their instructions on the use 
qf their equipment understandable. 

“Manufacturers should make sure 
their distributors really know their 
products,” he declared. 

Commander Austin S. Kibbee, USNR, 
Chief of the Progress Division, Office 
of the Inspector of Naval Material, re- 
iterated Mr. Sollenberger’s suggestion 
that resourcefulness and ingenuity be 
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brought into play. He urged the coun- 
cil increase its membership, pointing 
out that with a larger membership the 
council could take an active part in see- 
ing that men studying power transmis- 
sion will be taught “the things they 
should know.” 

“Don’t take anyone’s word that they 
are being taught the right things.” he 
declared. “Teach them yourselves.” 

\s toastmaster, Mr. French intro- 
duced B. A. Kieley, president of the 
council’s board of directors, and presi- 
dent of R. & J. Dick Co., Passaic, N. J., 
and J. Edgar Rhoads, vice-chairman of 
the council, and head of J. E. Rhoads 
& Sons, Wilmington, Del. 





Jack Perkins has been appointed New 
York sales manager for J. H. Williams & 
Co. He formerly served as a salesman 
in the New York metropolitan area. Mr. 
Perkins has been associated with the Wil- 
liams Co., for about 20 years. 





— 
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_She national reputation of Wood shovels, 


spades and scoops for finest quality, has been 


built on their ability to outwear and outlast. df 

my The fine 
feature 
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This wearability of Wood tools now has double 











value to our country. First-the many already 
in use will save vitally needed metal by con- 
tinuing to stand up to the job without requiring 
replacement. Second—the many now being pro- 
duced for our armed services, will likewise earn 


service stripes for unusual time of active duty. 
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THESE BRANDS AND TOOL COMPANY 


on the handle mean PIQUA-OHIO 
extra wear in the tools A NATIONAL ORGANIZATION 
SPECIALIZING EXCLUSIVELY IN 
SHOVELS, SPADES AND SCOOPS 
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Deming Distributors are Working 
with Industry on Pumping Problems 





Availability and competence of 
engineering salesmen of Deming 
Distributors speed solutions of 
pumping problems in war pro- 
duction plants. Innumerable 
delays and difficulties have been 
avoided by the localized and 
specialized services of Deming 
Distributors. 

Their ability to meet an infinite 
number of pumping requirements 
is made possible by the diversity 
of the industrial line of Deming Pumps and the almost limitless se- 
lectivity provided by the wide range of capacities of standard units. 

‘- 


Engineering data on the Deming line is exceptionally complete 
and carefully compiled for easy reference. The Deming policy 
of close coordination with Distributors is an important factor 
contributing to their indispensable services to war industries. 


THE DEMING COMPANY + SALEM, OHIO 


DEMING PUMPS 


FOR WAR INDUSTRIE 
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H. C. WALLACE 


H. C. Wallace has been appointed 
manager of the Tacoma, Wash., store 
of the Washington Belting & Rubber 
Co. He succeeded the late C. A. Rouse. 

Mr. Wallace has been with the belt- 
ing company for 15 years, having started 
in 1927 in the shipping department. 
J. H. McGrath is president of the com- 
pany which also has a Seattle house. 


Research Group Issues 
Tips on Care of Motors 


A series of ten rules for maintenance 
of motors were released last month by 
the Safety Research Institute, New 
York. The organization pointed out that 
electric motors are the muscles of in- 
dustry and will give dependable, long- 
time service if properly and regularly 
serviced. However, neglect leads to 
breakdowns and, perhaps, to fire, the 
institute warned. 

The institute’s “ten commandments” 
of motor maintenance are: 

1. Open type motors should be blown 
out weekly; those operating under 
severe conditions, daily. Use no more 
than 50-lbs. of pressure to avoid pos- 
sible damage to insulation. 

2. Follow manufacturer's instructions 
in lubricating motors. Too much oil is 
as bad as too little, causing deteriora- 
tion of insulation. 

3. Inspect bearings weekly or oftener. 
Feel temperatures, examine for exces- 
sive end play, and make certain oil 
rings are working. 

4. Inspect brushes and commutators 
weekly or oftener. Make certain brushes 
are seated perfectly and commutators 
are smooth. Use proper grade of car- 
bon brushes to prevent wear of com- 
mutator and reduce sparking. 

5. Where motors operate with exces- 
sive belt tension, check the air gap be- 
tween rotor and stator every week. A 
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Here’s something to HELP YOUR CUSTOMERS 
use Jacks properly! 


To help your customers get the best possible service from their jacks, 
Duff-Norton has prepared this new handy poster listing 12 simple yet 
important rules for proper handling of these tools. Copies of this card 
should be posted where the men who use jacks can see them. Printed in 
two colors on heavy, varnished stock, these posters measure 8'' x 11" 
and can be quickly hung anyplace in the plant. Write for a supply of 
these useful cards today. 


—and remember 
DUFF-NORTON JACKS are Industry’s Favorites 


The new pocket-size Catalog 201, describing the complete line of de- 
pendable, efficient Duff-Norton Jacks is now ready for you! If you 
don’t have a supply, write for some. 





THE DUFF-NORTON MANUFACTURING CO. 
PITTSBURGH,»PA. 


Canadian Plant: ® Representatives in 
foley Waloiele) Game lt] a :) ao % Principal Cities 
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— likewise Allen’s Distributor policy, because: YOU are 
the man who knows local supply requirements, — who fine- 


combs local surpluses for critically-needed items; 


You are the man who is set up for centralized buying, — who 


acts as collective purchasing agent for your locality; 


You are the man who meets emergencies as mere routine, — 
whose whole experience and technical training bears on deliver- 


ing the goods, the right goods to avert tie-ups. 


You, the Allen Distributor-group, are getting ALL of Allen’s 
production. And we urge every Purchasing Official to back you 
up as Procurement Agent with the weight of ALL his orders in 


mill supply classifications. 


THE ALLEN MANUFACTURING COMPANY 
HARTFORD, CONNECTICUT, U.S.A. 





96 MILL SUPPLIES * JANUARY, 1943 








monthly check of motors in average 
use is sufficient. Difference in the width 
of the gap around the circumference of 
the rotor will indicate extent of wear on 
bearings. 

6. Where motor leads are exposed to 
view, check them weekly to see that 
connections are tight, well insulated and 
protected, and free from oil. 

7. Inspect ground connections week- 
ly, keeping them tight and in good con- 
dition. This is for the protection of 
employees, and for the proper opera- 
tion of over-current protective devices. 

8. Set up a regular schedule for 
overhauling motors. Most motors 
should be overhauled annually. while 
those in severe use should be over- 
hauled twice a year or oftener. 

9. Dismantle the motor for a com- 
plete overhaul job. Wash all parts with 
carbon tetrachloride or some other 
safety solvent. Paint the windings with 
a good, oil-resisting insulating varnish. 

10. Keep the area around the motor 
as clean as the motor. Arcing frequent- 
ly ignites oily material that has not been 
cleaned up. 

If fire should break out in or around 
a motor, the institute advises, shut off 
the power before attacking the flames, 
if possible. This, the institute continues, 
will minimize damage to the motor and 
prevent continued arcing from re-ignit- 
ing the fire. 


3 Franchises Granted 
By Graton & Knight 


Distributor franchises were granted 
recently to three companies by Graton 
& Knight Co., producers of leather belt- 
ing and leather products. The firms are 
Pacific Mill & Mine Supply Co., Fresno 
and San Francisco, Calif.; Federal Sup- 
ply Co.. Oklahoma City, Okla., and In- 
dustrial Supply Corporation, Richmond, 


Va. 





Same Difference 





\n ENGINEER is a man who knows a 
great deal about very little and who 
goes along knowing more and more 
about less and less until finally he 
knows practically everything about 
nothing. 

4 SALESMAN is a man who knows 
very little about a great deal and keeps 
knowing less and less about more and 
more until he knows practically noth- 
ing about everything. 

A PurcHasinG AGENT starts out 
knowing practically everything about 
everything but ends up knowing noth- 
ing about nothing, due to his association 
with engineers and salesmen.—LLoyp 
B. Mize, Industrial Supply Corporation, 
Richmond, Va. 









































and that’s what we're doing 
for Delta Industrial Distributors 


There are still thousands of industrial plants who do not 
appreciate fully just how much can be done to lick “tough” 
production problems with Delta low-cost machines, That 
means that there is plenty of educational work to be done 
right now despite war production restrictions. 

We are furnishing our industrial distributors with a 
great deal of practical material for carrying on this vitally 
important educational work. At frequent intervals, there 
is mailed to practically every important manufacturer in 
the country a special Delta bulletin called “Tooling Tips.” 
Each issue contains photographs of unusual Delta in- 
stallations and gives full details on the solution of troubles 
and production problems. Special mailings, liberally 
illustrated with installation photographs have been mailed 
to this complete manufacturers list on the use of Delta 
machines in the aircraft industries (‘New Wings for Pro- 
duction”), war production industries (“Delta Machines — 
the Machine Guns of Production’’) and in connection 
with women in industry (‘An Orchid to the Women’’). 





Further mailings of this type, plus more issues of “Tooling 
Tips” will be a regular part of the Delta promotional 
campaign. 

In addition, a huge library of photographs of every con- 
ceivable type of installation of Delta machines is available 
for the use of every Delta distributor. 

As long as the battle for more sales continues we will 


“pass the ammunition.” 


THE DELTA MANUFACTURING COMPANY 
638-A East Vienna Avenue, Milwaukee, Wis. 


4 DELTA 


MILWAUKEE 
YY 
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. . . for today's “greater 


production’ requirements 








DESMOND 


Dressers and 


Cutters 

















Desmond Hex Dresser 


Desmond Huntington Dressers 


Desmond Diamo-Carbo Dresser 


Industries’ grinding wheels, work- 
ing longer hours, need frequent 
dressing with the proper wheel 
dressers to assure maximum pro- 
and that means 
DESMOND Grinding Wheel Dress- 
ers and Cutters. With a size and 


duction 


type to meet every need, 
DESMOND fits you to serve all 
customer requirements . . . see 
that each grinding wheel user has 
the proper type dresser, with a 


good supply of extra cutters. 





Desmond Cutters 
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SIMPLEX 


Steel Slide 
VISES 











ee 


Machinists’ Vise, swivel base 


ae 


Drill Press & Milling Machine Vise 


Built to take the abuse of "green 
hands", SIMPLEX Steel Slide 
VISES with their exclusive con- 
struction, represent ideal products 
for today's sustained production. 
. they'll sell 
themselves by performance. In 


Stress their quality . . 


Machinists’ Combination Pipe, 
Filers’, Production, Welders’, Drill 
Press & Milling Machine Types. 





Write for price lists and descriptive material—you will find 
most of your customers will require these tools. 


THE DESMOND-STEPHAN MFG. CO. 


URBANA e« OHIO 
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Chandler-Boyd Worker 
In Victory Queen Finals 


Before a cheering throng of 20,000 
war workers, parents and wives of fight- 
ing men, and notables, Miss Dorothy 
Marie Joyce of Chandler-Boyd Co., 
Pittsburgh, was nudged out by Mrs. 
Barbara Ann Clark of Detroit in the 
national finals held at the Chicago Sta- 





Dorothy Marie Joyce after winning title of 
Miss Victory of Western Pennsylvania is 


congratulated by A. J. “Vic” Williams 
(left), vice-president, and L. L. Chandler, 
president of Chandler-Boyd Co., Pittsburgh. 


dium Dec. 7, to select “Miss Victory 
the typical American war worker.” The 
contest was sponsored by the Hearst 
newspapers and candidates representing 
eleven major arms producing centers 
throughout the country were present 
for the finals. Miss Joyce officially car- 
ried the banner of “Miss Victory of 
Western Pennsylvania” but unofficially 
she proved beyond doubt that women 
employees of industria] distributors are 
in the front lines of the women war 
workers. 

Almost all leading firms in Western 
Pennsylvania entered a candidate in 
the contest sponsored by the Pittsburgh 
Sun Telegraph. One hundred and 


thirty-five vied for the title won by Miss 





Oscar Iber (O. Iber Co.), president of Cen- 
tral States Mill Supply Association, offers 
Miss Joyce best wishes for success in the 
Miss Victory finals. Other well wishers 
are Walter Smith (Keystone Tool & Sup- 
ply, Los Angeles), Mrs. Joyce, Harry 
Coggswell (Chicago-LaTrobe Twist Drill), 
and R. M. Welsh, (Chandler-Boyd). 








A year ago we said “It's Only the Beginning, Folks” and 
today after one year of war we say “There's no Time to 
Spare”. 


Americans all, Government and Industry have gone a long 
way in one year’s time, done unbelievable things, but to 
date we have not won the war. True we are gaining, the 
past few months have been great but we must not let down 
for a minute. Our men in the Front Lines are doing a great 
job but remember they can only do this if we on the Home 
Front give them the fighting tools. 


Metal Cutting applies in a great many ways to giving our 
fighting men equipment and supplies. We are doing our 
utmost with our plant fully mobilized, with experienced 
saw makers working at top speed, producing blades that 
will satisfy and giving the right blade for every job. 
LENOX Quality and Service will continue. 


YOUR PART 


Your part is to continue the past co-operation, which we 
appreciate, and improve it if possible. Keep fully posted 
on the rules from Washington and follow them, always be 
sure the proper blade is selected for your customer's prob- 
lem. That will assure faster production so important today. 
If you need help on this, let us know about it. We will 
always support and work with our Distributors. 


There's no Time to Spare. Let's Serve on the Home Front 
Together. 


AMERICAN SAW & MFG. CO. 
Springfield, Mass. 


EN 


"The Blade ty the Plaid Bax.” 
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You owe it to America to keep skilled mechanics from cracking their skulls. 


You owe it to your own production schedules to guard the backs and eyes and 
arms of production workers. 


An utterly new defense weapon is now available to your plant or shop. It is 
called Speedi-Dri. It is a granular substance which—sprinkled on floors— does 
three things. First, it absorbs grease and oil, actually pulling old deposits out 
of wood, steel, or concrete floors. Second, it makes a non-skid surface, even 
where oil-soaked. Third, it reduces fire hazard. 


Speedi-Dri is now used regularly in many hundreds of war-busy plants because 
it does a hitherto impossible safety job at very low cost. Dead men win no 
victories —so investigate Speedi-Dri at once. 
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Eastern Supplier 
REFINERS LUBRICATING CO. 
New York City 


Midwest and South 
WAVERLY PETROLEUM PRODUCTS CO. 
Philadelphia, Pa. 


West Coast 
WAVERLY PETROLEUM PRODUCTS CO. 
Menlo Park, Calif. 


This is typical of SPEEDI-DRI advertising appearing regularly in 
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Joyce. This group faced an august 
board of judges in the Hotel William 
Penn on the night of Nov. 30. When 
the balloting was concluded, Miss 
Joyce, the entry of Chandler-Boyd Sup- 
ply Co., was the unanimous choice to 
represent the district in the national 
finals. 

Miss Joyce, a stenographer and ex- 
pediter of war orders at Chandler-Boyd. 
ranked so high that she received the 
first choice of 12 of the 14 judges on 
the first ballot. A graduate Red Cross 
nurses’ aide, she spends every Sunday 
ministering to the sick at Pittsburgh’s 
St. Johns Hospital. She has been a 
blood-donor three times, As a civilian 
aide emergency nurse. she has _re- 
sponded to every air alert call in the 
district. In addition to being a ten-per- 
center in buying War Bonds, Miss 
Joyce has spoken at many bond rallies 
in the Pittsburgh area and is supervisor 
of the bond and stamp sale among her 
co-workers at Chandler-Boyd. 

To honor their war-time champion, 
Chandler-Boyd staged a dinner in the 
Hotel William Penn. Leading city and 
county officials were guests of L. L. 
Chandler, president, and A. J. Williams. 
vice-president and general manager of 
the company, as 100 co-workers of Miss 
Joyce paid tribute to the outstanding 
woman war worker in the Western 
Pennsylvania area. 

While in Chicago, Miss Joyce, who 
was accompanied by her mother, didn’t 
forget her job as expediter for Chand- 
ler-Boyd. Despite a packed calendar of 
social events and speaking engagements, 
she visited several manufacturers whose 
lines the company handles. 





Even the farmer finds a solution to his 
needs at the industrial distributor's. This 
farmer dropped into Hays Supply, Mem- 
phis, to get a vise box and screw for that 
blacksmith vise he’s holding. 
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All 4 with 1 
Set of Chasers 


Ptgecr THREADS 


Faster and Easier with this self-contained 


Felceeclb No. BR 


HREADS cut with this remarkable No. 65R are clean, 

sharp and of micrometer accuracy—in all 4 sizes, 1”’ to 
2”’—a new quality in a self-contained die stock. But your 
customers like also the easy floating cutting action, the 
10-second change to pipe 
size, the instant-setting 
mistake-proof work- 
holder without bother- 
some bushings. It’s a 
rugged steel and malle- 
able tool with high- 
speed steel and chaser 
dies, assuring long 
trouble-free service. It 
pays you to sell the in- 
creasingly popular 
RIGID 65R. Write for 


the complete story. 





No. 65-R, ratchet and plain, 
one and two handle, cam or 
plate type workholders. 


All RIEZZAID Pipe Tools are 
sold through Supply Houses 









When you cut pipe, 
Cutline and Work too 
with this 
RIFEaIb 





EASONS why RIGID Cutters roll more 
quickly and easily through all kinds of 
pipe are in the design of the tools—and 
those reasons mean easier sales and profits 
for you. The thin-blade wheel, 
for instance, coined from tool 
steel and assembled in steel- 
bushed hub, makes an unusually 
speedy clean cut. Heavy-duty 


Ginn 
~ u j 


cutter frames are warp-proof, 
always cut true, are nicely bal- 
anced for easy work. 6 sizes for 
pipe from 4” to 6”. Also No. 
42, 4-wheel short handle for cut- 
ting in close quarters. Write us 
for the facts. 






RiGgniD 
Tubing Cut- 

ter, with rolls — also 
cuts thin wall conduit. 








THE RIDGE TOOL COMPANY 
ELYRIA * OHIO « U.S.A. 
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SPUR GEAR HOIST 


COFFING HOIST. CO., DANVILLE, ILLINOIS 
HOISTS 


LOAD 
DIFFERENTIAL HOISTS 


COFFI 


RATCHET-LEVER HOISTS 


SPUR GEAR HOISTS 
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@ Unfailing, dependable, safe, speedy 
performance is the reason COFFFING 
HOISTS are such an important aid to 
the war effort. They are handling lift- 
ing. moving, and pulling jobs with 
great efficiency and saving many man 
hours shipyards, 


in machine shops, 


steel mills, aircraft factories, airports, 
hangars, mines, oil fields, and in all " % 
industries engaged in war production. ! r 
@ COFFING HOISTS are built to meet m= : 
changing needs and conditions—each I * 
type handles a _ given job _ best. > 
SAFETY-PULL is lightweight and port- at & 
able for maintenance and repair jobs fa i 

. SPUR GEAR is an all weather i 
hoist, free running and anti-friction for & 
heavy work ... “QUIK-LIFT” ELEC- F 
TRIC is powertel, speedy, and ex- SAPETY-PULL 
tremely sensitive to quick load ad- RATEIST LEVER 


COFFING HOISTS are 
indispensable to the war effort because of 
sistent good performance. 


justment. 


sales program with you. 


ADVANCED 
DESIGN 


ELECTRIC HOISTS 
TROLLEYS 


NG 
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COFFING 
HOISTS 


.. Exceptional Tools!” 





We help our distributors to 
get best selling results. Let us discuss our cooperative 


ARE 


this con- 
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Disston Names Gebhart 
Domestic Sales Manager 





WALTER H. GEBHART 


Walter H. Gebhart, associated with 
Henry Disston & Sons, Inc., of Phila- 
delphia, for the last 33 years, has been 
appointed domestic sales manager. He 
has been a member of the company’s 
sales department for the last 15 years. 

Mr. Gebhart is a native Philadelphian 
and was educated in the schools there 
and at Temple University. He is a past 
president of the Eastern Industrial Ad- 
vertisers Association, and past com- 
mander of the William D. Oxley Post, 
American Legion. He is a Mason and 
a member of the Rotary Club. 


Supply Man Drafts Rule 
Of Action for Salesmen 


R. B. Gallant, manager of the indus- 
trial supply department of the Montana 
Hardware Co., Butte, Mont., recently 
gave his salesmen a rule of action for 
war times. He said: 

“Our job is to keep the operator of a 
war plant on his job. We must get the 
supplies to him and save him every trip, 
even every telephone call, that we pos- 
sibly can. When he is away from his 
post doing jobs that you, as a salesman 
can do for him, some part of his plant 
or project may be slowed down or even 
halted, waiting his decision or instruc- 
tions. To help him, we must not only be 
ready, but one step ahead if possible in 
the expediting of deliveries, locating 
materials, keeping abreast of priorities 
and rulings and giving technical infor- 
mation on all our products and their 
applications that affect his job in any 
way.” 


H. M. Harper Gets “E” 


(nother participant in the war effort, 
H. M. Harper & Co., Chicago, received 
the Army-Navy “E” early last month. 
The company makes brass, copper, 
bronze, Everdur, Monel, and stainless 
steel nuts and bolts. H. M. Harper 
was virtually a “one-man” firm in 1923 
but today it employs 275 workers. 
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SCRATCH-ONE FLAT-TOP 


Enemy sighted ... bombs dropped ... hits... inferno... then silence 
—a ruthless enemy has felt the jolt of aroused democracy. 

A magnificent example of the perfect coordination of an unbeatable 
team—the Fighting Forces and the Production Army. 

..- And—They’re both hitting the mark. 

From the production lines throughout the nation in an overwhelming 
stream flow the essentials of war for victory. American ability to do 
things well is beginning to be felt. 

We at Yale are humbly proud of our part in this all-out War Program 
—building materials handling equipment vitally essential for both the 
Fighting Forces and the Production Army. 

TO OUR DISTRIBUTORS: This is the eighth of a series of advertisements we are running in 


national magazines in the interest of theWar Program. eWe call it to your particular atten- 
tion in recognition of the contribution the Industrial Distributor is making to the war effort. 


THE YALE AND TOWNE MANUFACTURING COMPANY 
PHILADELPHIA DIVISION PHILADELPHIA, PENNA. 


~YALE~ 
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2.’For Tubes 
of Any Metal 
Thin walled tubes 


save strategic 


materials. 


M 


vibration, Ermeto Fittings can get new customers for you. 


1. Easy Installation 







li 
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Ye 3 Selling Mdsailager 


No flaring, welding, soldering or threading. 


3. Exceed Burst 
Strength of 
Tubing 
Withstand vibration 
without losing 


tightness of 
joint. 


EETING every demand of engineer and designer for a 


tube coupling that will stand high pressures and extreme 


These fittings have wide applications on hydraulic, oil, 


water, gas, fuel and air lines. The simplicity of connecting 


and disconnecting the coupling saves time, labor, and pro- 


vides an absolutely leak-tight joint that will hold beyond 
the burst strength of the tube itself. Jf the tubing will 


carry the pressure, Ermeto will hold it. 


Write for samples and complete details. 


THE WEATHERHEAD COMPANY, 300 East 131st St., CLEVELAND, OHIO 





104 








AVIATION, AUTOMOTIVE AND REFRIGERATION SPECIALTIES 


MILL SUPPLIES 


WEATHERHEAD 


TUBE FITTINGS + FLEXIBLE HOSE + VALVES + DRAIN COCKS 











JANUARY, 1943 





W. S. Hall and Pat Brennan, salesmen 


with the Idaho Hardware Co., Boise, 
Idaho, take time out from traveling to aid 
in taking inventory. Mr. Brennan's ac- 
counts include Yellow Pine Mine, one of 
the largest tungsten producers in the 
world. Mr. Hall has the Triumph Mine, 
lead and zinc, where he recently wrote 
down 100 dozen shovels in one order. 


H. P. Ladds Appointed 
To Cleveland War Unit 


H. P. Ladds. president of the National 
Screw & Mfg. Co., Cleveland. has been 
appointed one of four management rep- 
resentatives on a newly created Cleve- 
land labor-management committee 
which will seek to draft a stabilization 
program acceptable to labor and indus- 
try. 

Serving with Mr. Ladds on the com- 
mittee which is headed by Dr. William 
P. Edmonds. area director 
of the War Man-Power Commission. are 
Charles J. Stilwell. president of Warne: 
& Swasey Co.. and A. C. MeDaniel. 
president of Hill Aeme Co. 

The committee will be called upon to 


Cleveland 


promulgate policies on the labor union 
status of men and women who transfer 
held no union 
memberships to industries with closed 


from jobs where they 
shop arrangements. 
The stabilization program. which can 
he ordered into effect. if not voluntarily 
accepted. will aim to end pirating of 
workers by one war industry from an- 
other and to stop workers from = job- 


shopping. 





They “keep ‘em rolling” for J. E. Haseltine 
& Co., Portland, Ore. They are, left to 
right, Chuck Amend, truck; Larry Nash, 
motorcycle; Mark Kremer, shipping clerk, 
and Bill Wallin, truck. 





Cutting-off continuously at high speed 
at Wright Aeronautical Corporation. 


Since the start of the National Defense Drive, and now under war production, 
these MARVEL PRODUCTION SAWS at the Wright Aeronautical Corpora- 
tion, Paterson, N. J., have operated continuously; have been cutting-off "round 
and square stock, all kinds of alloy steel up to 10" D., and 10" Sq. and giving 
A-| satisfaction." 


When photographed, the MARVEL 9A was cutting-off S.A.E. 3140 Steel 
Tubing, 3!/,"" O.D. x 17" |.D. at the rate of a piece every minute and a half, 
while the MARVEL 6A was cutting a slice from a 5'/2"" D. Cold Rolled Steel 
bar every six minutes. These heavy duty all ball-bearing saws with automatic 
bar push-up, will cut-off more pieces, floor-to-floor, than any other hack 
sawing machine. 


ARMSTRONG-BLUM MANUFACTURING COMPANY 


"The Hack Saw People” 
5700 Bloomingdale Ave. Chicago, U. S. A. 
Eastern Sales Office: 225 Lafayette St.. New York 
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1RM. 2RM. 


3PM. 4PM. 5PM 


LIFT UP afternoon lag in production 
with 





THE FLUORESCENT DAYLIGHT 
LAMP illuminates every detail of the 
work with shadow-free brilliance. Its 
current consumption is very low, and 
it generates little heat. Operates 
from any 110-120 volt A.C. outlet. 





No. 701 is the bench type “Flud-Lite’” Magnifier 
Swivel joints permit adjustment to any desired 


position 


TRADE STANLEY MARK 


STANLEY “FLUD-LITE”’ 
man-hours... 


STANLEY "FLUD-LITE” MAGNIFIERS 


Base is removable to allow permanent 
attachment to a machine, or in any other location. 


MAGNIFIERS save 
speed production. The war 


BN 


TIRED EYES leave a tell-tale sag in the curve of 
daily production . . . production that, in most 
plants, is badly needed for war. 


STANLEY “‘FLUD-LITE’’ MAGNIFIERS ward 
off eye fatigue by (1) floodlighting the work 
area with glare-free fluorescent light, and (2) 
magnifying the work through a high quality, 5” 
diameter lens. 


“EYE EFFICIENCY” is greatly improved, for 
inspectors, assemblers, machinists, toolmakers, 
and others engaged in close work. They see the 
tiniest cracks, scratches, and other flaws in ma- 
chined parts quickly and clearly. Reamers, gauges, 
punches, dies, etc., can be checked at a glance. 





No. 701H is the portable type "Flud-Lite’’ Mag- 
nifier. It permits inspection anywhere in the 
plant. inside machines, and other hard-to-reach 
places. Fitted with a comfortable grip, hard- 
wood handle, and six feet of approved cable. 


STANLEY 





production plants you serve will be inter- 
ested. Write today for Catalog Sheets. 
Stanley Electric Tool Division, The 
Stanley Works, New Britain, Connecticut. 
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Electric Tools 
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Karl R. Stearns Dies; 
Salesman for 37 Years 


~ 





KARL R. STEARNS 


Karl R. Stearns, “dean of salesmen” 
Fitler & Todd Co., Pitts- 
burgh, died Nov. 15, at the age of 67. 
Mr. Stearns had been a salesman with 
the Pittsburgh supply firm for 37 years. 

For the first ten years after he joined 
the company in 1905, Mr. Stearns cov- 
ered the Johnstown, Altoona and central 
Pennsylvania territory. Starting on 
April 1, 1915, Mr. Stearns worked as 
city salesman until the time of his death. 
Among the Pittsburgh accounts he 
handled were Aluminum Co. of Ameri- 
ca. Gulf Oil Corporation, Koppers Co., 
and subsidiary interests, and Pittsburgh 
Plate Glass. 


at Somers, 


Leather Belting Unit 
Names Moore President 


Roy C. Moore of Charles A. Schieren 
Co.. New York, was elected president 
of the American Leather Belting Asso- 
ciation when the organization held its 
annual meeting Dec. 4, in New York. 
George L. Abbott, Graton Knight Co., 
Worcester. Mass.. was named 
president. and Arthur H. Rahmann. 
George Rahmann & Co., New York. 
treasurer. 

New members of the board of direc- 
Mr. Moore, C. Carter Bond. 
manager of Charles Bond Co., Philadel- 
phia. and Frank F. Raniville, president 
of F. Raniville Co.. Rapids, 
Mich. Other board members are Mr. 
\bbott, Edward H. Ball, president of 
Chicago Belting Co., Chicago; P. J. 
Slowey. president of the Holyoke Belt- 
ing Co.. Holyoke. Mass.; Major A. E. 
Carpenter, president of E, F. Houghton 
& Co.. Philadelphia; and William T. 
Bell. vice-president of Page Belting Co., 
Concord, N. H. 


It was decided 


vice- 


tors are 


Grand 


the association will 


| maintain its headquarters office at 53 


Park Row. New York. 


















Doing a job 
for Industry, for 
Victory, for Lvery ¥ 


Dastributor 


TIME 





















This is one of a series in magazines read by men who 
specify or control today’s buying. Each ad offers a free 
poster series designed to help improve the manufacture 
of the small but vital parts on which the lives of our fighters 
depend in battle. It is designed to strengthen the value of 
your EMPIRE-brand franchise, wartime or peacetime. 


RUSSELL, BURDSALL & WARD BOLT AND NUT COMPANY 





Factories at: Port Chester, N. Y., Rock Falls, Ifl., Coraopolis, Pa 


Sales offices at: Philadelphia, Chicago, Chattanooga, Los Angeles, Portland, Seattle 
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Throughout the nation CM Meteor heavy duty 


ae 


speed War production in the lifting 


electric hoists ride the over head highways... 
and transporting 
of materials and assemblies. CM Meteors lessen worker 
fatigue and reduce time-wasting interruptions. One 


hand push button control provides accurate spotting and 
leaves the”other hand free for guiding the load. The CM Meteor 
is readily adaptable to present overhead monorail systems and 
cranes. Fully illustrated engineering catalog No. 142 explains why 


the CM Meteor will help you speed production. 


CM METEOR 


J aa 


INVEST REGULARLY IN VICTORY—BUY WAR BONDS AND STAMPS 
* * * 


CHISHOLM-MOORE HOIST CORPORATION 


(Division of Columbus-McKinnon Chain Corp.) 


120 FREMONT AVENUE, TONAWANDA, NEW YORK 


BRANCH OFFICES: NEW YORK e CHICAGO ° CLEVELAND 
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William Carter Elected 
President of Link-Belt 





WILLIAM C. CARTER 


William C. Carter. for fourteen years 
vice-president of Link Belt Co.. has 
been elected president, succeeding Al- 
fred Kauffmann. who resigned because 
of ill health. Mr. Carter assumed the 
presidency Dec. 31. 

The new president. a mechanical en- 
gineering graduate of the University of 
Illinois, joined the Link-Belt Pershing 
Road Chicago plant organization in 
1902 as a draftsman. He then held the 
positions of engineering department 
supervisor, Construction superintendent, 
plant superintendent. «plant general 
manager. vice president in charge of 
production and executive vice-presi- 
dent. 

Mr. Kauffmann who served the com- 
pany for 41 years. rising from drafts- 
man in 190] to president in 1924, will 
remain a member of the board. 

AS 


< + 


Mabon Roper, Head of 
Roper Corporation, Dies 


Mabon P. Roper, 50-year-old presi- 
dent of George D. Roper Corporation, 
Rockford, Ill.. died at his home in Rock- 
ford last month after an illness of sev- 
eral weeks. In addition to being presi-, 
dent and a director of the Roper firm, 
Mr. Roper was a director of the Black- 
hawk Engineering Co.. a Roper sub- 
sidiary. 

Mr. Roper was born in Rockford in 
1892 and had lived there all of his life. 
He was graduated from Cornell Univer- 
June. 1914. with a degree in 
mechanical engineering. He then joined 


sity in 


his father’s firm, starting as errand boy. 
He took over direction of the company 
when his father died in 1925. 

Survivors include his wife, Mrs. Grace 
Yates Roper: a daughter. Ann, and a 
son, George D. 
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The history of the Powell Line is 
written in the amazing evolution of 
American Industry, because for nearly 
a century Powell has been meeting 
and satisfying every demand imposed 
by each new process or development 
in the industrial world. 
































Big valves, little valves .. . valves for 
high pressures, low pressures . . . for 
varying temperatures... for corro- . 
sion-resistance. Globes, gates, checks, , - 

reliefs, non-returns, Ys, angles. . . in 
iron, steel, bronze, pure metals and 
special alloys—Powell has them all. 


Today, more than ever before, Dis- 
tributor-Suppliers are rendering an 
indispensable service to Industry. 
Added to the saviig of manpower, 
materials and money effected by con- 
centrating stocks at centrally located 
distributing points, the time gained 
in the delivery of supplies where they 
are needed —when they are needed 
is one of the greatest contributions 
being made to cur war effort. And 
you can count on Powell to cooperate 
with you to the fullest extent so that 
you may always be able to satisfy 
the demand for Powell Quality. 


The Wm. Powell Co. 


Dependable Valves since 1846 
Cincinnati, Ohio 
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for Prompt Delivery 





Made by G. W. GRIFFIN CO., Franklin, N. 1. 





Trade Mark 


Now more than ever before your customers are going 


to demand results at once; there can be no time for trials 


and tests. What happens with the hack saws you sell 


today will have plenty to say about what and who you 


sell in the future. 


Griffin Hack Saws will continue to give results that satisfy 


as they always have. We have not been making blades 
for 62 years just- for fun. They have satisfied. You 
can be sure your trade will stay with Griffin once they 


use them and we will stay with you in selling industry 


their blades. 


ATTENTION DISTRIBUTORS 


OUR LARGE PRODUCTIVE CAPACITY ENABLES 
US TO SHIP HACK SAW BLADES QUICKLY 


General Sales Agents 


JOHN H. GRAHAM & CO. INC. 
105 DUANE ST. NEW YORK CITY 
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Braude Heads Operations 
At Plant Seized by Army 


H. B. Braude, president of the Bos- 
ton industrial distributing firm of 
Chandler & Farquhar Co., is now in 
charge of operations at the former 
S. A. Woods Machine Co.. which was 
seized by the Army in August. 1942. 
after the company’s executives refused 
to abide by a National War Labor 
Board ruling. 

Mr. Braude took charge of the 
Woods Company when it was turned 
over to the Murray Co.. of Dallas. for 
operation.. The Woods plant is now one 
of three operated by the Murray com- 
pany in Massachusetts. Mr. Braude is 
vice-president of the Murray company 
in charge of operations in New Eng- 
land. The plants are at East Bridge- 
water where cotton seed oil mill ma- 
chinery is menufactured; at South Bos 
ton where wood-working machinery. 
electric motors and war materials are 
produced, and at Natick where war ma- 
terials are manufactured exclusively. 


Former Employee Awards 
“E” Pin at Brunner Co. 


Lieutenant Commander William M. 
Cashin. on leave of absence from the 
Brunner Mfg. Co., Utica, N. Y.. re- 
turned to the company recently to fasten 
the first Army-Navy “E” pin on the 
lapel of Lucius Parker. Brunner’s old- 
est employee. 

Major Halsom R. Battley. U. S. 
Army Air Corps, made the formal pres- 
entation of the Army-Navy “E” flag to 
George L. Brunner, company president. 
Guests of honor, besides the principal 
speakers, included George L. Brunner. 
Jr.. vice-president and secretary of the 
company; William S. Risinger. presi- 
dent of the School of Commerce; Mayor 
Vincent R. Corrou of Utica: James G. 
Capps. president of the Utica Chamber 
of Commerce; and F. F. M. Womeldorf. 
chief of inspectors, U. S. Engineers. 





Lieutenant Commander William M. Cashin 
pins an “E” button on the lapel of Lucius 
Parker, oldest employee of the Brunner 
Mig. Co., as George L. Brunner, Sr., presi- 
dent, looks on. 





By-pass production line jams-~ 


beh) 

r 4 

1, ee war plants are getting around produc- 1A 4 
tion tie-ups by putting versatile Walker- 7 


<p 
Turner Metal-Cutting Band Saws at congested spots Ww Gq er. 
to relieve overworked, heavier cutting machines. 


Aircraft plants use them for cutting bomber noses T f 


and other bulky members. Die makers profile irreg- E 
ular dies with great time savings. Tool rooms, ma- METAL CUTTING f 

chine shops and metal working plants find them ne 
indispensable for cutting sheets, rods and tubes of 

steel, iron, aluminum, brass, alloys and compositions 

—quickly, accurately, economically. 


Back-gearing and cone pulleys provide speed range 
from 61 to 5300 s.f.p.m. Sturdy, compact, easily 
operated, fully safeguarded. Available in 14-inch 
and 16-inch models for prompt shipment to war 
industries. 


WALKER-TURNER CO., INC.., Plainfield, N. J. 





am. AVA ay 


Send for the new 
1943 CATALOG 


MACHINE TOOLS 


company, inc. DRILL PRESSES - HAND AND POWER FEED ¢ RADIAL DRILLS 
PLAINFIELD, N.J. METAL-CUTTING BAND SAWS © POLISHING LATHES ¢ FLEXIBLE SHAFT MACHINES 
v.5.A. RADIAL CUT-OFF MACHINES FOR METAL © MOTORS © BELT & DISC SURFACERS 
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You Help Protect the 























When You Supply 
CHAMPION 


FLUORESCENT LAMP REPLACEMENTS 


It isn’t the initial lighting installations— it’s the replace- 





ments that are important to war production this year. 


Champion Fluorescent Lamps have just what you are 
‘v 


looking for —a quality product, essential to your Cus- 


| tomers’ war effort cost — that you can 


i , supply in profitable volume. 


YOU CAN USE this handy new Manual, chock full of practi- 

cal, helpful information you can use to help your customers 

make the most of their lamps and lighting. Write for copies 
e 


of Champion Manual | 





CHAMPION LAMP WORKS 


Lynn. Massachusetts 


A DIVISION OF CONSOLIDATED ELECTRIC LAMP CO 
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J. M. Tull, president of the J. M. Tull Metal 
& Supply Co., Atlanta, doesn’t have to tell 
about the one “so big” that got away--he 
and his companions have proof of their 
fishing ability. The picture was taken on 
a recent Florida fishing trip which Mr. 
Tull (left) and three friends took. 


Job Shop Makes 
Substitutes Work 


Many industrial distributors operate 
job shops in conjunction with their sup- 
ply departments. During normal times 
these job shops are the only means by 
which many small manufacturers are 
able to obtain skilled manpower and 
machines for odd jobs without main- 
taining a complete complement of men 
and machines of their own. For most of 
them this would represent an additional 
capital investment from which the re- 
turns would be negligible and the re- 
sulting increase in overhead might jeop- 
ardize their position in a competitive 
market, 

It was only natural that these firms 
utilized ta the fullest extent the job 
shop as maintained by Globe Machin- 
ery & Supply Co.. Des Moines. During 
the 40 years which Globe’s engineering 
department and machine shop worked 
together in solving hundreds of prob- 
lems for customers, the firm developed 
such a broad knowledge of materials 
and how to machine them that local war 
plants turned to them for assistance on 
special problems. Some of the jobs 
were easy, others tested the ingenuity 
of the entire organization, particularly 
where substitutes had to be located. 

Hugh S. Kennedy. Globe sales engi- 
neer, one of the men who has worked 
closely coordinating the efforts of the 
job shop with thos# 6f local war plants 
cited the following examples as typical 
of the work being turned out. Here is 
Mr. Kennedy’s report as it appeared in 
a recent issue of Globe Machinery Mag- 
azine, 

“Some months ago Globe was awarded 
a contract for four retorts to be used in 
an ordnance plant. These were to be 
built in accordance with specifications 
and delivery was to be 60 days. We 








FOR LOWER UNIT COST ON 
SMALL PARTS PRODUCTION 


Urgent war needs have stepped up the demand for small paris to such an 
unprecedented degree that large turret lathes are being tied up when they 
are sorely needed for heavier work. The Logan No. 830 Hand Screw Machine 
was developed to break this bottleneck. Engineered and built to exacting 
specifications, it is capable of accurate, continuous production. With a capac- 
ity of %-inch round bar stock, it turns out parts with the same speed and 


xk wk * 


+ + + + 4 


precision as that of the larger machines. And, because its cost is low 


by comparison, unit production costs are further lowered. 


9 REMEMBER 
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WHEN You TH 


SPECIFICATIONS 


1 Swing Over Bed, 10” 
2 Bed Length, 43'%” 


3 Spindle Hole, **,,” 
Capacity, %” 


4 Preloaded Precision 
Ball Bearing Spindle 
Mounting 


5 12 Spindle Speeds, 
30 to 1450 R.P.M. 


6 Cross Slide Stroke, 
3%” 


7 Six Position, Auto- 
matic IndexingTurret 


8 Stroke of Turret, 4%” 


NO. 830 LOGAN %” CAPACITY 
HAND SCREW MACHINE 





The Logan Bar Feed is offered as an accessory for the No. 830 Hand Screw 
Machine. Maximum capacity: °«" round bar stock. Maximum stroke: 2 inches. 
Patented safety cam action operates bar feed and locks collet at one operation 


The Logan Speed Collet Chuck is made to fit the No. 830 
Turret Lathe, or other lathes with a 144° x 8 thread 
spindle nose. Capacity: %” round work. Positive, 
accurate squeeze grip operated by hand wheel. No 


yl LOGAN ENGINEERING COMPANY: Chicago, Illinois 
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GUNS and TANKS 


THAT FIGHT AT HOME 


© of WEAPONS OF INDUSTRY SPEED 
FINISHING OF WEAPONS FOR WAR 


To win the battle of production every minute must be made to 
count. You can help your customers do this by seeing that they 
take full advantage of the valuable time and labor saving features 
of Paasche Products. 


Put this Airpainting Equipment into the hands of finishing men and 
you increase efficiency, improve quality and step up production ... 
you arm your customer with equipment that's tailor-made for war! 


There is a Paasche Airpainting Unit for every finishing requirement 
whether it be manual equipment for painting the largest ships and 
planes or automatic units for coating thousands of pieces per hour. 


“EASIER TO HANDLE” that’s what finishing men say 
about the Paasche C.U.B. High Production Air- 
brush. Its 22 ounces of perfectly balanced 
weight nestles in the hand and enables operator 
to work at highest efficiency for long hours. 
That distinctive design means fewer replace- 
ments. Operators like the simple construction 
that means easier cleaning. And in operation 
it sprays all types of finishing material at top 
speed under perfect control. 


5 SECONDS AND THE COVER’S OFF. 
Raise the lever—slip out—and you 
can remove the Clamptight Cover 
of this Paasche Pressure Feed 
Material Tank. No knuckle bust- 
ing wrenches are needed, nothing 
to lose. Cover assembly equipped 
with new pressure locking regu- 

° lator. 
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were fortunate at that time to have all 
the materials required for these retort- 
in Des Moines. 

“Because of this job. sometime later 
we were able to negotiate a contract for 
three more retorts for another ordnance 
plant. On this new job we were allowed 
only 40 days to complete and deliver. 
Inasmuch as we had so easily met the 
delivery time on the previous job this 
seemed no problem at all to us. And 
then—we found that although but a 
few weeks had elapsed. a great deal of 
the materials was not on hand or avail 
able from other sources. 

“We found that of the 31 different 
types of materials required. some could 
be secured but most could not. The 
materials to be used ran the gamut of 
almost everything from hardware cloth 
to heavy furnace castings—in all. 837 
separate. integral pieces. The principal 
item, usually in our own stock. 6-in. 
pipe. was “out.” Nor could we get a 
length from our mill, nor from = any 
other jobber to enable us to complete 
this job in the time which had been 
specified. 

“We appealed to all our salesmen to 
act as detectives and make every effort 
to locate enough of the pipe to enable 
us to go through with the job. After 
one week of the “hunt.” one salesman 
reported he was able to locate just what 
we wanted in a contractor's warehouse 
and within 20 minutes one of our large 
trucks was on its way to pick up the 
necessary material. Fabrication was 
started immediately and we thought we 
were “out of the woods”—and then 
more trouble. Certain sizes of steel 
bars, shapes and plates were not avail- 
able and it became necessary to sub- 
stitute. That meant approval had to 
be had and—more delay. Finally the 
substitutions were approved and as- 
sembly started. 

“The plates were formed, the stacks 
and hoppers with machined dampers 
assembled. stack hoods, roof hoods, pot 
covers. doors, etc., were cut, assembled. 
and welded. The grates, front, doors. 
liners. lintles, ete.. were cast. Time 
was getting short but we felt we could 
make the delivery date without much 
trouble. We had left the castings until 
the last to be assembled as we were 
sure they were the least of our prob- 
lems. And then—it was found the pat- 
tern maker had made a slight mistake 
which required the recasting of the 
doors. 

“The Ordnance plant expediter was 
on our trail. Hurry, hurry. hurry. was 
his plea. Our friends who had made 
the mistake were cooperative. the pat- 
tern corrected, recasting quickly ef- 
fected, but it cost us a delay of five 
days. But. with all these setbacks, we 
made delivery three days ahead of the 
agreed time. 

“Necessity has always been (and al- 















Reports from industry everywhere are telling how 
Lubriplate lubricants are helping to prevent shut 
downs and repairs. Some of these stories are almost 


beyond belief. 

Everyone engaged in war produc- 
tion owes it to his Government... 
owes it to himself... to see what 
Lubriplate lubricants will do to increase 
his production. Lubriplate is different. 
It is not to be compared with ordinary 
oils and greases. Lubriplate arrests 
progressive wear. It protects machine 
parts against rust and corrosion. It 
maintains a wear-resisting protective 
film on bearing surfaces. There are 
Lubriplate lubricants to meet all oper- 


THE MILL SUPPLY DEALER 





CAN HELP 


Let your customers know 
that LUBRIPLATE  Lubri- 
cants will make their ma- 
chinery last much longer 
without trouble, delay and 
expense of repairs and re- 
placements. Machine parts 
are hard to get. 
















ating requirements, high and low temperatures, and in 
the presence of water and steam. Even under certain 
chemical conditions Lubriplate is performing in a man- 
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AGAINST FRICTION 








ner that would be impossible with most 
conventional lubricants. Lubriplate 
outlasts ordinary lubricants many times, 
therefore it is extremely economical. 

In these war days when production 
is vital and machine replacement parts 
are hard, or, impossible to get, Lubri- 
plate lubricants will materially help 
keep machines running efficiently and 
at reduced power consumption. Write 
today for copy of ‘‘The Lubriplate 
Film” containing much valuable 
information. 


LUBRIPLATE DIVISION 


FISKE BROTHERS REFINING COMPANY 


NEWARK, N. J. 


SINCE 1870 


TOLEDO, O. 
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A leading 
furnace manufacturer 
says: 





“Following a test, we now use 


“SILVER STREAK’ DISCS 
EXCLUSIVELY for grinding 


welds and smoothing seams’ 





Eager to speed up grinding and get better results at less cost, this com- 
pany ran a test on “Silver Streak’’ Abrasive Discs. Results tallied exactly 
with what other users have found. AP’s exclusive insulating process makes 
“Silver Streak’’ Discs cut faster, more uniformly. They stay sharp, cool, 
and on the job longer, even when temperatures go up to 1700° .. a killing 
heat for many abrasives! 

Here’s a way to help your customérs get more work out of their disc 
sanders: introduce them to AP’s exclusive Silver Streak disc — let them see 
for themselves how their production per hour can increase. All you need 
to do is ask us to send you samples in the proper grit and grade — you let 
your customers make their own tests. Write today! Abrasive Products, Inc., 
517 Pearl Street, South Braintree, Massachusetts, 


mA 
6, ° a 
Thee 


ABRASIVE ‘ ea p PRODUCTS 


SOUTH BRAINTREE . Site oil MASSACHUSETTS 
JEWELOK « JEWEL EMERY + JEWEL GARNET JEWELITE © JEWEL FLINT «© NEW PROCESS 
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ways will be) the mother of invention. 
On another job. substitution not only 
saved the day. but worked equally as 
well if not better, than the original 
material called for. This job involved 
furnishing certain parts for a sewerage 
treatment plant which had to be con- 
structed from scarce. less vital mate- 
rials. than usually employed. 

“This particular work was for a sys- 
tem to be installed at one of Uncle 
Sam's Air Force Stations, and because 
of extreme urgency through sanitary 
conditions. had to be built very quickly. 
This system is practically the same as 
used in the aeration type of treatment 
In the regulation system Carborundum 
blocks (now practically out for the 
duration) were used. The engineer on 
this job worked out an air grid similar 
to that used for the removal of grease. 
Above this grid he installed laminations 
of cement board separated by cypress 
spacers. 

“This grid system called for the use 
of genuine wrought iron pipe. The 
engineer could not be blamed for not 
knowing that this kind of pipe was not 
available due to the mills being over- 
loaded with thousands of tons of back- 
orders on file and the new, higher pri- 
orities practically choking off deliveries 
even for Uncle Sam on new projects. 

“What to do? The engineer was al- 
lowed only 120 days to complete his 
work at this plant and the problem 
was laid squarely in our lap to solve. 
We had the contract for the grids. could 
not secure the pipe. could not exceed 
the price bid, substitution was permit- 
ted only if the substituted material was 
equal to that specified. Galvanized steel 
pipe was suggested, and turned down. 
Then we hit upon furnishing a non- 
metallic pipe with soil pipe fittings and 
pitch joints. This was accepted. The 


substituted material was less expensive. 
works perfectly and should outlast the 
material specified.” 





Walter A. Leesch, Sr., is treasurer of 
Reichle Supply Co. He specializes in mill 
supplies and, with E. L. Reichle, president, 
and Charles J. Shea, secretary, was in- 
strumental in founding the company in 
1926. 
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GET IN 
THE SCRAE 





YOUR COUNTRY NEEDS 
MORE DOLLARS TO WIN! 


The United States has got to have more 
dollars than regular war bonds, personal 


income taxes, Corporation taxes can bring in. 


Contribute ICTORY 
Your Share BOND 
Now! DRIVE 
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, a gold tool, or a 


gold die, or a gold fixture would not be of 
much use to you. It’s a good bet, though, that 
if an old one were lying around—on a top 
shelf, in a dark corner, or under a work bench 
—well, it wouldn’t lie there long! 

Yes —"‘getting in the scrap” would be no 
problem if steel were gold. ... And yet, 
by any true standard of value, steel today is 

4 
worth far mofe than gold. 

With your steel scrap you can purchase vic- 
tory. With your steel scrap you can guarantee 
a continued supply of the tools you need to 
give our fighters the tools they need! 


Gold is the coinage of commerce — but 


stéel is the currency of freedom! 








¥ DETROIT MICHIGAN ° 
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AKING care of tools is always 
good business. In times like these, 
when our Armed Forces need every 
tool that can be produced to keep a 
mechanized war rolling, it is doubly 
important to look after those you have. 
The high quality of Klein equip- 


ment assures long life. 






Since 1857 





3200 BELMONT 
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Take care of your pliers and 
wrenches—take care of your grips and 
climbers—take care of your belt and 
safety strap. If they’re Klein’s, you are 
fortunate in possessing equipment that 
is designed to give you the maximum 


in service. Proper care will assure 


your getting that service. 


waniee CE ENG 


AVENUE, 


& Sons 





Cn IicaGoO 
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Sylvania Lighting Unit 
Names Bishop Sales Head 





ROBERT H. BISHOP 


Robert H. Biskop. formerly eastern 
sales manager of the lighting division 
of Sylvania Electric Products, Inc., has 
been appointed general sales manager 
of the division. He succeeds Charles 
G. Pyle who resigned recently to be- 
come managing director of the National 
Electrical Wholesalers Association. 

| Mr. Bishop has been associated with 
Sylvania for six years. His headquarters 
_ will be at the company’s offices in New 


York. 


Allis-Chalmers Names 
Detroit Representative 


The Detroit Sales Engineering Co., 
under the direction of Elmer Wett- 
laufer, will serve as representative 
for the complete line of Allis-Chalmers 
Mfg. Company’s welding equipment. 

G. J. Keller and Al Corsini also will 
represent the line, endeavoring to help 
solve wartime welding problems of man- 
ufacturers in the area. 





Three companies whose home offices are 
in Wadsworth, Ohio, cooperated in having 
a huge poster displayed in 
munity’s public square urging 
chase of war bonds. 


the com- 
the pur- 
The three firms are 
Ohio Injector Co., manufacturer of valves; 
the Ohio Salt Co., and the Ohio Match Co. 
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TRADE MARK REG. 


NE 
Micro-Master 
DIAL INDICATOR 
R co Extra large range of .060 
Marne Sinan — maste by thousandths. Has a 


sandths. This model has a THE M “ — contact point 2” long. 


longer contact point than 9 Se This model suggested for 
the V-39 model. Recom- _—~ . tool and die makers. 
mended for general work. ; 


Micro-Master 
DIAL INDICATOR 


All V series indicators EACH 
are priced ot $1800 COMPLETE 


V-94 HOLE EXTENSION ATTACHMENT 


... quickly and easily attached to the new V series 
Micro-Master dial test indicators. Gives user the ad- 
vantage of a contact point one inch long. 
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PETERSON 




















A big Market 


Plants everywhere are doubling locker rvom ca- 
Pacity and saving floor space for productive use 
with these better ‘‘lockers.”’ 


A Full Line 


First in the field by many years, Peterson has the 
most complete line of wardrobe equipment built. 
Patented equipment that can’t be duplicated. 


° 
Better Wardrobe Equipment 

Take the Peterson Industrial Locker Rack (illus- 
trated above): In 5 ft. of floor space it accom- 
modates 12 people—7 more than ordinary lockers, 
2 more than makeshift shop racks. It provides 
each employee with a correctly spaced coat 
hanger that keeps clothing ‘‘in press’’ and dry; 
with a ventilated hat shelf and also a clean, dry, 
dust-proof 12” x 12” x 12” lock box for lunches, 
micrometers and personal effects. On rainy days 
—no crumpled soggy coats, no lunches soaked 
from dripping hats or gloves. 


Lowest List Price—Full Margin 
Though superior in design and more efficient, 
PETERSON equipment costs less per unit, still 
carries a full dealer margin. 

No Factory Competition 


Regardless of size of installation we do not com- 
pete with our dealers. 





PETERSON Wardrobe Rack 6 or !2 place non-tipping 
accommodates 4 persons per Office Valet Costumers 
running ft. 


Write for Catalog Sheets, discounts, sales helps 
and dealer proposition. 


VOGEL-PETERSON CO. 


“The Checkroom People" 
1842 N. Wolcott Ave. Chicago, U. §$. A. 
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What Is “Expendable”? 
WPB Gives Answer 


The word “expendable” has taken on 


Before then, the term seldom was used 
outside of military circles and then only 
in connection with inanimate objects. 
Following Lieut.-Commander Bulkley’s 
report of the escape from Corregidor, 


new significance since Pearl Harbor. | 


the word has captured the public fancy | 


and consequently is widely used and 
abused. 

The Conservation Division of the In- 
dustrial Salvage Section of WPB offers 
a definition designed to make everyone 
pause and analyze whether he is doing 
the utmost in the time allotted to save 
the manpower of the nation: 


EXPENDABLE 

It is the material or energy con- 
sumed through use. In China it 
may be men because they do not 
have sufficient ammunition; in Rus- 
sia it may be tanks, ammunition 
and men; in Africa, bombers, 
tanks, ammunition and men; in the 
Pacific, carriers, ships, planes, 
ammunition and men. But, always. 
men. 

We hold human life at a high 
value. so we attempt to produce 
greater firing power. This requires 
increasing quantities of ammuni- 
tion in all its forms. 

\ truck loaded with metal stands 
at a street intersection waiting for 


the light to change. This is not 
just 5,000 pounds of steel and 
brass—it represents 11% minutes of 


firing time for a four-gun battery 
of 75mm guns—it represents 46 
seconds of firing time by a single 
battery of four 3-inch anti-aircraft 
guns—thirty of these truck loads of 
metal are fired every time one bat- 
tleship delivers one broadside—170 
truck loads a minute are required 
for an armored division. 
Therefore, in order that less men 
are expended, more other expend- 
able material must be manu- 
factured and delivered. This is the 
toward which all 
energies must be expended. 


objective our 


Book Commemorates 
Osborn Anniversary 
In commemoration of the 50th anni- 


versary of the Osborn Mfg. Co., Cleve- 
land, under the presidency of Franklin 


G. Smith, 75-page book, “Men, Ma- | 


chines and Morals” was published last 
month by the Denison University Press, 


Granville, Il. 


The book, written by Julian Street, | 


and illustrated with pen and ink draw- 

ings’ by Wallace Morgan, is a com- 
| mentary upon an executive’s ability to 
| select and make use of men. 


MILL SUPPLIES * JANUARY, 1943 





Mr. Veelos Distributor 





Do what this advertise- 


ment does: Point out 
to your customers that 
Veelos insures produce: 


tion! 


It’s the timeliest 
message possible —— and 
your story will be sup- 
ported by this Veelos ad- 
vertisement in nine lead- 


ing industrial publica- 


tions. 








For prompt de- 

* livery, send your 
orders for Can- 
vas Stitched Con- 
veyor Belting to 
Manheim. 
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The Policy That Insures 


PRODUCTION: 


‘Standardize on VEELOS” 


=> aD 
@ 










VEELOs keeps machines running at full speed and productivity because link 
construction provides quick, easy adjustment... reduces machine downtime 
...ends slippage. With Veelos in rolls, strands can be replaced quickly and 
easily, keeping all belts on the drive and maintaining equal tension. You insure 


maximum production when you standardize on Veelos for all V-belt drives. 





HOW TO 
INCOUPLE 
LL SIZES 
F VEELOS 
‘V-BELT 


link Construction) 





1. Hold belt with left hand. Insert 2. Hold stock firmly with thumb 3. Slip tip of blade over rivet head 
screw-driver under top segment as over screw-driver blade and press and lift handle enough to pry seg- 
far as slot. handle down. ment loose. 


=) VEELOS 


‘ 


: -— 
% 4. Repeat on 2nd rivet for "T's 


» 3rd rivet for "C’’; Ath rivet for 
me "D"; Sth rivet for "'E” section 5. THE BELT IS APART. 
, belting Underneath segments re- 
|) ™oved in same manner until last 





© ‘vet slips out easily. 








ADVANTAGES . 


YOUR HELP CAN BE 


iy 


NOW.:.-.-..- 


PLANTS PUMPING CLEAR 
LIQUIDS NEED RO 


ER 


\ most Valeable 


























a: | SAVE FLOOR SPACE 
~s2 REDUCE POWER REQUIREMENTS 
Ss SAVE TIME 


\ EASILY HANDLE PEAK LOADS 
\5 CUT PUMPING COSTS 





for FOOT MOUNTING for FLANGE MOUNTING 


THESE TWO MODELS SHIPPED IMMEDIATELY 


Many of your customers can use the two models shown—they can 
have immediate shipment. Outfits complete with bedplate and power 
unit can be furnished promptly. This is an opportunity for you to 
help your customers pumping clear liquids get pumps that will do 
that bigger and better job so important today. 


Make Full Use of the Roper Catalog 


Now is the time to get that Roper catalog out and look it over 
carefullys—know the Roper story so that you can give immediate 
assistance to manufacturers producing for victory. Write for details 
on the “Pump Heads” available for shipment upon receipt of order. 
If you haven't catalog 942 write for a 


Send us your specifications. 
copy. 








minute sizes tor 


300 Ibs.—10, 15, 20, 35, 50 
75 gallons-per-minute sizes for 


handle 
~thick 


corrosive ofr 


These pumps 
any clear liquid- 
acid or alkalis— 
bustible 


@ We stock 1, 3, 5, 
iS, 20, 35, 90. 753. 
and 150 gallon 


10, 
100, 


- per - 


general purposes requiring up to 


and 


jobs 


requiring pressures up to 1000 Ibs. 
practically 
or th 


ao 
com- 











GEO. R. ROPER CORPORATION, Rockford, Illinois 


ROPER Kotany Kotany PUMPS 


CEPCENOABLE- SINCE 18657 
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| McDonald Named Dumore 
Advertising Manager 





-q~ 


R. E. McDONALD 





R. E. MeDonald has been appointed 
advertising manager of the Dumore Co.., 
Racine, Wis., succeeding R. B. Voelker 
who has joined the armed forces. Mr. 
McDonald, for several years, was as- 
sistant to the advertising manager and 
editor of the house organ of Fairbanks, 


Morse & Co.. Chicago. 


Rubber Firm Leads 
Passaic Scrap Drive 


Scrap totaling 1.023.327 Ibs.. nearly 
one-sixth of the total collected by all 
plants in the Passaic, N. J., industrial 
area, was turned in by the Manhattan 
Rubber Mfg. Division of Raybestos- 
Manhattan, Inc.. during the first six 
months of the WPB industrial scrap 


it was announced last month. 


drive. 





As part of the J. E. Dilworth Co. service 
to contractors a record is kept of every 
dragline bucket being used in and around 
Memphis. Repair parts in sufficient quan- 
lities are maintained in stock so no un- 
nessary work stoppages need be experi- 
| enced. W. M. Bloodworth 
a repair part before delivery to a job. 


is examining 


JANUARY, 1943 



























WILL RIDE TO VICTORY ON THE SEVEN C’s 





THE “Seven C’s” are Conservation, to salvage all rubber for re-use; 
Care, to make what we have last longer, do more; Cooperation, in use and allocations; 
Compounding, to produce the best mechanical rubber goods within the limits of supply; 
Construction, of fabric and reinforcement so that less rubber may do more; Collab- 
oration, of the entire Rubber Industry for the good of all; Courage, to pursue re- 
search and development relentlessly. 

The entire mechanical rubber industry is applying its collective ingenuity, experience 
and skill from laboratory to shipping platform with results which, at times, may look 
like miracles to anyone unfamiliar with the sustained research which is an inherent part 
of the story of Rubber. 
























Submarines require acid-resisting rubber for 
rubber parts, including hose for fuel, oil lines battery compart ments; other kinds of rubber 
nd hydraulic controls; packings, and vi- in gaskets, mountings, and for scores of spe- 
bration dampeners. cial applications. 


In a single airplane there are hundreds of 


Tanks need rubber at many points — rubber 


that will withstand heat, cold, oil, abrasion. 


a 
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THE half century mark now reached at 
MANHATTAN finds the thousands who work 
within its several plants too busy to take full note 
of this milestone in a long record of achievements. 
Among these are: Compensated Power Trans- 





mission Belting in which all plies have equal 


housands of pounds of rubber go into every Trucks and gun carriages require rubber for stresses; the Extensible Tip for prolonging the life 
ship at hundreds of places from propeller hydraulic brake parts, for shock absorption, 


Its; ex ho nstructi 
tto gun decks and fire control tower. and for other vital uses. of endless belts; the Homoflex OF COMetreeeenaNt 


principle which increases the flexibility and 
multiplies the life of rubber hose—often many 
times; Radio-Active treated fire hose that resists) 
mildew; first to adapt synthetic rubber in oil- 
proof rubber products; Vibration Dampener 
Bushings for portable grinding wheels. 


These are but a few of the MANHATTAN 


LL i. ”) 4 VAL Si 6: ‘RAP developments which are contributing to conserva- 


tion of rubber by prolonging service life, and to 


/W70 THE SCRAP: ‘d greater production. 
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DowT OVERLOAD! 


<a WRIGHT . 
lLnproved -ligh Speed 


HOISTS 






WRIGHT HOISTS are built to carry more than their 
rated capacities, but like other well-made pieces of 
mechanical equipment they should not be overloaded. 
Overloading is dangerous—while today, abuse to ma- 
chinery is akin to sabotage. 


Watch the bottom hook. waicut load hooks 
are drop-forged from special steel which, when sub- 
jected to excessive overloading, give visible warning by 
opening slowly. When the bottom hook has started to 
open, look to the top hook, too, for while it is stronger 
than the bottom hook, it also may be reaching a dan- 
ger point. 


Watch the load chain. wricut xoist load 
chains are electrically welded from special-analysis 
steel, exceptionally high in tensile strength and elastic 
limit. Excessive overloading will stretch the chains out 
of pitch, thus preventing proper fit with load wheel 
pockets. This results in destructive wear to both chain 
and load wheel. Keep your chains well-lubricated for 
long life. Take proper care of your WRIGHT HOISTS. 

& You'll find the name of your nearest WRIGHT 

distributor in the telephone book. 


) In Business for Your Safety 


WRIGHT MANUFACTURING DIVISION 


York Pa., Chicago, San Francisco, New York 


AMERICAN CHAIN & CABLE COMPANY, Inc. 
BRIDGEPORT, CONNECTICUT 
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J-M Head Calls For 
Post War Teamwork 


Teamwork by government and _ busi- 
ness which is winning many battles of 
production under the lash of war could 
be just as effective in helping to win 
the peace after the war is won, Lewis 
H. Brown, president of Johns-Manville 
declared recently at ceremonies in 
which the Army-Navy “E” award was 
presented to employees of the Kansas 
Ordnance Plant, built and operated by 
J-M Service Corporation, a Johns-Man- 
ville subsidiary. 

“It seems to be unfortunate that more 
people in government do not recognize 
the simple fact that we cannot make 
real progress as long as there is basic 
conflict between government and busi- 
ness,” Mr. Brown declared. “There 
should be no real conflict. And as we 
continue to work side by side in our 
united efforts to win this war the short- 
sightedness of those who would encour- 
age such conflict becomes more and 
more apparent. 

“I hope that you can all see with me, 
and believe with me, that no job is too 
hard, no goal too distant for free Amer- 
ican people, if the power of our gov- 
ernment can be teamed in time of peace 
with the tremendous resources and gen- 
ius of American industry.” 


E. A. Gallagher Dies 


Edward A. Gallagher. associated with 
John H, Graham & Co.. since 1907, 
died suddenly in St. Paul, Minn., Nov. 
15, after suffering a heart attack. Mr. 
Gallagher was well known in the hard- 
ware and_ industrial supply _ field 
throughout the middlewest. He had 
been manager of the Chicago office of 
the Graham firm since 1923. 





John McGrath, Jr., son of J. M. McGrath, 
president of the Washington Belting & 
Rubber Co., Seattle, cuts up gum rubber 
for packing while Edward Swart, who 
handles the shipping department, looks on. 
Mr. Swart is well known in the Puget 
Sound area. He was a salesman with 
the Webster-Brinkley Co., Seattle, for 21 
years. 
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Painted especially for our 1943 calendar by the noted marine artist, Worden Wood 





YOU MAY HAVE A COPY of this picture beautifully reproduced, suitable for framing. 
This is first of a series. Write for a copy as each appears to acquire a complete set. 


OUR FIRST LINE OF OFFENSE 


This is our newest battleship—heavyweight of the fleet, 
to us a thing of beauty, but an Axis admiral’s nightmare. 
Men-o’-wars-men call her a battlewagon. Big and tough 
she is built to meet all comers anytime, anywhere and no 
favors asked. That’s her job. 


Our job here at the mill and your job as a seller or a 
user of rope is to see that our Navy and Merchant Fleet 
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put to sea with all the rope they need—that the require- 
ments of our Army and Air Force—and of our vital in- 
dustries are adequately provided for. We've got to do 
our part in spite of fibre penn, 8 You can do your 
= by conserving the rope you have. To help you, we 
ave prepared the booklet, “Care Saves Rope”. It con- 
tains 16 pages of practical rope saving suggestions. 
Write for your copy. 





. AMERICAN MANUFACTURING COMPANY 
Noble and West Sts., Brooklyn, N. Y. 
ROPE—TWINE—OAKUM—PACKING 


eS Western factory: St. Louis Cordage Mills, St. Louis, Mo 
Sales Offices: Baltimore, Boston, Chicago, Houston, New Orleans, Philadelphia. 


1S A WAR NECESSITY—CARE SAVES ROPE! 
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AVED DOLLARS THEN... 
SS 


Back in 32. thas advertisement announ ad fre then neu Vict 
Moljbdenum Blade, offering a § ) sating ¢ 


» industry 





The first molybdenum alloy hack saw blade, pio- 
neered ten years ago by VICTOR, gave your 
customers a 50% saving in heavy duty metal saw- 
ing costs. Today, with tungsten scarce, VICTOR 
“Moly’’* High Speed—still ahead in steel analysis, 
heat treatment and performance—is maintaining 
production schedules for plants who have been 
using other types of high speed blades. 


That's why — in hand or power — your customers 
want VICTOR “Moly”* High Speed. They look 
for its all-over gold metallic finish — 
sign of the blade that saws faster and 
lasts longer wherever it is used. 


FREE INSTRUCTION BOOKLET 


Ie costs you nothing to help your customers train 
inexperienced workers. Just give them ‘Metal Cut- 
ting, fact-packed 20-page VICTOR booklet of 
helpful hints on selection, ise and conservation of 
blades and frames. It's free. 





VICTOR SAW WORKS, INC. 


MIDDLETOWN, N. Y. 





*7.M. Reg.—Blades . -aring the name “Moly” are made only 
by Victor Saw Works, Inc. and affiliated companies. 
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R. B. Gallant, left, manager cf the indus- 
trial supply department of the Montana 
Hardware Co., Butte, Mont., checks over 
catalog items with his assistant, John H. 
Good. 


New Catalogs Help 


Speed War Effort 


In discussing catalogs. a distributor 
executive recently told the head of a 
large printing establishment: 

“We are on the spot as we've never 
before been in the existence of our 
company. Hundreds of plants. large 
and small, in our territory are making 
stuff for the war effort which they never 
dreamed could be handled a few years 
ago. Personnel has doubled and tripled 
in many of these firms. And with each 
bump up. new men are coming inte 
positions of prime importance in’ the 
requisitioning and purchasing of tools. 
supplies and equipment. One of the 
first things these men want is a distribu- 
tor catalog. Our stock. good for five 
years in normal times. is down to rock 
bottom after only two and a half years. 
We've got to start rationing or get out 
a new book. I don’t intend to ration our 
catalogs, because the failure of one key 
man to have a book might make the 
difference between getting out a tank 
tomorrow instead of today and might 
in turn cost the lives of several hundred 
men on the battle front. What it will 
cost us for a new catalog will be amply 
paid back in the knowledge that we are 
doing everything possible for those on 
the production front to conserve the 
lives of our men on the front lines.” 

Apparently other distributors “feel 
the same way. The flow of new cata- 
logs continues undiminished. Some of 
the latest just off the R. R. Donnelley 
press are: 


Marshall Supply & Equipment Co., 
Tulsa, Okla. Although their first cata- 
log, it is considered one of the most 
comprehensive catalogs in the South- 
west. Catalog 101 has over 800 pages 
of machine tools and industrial supplies 
and equipment. 


C. T. Patterson Co., Inc.. New Or- 
leans, La. This is a 45th anniversary 
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No. 1178 IMPERIAL WELDING OUTFIT CY) 


Here is an outfit that is designed to 
handle an extremely wide range of 
welding work. 

It has the improved heavy duty 
type double gauge regulators. Im- 
proved torch balance—a new mix- 
ing principle with individual taper 
seating mixture for each tip. De- 


signed for cooler operation 
operating cost. 

Imperial No. 1178 Welding Outfit 
as shown at right. 

List. ti 
With Cutting Attachment added. 


~->aicellal $7700 
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NOW THE 
COMMONPLACE 
TOOL OF ALMOST 
ANY WORKMAN— 


ERE is a typical illustration of the thou- 

sands of uses that are now being made 
of welding in war time industry. Not the 
highly technical and specialized welding of a 
few years ago where the work had to be 
handled by a highly skilled and trained oper- 
ator, but where welding is now the common- 
place tool of almost any workman. 


The thousands of Imperial welding and 
cutting outfits now in service have shown 
that every shop can use one of these outfits— 
in shops where welding may be used rather 
infrequently or in shops where welding is 
used constantly for both production and 
maintenance work. 


Imperial welding equipment has been de- 
signed for use by the average worker. Any 
man of reasonable mechanical ability can 
take an Imperial torch and with some study 
of the Imperial Welding Manual and a little 
practice, can soon be handling all kinds of 
work. 


To the Distributor of Mill Supplies this 
means that almost every shop handling war 
work, whether large or small, is a prospect 
for one or more Imperial Welding Outfits. 

If you are not handling Imperial Welding, 
Cutting and Brazing Outfits we suggest you 
ask for Imperial Catalog No. 334-B which 
covers this profitable line. 


THE IMPERIAL BRASS MFG. CO. 


511 South Racine Avenue, Chicago, Illinois 
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Serving War 
Industries Depend- 
ably on Regular 
and Emergency 
Production - - - - 


STATIONARY JAW AND 


SWIVEL BASE 


@ Machinist Bench 
@ Combination Pipe 
@ Coachmakers 

@ Woodworking 


@ Solid Nut Continuous 
Screw 


@ Quick Action 
®@ Lighting Grip 


Semi-Steel 


VISES 


Regular and emergency work is handled with equal dispatch when 
MORGAN VISES are on the job. They are contributing important 
aid to industries engaged in manufacturing guns, tanks, ships, 
planes, machinery, and everything connected with winning this 
war. We will help our Distributors to the best of our ability to 
supply their customers 
shipments. 








priority ratings are advised for prompt 


sarery a revicr WA 
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edition catalog, covering industrial and 
oil well supplies, machinery, heavy 
hardware, contractors’ equipment, build- 
ers’ hardware, plumbing supplies, etc. 
An unusual feature is a sectional index 
stamped on the front cover as a con- 


venience for locating the class of goods. 


Theo. C. Ulmer, Inc., Philadelphia, 
Pa. This company has issued a new 
catalog covering contractors’. mill, auto 
and ship supplies, hardware and tools. 
For easy identification, the index is 
printed on colored paper, and is located 
in the center of the catalog where it is 
easily spotted with a dictionary style 
thumb cut. 


Seallan Supply Co., Cincinnati, Ohio. 
This new Catalog 43 covers complete 
lines of machine shop and industrial 
supplies. In the front of the book the 
Scallan Supply Co. show a list of the 
leading manufacturers whose products 
they distribute. Special attention is 
called to safety ladders by printed green 
stripes down the outside edge of the 
page. 


Empire Machinery & Supply Cor- 
poration, Norfolk, Va. A comprehen- 
sive catalog covering industrial supplies, 
machinery and contractors’ equipment 
which is intended for contractors, rail- 
roads, shipyards. machine shops, saw- 
mills, furniture factories, oil mills, cot- 
ton gins, cotton mills, paper mills, 
tobacco factories, fertilizer plants, pub- 
lic utilities, municipalities, and other 
such institutions in the Virginia terri- 
tory. It has the index printed on a 
colored paper and the trademark of the 
company also appears on the back cover 
of the catalog. 


K. J. Papke, Inc., Milwaukee, Wis. 
This company has just issued their first 
industrial 


supply catalog. It covers 
tools, instruments, gages, equipment 


“and their complementary accessories”. 
Interspersed throughout the book is en- 
gineering data and information to make 
the catalog a valuable source of infor- 
mation to men who use. as well as buy, 
tools and supplies. 


Neill-LaVielle Supply Co., Louisville, 
Ky. This is Neill-LaVielle’s Red Book 
of Supplies No. 8 It has over 800 
pages and covers general mill supplies, 
power transmission and machine tools. 
The catalog has a sectional index in the 
center from which dictionary style 
thumb cuts locate the various kinds of 
also contains a list of the 
leading manufacturers of industrial sup- 
plies the firm represents. 


goods. It 


Silliter-Holden, Inc., Hartford, Conn. 
Catalog 2 of this recently established 
distributor shows a comprehensive list- 


ing of industrial pictures of their 
modern warehouse and office. Inter- 





ATC MOTE 





ee mE 


PRAIA 





. om ¥ Tes ig is aM Le 
aA » Pay sais 
aha wy! hs in 4 YG) 


Be : 



































THE ONLY COMPLETE LINE OF WOOD STORAGE 
EQUIPMENT ON THE MARKET 


@ There are many sound reasons why Distributors 
should push Lyon Shop Equipment and Lyon Stor- 
age Equipment during every sales call... in their 
catalogs ...in show windows... asa part of every 
direct mail promotion sent out. 

All of these products are in demand by war 
plants because they are vital accessories in the 
important job of stepping up production. Through- 
out industry, the name “Lyon” stands for quality 
and efficiency in shop and storage equipment. 
Lyon advertising—featuring our tie-up with distrib- 
ma ae Bestte Yer techer utors—appears regularly in leading publications. 

Lyon Storage Equipment (Engineered in Wood 
for the Duration) is the only complete line of wood 
storage equipment on the market. Demand has 
already forced expansion of production facilities 
several times. Lyon Distributors are “cashing in”. 
Take full advantage of this opportunity to build 
sales on equipment that is an aid to the war effort. 

Mail coupon for catalogs and full particulars. 


LYON METAL PRODUCTS, INCORPORATED 


General Offices: 5301 Madison Avenue, Aurora, Illinois 
Branches and Distributors in All Principal Cities 








Cabinet 


Cabinet— 
—Storage Type Wardrobe Type 








LYON SHOP EQUIPMENT 





METAL PRODUCTS, INCORPORATED 
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LYON METAL PRODUCTS, INCORPORATED, 5301 Madison Ave., Aurora, lil. 

Send catalogs covering Lyon Shop Equipment and Lyon Wood | 
Storage Equipment; also details of Lyon advertising and merchan- | 
dising co-operation. 


Tool Boxes 


Name sisi imitans 
Address . , 











Bench Legs City State l 
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SPECIAL CASTING METHOD 
MAKES VITAL BRONZE 
WEAR LONGER 


Magnolia Isotropic Bronze is die-cast by our exclusive crystal 
control method which produces a more homogeneous structure 
Volo teMl eles Me) Mo) cet telotm Mee) de) et4- Mi ol-lotabele mt (ole) am \/ (oop ole) tte Ms) a0) 0b 42 3B 1) 
stronger and stands much greater strains. It presents a uniform 
Jol-totabeleME-30 0s (0 Col-Micaob Cod oS (9B bd-1-Moy MMe) oh’ am elo) (-1- Piet ve (ol ¢-MMo) a} ole) ole b's 
peatoat-saletMeotsloMud-tote Bleolelel-)mleleteleteb actos ele Melet-10 0) ce) et 4-Mm Mel -Mal (Bele (10 
hele Mo) dolet-s-t-M o) dole LU Lol-t-Meolet cM ia-1-Me) Rib oh mm elot de Mites elo Mole tattel (smu aetlelel 


pestle polM@attbethcediblode) tc Mob httbelom (ole) (Me tele Me a-1ot moles icMil <-B-totelohelejel-oa 
700, stock ly machined, inside 


oufside and on the ends { imate Strength, psi, 31,2 e Yield 


9 f "lan ; > oF o’ 2) ane 
Point, psi, 26,000 e Elongation in 2", ine 


Write for Bulletin 


MICROPHOTOS SHOW THE BIG DIFFERENCE 


 <. a Left — ordinary sand cast... right 


alii aie 

y, . Isctropi¢c die-cast both from same 
\ heat. Note spongy structure, segre 

[ | grated lead and white Cu-Sn crystals 
} -{ the sand cast specimen as com 

\ oleda:le ME (oMEo tol 1:1 .lol Mot MET -lotd-To lett lols Whe tito! 
pe (A cmpiete dentritic crystallization of 

Se die-cast bronze ee 


MAGNOLIA METAL COMPANY @ ELIZABETH, N. J. 


MAGNOLIA 
Isotropic Die-cast 
BEARING BRONZE 


BY THE MAKERS OF MAGNOLIA ANTI-FRICTION METAL 


MILL SUPPLIES * JANUARY, 1943 


spersed throughout are informative list- 
ings on “How To Make Tools Last 
Longer” which were reprinted from 
MILL Suppuies. 


Ideal Machinery Co., Plainville, 
Conn. This company has issued its 
first catalog of industrial supplies. It 
covers machine tools, machine shop 
supplies and equipment as well as a 
general line of industrial supplies. 
Catalog A contains nearly 50 pages of 
engineering data and a special index 
classifying the subject matter of the 
engineering data section. 


J. J. Stangel Hardware Co., Manito- 
woc, Wis. This company’s industrial 
division has issued their catalog No. 
25 covering industrial supplies and 
machinery. hardware and tools. A page 
of the catalog is dedicated to the 
founder of the company, Jacob J. 
Stangel. 


Field Engineer Appointed 


C. A. Babbitt of Norton Co., Worces- 
ter, Mass., has been appointed field 
engineer for the territory comprising 
New York City. New Jersey and Phila- 
delphia. He will make his headquarters 
at the Norton Philadelphia office. 


Schrader's Receives 
Army-Navy “E” Award 


Presentation of “E” insignia pins to 
Karl Sigmund and Kate Zorn, oldest 
employees in years of service with A. 
Scrader’s Son, highlighted the program 
Nov. 17 when the Brooklyn manufac- 
turer of industrial air devices received 
the Army-Navy achievement award. 

W. T. Hunter, vice-president of A. 
Scrader’s, which is a division of Scovill 
Mfg. Co., accepted the pennant on be- 
half of the management from Major 
H. R. Battley, U. S. Army Air Corps. 

The ceremony was broadcast over a 
nation-wide hookup of the Blue Net- 
work. Lowell Thomas was master of 
ceremonies. 


Commander J. H. Maynard pins the “E” 
insignia on Kate Zorn while Karl Sigmund 
looks on. The two employees are the 
company’s oldest in years of service. 





‘,..and to every: individual 2228 


lapel pin symbolic of leadership — 
; on the production front” 









ROBERT P. PATTERSON 
' UNDER SECRETARY OF WAR , 


Every Disston worker has been 
honored by the Army-Navy award for high achievement in the produc- 
tion of war material. Every individual in this organization shares in this 


citation, as he and she have shared in the earnest and loyal effort which won it. 


In announcing the award the War Department says: “To the men and women of the 
& 


Tacony plant of Henry Disston & Sons, Inc.:—Your patriotism as shown by your 


remarkable production record is helping our country along the road to victory...con- 


gratulations for accomplishing more than seemed reasonable or possible a year ago.” 8 


ey a ee ee || ee Se 


burgee that flies above the Disston plant and the i" badge 
that Disston men and women wear are more than symbols of a year’s 
accomplishment —they are an inspiration to achieve more, an incentive to 


keep on producing beyond what seems ‘‘possible.”’ 
~ < 4 


584 


former Disston 


pongo ra HENRY DISSTON & SONS, INC. 
———.* Tacony, Philadelphia, Pa., U.S.A. 
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STANDARD 


@ Busy production lines everywhere are thriving on Kester 
Cored Solders, turning out equipment that’s sound in every 
soldered seam and joint for Uncle Sam’s fighting machines. 
That fact alone gives new importance to Kester Cored 
Solders in the distributor's line — an additional, powerful 
reason why you should regularly supply your trade with 
Kester Cored Solders! 


® Kester Cored Solders are doing a big job, too, in helping 
maintain irreplaceable plant equipment. They're industry's 
quality standard, and can be depended on for perfect re- 
sults wherever there’s a soldering job to be done. 


@ Any soldering operation is smoother, quicker — because 
Kester fluxes are conveniently self-contained in proper kind 
and amount to do each job best. Alloy and flux are applied 
in one simple operation, without guess-work. Results are 
permdrient; Kester alloys resist bending, shock, vibration, 
contraction and expansion. 


@ Sell Kester Acid-Core Solder for general use; Kester 


Photo Courtesy Vega Aircraft Corporation 


KESTER CORED SOLDERS 





Rosin-Core Solder for all electrical work. 


KESTER SOLDER COMPANY 


4214 Wrightwood Avenue, Chicago, Illinois 
Eastern Plant: Newark, N. J. 
Canadian Plant: Brantford, Ont. 





KESTER 


Cored Soller2— 


FOR 
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INDUSTRY 


Feed These Busy Production Lines © 








Iron ore speeds up an 1,000-ft. slope from 
one of the open pit mines of the Oliver 
Iron Mining Co., near Hibbing, Minn., on a 
newly developed steel-carcass conveyor 
belt, produced by the Goodyear Tire & 
Rubber Co. The belt negotiates a 240-ft. 
lift from the base of the pit to a loading 
tipple on the rim. Although no thicker 
than a conveyor belt with six plies of 
fabric, the new belt's wire carcass strength 
is the equivalent of 14 such plies. 





Increase in Output 
Of Individuals Urged 


More rational use of available man- 
power could bring about, a marked in- 
crease in war production in a short 
time, Albert Ramond, president of the 
Bedaux Co., engineering firm of New 
York, declared recently in an address 
before the Hungry Club in Pittsburgh. 
Success of the plan, Mr. Ramond said, 
hinges on close teamwork between man- 
agement and workers. The groundwork 
for this cooperation already has been 
laid in the labor-management commit- 
tees and in workers’ increasing interest 
in production problems. 

“Even if the accepted processes of 
conversion, training and expansion 
eventually give what we want, it is 
certain that our men in the field and 
our allies need all the war material we 
can give them now,” Mr. Ramond said. 
“It is well understood that the longer 
it takes for us to bring our industrial 
superiority to bear with crushing force 
on the enemy, the more difficult, the 
more costly in lives and materials, it 
will be. So if there exists the possibility 
to bring up our present productivity 
materially everything else being equal, 
we certainly want to do it. 

“An increase of 25 per cent in out- 
put per worker would be equivalent to 
adding nearly 4,000,000 workers to the 
existing 15,000,000 in war industries. 

“Is this 25 per cent possible increase 
in productivity a dream? Or does it de- 
mand speed up slavery? No—25 per 
cent is, 1f anything, a conservative fig- 
ure based on actual observations in 
munitions plants, shipyards, aviation, 
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Make This Simple Test 


Stow ou A REAL SAVING 


in Belt Costs !/ 


As a V-belt bends, you can actually feel its sides change shape! The 
top of the belt is under tension and grows narrower (see Figure 1, at right). 
The bottom is under pressure—therefore it widens. These stresses force 
a straight-sided V-belt to bulge in the sheave groove (Fig. 1), and this 
produces uneven wear on the belt sides, resulting in shorter life! 





What Happens 
When a 
V-Belt Bends 


- Now look at Figure 2. There you see how the concave side of the 
Gates Vulco Rope exactly corrects this bulging. It insures a perfect fit 
in the sheave groove with uniform side-wall wear and, therefore, longer 
life! It insures that the entire side-wall grips the pulley—heavier loads 
are carried without slippage—belts are saved and power consumption 
reduced. 


Only belts built by Gates are built with the Concave side, which is 
a Gates patent. 


THE GATES RUBBER COMPANY 


Engineering Offices and Stocks in All Large Industrial Centers 


GATES ’’.c: DRIV 











Chicago, IL New York City | Birmingham, Ala. Los Angeles, Cal. Denver, Colo. 
$43 West Washington 215-219 Fourth Avenue 405 Liberty National Life Bldg. 2240 East Washington Blvd. 999 South Broadway 
Dallas, Tex. Portland, Ore. San Francisco, Cal. 





2213 Griffin Street 333 N. W. Sth Avenue 2700 16th Street 
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Factories can save time by using 


HEIN-WERNER 


HYDRAULIC JACKS 
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Super- Powerful 
te 

Easy - Operating 
» 

3 to 30 tons 

capacity 

& 


You have everything to gain by reminding your customers 
that many war production jobs can be “saved” and turned 


out on time by “unusual” methods. 


How? For example, if a factory lacks certain machines and 
tools, and can’t get them, it is quite possible that production 
jobs can be speeded up and turned out with the aid of 
Hein -Werner Hydraulic Jacks. ..These super-powertful, easy- 
operating jacks are especially suitable on jobs involving 


lifting, pressing, bending, etc. 


As one of the oldest and largest manufacturers of hydraulic 
jacks, Hein-Werner produces jacks that are built right and 
priced right. Every model is factory tested at 
144 times rated capacity. And the purchasers of 
over-a-million Hein-Werner Jacks know that 
these jacks are compact, sturdy, safe, fast and 


easy to operate. 


Complete line includes hydraulic jacks 
of 3, 5, 8, 12, 20 and 30 tons capacity... 


Details on request. e 


HEIN-WERNER MOTOR PARTS CORP. 


Waukesha, Wisconsin 


HEIN-WERNER 


HYDRAULIC JACKS 


Are Built Right and Priced Right 
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ordance and armament factories of all 
sorts. It is a figure that not only pro- 
duction engineers believe to be reason- 
able but that many managements be- 
lieve attainable. It is a figure that many 
labor leaders also believe possible and 
it is a figure, furthermore. that already 
has been achieved nearly every time 
proper cooperative action has 

taken by management and labor.” 

The solution. according to Mr. Ra- 
mond, is not just a question of working 
harder but, primarily, is a question of 
working better with what we have. “It 
is essentially a question of organization. 
planning and control, to see that noth- 
ing is wasted—neither materials. nor 
machine capacity, nor manpower.” he 
declared. 

Mr. Ramond pointed out that many 
losses are not apparent to the eye be- 
cause human speed is adjusted to cor- 
respond to the situation. The losses, he 
continued. may be only a few seconds 
per piece, but they build up to minutes. 
hours, man-days and tremendous losses 
of otherwise possible production. 

Labor. according to Mr. Ramond, is 
just as interested in production as man- 
agement. “Workers want to produce.” 
he declared. “The opportunity to enlist 
their cooperation is here. We must not 
let it pass.” 


been 


Nicholson Produces 
Files for Naval Bronze 


Designed to meet a condition which 
requires a very sharp tooth which will 
retain its sharpness and. at the same 
time. stand extra abuse, the Nicholson 
File Co.. last month announced a line 
of files for use on Naval bronze. 

Naval bronze, the company pointed 
out, is tough and* much more difficult 
to file than ordinary brass or bronze. 

The teeth of the new files are shaped 
so they will not dig into the metal. the 
company reported. 





The front office at B. R. Paulsen & Co., 
Chicago, recently underwent a complete 
Renovations were 
made to expedite the handling of office 
work by increased personnel and provide 


face lifting operation. 


precautions against robbery or looting by 
vandals when the office is closed 
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MAKE EVERY FILE 
STROKE COUNT! | 


‘NO EXCUSE FOR ||’ 
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Lovat American industry has but one aim 
—to produce to the utmost, that the war 
may be won as speedily as possible. And 
the loyal mill-supply man is out to help. 
. . . To help in the reduction of wasted 
time, effort, tools and materials. 


Wastes in filing details, especially when 
multiplied many times in a production 
process, bear looking into. We’ve seen mass 
filing work on which there have been un- 
believable savings in man-hours, materials 
and file expenditures through employee 
education in the elementary rules of proper 
use and proper care of files... and on 
the importance of selecting The right file 
for the job. 
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Nicholson has plenty of instructional lit- 
erature that will enable the mill-supply man 
to become a welcome exponent of good-will 
and expert on filing efficiency. If he still 
feels the need of a bit of further polishing, 
the counsel of Nicholson service engineers 
is wide open to him. 


FREE — TECHNICAL BULLETINS 


on Nicholson or Black Diamond Special Purpose 
Files for Stainless Steel, Aluminum, Brass, Lead, 
Plastics, Die Castings, Foundry Castings, Die Mak 
ing, Lathe Filing, Shear Tooth Filing (smooth 
finishing on soft metals). Name ones wanted. 


FOR STAINLESS STEEL (af right )—One of numerous 
Nicholson Special Purpose Files. 


NICHOLSON FILE CO., 42 ACORN STREET 
Providence, R. 1., U. S. A. 
(Also Canadian Plant, Port Hope, Ont.) 
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NEED A CRANE? 





This symbol 


of SALES 


OU know what it stands for! 
Yer do the war industries in 

your territory realize what this 
symbol means. 


Tell them this: “A wrench, an 
I-beam and an hour’s time... with 
these, and a ‘Budgit’ Crane Assem- 
bly you can provide a jib or bridge 
crane to carry your electric hoist | 
or chain block. 


“No machine work is necessary. | 
Not a single hole has to be drilled! | 
Instructions, that a mechanic’s | 
assistant can follow, are included. 
Quick deliveries are assured on the | 
proper priority and your new crane 
can be operating the day you | 
receive the Assembly. 


“The low transportation costs 
and this revolutionary new method 
of acquiring cranes quickly make 
this an investment for profit and 
production.” 


\nd if more copies of Bulletin 
“ee ot : 
352 will help you to spread the 
good word about Crane Assemblies, 
write for them. 





Bu 1 git Bridge Crane {ssembl 


thing required te 


— flery- 
PF, ; 

build a crané “Xx cpt the 
I-beam and shatt 


jgj( BUDGIT’ 


il uee*) Crane Assemblies 


MANNING, MAXWELL&MOORE,INC. | 
MUSKEGON, MICHIGAN 
Builders of 'Shaw-Box' Cranes, ‘Budgit’ and | 
‘Load Lifter’ Hoists and other lifting specialties 
Makers of Ashcroft Gauges, Hancock Valves. | 
Consolidated Safety and Relief Valves and 
‘American’ industrial instruments. 
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A Purchasing Agent 
Writes to a Salesman 


One purchasing agent who has recog- 
nized a change in his relations with 
salesmen took advantage of the holiday 
season to let his suppliers know of his 
appreciation for service, according to 
the December of The Chicago 
Purchasor. 

Although the name of the purchas- 
ing agent was withheld, the publication 
reported the following was the text of 
his letter to salesmen: 

“Prevailing conditions, having placed 
the buyer in a seller’s market, make it 
mandatory that I consider conditions in 
the light of present day circumstances. 

“IT am now assembling a list of our 
vendors, particularly those who have 
given us continuous and unfaulty serv- 
ice. Your name is on my list as one of 
these, and I would suggest that you look 
around your personal belongings and 
suggest to me some item which may be 
lacking there so that I may avail my- 
self of this opportunity to present you 
with a Christmas present. 

“In view of the possibility of a short- 
age of materials, | would consider it a 
great favor if you would endeavor to 
submit your suggestion as early as pos- 
sible; at least, give me enough time to 
work out my problem a week prior to 
Christmas. 

“May I take this occasion to extend 
you the Season’s Greetings. 

With kindest personal regards, . . .” 


issue 


Homestead Valve Co., 
Awarded Maritime M 


Gratitude for the services rendered 
by supply houses in Pittsburgh was ex- 
pressed by F. E. Schuchman, general 
manager of the Homestead Valve Co., 
Coraopolis, Pa., when he accepted the 
United States Maritime Commission’s 
“M” Pennant at ceremonies in Coraop- 
olis Nov. 7. 

“Our good friends of the Pittsburgh 
supply houses and machine-tool com- 
pany representatives who have brought 
to our attention the latest tools and the 
most modern methods, all deserve, and 
are here and now given our thanks,” Mr. 
Schuchman said. The presentation of 
the pennant was made by Colonel Wil- 
lard F. Rockwell, Director of Produc- 
tion, United States Maritime Commis- 
sion. Lawrence E. Coulter, president of 
Local 1351 of United Steel Workers of 
America, represented the employees in 
accepting the Labor Merit Award In- 
signia. 

As a climax to the ceremonies, Mr. 
Schuchman announced that the board 
of directors of the firm had authorized 
the issuance of a $25 war bond to each 
worker employed by the company on 
or before Sept. lL. 
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" Hands that 
rocked the cradle 
Nis they fashion steel or 


brass. Delicate fingers 

measure with fine gauges 
to check and inspect. Even 
heavy parts are machined by 
women, for the ‘Budgit’ 
electric hoist does the lifting 
for them. This portable hoist 
opens up thousands of jobs 
that otherwise would be 
closed to the weaker sex. It 
enables women to produce 
as much as their menfolk 
did before they entered the 
armed forces. 


In this idea is the basis 
for many sales for you. 
Check with every war indus- 
try in your territory. Open 
the management’s eyes to 
the “ ‘Budgit’ and woman” 
method of replacing men 
called into the service. 


Remember that more 
‘Budgit’ sales for you means 
more production for your 
country. 


‘Budgit Hoists are 0 
portable, electric hoists i 
with lifting capacities || 
of 250, 500, 1000 and ; 
2000 Ibs. They are @ § 
priced from $119 up. I] 
Hang up, plug in, and 
use. If you need more 
copies of Bulletin 348, 
write for them. 


it) BUDGIT 


Hoists 


MANNING, MAXWELL & MOORE, INC. 
MUSKEGON, MICHIGAN 

Builders of 'Shaw-Box' Cranes, ‘Budgit’ and 

‘Load Lifter’ Hoists and other lifting specialties 

Makers of Ashcroft Gauges, Hancock Valves. 

Consolidated Safety and Relief Valves and 
‘American’ industrial instruments. 
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All the new branches on the “Rope Family Tree” 
are being developed as rapidly as nature and ingen- 
uity will permit. But one of the most promising is 
that limb on which the birdie sings—synthetic fiber. 

Already, Plymouth’s laboratories have developed 
a synthetic fiber rope for military (secret) use, that 
has even greater tensile strength than Manila. 

Some day, that birdie may be singing a sweet song 
for mill supplies distributors. 


. » » You can depend upon Plymouth to pioneer 








Copyright 1942 Plymouth Cordage Company 


a way through experiment with natural fiber, as 
well as through the development of synthetics, to 
supply you with the rope you need, as quickly as 
is humanly possible. 


Meantime, save rope, save twine. 


PLYMOUTH CORDAGE COMPANY 
North Plymouth, Massachusetts and Welland, Ontario 


Division Offices: New York, Chicago, Houston, San Francisco 


Warehouse Stocks: New York, Boston, Philadelphia, 
Baltimore, Houston, Chicago, San Francisco 


PLYMOUTH 


THE YOu 


Kope 
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MARSH 


—a75 year old 
BUY WORD 


¢ Jas. P. Marsh is one n 

doesn't have to be sold 

can Industry. Ever 

has been a respected 

quality and proved de 
in gauges, dial therr 

recorders 


traps, radiator 


and other heating specialtie 


T 
The many advanced tea 

Marsh Products are being « 

tised to) your customers 

page ads appearing regu! 

Power. Industry & Power 

Industry, Mill and Factory 

ern Power & Industry and many 

other publications reachin 


phase of industry. 


GAUGES & THERMOMETERS 


instruments a 
with a long list 
of refinements, 
such as the ‘Te- 
calibrator” a 
completely new, 
thoroughly 
sound way to 
correct a gauge 
that has been 
knocked out of 
adjustment. Illustrated 
is the “Mastergauge” 
all its name implies. 
















TRAPS 


The broad & 
Marsh line in- 
cludes thermo 
static traps, 
float and ther- 
mostatic traps, 
and inverted 
bucket,type 
traps of high- 
est quality 


















HEATING SPECIALTIES 


This truly packless radiator valve, 
with permanently leakproof metal- 
to-metal seal, is 
typical of the ad 
vanced design 
that marks all 
Marsh air valves, 
vents, radiator 
traps, other heat 
ing specialties. 














JAS. P. MARSH CORP. 


2079 Southport Avenue, 
Chicago, Illinois 


138 





MILL SUPPLIES ° 


FDR Awards Citations 
Of Production Merit 


In the first ceremony of its kind in 
the history of the country. President 
Roosevelt last month presented cita- 
tions of individual production merit to 


six war industry workers chosen in co- 


operation with labor-management com- 
mittees by the War Production Board. 
The President. in addition. presented 
four other 
awards. 
Joseph H. Kautsky, 65-year-old em- 


workers with certificate 





JOSEPH H. KAUTSKY 


ployee of the Link-Belt Co.. Chicago. 
and Walter P. Hill of the Wolverine 
Tube Division of Calumet & Heecla 
Consolidated Copper Co.. Detroit. 
were among the men honored for pro- 
duction suggestions. Mr. Kautsky’s ef- 
forts and ideas for advancing the wat 
effort have won six separate awards at 
the Dodge plant of Link-Belt Co.. In- 
dianapolis. where he is employed. The 
gold medal which he received from 
President Roosevelt was in recognition 
of four technical suggestions permit- 
ting higher speeds in grinding and ma- 
chine operations. 

Mr. Hill. development engineer for 
Wolverine Tube. was honored for hav- 
ing devised an imprevement in’ meth- 
ods of fabricating a small primer tube. 
used in the firing 


shells 


Through his improvement. one opera- 


mechanism of all 
produced in this country. 
tion now does the work that previously 


took six separate production operations. 





WALTER P. HILL 
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JUSTRITE SAFETY pRopUCcTS 


Today, more than ever, Justrite 
Safety Products walk out of 
stock by themselves because: 


1. Buvers demand Justrite efficiency 
and safety features. 


2. Consistent (and increased) trade- 
paper advertising steadily builds 
demand. 

Safety 


Filling Can 


The safest, most 
economical way 
to handle and 
pour ‘flammable 
liquids. Reduces 
fire hazards . . 

no spilling . . . no 
waste. Body of 
24 gauge steel, 
double seamed 
and soldered, baked enamel 
Flexible metal spout. Air vent for 
steady flow without back pressure 

separate filler opening. Four sizes, 5 
to 20 quarts. JUSTRITE SAFETY CANS. 
similar to above but without spout, 
available in 7 sizes, 1 pint to 5 gallons. 


Oily Waste Can 


Stops fires at the source. 
Made of 24 gauge steel, 
double seamed and sol- 
dered. Automatic clos- 
ing lid. Supplied with 
‘or without foot lever. 
Made in 6 sizes from 6 
gallons. A big seller. 





finish. 





These 


Justrite Safety Products are 
upproved by Underwriters’ Labora- 
tories, Inc. and Factory Mutual Fire 
Ins. Co. Write for details and prices 
today. 


JUSTRITE MANUFACTURING CO. 


2097 Southport Ave., Chicago, Illinois 


JUSTRITE | 
Pedicle 


FILLING CANS 


SAFETY CANS OILY WASTE CANS 
APPROVED SAFETY ELECTRIC LANTERNS 














yATs MY JOBN 


ERS’ 
TECT YOUR CUSTOM 
” PRODUCTION 


Macklin Field Engineers are 

experienced in recommending the 

best Macklin wheel to use on any 

grinding job. There is a Macklin 

grinding wheel suited to grind every 

part required <in today's production 

© demands, “Ask for the services of 2 
Macklin Fiold Engingar. 

Dom'T TAKE soavaes — tuvest 1 1" towne 





MACKLIN 
COMPANY 


Manufacturer of Grinding Wheels 
JACKSON, MICHIGAN, U.S.A. 


SALES OFFICES 


ots ler \cje) NEW YORK DETROIT 
PITTSBURGH - CLEVELAND 
CINCINNATI - MILWAUKEE - PHILADELPHIA 


* 
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tteo~€mrick 
DRILLING 


TAPPING 
PRODUCTION 
BOOSTERS 


KEYLESS DRILL CHUCKS 


Elimination of key speeds 
up drilling, saves energy, 
makes chucks ideal for 
women operators. Also 
ends slipping and re- 
tightening. Highest qual- 
ity precision construction 
assures long, hard service. 
5 sizes for No. 0 to ¥%" 
drills. Also available for 
portable drills. For de- 
tails ask for Bulletin 
No. 4. 


Ettco~Emrick 
TAPPING ATTACHMENTS 


Make a high-speed, sensi- 
tive tapper of any drill 
press. Quickly mounted 
without altering press. 7 
sizes for No. 0 to |" taps. 
QUILL CLAMPS available 
to assure absolute rigidity. 
For details ask for Bulletin 
No. 3. 


Ettce~ Emrich 
TAPPING MACHINE 


Has hair-trigger sensitive 
central friction clutch, au- 
tomatic reverse and sensi- 
tively counterbalanced 
foot pedal. All the op- 
erator has ta.do is feed 
the work and step on the 
pedal. Unskilled opera- 
tors can maintain produc- 














tion rates up to 12,000 
holes per hour. For de- 
tails ask for Bulletin 
No. 4. 


WRITE FOR BULLETINS AND 
DETAILS OF DEALER SET-UP 


ETTCO TOOL CO. 











The iH} 


Famous 


DRILL CHUCKS 

TAPPING CHUCKS 
TAPPING ATTACHMENTS 
TAPPING MACHINES 


MULTIPLE SPINDLE TAPPING 


AND DRILLING HEADS 
Unexcelled for Design, Materials 
and Workmanship 
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600 Johnson Ave., Brooklyn,N. Y. | ; 


Supply Houses Campaign 
To Move Old Stock 


The Wm. T. Johnston Co., of Cin- 
cinnati, Ohio, and the Berkshire Mill 
Supply Co., of Pittsfield, Mass., are 
concentrating on disposing of old and 
slow moving stocks, according to re- 
ports received last month. 

“Our purchasing agent,” H. H. John- 
ston, head of the Johnston firm, said. 
“is selling old stock—items that are 
no longer standard, items that have 
been on the shelves for years. Mill sup- 
ply houses that have been in business as 
long as we have, have a lot of material 
that is worthless to them, but to some 
one else it may be just what they need.” 

Harry J. Foss, president of the Berk- 
shire firm, reported that “increased 
sales have resulted from calling our 
salesmen’s attention to moving 
stock.” 


slow 


Revolving Table Speeds 
Press Loading 


Two operators chalk up the tremend- 
ous output of 10,000 miscellaneous 
sheet-metal parts in eight hours on a 
single hydro-press at the Vultee Field 
Division of Vultee Aircraft. Inc. To 
accomplish this production, Vultee 
equipment engineers redesigned a con- 
ventional rubber-pad press to incorpo- 
rate the uninterrupted-cycle principle 
of operation. To a 2,000-ton, 3-ton col- 
umn press, they added a turret table, 
with one of the columns as its axis. 

The revolving table can be indexed 
to either two or three stations. The 2- 
position plates provide a working area 
of 68x40-in. submitted to a pressure of 
1,500-lbs. per sq. in. One position can 
then be loaded while the other is under 
the press. The 3-position plates are 
15-in. square, which boosts the available 
pressure to 2,000 lbs. per sq. in. With 
this arrangement, one station can be 
taken up by unloading, a second by 
loading, and a third by pressing. 


Average operating speed is three 
strokes every 70-sec. As the loader 


pushes a button, the table revolves 
counterclockwise, bringing the loaded 
plate to pressing position, and the 
press stroke is made. The next push 
on the button repeats the cycle. 

Some blanks are stacked between the 
plates for quick positioning. The main 
supply is constantly handy to the 
loader, being carried on a semi-circular 
bench spaced man distance outside the 
turret table. This bench, immediately 
back of the operators, provides handy 
space adjacent to the unloading station 
for stacking processed parts, ready for 
removal by a third man.—V. S. Clark, 
factory superintendent, Vultee Air- 
craft, Inc., in Wings, December, 1942. 
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Wartime Production 
Increases Need For 
Time Saving, Labor Saving 


CURTIS 


AIR HOISTS 


Victory demands an 
unprecedented in- 
crease in America’s 
productive capacity 
—and one way to 
step up production, 
release men for other 
jobs, is to solve 
material hoisting 
problems with Cur- 
tis Air Hoists. This 
is your selling 
opportunity. 


Hundreds of plants 
have increased effi- 
ciency, made lifting 
| jobs faster, easier, 
with Curtis Air 
Hoists. War industries must save time, 
speed their out-put—and Curtis Air 
Hoists will do it. 
® Low first cost — lowest maintenance 
expense 
® Smooth, fast, accurate control of loads 
®@ Light weight — pendant, bracketed, 
and rope compounded types 
® Immune to abuse or overloads 
® One-man operation — by ordinary 
labor 
® Capacities 14 to 10 ton 
There’s a big industria! demand for 
Curtis Air Hoists right now! 


Sell CURTIS 
AIR COMPRESSORS 
to provide Dependable, 
Low-Cost Air Supply 
for Industry 








Today industry is 
speeding up many 
jobs through the 
use of air 
power. This 
calls for an 
adequate, 
dependable, 
economical 
supply of air 
at all times 
—the type of + 
performance for which Curtis Air Com- 
pressors have been known for years. 


Curtis is recognized as a pioneer com- 
pressor maker—experienced design, 
precision construction, assure excep- 
tionally long, trouble-free life. Curtis 
extra value includes Timken Bearings, 
Carbon Free Disc Valves, Centro-Ring 
Oiling. Capacities up to 360 cfm. 


Write for full information on 
the tremendous sales possibil- 
ities in today’s market for 
Curtis air-powered equipment. 


Curtis Pneumatic Machinery Division 


of Curtis Manufacturing Company 
1919 Kienlen Avenue, St. Louis, Mo. 


























J. H. WILLIAMS 


SPEED. Much time is saved on this machine 
assembly job with this “Supersocket” combina- 
tion. The operator quickly tightens a long 
of cap serews while standing erect. Wrench 
assembly consists of SI5P Speeder Handle, 
S110P Extension Bar and Socket. 


row 


SAFETY. A slip of the wrench could be serious 


for this millwright working on an overhead 


lineshaft. His “Supersocket” Wrench not only 


gets to an awkwardly-placed nut but, in com- 


pletely encasing it, makes slippage practically 


impossible. Wrench assembly consists of S20A 


Sliding T Handle and Socket. 


“Cc” CLAMPS 








WILLIAMS’ TOOLS AID 

















a ¢ O.. Drop-Forgings and Drop-Forged Tools, BUFFALO, 








SAVING TIME WITH 
“SUPERSOCKETS 











LATHE DOGS 


“a 





@ Detachable Socket Wrenches offer 
two inherent advantages which should 
not be overlooked today. of 
their basic design which provides for 


Because 


the assembling of the various compo- 
nents, Williams’ “Supersockets” permit 
the user to assemble what amounts to a 
special wrench for the particular job 
at hand. 
wrench is provided as shown in the 
several Socket Wrench applications il- 
lustrated. Vital man-hours can be saved 


Thus a faster, and often safer, 


maintenance 
and repair operations by the use of a 
suitable “Supersocket’ 


on many mi inufacturing. 


* combination. 


A FEW TYPICAL HANDLES & PARTS 





To 
aR iat 
s 
$-10 
€ \ s-51 J 
\ PATO. $40 ¢ 20, 
\ g ia ’ $.41 
f 5 . $-42 
e $H.130 Pato ‘ IAD 


$.110P $.140 


A FEW TYPES OF SOCKETS 





Williams’ ~ 


Sold singly and in complete sets. 








Headquarters 
for over half a century of 


DROP-FORGINGS and DROP-FORGED TOOLS 








Sold by Leading Industrial Distributors Everywhere 





WRENCHES OF ALL TYPES 


(Ai 








WAR PRODUCTIO 


Supersockets” are made in 5 patterns, 


ie 
PIPE TONGS THUMB NUTS |HOIST HOOKS 


N. Y. 





























‘a 
| 


OBSTRUCTIONS like this would prese 
quite a problem for any other type of wrenc 
and would undoubtedly require removal of t 
bracket in the foreground. Wrench asseml 
consists of SSL Ratchet and Socket. Th 
Ratchet will permit rotation of the nut wh 
handle swing is limited to as little as 3¢ 


Bin 


¥ 
i 





HARD-TO-REACH places are ™ 


“Supersockets.” 


duck soup” 
This workman will save a] 
of time that otherwise would be consumed 





disassembling the machine in order to rea 
the particular bolt that needs tightenis 
W rench assembly consists of SI5P Speed 


Handle, SLIISP Extension Bar and Sock 
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SCREWS 
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Specify 
C/R RAWHIDE 


C/R Hammers and Mallets go along in the 
tool kits of most war planes because their 
coiled Rawhide faces take the damaging 
crash out of forceful blow get work done 
without battering, denting or marring. They 
come in sizes and weights for all assembly, 
servicing and dismantling operations — are 
standard tools with die setters and machin- 
ery builders and are universally used for 
‘“‘pounding-in’’ motor winding because they 
will not injure the most 
delicate insulation. 


fawhide 


Hammers % 


take Replaceable 
Insert Faces 






They strike accurately, for they are not only 
accurately balanced with shaped handles 
but hold their true striking face — never chip, 
smear, crumble or erase. They are less fati- 
guing because thev do not 
bounce or recoil. 






Mallets 


available with 
weighted heads 


While they cost more than many types of* 
mallets they far outlast them and are not 
only the best but cheapest *‘soft’’ hammers 
in the long run. They are sold by leading 
supply houses 


Write for Catalog Sheets 
CHICAGO MF 5.C0., 
1290 ELSTON AVE. *& CHICAGO. ILLINOIS 
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The first of a planned series of dinners designed to give field men an opportunity to 
discuss their problems with the inside personnel was held by Skilsaw, Inc., Chicago. 
Service buttons were awarded to five and ten year veterans. 


How Victory Tax Law Affects You 


By SIDNEY B. 


KAHN, CPA 


Sidney B. Kahn, Inc., New York 


For TAXABLE YEARS beginning after 
Dec. 31, 1942, a five percent tax known 
as the “Victory Tax” has been imposed 
upon individuals having an annual 
«ross income of more than $624 ($12 
per week). This is in addition to the 
regular income tax and is based upon 
“victory tax net income” which is gen- 
erally gross income (excluding capital 
vains) less expenses and certain other 
allowable deductions. 

To provide for the payment of the 
victory tax all employers are required 
to withhold at the source from the 
wages of employees paid on or after 
Jan. 1. 1943. five percent thereof after 
allowing tor ithe withholding deduction. 
This applies to all employers whether 
engaged in business for profit or not. 
Charitable, religious. and educational 
institutions and clubs and other social 
organizations as well as state and local 
governments are subject to this re- 
quirement. 

In computing the tax on wages to be 
withheld there is allowed as a deduc- 
tion against the wages paid for each 
payroll period an amount based upon 
an annual deduction of $624 prorated 
in accordance with the length of the 
particular payroll period as follows: 


Withholding 


Payroll Period Deduction 


MONEE cccanue eoskchacs oe 
NI gene ceiceesant 24 
Semimonthly ............ 26 
Ee eee aero 52 
Oe 
Semiannually ........... 312 
ED sovneandasenedes 624 


No distinction in withholding the 
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tax is made between married and sin- 
gle persons. If the amount withheld by 
the employer from the individual’s 
wages exceeds the amount of victory 
tax eventually due, such excess will be 
applied as a credit against the regular 
income tax of such employee. 

In lieu of the five per cent tax to be 
withheld, an employer making wage 
payments on the basis of a regular pay- 
roll period (weekly, bi-weekly. etc.) 
may, at his election, withhold and col- 
lect the tax in accordance with speci- 
fied tables furnished by the Treasury 
Department. It is recommended that 
these rate tables be used wherever ap- 
plicable as this will considerably re- 
duce the amount of clerical work and 
minimize the possibility of error. 

If an employee is paid for a period 
of less than a week, withholding is not 
required until his remuneration for the 
week exceeds $12. If the payroll period 
is greater than a week and is not cov- 
ered by the above schedule, withholding 
is five percent of the amount by which 
the remuneration exceeds $1.71 multi- 
plied by the number of calendar (not 
working) days in the period. This 
would apply in the case of salesmen’s 
commissions paid upon completion of a 
sale. 

If an employee’s remuneration con- 
sists of salary in a specified amount 
plus commission or bonus for each pay- 
roll period, the aggregate of the sal- 
ary and commission or bonus consti- 
tutes a single wage payment for such 
period and 1s subject to only one with- 
holding deduction. 

Where an employee receives wages in 
the form of salary paid at periodic in- 

(Continued on page 146) 
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HAVE A SOB TODO! 
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ELT FASTENING is a subject that is worthy of the most care- 

ful attention on the part of industry today. When transmission 

or conveyor belts fail today it means more than just the loss of 

time—it may mean the loss of a bomber in the Pacific because 
the arrival of a fighter plane was delayed just one more day. 


We believe that Mill Supply Houses have an opportunity to 
render a real service to the industrial plants in their territory ; 
by suggesting a careful check-up of belt fastening practice. At ai 
times like these the operating, maintenance and purchasing men ’ 
are on the alert for any idea that will help lengthen belt life and 
eliminate the possible loss of machine hours. 


On many check-ups that have already been made we have 
found that: 


1. Quite often the fasteners are too large or too small for the 
thickness of the belt. 


Steel fasteners are frequently used under conditions where 
higher priced alloy fasteners of Monel or Everdur would cost 
less in the long run. 


Often times wide transmission belts are joined with two or 
more short sections of lacing when long sections of correct 
length for width of belt are not only easier to apply but also 
make a more uniform and longer lasting joint. 


Some material handling conveyor belt joints are not “water 
tight” permitting materials to sift through. 


Holes and rips in many conveyor belts are not being prop- 
erly patched and repaired to give full service life. 


In making an analysis of belt fastening practice we have two 
bulletins that will bé helpful to the men handling Belt Mainte- 
nance in the plants in your territory. 


BULLETIN A-60 shows how to handle the lacing of flat belts up to %e” thick 
with Alligator Steel, Monel and Everdur belt lacing. Tells what kind of lacing to 
use for different services and gives list prices on lon~ ‘engths up to 96”. Every 
purchasing department and belt maintenance man shouid have a copy. 


BULLETIN F-100 shows how to make “water tight” butt joints in conveyor belts 
with Flexco HD belt fasteners. Also shows the various types of rips and patches 
that can be handled with these fasteners and with Flexco HD rip plates. Lists 
fasteners made of steel, “Monel”, ‘“Everdur” and “Promal.” The use of these 
fasteners has increased tremendously and if you use conveyor belts from 4” 
to 14%" thick you will want this bulletin. 


Write for a supply of these bulletins for use by your 
salesmen and for distribution to plants in your territory 






FLEXIBLE STEEL LACING CO., 4633 Lexington St., Chicago, Ill. WRITE FOR 


ALLIGATOR 


STEEL BELT LACING 


- 
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BELT FASTENERS 





YOU SHOULD KNOW ABOUT 


rAGI NON-METALLIC REFLECTORS 


for Fluorescent Fixtures ! 





EFFICIENT NEW REFLECTORS 
RELEASE TONS OF STEEL FOR 
OTHER WAR PRODUCTION 


NTENSIVE work by the lighting 

industry now has developed non- 
metallic reflectors for fluorescent lamp 
fixtures. They are efficient, light in 
weight and built to stand up under 
hard usage in industry. 


No more steel reflectors may be manu- 
factured except for dust-tight and 
vapor-proof units. Realizing the need 
to conserve metal, lighting engineers 
have been working for almost a year 
to find alternate reflector materials. 
They have succeeded. General Elec- 
tric is proud to have been able to con- 
tribute to the research that has made 


these efficient new reflectors possible. 


There have been, of course, many ex- 
periments with non-metallic reflec- 
tors. To make certain that the reflec- 
tors on the fixtures you get will give 
uniformly satisfactory service ... that 
they will be strong and durable... 
you will find it advisable to buy tested 
and certified fixtures. Look for the 
Fleur-O-Lier or RLM label! 





G-E MAZDA LAMPS 





144 MILL SUPPLIES * JANUARY, 1943 

















OO LOO OE RE Ef i fi iin sgn gin, lita, lin, gin, ge, 


Here are the ANSWERS 


to your questions - 





WHO IS ELIGIBLE TO BUY THEM? The new fluorescent fix- 
tures with non-metallic reflectors may be sold to any user en- 
gaged in essential war work who can furnish a suitable priority. 





2 - WHAT IS THEIR LIGHT OUTPUT? Laboratory tests show that 
the special baked enamel surfaces of the new reflectors have a 
very high reflection factor, fully equal to that of vitreous por- 


celain enamel metal reflectors. 
a 





3 - WOW MUCH DO THEY WEIGH? The new reflectors are sub- 
stantially lighter than metal reflectors. The reflectors for 40- 
watt fluorescent lamps weigh 5 or 51% pounds; those for 100- 
watt fluorescent lamps weigh 812 or 91% pounds. 


GENERAL 


MILL SUPPLIES 












4 - ARE THEY STRONG AND DURABLE? Yes! They are built to 
withstand any force or strain encountered in normal service, 
such as shipping, installation and maintenance, and dry and 
moist conditions ordinarily encountered in industrial interiors. 


—J L we 








5-How BIG ARE THEY? [here are two general lengths—one 
to accommodate two (or three) 40-watt 48” lamps and the 
other to hold two 100-watt 60” lamps. The Federal Govern- 
ment’s Bureau of Standards in Washington has furnished the 
industry with standard cross-section designs for both sizes. 


* * * 


6- WHO CAN SUPPLY FIXTURES WITH THE NEW REFLECTORS? Any 
Fleur-O-Lier or RLM manufacturer can supply you. By buying 
from one of these manufacturers you get tested and certified 
fixtures. 


General Electric's policy is to cooperate 
closely with the manufacturers of lighting 


equipment rather than to make fixtures itself. 


ELECTRIC 


JANUARY, 1943 


For Safer, Easier, Faster Work 


hight BUDA JACK for the Joh! 
UDA JACKS have been proving their ability 
to handle the toughest lifting jobs through- 


> 


outindustry for 31 years — with complete ease 
and safety. There are more than 170 sizes and 
models all engineered for specific applications. 
Capacities range from 1 to 100 tons. Write for 
full information and literature on the complete 
line of Buda Jacks. 





(LEFT): Buda Automatic 
Lowering All Purpose 
Ratchet Jacks—for loads 
vp to 15 tons. (RIGHT) 


(RIGHT): Buda Hydraulic Jacks 
—Single and 2-speed models 
for loads up to 25 tons 

THESE ARE JUST 3 OF MORE 
THAN 170 BUDA JACK MOD- 
ELS—WRITE FOR DETAILS. 


Budo Ball Bearing Journal 
Jocks—loads to 50 tons 
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(Continued trom page 142) 


tervals and. in addition thereto, receives 
bonuses er Commissions with respect to 
a different period or without regard to 
any particular period, the amount of 
the withholding deduction with respect 
to the salary and the amount of with- 
holding deduction with respect to the 
bonus or commission must be deter- 
mined independently. 

The term employee includes an offi- 
cer ofa corporation, It excludes an in- 
dividual rendering a service in pursuit 
of his own independently established 
business, such as the small business 
man and the professional doctor, lawyer 
and accountant practicing on his own 
account. 

Wages. for the purpose of withhold- 
ing. are defined to include all remun- 
eration whether designated as salary. 
wages. lees. commissions. ete... and 
whether paid in cash or property (sub- 
sistence and quarters constitute remun- 
eration) if paid for services performed 
by an employee for his employer with 
the following exceptions: 

1. Agricultural labor. 

2. Domesiic service in a_ private 
home. local college club, or local chap- 
ter of a college fraternity or sorority. 

3. Casual labor not in the course of 
the employer's trade or business. 

b. Services performed as an employee 
while outside the United States if for 
a major part of the year. 

5. Services performed as a member 
of the military or naval forces of the 
United States. 

Withholding agent is defined to mean 
any person required to withhold, col- 
lect and pay the tax. This means that 
the employer is the withholding agent. 

Every employer is made liable for 
the payment of the tax required to be 
withheld and collected. Any errors 
made by the employer whether in the 
collection or payment of the tax for any 
quarter of a taxable year may be cor- 
rected in any subsequent quarter of the 
same year without interest. 

The employer is required to file a re- 
turn of the iax withheld (Form YV-1 to 
be furnished by the Treasury Depart- 
ment) and io pay it on or before the 
last day of the month following each 
calendar quarter. With the return of the 
fourth quarter (due for the first time 
Jan. 31, 1944) the employer is also re- 
quired to fiie Form V-3 with duplicates 
of all Forms V-2. (receipts to em- 
ployees) for the year. Form V-3 recon- 
ciles the four V-I’s filed with all of the 
V-2’s issued. Information return (Form 
1099) previously required by the Treas- 
ury Department for annual reporting 
of salaries and wages will no longer be 
required with respect to employees 
from whom victory tax has been with- 
held at the source. 

The empleyer is required to issue a 











Next to the Stars and Stripes — 


AS PROUD A FLAG AS INDUSTRY CAN FLY 


Signifying 90 Percent or More Employee Participation in the Pay-Roll Savings Plan 


I, doesn’t go into the smoke of battle, but 
wherever you see this flag you know that it spells 
Victory for our boys on the fighting fronts. To 
everyone, it means that the firm which flies it has 
attained 90 percent or more employee participa- 
tion in the Pay-Roll Savings Plan . . . that their 
employees are turning a part of their earnings 
into tanks and planes and guns regularly, every 
pay day, through the systematic purchase of 
U. S. War Bonds. 

You don’t need to be engaged in war production 
activity to fly this flag. Any patriotic firm can 
qualify and make a vital contribution to Victory 
by making the Pay-Roll Savings Plan available 
to its employees, and by securing 90 percent or 
more employee participation. Then notify your 
State Defense Savings Staff Administrator that 


you have reached the goal. 

how you may obtain your flag. 
If your firm has already installed the Pay-Roll 
Savings Plan, now is the time to increase your 
efforts: (1) To secure wider participation and 
reach the 90-percent goal; (2) to encourage 
employees to increase their allotments until 10 
percent or more of your gross pay roll is sub- 
scribed for Bonds. “Token” allotments will 
not win this war any more than “token”’ resist- 
ance will keep our enemies from our shores, 
our homes. If your firm has yet to install the 
Plan, remember, TIME IS SHORT. 


Write or wire for full facts and literature on instal- 
ling your Pay-Roll Savings Plan now. Address 
Treasury Department, Section D, 709 12th St., 
NW., Washington, D.C. 


He will tell you 


Make Every Pay Day “Bond Day" 








.s WAR Bonds + Stamps. 
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Acids Molasses 
Acetates Oils— 
Alcohols Cooking 
Ammonia Crude 
Beer Lube 

Bilge Water Vegetable 
Bleaches Naphtha 
Brines Paints 
Catsup Paraffine 
Caustics Printing ink 


Cream corn Rubber cement 


Creosote Salad dressing 
Dog food Shellac 

Dyes Silicate of soda 
Enamels Sizings 

Fish oils Soaps 

Fuel oils Solvents 
Gasoline Soups 

Glucose Starches 

Glue Syrups 
Glycerine Tan liquor 


Grape juice Tar 


Kerosene Tomatoes 
Lacquers Turpentine 
Lard (hot) Varnishes 


Mayonnaise Vinegar 


Mineral oil Yeast 





Check your cystomer’s requirements on this | 
list and mail it to us NOW. We will show 

you how and why Blackmer Pumps can | 
cut costs in any plant using rotary pumps. 


PROMPT DELIVERY TO WAR PRODUCTION PLANTS 
POWER PUMPS, 5 to 700 GPM—up to 300 psi. 
HAND PUMPS, 7 to 25 GPM—S4 models 


A DISTRIBUTOR’S LINE OF ROTARY PUMPS 
BULLETINS FREE to Pump Users 
No. 301; Facts about Rotary Pumps 
No. SER-1; How to Make Pumps Last Longer 
Write 


Blackmer Pump Company 


1811 Century Avenue, Grand Rapids, Mich. | 
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receipt to each employee from whom 
tax is withheld. Such receipts must be 
furnished to employees on or before 
Jan. 31, covering the previous calendar 
year in which the tax was withheld. 
Only one receipt for the calendar year 
is required. Where employment is ter- 
minated before the close of the calendar 
year, the receipt must be furnished with- 
in 30 days of the day on which the last 
payment of wages is made to the em- 
ployee. 

The receipts, Form V-2, will be fur- 
nished by the Treasury Department. The 
employer's own form will be acceptable. 
if substantially the same as the Treas- 
ury’s form. Each receipt must indicate 


the period covered, the wages paid, and | 


the amount of tax withheld. 

The law provides criminal and civi! 
penalties for the wilful failure of any 
employer to furnish a receipt to the em- 
ployee showing the information _ re- 
quired or tor furnishing a false or 
fraudulent receipt. Penalties also are 
provided for failure to file timely and 
trustworthy returns and make timely 
tax payments. 

The records maintained to comply 
with the Social Security and wages and 
hour laws (time records, payroll book 
and employees’ accounts) will be ade- 
quate to meet the record keeping re- 
quirements of the victory tax with the 
following exceptions. A column for the 
victory tax deduction should be pro- 
vided for in the payroll book. in the 
employees’ accounts and in the cash 
disbursements book. An account en- 
titled “Victory Tax Payable” should be 
opened in the general ledger. This ac- 
count will be credited with all victory 
tax withheld and charged with victory 
tax payments. The balance therein 
should represent victory tax collected 
but not yet paid and should be in 
agreement with the aggregate of the 
unpaid victory tax columns in the em- 
ployees’ accounts. Regular payroll pe- 
riod receipts and payroll checks (if 
heretofore used) should now show the 
victory tax deduction in addition to the 
other data furnished. 

If payroll records have not hereto- 
fore been kept it will be necessary to 
install, maintain and preserve such rec- 
ords as wili adequately and correctly 
compile all of the information neces- 
sary for the preparation of the required 
returns and forms. Stock payroll rec- 
ords and forms have been designed by 
many of the specialty printing houses. 


Named Purchasing Agent 


Harold Purinton has been named 
purchasing agent of the Berkshire Mill 
Supply Co., Pittsfield, Mass., succeed- 
ing Miles M. Hapgood who is now a 
Major in the U. S. Army. 
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THOUSANDS OF STOW 











T0 


ADVANTAGES 


to Your 
Advantage! 










SHAFTS BOUGHT BY AIR- 
CRAFT PLANTS ALONE! 


High-speed production has found 
vital new uses for Stow Flexible 
Drill-Shafts—for quick adapta- 
bility—for versatile efficiency— 
and for real economy. You can 
put these amazing tools to work 
for you right now . . . they sell 
themselves not once but in big 
re-orders! 

Stow Flexible Drill Shafts. 
either with Straight Spindle or 
Park Angle Heads, provide 
light-weight one-handed tools 
that are almost indispensable 
in the busiest plants in the 
country! And they reach into 
‘tight spots’ and around cor- 
ners where an ordinary drill 
won't work. Put yourself in 
right with your customers by 
showing them Stow Flexible 
Drill-Shafts—and put yourself 
on the road to new business 
and big profits. Write us to- 
day for all the faets on the 
Stow franchise. 


T0 


Manufacturing Co., Inc. 
5 Shear Street 
Binghamton, N. Y. 


STOW FLEXIBLE 
SHAFT MACHINES 


—The Original 
IN THE FIELD! 


For quick, inter- 
changeable applica- 
tions on assembly 
lines or maintenance 
jobs, you can’t beat 





Stow Mobile Units. 
They're the Standard for Quality per- 
formance and economical results. Al- 
most every shop can use a STOW. 
Many plants have ordered scores of 
units after a trial of one! 





























FOR OUR ARMED FORCES 

















INDUSTRIAL AHERICA HAS PLEDGED 
ALL-OUT AND EVER-INCREASING PRODUCTION 
FOR OUR ARHED FORCES 
—THAT THEY HAY QUICKEN THE DAY OF VICTORY 
—THAT THEY HAY RETURN IN SAFETY 


—-AND THAT THE WORLD MAY BE ASSURED 


OF A LASTING PEACE 


Se 


' a meee 
BETHLEHEN _ 
STEEL 
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‘The 


TRAP LEADER 
IN SUPPLY HOUSE 
SALES 
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\erlicgal = ABRASIVES 


Reg. U. S. Pat. Off.—Patented 


* Atlas Distributors realizing the ad- 
‘- vantages of the VERTICOAT PROC- 

¢eThe VERTICOAT Process ESS are getting profitable repeat 

business on coated abrasives. Qual- 

ity of product plus a selective sales 

in manufacturing methods. policy have made this possible. 

It creates the fastest cutting 


is a definite improvement 


To distributors who can qualify to pro- 
mote a good line having unusual sales 
features, Atlas offers an opportunity 
sive products. and will be glad to hear from you. 


edges and most enduring 


surfaces on coated abra- 


ATLAS ABRASIVES CORP. 


459 TWELFTH STREET 


ST. LOUIS, MO. BROOKLYN. N. Y. NEW ROCHELLE, N. Y. 


| 
| 





Two new members of the Starrett “Fifty 
Year Club” were congratulated by Major 
H. W. Bagnall at a “family party” held 
by the company recently. The two veteran 
employees, George A. Bemis and Patrick 
Glennon received gold watches. 


Starrett Dedicates 
New Shop Building 


\ “family party,” attended by 1.800 
workers, was held recently by the L. S. 
Starrett Co., Athol, Mass., to dedicate a 
new building to the making of precision 
tools essential for war production. 
David Findlay. president, and Arthur 
H. Starrett, vice-president, spoke at the 
ceremonies which were held in the new 
building. 

The building is nearly 500-ft. long 
by 70-ft. wide. It is located on the 
Millers River and adjoins the original 
company building. Its main floor will 
hold a large portion of the heavy pro- 
duction machinery which will be trans- 
ferred from various departments of the 
main factory. A portion of the build- 
ing provides a second story in which 
will be housed a metals finishing de- 
partment. Heavy wooden trusses span 
the entire width of the building and 
there are no columns to obstruct light 
or safety. 


Engineer Gives Tips on 
Preventing Breakdowns 


Tracing tue failure of a weapon to 
arrive on a fighting front from a sub- 
contractor's machine breaking down, 
George T. Trundle, Jr., in an article in 
the Centra’ New York Purchasor 
warned that time is too vital to permit 
breakdowns despite the fact manufac- 
turing equipment is being used more 
strenuously now than ever before. 

“The answer,” he advised, “is pre- 
ventative maintenance. This means 
keeping machines and other facilities 
in proper condition so that breakdowns 
will not occur. It requires the applica- 
tion, to the maintenance of manufac- 
turing equipment. of the same sound 


principles and practices of manage- 


ALAC SPOS 
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Today, when it is more important 
than ever before to keep pipe 
lines flowing at maximum ef- 
ficiency, you cannot give too 
much care in helping your cus- 
tomers select the right valve for 
each job. Before you recommend 
or sell a valve for any service, 
make sure it is the type your cus- 
tomer really needs. Here are 
some hints on GLOBE VALVE se- 
lection which may help. 


WHEN SHOULD GLOBE VALVES BE USED? 
Globe and angle valves are preferable to 
gate valves where the valve is to be oper- 
ated frequently, because they open with 





mY | 
‘ 


Bronze Disc, 


Screwed Bonnet Renewable Seat Ring 











Full-way Disc, Union Bonnet 





fewer turns; and also where the valve is to 
be operated partially open, as on throttling 
service. They are not suitable where com- 
plete drainage of the pipe must be provided. 


WHAT ARE THE ADVANTAGES OF ANGLE 
VALVES? Because of the basic similarity in 
operating mechanism, angle valves and 
globe valves are generally classed together. 
The use of angle valves saves an elbow and 
nipple and also reduces the pressure loss. 


WHEN SHOULD COMPOSITION DISCS BE 
SPECIFIED? Globe and angle valves with 
composition discs are suitable for services 
other than high temperature. While these 
discs do not last as long as metal ones on 
throttling service, they increase the life of 





Regrinding Disc, Plug-type Disc, Union Bonnet 


Union Bonnet Renewable Seat Ring 






% 
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Renewable 
Composition 
Disc, 
Union 
Bonnet 


the seat by taking most of the wear of wire 
drawing,and are easier andcheapertorenew. 


FOR WHAT SERVICES ARE METAL DISCS 
PREFERABLE? Metal discs in globe and angle 
valves last longer than composition discs on 
throttling and high temperature service. 


WHEN SHOULD PLUG-TYPE DISCS BE 
USED? Globe and angle valves with plug- 
type discs are the best valves for throttling 
service. 


WHAT ARE THE ADVANTAGES OF UNION 
BONNETS? Union bonnets are desirable 
when valves may require frequent repair 
or replacement of disc. This type of connec- 
tion minimizes the danger of distorting the 
body or bonnet when reassembling the 
vaive after repairing. 


If a customer asks you about a valve se 
lection problem, write to us . . we will 
be glad to make recommendations based 
on 65 years of experience in building 
valves. And, you can be sure of receiving 
unbiased help, because Kennedy makes 
all kinds of standard gate, globe, angle 
and check valves. For full description of 
Kennedy valves, pipe fittings and fire hy- 
drants, send for 240-page catalog. 


VALVES ¢ PIPE FITTINGS ¢ FIRE HYDRANTS 
KENNEDY VALVE MFG. CO. © ELMIRA, N. Y. 
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w. S. ROCKWELL COMPANY 


Blast Gate Division oe 
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50 Church St. New pe 
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CATALOG BOLT CLIPPERS 
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and balances. that are applied to pro- 
duction processes.” 

Mr. Trundle, who is with the Trundle 
Engineering Co., pointed out that this 
has long been standard practice in those 
industries in which time and safety have 
always been major factors. 

“The underlying philosophy of 
proper maintenance is one of preven- 
tion,” he wrote. “Prevention can be ac- 
complished only by checking.” 

Here are the major items listed to be 
checked: 

1. Operating parts of machines and 
equipment. 

Repair parts are hard to get, these 
days. It takes time. Don’t wait for a 
part to wear out. Spot weak parts to- 
day—replace or repair them before they 
break. 

2. Electrical equipment. 

Motors should be cleaned and _in- 
spected regularly. Short circuits in wir- 
ing play hob with a machine. Electrical 
controls must be kept in condition. 

3. Lubrication. 

This means the checking, not only of 
the lubrication systems, but coolants 
as well. 

4. Cutting tools. 

Cutting tools should be kept sharp. 
You know what happens when a cut- 
ting tool gets dull: first, a chattering 
machine and work which will not pass 
inspection—next, a broken cutting tool. 

Keep cutters sharpened. Hone cut- 
ting edges regularly. Keep drills 
ground. 

5. Supply lines—heat, water, gas, 
air, electricity. 

Supply lines spell victory or defeat 
to a manufacturing plant just as surely 
as they do to a military operation. A 
break in one of these supply lines 
would be disastrous. 

6. Building and grounds. 

Bad floors, improperly drained yards, 
faulty ventiiation, neglected lighting, 
etc., may prove a disastrous drag on 
production. 

These are the major points which 
preventative maintenance must cover. 

And to do the job right, they must 
he covered, in every case, on the basis 
of an established factor of time. 

How often should machine parts be 
checked? 

How often should lubrication be 
checked? 

How often should motors and cutting 
tools be checked? 

The answers depend upon conditions 
existing in each plant. 

But some answer must be established. 

In every case, the period between 
checks should be brief enough to elim- 
inate the probability of a breakdown. 

What we are after today, is continu- 
ous production. And continuous pro- 
duction requires continuous preventa- 
tive maintenance. 
















Do You Know 
When to Recommend 


This KNIFE and FORK 


To Your Customers? 


s 


; File and a Fork File . . . Swiss- TT 
Pattern . . . each have many applications in tool room and 
machine shop. 


MORE THAN 3000 
SHAPES, CUTS AND SIZES 


Cuts Nos. 00, 0, 1, 2, 3, 4. and 6 


The extremely narrow wedge section of the Knife File, with 
double cut on both flat sides, and single cut on edge and back, 
make this file suitable for use where acute angles are to be 
filed. 


The rectangular section with rounded edges of the Fork File, a Sitting 
Fa = : illar (Regular) Checkering 
and its double cut all over, adapt this file to many general Pillar (Narrow) Parallel Round 
uses where a file with rounded edges is better than a file a ee 
with sharp edges. Slim Half Round Cut) 
Half Round Ring Flat (Coarse Cut) 
These are but two of the 44 different shapes of “American ae a Baece) 
Swiss” Swiss-Pattern Files which you can sell . . . to give Warding Finishing 
your customers best results in their intricate and precision ene a eae a 
ee 7 é = Barrette im taper caw 
filing work. This popular line has been preferred by experi- Cant Bound Stge Joint 
enced tool makers and machinists for more than 40 years rec gy oo ga 
because of its uniformly high quality ... and today is in pacer meet 
greater demand than ever before. Uniform high quality and Square Machine 
consistent 100% dealer cooperation have made “American oo Bie Tiheey Sees 
etal Saw Silversmiths’ Rifflers 


TIE COE CUCU LOCOCO 


Swiss” Swiss-Pattern Files a particularly desirable product 
for Distributors. 
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HOWS YOUR 
Metal-Cutting Equipment? 


Ask that question of your customers! Many plants otherwise top-notch in 
efficiency, are losing time and money in the rough-cut department. That’s why 
more and more are switching to Kalamazoo Metal-Cutting Band Saws. These 
modern precision saws allow cuts within thousandths of an inch—save machin- 

ing time and metal, New, stronger type drive carries full 5500 pound load. 

New hydraulic control gives instant holds in any position on frame. 8” x 16” 

and 8” x 24” capacities. Send for complete details. 





MACHINE TOOL DIVISION 


KALAMAZOO TANK & SILO CO. cunazoor wen. 





TIME SAVERS FOR WAR-TIME 
PRODUCTION ... 











Write for full 
* REG. U. S. PAT. OFF. information and prices. 


GREENE, TWEED & CO. 


BRONX BOULEVARD AT 238 ST. . . . . . . NEW YORK CITY 
LT LT 
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New Lines Taken 
On by Distributors 


Woopsury & Co., PortLtanp, OReE., 
report they have been appointed dis- 
tributor in their territory by the 
Bridgeport Brass Co., Bridgeport, 
Conn. The line includes brass and 
copper products such as tubes, sheets 
and pipe. 

Gastonia Mitt Suppty Co., Gastonia, 
N. C., has taken on the Butler De- 
Scalerline manufactured by the But- 
ler Engineering Co., New Orleans, 
La. 

Kasper & Koetzce, INc., BrooKLyn, 
has taken on the Dumore Company’s 
line of grinders. 

INDUSTRIAL SuppLty Co., Sart LAKE 
Ciry, Urau, now handles Raybestos 
Brake Linings. 





2-Page Ad Announces 
New Supply Catalog 


The Syracuse Supply Co., Syracuse, 
N. Y., used a two-page advertisement 
in the December issue of the Central 
New York Purchasor to announce pub- 
lication of a new catalog. On one page 
the catalog was pictured with the in- 
formation that it was “thumb cut for 
your convenience” into sections. On the 
second page of the advertisement, the 
supply company called to the attention 
of purchasing agents that “it’s your 
catalog.” The copy then pointed out 
that the catalog contained 652 pages, 
reviewed 380,000 products and would 
be delivered to purchasing agents 
through field representatives. 





Even the small supply house can let paper- 
work and details snow them under if they 
attempt to operate without a planned sys- 
tem, according to C. H. Paulsen, general 
manager of B. R. Paulsen & Co., Chicago. 
Recently his firm employed a firm of 
engineers to devise a simple but effective 
method for handling back orders. 
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* 30th ANNUAL REVIEW 


AND CATALOG NUMBER 
of AMERICAN MACHINIST 


~ 








The Year 'Round Reference Book 
of Your Best Customers 


@ January 21, 1943 is the publication date of the 30th 
Annual Review and Catalog Number of American 
Machinist, the standard Metal-Working directory of 
sources of supply. 


What It Will Contain 


This Annual will present a review of new equipment, 
materials and parts, as described in American Machinist 
during 1942, with illustrations of more than 1,000 items, 
classified for ready reference. It will contain a Where-to- 
Buy Directory, with more than 6,000 up-to-date listings 
of companies making products used by Metal-Working, 
and a directory of firms equipped to do contract work. 

The advertisements will be classified and indexed, and 
segregated for reference with editorial material of the 
same classification. 


Whom It Will Reach 


The Annual will go to the management and production 
executives of the armament, automotive, aviation, ma- 
chinery, machine tool, and other divisions of the Metal- 
Working industry. Paid subscriptions are from com- 
panies (or company men) doing 90% of the business of 
Metal-Working, in which virtually all armament is made. 

For this issue, American Machinist’s net paid circula- 
tion of more than 22,000 will be supplemented by some 
1,000 extra copies sent to Army, Navy and other gov- 
ernment purchasing officials, and to purchasing agents 


AMERICAN 


of leading private plants. A great many of these men 
have specifically requested they be sent this 1943 Annual. 


How It Is Used 


Both goverment and private plant officials will use the 
Annual throughout the year as a standard directory . . 
as both new men and veterans seek new sources of sup- 
ply and learn new brand names. Many letters testify to 
the year-in, year-out usefulness of this source-book. 


In these times of new production and supply problems, 
executives will finecomb the 1943 Annual for anything 
they can use. Advertisements in this issue will thus 
enjoy extraordinary reader interest. Hence the Annual 
is a medium of prime importance for the manufacturers 
you represent. 
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PEERLESS 


"FACTS" 


YOUR CUSTOMERS SHOULD KNOW ABOUT 


Peerless was the first saw with a blade cooling system to permit faster cutting... 


Fl RST* to be equipped with high speed steel blades. . . 


FIRST* 
FIRST* 


(and still the only saw) with a four-sided saw frame and backing-plate 
blade-support ... 


and alone today is the Peerless High Duty with full hydraulic control — 
including micrometer set HYDRAULICALLY OPERATED LENGTH GAUGE... 













Plan with Peerless to meet the 
demands of today and tomorrow. 
Write for a complete bound set of 
our latest sales promotion literature. 


PEERLESS MACHINE COMPANY 
Dept. MS-143 © Racine, Wis. 


FAST, 


ACCURATE CUTTING DEMANDS POSITIVE BLADE CONTROL 








GET YOUR SHARE OF SALES 


of this War-Time Plant eoeneaidl 
Every industrial plant needs SMOOTH-ON No. 1, be- 
cause this many-purpose iron repair cement oak and 
securely seals cracks in apparatus of all kinds, stops leaks of 
steam, water, air, oil and gas, and tightens loose parts of 
equipment and fixtures. 


SMOOTH-ON has been widely used for these purposes for 
45 yeats; and is more of a necessity today than ever before 


to repair unreplaceable plant apparatus and to prevent 
costly production delays due to breakdown of equipment. 


Get the benefit of the large sales opportunities of this many- 
purpose iron repair cement by keeping an ample supply on 
hand and bringing it to the attention 
of your customers you will find 
that it sells easily and brings you addi- 
tional business. 





Tell your Customers . 


Doit wit SMOOTH-ON 


Smooth-On Mfg. Co., Dept. 25 
570 Communipaw Ave., Jersey City, N. J. 


- ae 4, ‘ 20K 


SEE 
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Strategy Urged To Hold 
Industrial Distribution 


Two key factors to winning the war, 
planning and strategy, also are the im- 
portant points for manufacturers to em- 
ploy in seeking to hold industrial dis- 
tribution in war time, according to Wal- 
ter H. Gebhart, manager of sales for 
Henry Disston & Sons, Inc., Philadel- 
phia. 

Speaking before the Advertising and 
Selling Course conducted by the Adver- 
tising Club of New York, Mr. Gebhart 
warned: 

“Holding our distribution ships dur- 
ing war cannot be accomplished by 
putting them in drydock and forgetting 
them; it cannot be accomplished by 
hope, wish, or desire. We are in a war 
and planning is required. As our econ- 
omy is forced into governmental con- 
trol, holding of distribution becomes 
more difficult. Strategy should be em- 
ployed to accomplish the objective.” 

Mr. Gebhart proposed a two-pronged 
attack as a strategic move. “One prong,” 
he suggested, “should be directed to 
the immediate problem and conditions 
and the other extended into 40X—the 
unknown date of peace—and in this 
way we can plan our campaign to en- 
circle the inbetween and survive all the 
destruction which can be avoided.” 

Such an attack suggests objectives, 
Mr. Gebhart continued and then listed 
10 for each prong. Objectives for the 
first prong were: 1. Win the war. 2. 
Maintain best quality possible. 3. Re- 
tain best distribution policies which will 
sustain the effective distribution units 
and strengthen them against the ravages 
of war. 4. Discard any policy which 
makes distributors vulnerable. 5. Main- 
tain best customer relationship. 6. Build 
the strongest public relationship. 7. 
Develop revenue producing ideas for 
the distributor. 8. Serve the distributor 
as definitely and specifically as allowed 
by priorities. 9. Enlist the distributor 
organization personnel in helping in- 
dustry get more out of less. 10. Use the 
distributor organization as a channel of 
communication. 

Objectives for the second prong were: 
1. A victorious peace. 2. Plan to have 
new and improved products. 3. Reha- 
bilitate the damaged by drydock repair. 
4. A policy on distribution which will 
fit into your total company post war 
plans. 5 Be ready to serve old and new 
customers’ equipment, capacity etc., by 
progressively keeping them informed on 
your plans. 6. Have a war performance 
history which starts the peace era with 
stronger public relationship. 7. Whet 
the appetite of everyone toward selling 
your goods. 8. Build the best selling 
organization which will attract others 
directly or as an associate. 9. Build at- 
titudes, not just good will. Overhaul 
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complete marketing processes, advertis- 
ing sales promotion, market research, 
publicity. 10. A distributor plan for 
broader, more important usefulness to 
your own organization and your cus- 
tomers. 

Mr. Gebhart opened his address by 
requesting his audience to “accept the 
symbolism of the ship on the ever flow- 
ing water as the distribution in our 
business processes. 

“The flowing water is the market, 
ever changing, ever moving in this and 
that direction to points of need, but the 
flow not stopping. To arrive and de- 
posit our cargo (goods and services) at 
the point of need, to complete the trans- 
action of business activity within the 
pattern of our profit economy, distri- 
bution is essential and necessary. It is 
the vehicle of transfer, conveying the 
goods and this vehicle is the ship we 
plan to hold.” 

The war effort, Mr. Gebhart pointed 
out, means a growing importance of 
production for government and there- 
fore, the problem involves that change, 
which will continue until we have 
achieved victory. “It is to be noted we 
put forcefully the point of change will 
come with the achievement of victory, 
not at the point of armistice,” he said. 
“We may or may not have an armistice 
period but we will have a day of vic- 
tory. Then, following victory we shall 
look to the era of peace. Between these 
two points we will have a period of 
transition which will be just as short 
and not a moment shorter than we are 
prepared through planning to make it.” 


Bound Brook Co. Wins 
Army-Navy “E” Award 


William F. Jennings, president of 
Bound Brovk Oil-Less Bearing Co., 
Bound Brook, N. J., accepted the Army- 
Navy “E” pennant at ceremonies held 
at the plant recently. The presentation 
was made by Major John T. Livingston. 

Edward J. Sackle represented the 
employees and accepted the “E” pin 
from Lieutenant Clement R. Hoopes of 
the United States Navy. 

Loren N. Wood, president of the First 
National Bank, Bound Brook, was mas- 
ter of ceremonies and Frank C. Fer- 
guson, chairman, Port of New York 
Authority, delivered the address of wel- 
come. 


Representative Named 


W. R. Hancock has been appointed 
sales representative in the Rochester, 
N. Y., district by Yarnall-Waring Co., 
Philadelphia. Mr. Hancock will handle 
the Yarway impulse steam trap. His 
headquarters are at 935 Park Ave., 
Rochester. 
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Above: Standard Model — 


Capacities up to 130 gals. 


per hour. 


Above, right: 


Heavy Duty ‘‘A’”’ Series 
Model — capacities up to 
165 gals. per hour. Right: 
Model H-10A Centrifugal 
— capacities 10 to 1,000 


Gals. per hour. 


Use COOLANTS 
Applied with 


Gray-Mills Zyy7gf/e COOLANT SYSTEMS 


ROPER application of coolants in metal working operations means 

increased production and time-and-tool savings. The plants you serve 
can have these advantages for every machine—small, large and special— 
with Gray-Mills Portable Coolant Systems. They can be installed in a few 
minutes, are modern in design, and of heavy-duty construction with built-in 
quality to give trouble-free service. 


Offer Gray-Mills Portable Coolant Systems to modernize older machines, 
to equip small, large and special tools for greatest efficiency, and for 
emergency stand-by service. 








| Right: Heavy 
| Duty ‘‘A’’ 
Series Model 
provides con- 
trolled cool- 
ant flow to 
this belt 


@rinder. - 
be 3 


MILL SUPPLIES 


Left: Heavy 
Duty ‘‘A”’ 


‘Series Model 


speeds pro- 

duction of 

this milling 
machine. 








Pump sizes range from 50 to 1,000 gals. per 
hour, and pans, valves and fittings are 
available for your applications. Priced 
from $39.50. Call your distributor, or 
write or wire: 


GRAY-MILLS COMPANY 
237 W. Ontario 5t., Chicago, Ill. 
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“Automatic” Spring **Pilot’’ Glass Body 


Comeresaton Grease Sight Feed Oil Cup Lubricator 
up 


SIGHT FEED 
LUBRICATORS 
PLAIN LUBRICATORS 


HAND OIL PUMPS 
OIL CUPS 





GREASE CUPS 


AIR COCKS, ETC. 











Devices make to victory production. They 
supply proper lubrication without which 
machinery would burn itself out at the 
rapid pace at which it must operate +o 


2000 FRANKLIN STREET Est. 1901 


’ Air Compressor ‘Plural’ Four Feed Oiler 


PLURAL OILERS THEY PROLONG THE 
wares exces | WORKING LIFE OF 
MACHINERY..... 


Quantity production without interruption ESSEX Units insure accuracy and pre- 
is the contribution ESSEX Lubricating cision and prevent interruptions in pro- 
duction—they have rightly been said to 
"oil the wheels of industry." There is a 
proper type of device to handle any in- 
dustrial service. Orders accompanied by 
proper preference ratings will be given 
keep schedules going. prompt delivery. 


ESSEX BRASS CORPORATION 


(Available 2 to 12 feeds) 


LUBRICATING 
DEVICES 


DETROIT, MICH. 














SELL Power Drives That 
Demands 


Meet Today’s Peak 


SELL MORSE 
CHAIN DRIVES 





The Distributor who is prepared to meet today’s peak 
demands for efficient, dependable power transmission will 
find ready acceptance among customers and prospects alike. 


With Morse Silent and Roller Chain Drives plus flexible coup- 


lings you are well prepared to fulfill 
war-time power drive requirements of 
your customers regardless of size or 
nature of installation. It pays you two 
ways to have the Morse Franchise— 
in profits and satisfied customers. 
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Art Thiele is all set to tackle priority rul- 
ings for Barrett-Christie Co., Chicago. His 
sleeves are rolled up for action, there's 
a coke handy to refresh him, cigarettes 
to calm his nerves, plenty of rubber 
stamps, and a file cabinet overflowing 
with data. 


Power Show Features 
Efficient Use of Tools 


Raw and fabricated materials. proc- 
essing equipment and supplies, special- 
ties for the power house and a consid- 
erable display of machine tools and 
other manufacturing equipment were 
among the exhibits at the 15th National 
Exposition of Power and Mechanical 
Engineering in Madison Square Gar- 
den, New York, last month. Attendance 
was reported as being comparable with 
that of 1940 when registration was over 
34.000. 

A precedent at the show was the al- 
most exclusive attention of visitors to 
the possibilities of rendering existing 
equipment more efficient. The exhibi- 
tors emphasized service to customers. 

Grinders, millers, band and _ hack 
saws, pipe and bolt threading machines. 
wet and dry sanders and a variety of 
hand tools were in actual operation in 
the machine tool section of the expo- 
sition. 

\ new feature of interest to visitors 
engaged in design and production work 
was the exhibit of precision gages. In 
the final fabricating stages, the gages. 
which are produced for all purposes of 
comparative measurement, are brought 
to a high finish by specially designed 
lapping methods on_ self-developed 
equipment, Production gages on dis- 
play had the high lustre of polished 
plated ware, due to the high uniformity 
in the finishing operations. Need for 
extremely accurate equipment led this 
gage maker to develop an especially 
rugged tool room lathe which is being 
put into production. 

Wet and dry belt sanders are said 
to have gone into a new niche in the 
production tool line-up, as they can be 
employed on many grinding operations 
—the surfacing of covers for gear cases 
would be a good example—where for- 
merly a jig-grinding, planing or shap- 





a 
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ing operation would be specified. The 
belt machines take the place of the 
grinding wheel on some jobs, giving the 
same speed but superior results as far 
as the contrast between the flat backing 
plate of the sander and the radius of 
the wheel is concerned. 

(nother type of tool which has come 
ahead rapidly, under the requirements 
to manufacture for military needs, is 
the portable, flexible shaft” machine. 
This fits in anywhere in the production 
line and is used for polishing, sanding. 


huffing. grinding. wire brushing, drill- - 


ing and many other simple operations. 

\lso coming rapidly into use in war- 
work assembling is the foot-operated 
vise. which enables the operator to use 
both hands for productive work. Several 
types of pneumatic vise were included 
among the exhibits. 

Portable power-driven hand tools 
were shown at several booths, including 
both electric and pneumatic drives. 
This type of equipment. used in pro- 
duction and also fer installation and 
repair work. is continually branching 
out in new directions, as special types 
are added for the purpose of perform- 
ng special jobs. 

Paralleling this development is the 
power-driven tool kit, which appears 
both as a substantial bench tool and 
in the other extreme, a light hand tool 
suitable for etching, carving, routing, 
grinding and performing practically all 
flexible tool work on a very small scale. 
\ variety of equipment in both classes 
of such tools was displayed. 

Tribute to the widespread reorgani- 
zation of plants, installation of new 
equipment and the general tune-up for 
high-speed production was the varied 
display of gears, flexible couplings, 
ball and roller bearings, pulleys, belts, 
variable drives, speed reducers, reduc- 
tion drive motors, and other power 
transmission appliances. 

Still another field in which there is 
extraordinary activity just now is that 
of materials handling equipment, which 
provided an important group of exhibit- 
ors. All manner of equipment in this 
line was represented, including con- 
veyors, stackers, tractors, trailers, hand 
and lift trucks, pallets, and skids. 

For more durable steel forged casters, 
one exhibitor adopted “flame-harden- 
ing” heat treatment for wearing parts. 
There is also an up-to-date moulded 
wheel composed of thermo-setting resins 
with reinforcements. This moulded 
wheel has a core compounded for re- 
siliency, united in the press with a 
tough and highly resistant trend. 


Named Assistant Manager 

Hopkin Jenkins has been appointed 
assistant manager of the Syracuse office 
f The Belt Rope Supply Co. 





SPARTANS 
BOOST PRODUCTION 


PRODUCTION CHART 
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S ihhe, 
‘ 
we ~S 


Spartan Saws are boosters in performance — 


and once saw users try them—those users be- 


come Spartan boosters. 


Push Spartans and you help boost that national 
production record. 


SPARTAN SAW WORKS, Inc., Springfield, Massachusetts 
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* SELL *« 


CONCO HOISTS 




















Suited 
fo Today s | ) 


; % With plants supple- 

= 4 =~ menting manpower with 
£ ' 

( women workers, there's 

a great demand for 
light capacity electric 
hoists to speed produc- 





on the employees. The 
Conco Torpedo Hoist 
fits right into this pic- 
ture, with features of 
convenient push button 
control, simple design, 
electric solenoid brake, 
features appealing to 
employees and plant 
operators alike. Avail- 
able in 250-, 500- and 
1000-lb. capacities, 
these units, with our 
outstanding delivery 
and prices, will be 
money-makers for you. 
Write today for 
information. 


* 


% In addition to a complete line of hand- 
powered and electric overhead cranes and 
jib cranes, Conco also builds Differential and 
Spur Gear Hand Chain Hoists and |-Beam 
Trolleys in a full range of capacities. Full 
information on request. 
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Teach Drivers Care 
To “Keep ‘em Rolling” 


If you and the family were taking a 
Sunday afternoon drive and you got 
within two miles of home and discov- 
ered you had just a pint of gas in the 
tank—and there was no filling station 
in sight, how fast would you drive? 

Your impulse would be to open her 
up to 60 and try to get home before you 
ran dry. But you wouldn’t do that be- 
cause you are too good a driver. You 
would know you’d never make it. 

No—you would slow down and nurse 
that last pint of gas along to get every 
possible foot out of every possible drop. 
Slow, careful driving would probably 
see you home. 

Well, gentlemen, we are working on 
“the last pint,” and I don’t mean gaso- 
line—I mean trucks. 

You may be operating the last trucks 
you will be able to get until after the 
war is won. 

We have in the United States, accord- 
ing to the best accepted registration fig- 
ures, something less than five million 
trucks. They range from half-ton panels 
to the big tractor jobs with the capacity 
of—whatever you can pile on and make 
it stick. 

There are trucks enough in this 
United States to carry our transporta- 
tion problems a long time, if we can all 
learn how to extend the useful life of 
each of those five million trucks and 
use all the unused mileage that exists 
under the hood of each motor vehicle. 

These five million trucks represent 
“the last pint.” Seems to me it is only 
the commonest of common sense for 
every owner and driver of a truck to 
“keep it rolling,” for selfish reasons if 
for no other. 

Trouble is, the average driver of the 
average truck doesn’t look at his ve- 
hicle in terms of a personal problem. 
He is a hired man, and he doesn’t own 
the truck. Take a case in my home 
community, for example. The vehicle 
that I have to jump from at the street 
corner is a half-ton panel job owned by 
the local delicatessen store and driven 
by a young fellow of 19 or 20. 

He is an average young, careless, un- 
thinking product of our American sys- 
tem of raising kids. This kid hasn’t 
given a thought to anything more seri- 
ous than doing the “Susie Q” with a 
girl friend. If he ever thuught of it at 
all, it would be something like this: 
“This ain’t my truck. This is the boss’ 
truck. If it busts down or blows a tire, 
that’s his problem—not mine. Anyhow, 
I’m going to be drafted next month, so 
what!” 

—And around the corner he goes— 
on two wheels—the tires screeching and 
the pedestrian cursing. 

You see—nobody the 


ever took 
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44 FOR ¥ 
BETTER ) | CHAIN 


SERVICE, 


TATVORAVADES 





To the Mill Supply 
Distributor: 


IT PAYS 





IN SATISFACTION OF CUSTOMERS 
IN SAFETY OF OPERATIVES 
IN PRODUCTION SPEED-UP 


To KNOW the 
SAFE WORKING LOAD 


of every chain in use. Chains should be treated 


as other equipment of vital importance. T-M 
Load Charts with full information are to be had 
for the asking 


TAYLOR VADs 


FLASH ALLOY STEEL 


SLING CHAINS 


Section of Chart for T-M Flash 
Alloy Steel Sling Chains. Loads 
in pounds. Recommended only 
with T-M Chains. 





SINGLE | WHEN USED | WHEN USED® 
SLING CHAIN | AT 60° ANGLE | AT 45° ANGLE 


|| 2 


SAFE WORKING LOADS 

















SIZE Stine Ehain at coo Anele arase Anele 
ree 6,600 11,430 9,330 
a tavbewbaile 11,125 19,260 15,730 
Se canseeons 16,500 28,570 23,30 
3/4" 23,000 39,830 32,520 
erence. 28,750 49,790 40,650 

F - petedcmeeneen 38,750 67,115 54,790 
RT - scancaeas 44,500 77,074 62,920 
DT -canicouss 57,500 99,590 81,305 
DISTRIBUTORS: Users know 


the dependability of T-M ma-} 


terials, T-M Heat Treatment, 
Design, Welding. Send for 
proposition, Full cooperation. 





Ask for Catalog. 





ESTABLISHED 1873 


La al \/ 
S.C. TAYLOR CHAIN CO. 
oe 





Box 509-MS HAMMOND, IND. 






























trouble to tell that young fellow the 
whole story—the real “low-down” so 
to speak. His nervous, fidgety, over- 
worked employer never sees him on 
the streets—anyhow he’s got so many 
problems with WPB; OPA; the ration- 
ing board; and his income tax, that he 
has no time to study transportation 
problems—even his own. 

Suppose the service station manager 
where the kid goes for gas, oil, and 
service put his arm around the boy’s 
shoulders one day and said: 

“Say. kid, you’re a pretty good driver, 
but your foot’s too heavy. You go too 
fast. You’ve gotta take better care of 
that truck. Did you ever stop to think 
that you’re the trustee of a small frac- 
tion of the nation’s civil transport? 
When that truck iays down in the street 
and won’t get up—your boss can’t get 
another truck. He’s all done delivering 
groceries. Your customers will have to 
call for their sausage and walk home 
with it. 

“And if you are drafted next month, 
you will feel a little safer at the front 
if you know that the nation’s civil truck 
transport, of which your truck is an im- 
portant part, is intact and moving the 
food, the fuel, and essential supplies 
where they will be of some benefit to 
you.” 

This nation and our war effort needs 
its civilian trucks—five million of them. 
There are those who believe that our 
final victory depends on keeping our 
civil transport moving. Without trucks, 
our war effort would be hamstrung. 

To keep five million trucks in opera- 
tion will require the willing and under- 
standing cooperation of five million men 
behind five million steering wheels. They 
are the men who can do the job—not 
you. You and I can sell one another on 
the value of truck conservation from 
now on, and we will get precisely no 
where. You don’t drive any trucks. I 
don’t drive a truck. Both of us may 
think we’re pretty smart—but if what 
we learn and agree upon today stays 
within our minds and these four walls, 
our time will have been wasted. 

The only man who can make “truck 
conservation” mean anything more than 
catch phrase isn’t here. That’s too bad, 
I wish he were. Probably he’s barreling 
down the highway this minute behind 
the wheel of one of your big trailer 
jobs. I hope he’s holding her under 35 
—but I’d take odds he isn’t. He’s a good 
driver, and he knows the road. He’s 
always been accustomed to driving fast, 
and it’s a habit that’s hard to break. 

Until you, and we, can get that truck 
driver himself sold on the personal 
profit value of truck conservation, we 
can’t take time out for any mutual 
congratulations.—R. S, Williams, ODT, 
Chicago, in Mid-Continent Purchaser, 
Dec., 1942. 








Bond Engineers Casters 


for Your Most Active Market 


, / 
Engineering helps to win wars: 
paigns can be planned 


¢ military engineers. 
ccessfully 


Successful military com 
h the assistance © 
engineers can $v 
k casters that stand up to 


oduction. 


only wit , 
And only industrial 
design industrial truc 
the pace of modern war pr 
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BOND 36-A CASTER. Bosic 
ally different in design, this coster 
combines easy swiveling with long 
service. The ‘‘reason why" lies in the 
arrangement of its ball races and 
its use of durable Bond Caster metal. 
Pressure lubricated throughout. 
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BOND was the first to engineer industrial casters to fit the 
job. Every Bond Truck Caster is designed and built for the 
conditions it meets in actual operation. Bond Casters speed 
production. That’s why they’re accepted by your most active 
market—America’s war industries. 


BOND FOUNDRY & MACHINE COMPANY, MANHEIM, PA. 
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Keep War Pendatian 


MOVING FAST 


When products 
must be trans- 
ferred from 
one process to 
another, or 
moved any- 
where, time, 
money and 
labor can 
be saved 
by moving 
them with 
Fairbanks 







Hand, 


form, and Box Trucks. 


Plat- 


They're smoother run- 
ning, easier to handle, 


less fatiguing and last 
years longer. 


Fairbanks 





Trucks are _ practically 
everlasting. They take the 
most brutal punishment 
without injury. And every 
part subject to excessive 
wear can be renewed eas- 
ily and cheaply. 

Made in styles and sizes 
for every service. Backed 
by over 50 years’ experi- 
ence. 

Write for catalog No. 51- 
52 and our proposition 
to distributors. 





THE FAIRBANKS 
COMPANY 


19 East 4 St., New York, N. Y. 


BOSTON, MASS. 
PITTSBURGH, PA. 


Distributors in Principal Cities 
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New Reflectors Save 
50 Tons of Steel Daily 


Proposed simplified designs for non- 
metallic reflectors for industrial fluores- 
cent lighting fixtures have been ap- 
proved by the industry. The recom- 
mendation was developed at the re- 
quest of the Building Materials Branch 
of the War Production Board to assist 
the industry to comply with the provi- 
sions of the amended Limitation Order 
L-73, Fluorescent Lighting Fixtures. 
This order includes the requirement that 
non-metallic materials be substituted 
in the manufacture of reflectors for 
fluorescent lights. The recommenda- 
tion became effective Oct. 20, 1942 for 
new production, where the manufac- 
turers would have to make any additions 
to existing dies or forming equipment. 
and will be designated as Simplified 
Practice Emergency 
ERI-42. 

This simplification of designs, de 
veloped with the cooperation of the 
industry, covers recommended dimen- 
sions, with tolerances, on standard 
R.L.M. reflectors, and will result in an 
estimated savings of steel of at least 
50 tons a day. Machine-hours and man- 
hours will be conserved, since time and 


Recommendation 


labor that otherwise would be consumed 
in adjusting machines to fabricate a 
wide variety of reflectors can be utilized 
by the manufacturers to increase pro- 
duction without expansion of plant 
facilities or personnel. 

Simplification also will eliminate de- 
mands on manufacturers for a great 
number of different sizes and shapes. 
which slowed down production and gave 
rise to large stocks of raw materials and 
finished products. 


Carey Discusses 
Post-War Situation 


“The most encouraging aspect of our 
post-war situation lies in the inventive 
and engineering and management 
genius of our people,” W. Gibson 
Carey, Jr., president of Yale & Towne 
Mfg. Co., declared last month in an ad- 
dress before the National Conference 
of Business Paper Editors in New York. 

Mr. Carey pointed out that “the pro- 
ductive firms of the country are paying 
more and more attention to the neces- 
sity of making in peace times as well 
as in war time their construction con- 
tribution, which is to manufacture and 
sell better and better goods at lower 
and lower prices.” 

However, Mr. Carey said, labor and 
administrative federal government have 
failed to reccgnize this fact. The devas- 
tating inroads of bureaucracy have 
been obscured by the magnitude of the 
war effort and the contribution of pro- 
ductive enterprise. Mr. Carey believes. 
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SHELDON 


Back Geared Screw Cutting 
PRECISION LATHES 








for the TOOL ROOM 


The finest 10”, 11” and 12” lathes ever built 
in the moderate price field. Large special 
analysis steel spindles ground all over, with 
extra collet capacity. Hand-scraped Bronze 
Ultra-Precision Ball or Super-Precision Rolle: 
spindle bearings, (the finest bearings obtainable) 
Heavy braced, semi-steel beds with hand-scraped 
ways (2 V-ways and 2 flat ways). These lathes 
come with a choice of aprons, gear boxes and 
drives including the anti-friction, 4-speed. V-belt 
Lever-operated pedestal base motor drive (illus- 
trated) and a complete line of accessories and 


attachments. 
for PRODUCTION 


Sheldon Lathes will stand 
up to any production 
work within their ca- 
pacity — are ideal for 
second operation work. 
Production models avail- 
able with any or all of 
these features: Ultra- 
Precision Ball or Super- 
Precision Roller spindle 
bearings. Lever-operated 
Collet Attachment. Lever-operated Tailstock. 
Lever-operated cross slide with double tool post. 
Lever-operated turret, etc. 


for MACHINE SHOP 
& MAINTENANCE 


Both Bench and_ floor 
models with choice of 
Semi-quick or Full-quick 
Change Gears, lain 
Aprons or Worm Feed 
Apron with Power Cross 
Feed. Overhead, Back or 
Underneath Motor Drives 
—Telescopic Taper At- 
tachments, Too Post 





Grinders, Milling attach- 
ments and all standard 
accessories. Also a full 
line of Arbor Presses 
and milling machine Drill 
Press and Shaper Vises. 


for APPRENTICE TRAINING 


A new manual ‘The 
Care and Operation 
of a Lathe’ written 
for beginners, explains 
the modern metal cut- 
ting lathe, its care 
an operation. Not 
a “shop kink’’ book 
nor a_ handbook of 
tables but containing 
the essential ‘‘do’s and 
don’ts’’ and  excep- 
tionally complete in 
tool grinding charts, 
oiling charts and tool- 
ing methods. 104 
pages, well illustrated. 
50¢ list price. 


SHELDON MACHINE CO. INC. 


4232 N. Knox Ave., Chicago, U. S. A. 
































The part the United States is playing in 
the war will entitle her to have a 
major role in determining the peace 
and the general relationships both polit- 
ical and economic to follow, Mr. Carey 
declared. He warned that we must 
guard against too rapid withdrawing 
from our obligations in determining 
post-war conditions. 

“In some business quarters,” he con- 
tinued, “it would seem that there is, to 
a greater or lesser degree, the assump- 
tion that the transition from war to 
peace will be handled with comparative 
ease and without readjustment pain. 
Not only immediately after the war, but 
for years to come a sort of happy milk 
and honey era is assumed. These people 
speak of the greatly enhanced produc- 
tive resources of the country, the pent 
up demand, the expanding world mar- 
ket and such other glowing generalities, 
all of which are true, but all of which 
must be taken in relation to many other 
factors and conditions. Few seem to 
worry about the enormity of the gov- 
ernmental debt, the preposterous plans 
of officials for the maintenance of the 
economy by fast public works requiring 
the continuation of deficit, financing. or 
about the relation of our costs and 
prices to the costs and prices of the 
other great producing countries of the 
world. Few seem to be worrying about 
the preservation of the requisite re- 
ward for initiative, about the purchas- 
ing power of the dollar and its influence 
on insurance policies, charitable insti- 
tutions, savings accounts, etc. Still fewer 
seem to be worrying about the concen- 
tration of power in Washington and 
about the influence on our economy of 
the bureaucratic tendencies of govern- 
ment. 

“Reing an optimist. I believe that 
within reasonable degrees such basic 
economic and political considerations 
can be solved to a fair degree of satis- 
faction, but I for one see little evidence 
as yet of the emergence of the type of 
thinking which will accomplish this. 
W shall need hard sense, grueling work 
and a high degree of cooperation. De- 
pendence on officials will not help us. 
A resurgency of good old American 
drive and individual self reliance is cer- 
tainly necessary.” 


Lights, Inc. Gets "E” 


Lights, Inc., Alhambra, Calif, which 
sub-contracts all of its manufacturing 
operations and restricts all of its own 
employees’ work to final assembling, 
recently was awarded the Army-Navy 
“E”. It was the fourth plant on the 
Pacific Coast sponsored by the Army 
Air Forces to be honored with the 
award. The firm operates with some 200 
persons producing electrical equipment 
for war planes. 
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ARMSTRONG -BRAY & CO. 


5356 NORTHWEST HIGHWAY 


CHICAGO, U.S.A. 


STEELGRIP 


Lacing penetrates all belt- 
ing easily, clinches down 
smoothly makes a “hump- 
less” flexible joint. Comes 
with 2-piece hinged rocker 
pins. Boxed or in long 


lengths for conveyor belts. 


Write for Catalog 


ARMSTRONG-BRAY & CO. 


5356 NORTHWEST HIGHWAY 


CHICAGO, U.S.A, 
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Both Popular Types 
From 
One Reliable Source 


| WIREGRIP 


Belt Hooks come with spe- 
cial blue aligning cards 
(patented) that hold hooks 
in accurate alignment, pre- 
vent hook loss from han- 
dling and prevent card 


end waste. 6 sizes. 


Also WIREGRIP Lacers 
Vise and Bench Models 


ARMSTRONG- BRAY 


TEELGRID 


FLEXIBLE BELT LACING 














There's a Spot 
in Every Plant 
FOR 


STORAGE CANS 


DIENER CANS protect the huge equipment and plant 
investment of American Industry from the ever-present 
fire hazard. Increased war production activity in all 
plants makes the need for these ‘silent sentinels of 
safety” very necessary. They should be placed stra- 
tegically and used con- 
stantly. Help Industry— 
supply this safe, fool- 
proof, modern protection. 
Deliveries on short 
notice. 





‘‘PROTECTION”’ Safety 
Cans for storing and proper 
handling of all volatile 
liquids. Air-tight, automatic 
valve on spout prevents 
evaporation, leakage, or 
corrosion. Automatic pres- 
sure release and flame ar- 
restor for extra safety. 1 to 
10 gal. cap. 


@ “QUICK-SERVICE” Oily Waste Cans for storing 
oily rags and waste. Heavy galvanized iron, self- 


closing, tight-hinged, foot-operated lid—no springs. 
4 inches from floor. 6 to 25 gal. cap. 





@ Approved by leading insurance companies. 


GEO. W. DIENER MFG. CO. 


400-420 N. Monticello Ave. 
CHICAGO 








ILLINOIS 











COIUMBIAN VISES 
GIVE Geller service /ongee 














REPLACEABLE 

TOOL STEEL 
STEEL BALL JAW FACES 
ENDS FORGED 


FROM HANDLE 
STOCK ITSEUF 





BENCH PLATE 
MALLEABLE IRON 
CASTINGS 

GUARANTEED UNBREAKABLE 


Vises control the efficiency of other bench tools. Columbian Vises are a 
means of saving time and cutting labor and overhead costs. Columbian 
Vises are carefully machined to provide positive and accurate work on the most 


ss jobs and also provide additional capacity to take care of the heaviest 
work. 


SLEOGE 
TESTED 


Distributor protection is a most vital part of Columbian’s policy under present 
war conditions. Columbian will do its part in producing. Columbian Distributors 
doing their part. are assured of a dependable source for the vise requirements 
of their customers. Most industries have the necessary priorities to avail them- 
selves of these quality products. 





THE COLUMBIAN VISE & MFG. CO. 


$025 


BESSEMER AVENUE 
THE WORLD S LAKGCE 


CLEVELAND 
MAKERS 0 VISES 


OHIO 
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George W. Bailey Dies; 


| With Hajoca 38 Years 


George W. Bailey, who served with 
Hajoca Corporation in various sales 
capacities for 38 years, died Nov. 26, 
after a major operation. 

Mr. Bailey joined Haines, Jones & 
Cadbury Co., in 1904 and continued 
with its successor firm, Hajoca. 

During the World War I, Mr. Bailey 
served as a lieutenant and this interest 
continued throughout his life. He was 
active in Legion Post affairs and was a 
member of several fraternal organiza- 
tions. 


Slide-Rule Aids in 
Selecting Motors 


To help distributors’ salesmen assist 
war plants to select the proper type of 
squirrel-cage motor for various uses, 
Allis-Chalmers Mfg. Milwaukee, 
has designed a new “Motor Finder.” 
The step was taken as a means of help- 
ing salesmen demonstrate that standard 
types of the squirrel-cage are more ver- 
satile than is commonly realized and 
important savings in time and materials 
could be achieved if users would give 
careful consideration to standard types 
before insisting on specials. 

With the “Motor Finder’ slide-rule, 
a salesman is able to show a user how 
to match conditions under which the 
motor must operate with required motor 
characteristics and thus instantly select 
the right type for the job. 

Only three steps are necessary in 
using the slide rule. A twirl of the left 
thumb brings a pointer to the condition 
under which the motor must operate, 
the right thumb directs another pointer 
to characteristics the motor must have, 
then on the reverse side of the calcula- 
tor appears the answer. Some 30 stand- 
ard types covering a range from 1- to 
75-hp. are considered in using the slide- 
rule. 


Co., 





The new Allis-Chalmers “Motor Finder” 
is designed to aid war plants, instantly 
select the type of motor needed. After the 
pointers are set on one side the chart is 
turned over and the answer to the motor 
question is given. 











John H. Penniman, president of Atlas Press 
Co., Kalamazoo, Michigan accepts the 
Army-Navy “E” in behalf of the firm at 
ceremony held in November. Special at- 
tention was paid to the fact that the com- 
pany won the award despite the fact some 
78 workers cre now in the armed services. 


Ice Cream Carts Keep 
Rivets Cold in Delivery 

The familiar “ice cream wagons” are 
being employed at Consolidated Air- 
craft Corporation to deliver rivets, thus 
delaying precipitation hatdening, ac- 
cording to the December issue of 
Wings. 

“Better riveting reduces rejections 
and saves an estimated $50,000 be- 
cause the rivets are kept chilled by dry 
ice,” the article states. “Expansion that 
accompanies return to atmospheric 
temperature expands the rivets if they 
can be driven while cold, and tightens 
them, but the chief advantage is that 
low temperatures delay precipitation 
hardening. Rivets are refrigerated in 
dry-ice boxes immedately after heat 
treatment and then are distributed to 
refrigerated storage boxes located con- 
veniently about the plants. Rivets are 
kept frozen enroute to riveting stations 
by dry-ice refrigerated boxes on cycle- 
propelled ‘ice cream’ carts operated by 
young women employees of the rivet 
distribution department. The carts were 
purchased from an ice cream distribu- 
tor and help to increase production.” 


W. F. Cisko Appointed 
District Sales Manager 


W. F. Cisko has been appointed New 
York District sales manager for Man- 
ning, Maxwell & Moore, Inc., in the 
Shaw-Box Crane & Hoist Division, suc- 
ceeding H. T. Worthington who has 
been transferred to the production de- 
partment in the Consolidated Ashcroft 
Hancock Plant in Bridgeport. 

Mr. Cisko was connected with the 
former Mill Supplies Division of Man- 
ning, Maxwell & Moore and more 
recently was in charge of Shaw-Box 
distributor sales in the New York 
metropolitan area. 
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WELDOLET THREDOLET 


— Socket-End 
E 90° welded, right-angle branch pipe outlets are made 
B with WeldOlets, ThredOlets and/or Socket-End WeldOlets WELDOLET 
without any threading, forming and fitting of the main pipe, installation of branch lines is 
speeded up and cost of installation reduced. Because of their design and ease of application, 
their installation on existing lines is in many cases possible without even removing a section 
of the main pipe. 

They provide leakproof junctions of full pipe strength, thatreduce turbulence and friction 
to a minimum. Available from stock of drop forged steel for all standard pipe sizes to 12” 
x 12”—and on special order up to 24” x 24’. For special applications they can be furnished 
in Monel, Everdur, Toncan Iron, wrought iron, etc. 





Mark center lines. Tack Then weld the fitting to the Removal of the button Then attach the branch 
the fitting into place. The main pipe. permits inspection of the pipe. A trim, leakproof 


fitting is the templet. inside of the joint, im- junction of full pipe strength 
possible with any other results. 
fittings. 


This book tells how 


You can help your customers speed their piping installations 
by recommending WeldOlets, ThredOlets and/or Socket-End 
WeldOlets. This book tells the complete story—what they are; 
how to make right-angle branch pipe outlets stronger, better at 
less cost; how they reduce turbulence and friction; how to make a 
right-angle outlet in 6 easy steps; how they fill every piping need 
for new construction or maintenance; their - 
adaptability to shop fabrication and complete 
tables of specifications and dimensions. 

If you sell pipe fittings for welding, you 
need this book . . . Bulletin WT31. 


BONNEY FORGE & TOOL WORKS, Allentown, Pa. 


=| 1@) LETS: 





~ THREDOLETS 
Welded Outlet for Every Pyaing Syste 
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QUALITY IN 


[UF LILs 


TAPE-RULES 





Like every product bearing 
the name Lufkin, our tape- 
rules are designed and built 
to be the BEST in their re- 
spective price fields. That's 
good busines for us because 
it means good business for 
you, our customers and deal- 
ers! It's what a man thinks 
of a product AFTER he buys 
it that fogms his opinion of 
the dealer who sold it and 
the manufacturer who made 
it. You can be sure we will 
never jeopardize the respect 
for Lufkin products that has 
grown among your custom- 
ers only after years and 
years of acquaintance with 
dependable Lufkin quality. 


OF HA/N 


SAGINAW, MICHIGAN 


TAPES - RULES .- 
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New York City 


| C. B. Harris, Executive 


| Of J. H. Williams, Dies 


| Charles B. Harris, credit manager 
| and assistant secretary of the J. H. 
| Williams & Co., manufacturers of drop- 


| forgings and drop forged tools. died | 
suddenly at the company offices, Buf- | 
| falo, Nov. 25, after suffering a heart at- | 


| tack. 
Mr. Harris was born in Gerardville. 

| Pa.. March 17, 1881. He started his 
business career in New York and in 
| 1906 joined the Williams Co., which 
| then was located in Brooklyn. 
| He was a director of the Western New 
York Creditmen’s Association and a 
member of the national group. He also 
was active in the Motor & Equipment 
Manufacturers’ Association and the 
Automotive Credit Service Bureau. 

He is survived by his wife,. Mrs. Lil- 
lian Harris, and a sister, Mrs. Ferd 
Gibson of Ringtown, Pa. 


| Exchange Issues Guide 
On Surplus Stocks 


The War Emergency Materials Ex- 
change, a privately financed, non-gov- 
ernmental concern, recently issued a 
50-page buying and selling guide in 
which are listed surplus stocks for sale 
and wanted. 

The organization, according to an in- 
troductory note, was formed to aid two 
groups, 1. manufacturers, wholesalers 
and jobbers, and 2. distributors, con- 
tractors and dealers. 

In the guide there are 13 sections of 
materials available. They include brass; 
bronze; copper; electrical; hardware, 
tool and packing; insulating material; 
machinery and equipment; refrigera- 
tion; SAE and pipe fitting: steel and 


stainless steel: tubing, and chemical 
and heating. 


Earl Paulsen, after a two weeks battle 
against pneumonia, returned to his job as 
sales manager at B. R. Paulsen & Co., 





PRECISION TOOLS 





Chicago, in time to sign payroll checks. 
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And Start 
Driving 


You Can Do It with 


KEY 


Graphite Paste 
The Leak-Proof Sealer 


Youalready know where your 
critical materials and equipment 
must go—fenced off for definite 
use—designated in each particular 
case. 

But here’s Key Graphite—a 
big profit item that is practically 
wide-open—no high fences of alloca- 
tion and priority to climb. You sell 
it and deliver it with a minimum of 
restriction (priorities will expedite 
shipment if they are available). 


And—Key Graphite Paste 
saves critical material and equip- 
ment... permits reuse of thread and 
gasket fittings—tell your customer 
that and do him a favor. 


Remember This About 
Key Graphite Paste 


It is absolutely leak-proof on high-pres- 
sure steam, gasoline, kerosene, hot or cold 
oily liquids, etc. . . . expands when heated 
— DOES NOT freeze the connection and 
is economical to use because it goes several 
times as far as ordinary pipe dopes... re- 
quires only water for thinning. 


Industrial Supply Distributors...Write 
for Details and Discounts, NOW. 


y COMPANY 





26210 McCasland Ave., East St. Louis, Ill. 
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Horne Elected Chairman 
Of Yale & Towne Mfg. Co. 


Joseph A. Horne was elected chair- 
man of the board of directors of Yale & 
Towne Mfg. Co., when the board met 
Dec. 22, at the executive offices in New 
York. Coincident with the election, Mr. 
Horne resigned, effective Jan. 1. as ex- 
ecutive vice-president in charge of pro- 
duction, a position he held for 26 of 
the 51 years he has been with the com- 
pany. 

Mr. Horne succeeds John Henry 
Towne who died Sept. 29. Mr. Horne’s 
assistant for nine years, Calvert Carey. 
was elected to Mr. Horne’s former po- 
sition and also was named a director. 
Mr. Carey graduated from the U. 5. 
Naval Academy in 1914 and served in 
the Navy until his retirement in 1929. 


Army-Navy "“E” Awarded 
To Taylor Chain Co. 


The S. G. Taylor Chain Co.. manu- 
facturers of load and tire chains, re- 
ceived the Army-Navy “E” Award Dec. 
1, at ceremonies in the plant yard, Ham- 
mond, Ind. The presentation was made 
by Rear Admiral W. C. Watts. of the 
Navy. E. Winthrop Taylor. president. 
accepted the award on behalf of the 
company and employees. 

Production workers’ emblems. pre- 
sented by Col. Martin Ray. U. S. Army. 
were accepted for the employees by Ira 
Roberts, fire welder. and Paul Dudley. 
electric welder. Music was provided by 
the U. S. Navy Band of Chicago Navy 
Pier. 


C. F. Mills of Sterling 
Products Co. Dies 


Clifford F. Miles. long time em- 
ployee of Sterling Products Co., Chi- 
cago, died Dec. 1, after a seven week 
battle with pneumonia. Mr. Miles was 
the brother-in-law of W. C. Teare, presi- 
dent of Sterling Products, and had 
been in charge of the shipping room for 


several years. 














A new addition to the warehouse of 


Reichle Supply Co., Saginaw, Mich., was 
completed recently. Notice the railroad 
siding and the freight car at the firm's 
platform. 
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...ven with sturdy 


Tnubloce 


This is no time to abuse 
machinery. Because steel is 
so critical to America now, it is 
up to every one of us to make 
our present equipment last 
longer. That means proper 
maintenance. Here are a few 
simple things to do to heep your 
FORD TRIBLOCS in efficient work- 
ing order: 


* Keep equipment well lubricated and in 
good repair. 


* Don't exceed rated capacity. 


* Inspect chain periodically and lubricate 
to avoid excessive wear. 


* Don't make lifts or pulls for which 
hoist was not designed or intended. 


* Avoid dropping hoists or throwing 
chain about carelessly. 


* Replace hooks when showing signs of 
distortion from overloading 


* Be sure the hoist has the capacity and 
characteristics necessary for the job 


* Proper hoist selection saves production 
time and lengthens hoist life. 


Write for information on FoRD 
tristocs. They range in capac- 
ities from Y% ton to 40 tons. 
They are available to all who 
have adequate priority rating. 


(om 






FORD 
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FORD CHAIN BLOCK DIVISION 
PHILADELPHIA * CHICAGO 
SAN FRANCISCO 


/ J In Business for Your Safety 


AMERICAN CHAIN & CABLE COMPANY, Inc. 


BRIDGEPORT » CONNECTICUT 





passant 
WARNING: 


usec 
Dart Unions 
Are Not Scrap 





they can be used again 


On every call you make selling new 
Darts, be sure to warn your customers 
and prospects NOT to scrap their old 
Darts. For it doesn’t matter if a Dart 
has seen plenty of service . it can 
still see plenty more. 


You know why Darts can be used so 
many times, with such tight-joint per- 
formance—after ordinary unions have 
to be discarded. It’s because Darts 
have matched bronze seats, ground to 
true-ball surfaces for correct, leak- 
proof seating clean-cut threads 
that prevent scoring . . . extra-heavy 
bodies and nuts made from air-re- 
fined malleable iron that withstands 
rough handling. 


Dart distributors know the extra 
values of handing Darts. If you are 
not one of the family—join us soon. 
Send for the Dart Jobber Policy today. 


untorn s 
E. M. DART MFG. CO., Providence, R.1. 


Sales d4mente: 
The Fairbanks Company, New York, 
and all branches 
( anadian Pacteors 
Dart Union Ce 
lore 
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| Efficiency Tips Given 


For Use of Typewriters 


A pamphlet entitled 
Work From Your Typewriters” has 
been issued by the Policyholders Serv- 
ice Bureau of the Metropolitan Life 
Insurance Co. The study 
practices that are being successfully 
employed in a number of companies. 
the bureau announced. It also was 
pointed out that the principles and 
methods used can be adapted to many 
other types of office machines and 
equipment. Business executives may 


“Getting More 


is based on 


obtain copies of the pamphlet from the 


bureau at 1 Madison Ave.. New York. 


Sixteen Men in Service 


C. E. Hanssen, president of Louis 
Hanssen’s Sons, Inc., Davenport. Iowa, 
to look any further than 
realize that the 
expanding 


doesn’t have 
his office to 


forces are 


armed 
rapidly. Sixteen, 
out of a total of 48 male employees, are 
now serving in uniform. 


Plans New Catalog 


The Canton Supply Co., Canton, Ohio. 


launched the new year with the distri- 


bution of a new catalog of 


148-page 


industrial supplies, and mining and 


contractors’ equipment. 





New Products 


(Continued from page 81) 





a reinforcing bar that is mounted diag- | 


onally from the top of post to the base. 
This new stacking box carrier is 
equipped with 4 large diameter wheels 
and the square base 
ments are 33-in. wide. Rated capacity 
of this carrier is 1500-lbs.—Ernst Car- 
rier Sales Co., Buffalo, N. Y.—Mut 
Suppties, January 1943. 


inside measure- 


Porcelain Renew 
Conceals Damage 


Now available in improved form, “Jo- 
Lar” porcelain renew conceals chips. 


cracks or scratches and will 


perma- 
nently repair anything of porcelain. 
china, glass, plastic, enamel, ceramic 


conceals the 
and bonds permanently with 
the base in a perfect porcelain finish. 
It is pure white, and stays white. It 
will not crack, check or shrink. 
It is water proof, alcohol proof, gaso- 
line proof, acid proof. “Jo-Lar No. 1” 
is the cement and filler. It is used to 
join broken pieces; to fill cavities and 


or vitreous ware. “Jo-Lar” 


damage 


craze, 
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| THESE FREE 


TIPS ON PUMPS 


WILL MAKE IT EASIER TO SELL 
AND SERVE YOUR CUSTOMERS 





Here is your chance to get a free portfolio 
of Goulds Pump Data Sheets, containing a 
host of facts and pointers on more efficient 


pumping. 
appreciate its 


“can sell” customers will 
easy-to-follow diagrams, 


Your 


tables, charts and formulae—tips on how 
best to choose, install, operate and main- 


tain pumps. 


Your “can’t-sell-pump” pros- 


pects will welcome the pointers on more 
efficient operation and maintenance to help 


their pumps outlast the war. 


All your cus- 


tomers will like the easily assimilated aid 
in breaking in new men to service duties. 


Write for 
Look it over. 


your copy of the portfolio. 


If then you wish more, we 


will send you all the copies you can use 
to good advantage. 
Each set contains a sheaf of sheets and folders 


durably bound. 
they'll do most good, 


You can distribute these where 
and issue them to your 


salesmen to help them advise more intelligently. 
These sheets were originally intended for con- 
fidential use among Goulds own salesmen. Much 
of the material included has never been made 


public. 


We offer this binder to help diffuse in- 


formation that will help owners of pumps in 
time of war. 


Please address your request to Dept. Q. 


THESE VALUABLE FOLDERS 


INCLUDED 


Purnp Tre mubole Check Sheet 2-page list of symptoms 
and cures—ce ntrifug al, reciprocating, rotary 


es Priming Methods 4 ue lider describing eight best 
methods fr wr priming ce tarifug ais 
ee Hye ares <2 Data 8 -pawe reference folder of defini- 
tion bles, formulae—heads, pipe and fittings fric- 
tion, we 
“New Pump vs Old Pump sheet showing how 
to 7 operating costs, « avanee ‘pipe sizes, ete 
yiler Feeding & Hot Water’ 8 ge pamphiet telling 
A yw to figure capacities, heads, oclect proper pump, etc 
‘Centrifug Boiler Feed Pump 4-page folder of in 
structions, tips on operation an nd m. sinten ance for be st 
performance 
@ ‘Pump Fundamentals’’—18 page ele mentary handbook 
on types of pumps, uses aa installatior + 


[ 


GOULDS | 
20mes ING, 


| 
} 


SENECA FALLS, N.Y. 





® 31734 





i al as 
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chipped places; to cement felt, leather, 
rubber, glass, etc., to wood, porcelain, 
stone, metal and other smooth surfaces. 
“Jo-Lar No. 2” is the porcelain glaze. 
It is used for a perfect finish over the 
cement, they fuse into a solid piece of 
enamel, It may also be used directly 
over slight scratches or shallow chips.— 
Johnson Products Co., New York, N.Y. 
—Mui.v Suppuies, January 1943. 


Spacer 


Time Saver 


~ "ae wate: 





\ straddle-milling spacer which saves 
hours of set up time has been an- 
nounced, known 
adjustable 
approval of ma- 
production men. These 
spacers are designed to save for actual 
production work, the usually 
grinding conventional spacers 
to accurate size for straddle-milling. 
The “Victory” spacer is simply slipped 
onto the arbor, together with conven- 
tional type spaeers, and then is screwed 
to a setting accurate to .001 inch and 
locked into position by the inner lock- 
ing ring. Adjustment for length is ap- 
proximately %%-in, These 
made of alloy steel, hardened and 
ground, and accurately threaded and 
finished. A range of five standard arbor 
diameters (1l-in., 114-in., 11-in., 1%4- 
in. and 2-in.) permits their adaptability 
to all standard milling 
David J. Ross Co., 
Mich.-Mit. Supp ies, 


This new type spacer, 
as the Rousselle “Victory” 
spacer, has won the 
chinists and 


hours 
spent in 


spacers are 


machines.— 


January 1943. 


Cutter-Grinder 
Index Dividing Head 


Extreme flexibility. 
out disturbance to production grinders; 
wide cutter range 


pactness; absence of vibration, 


Benton Harbor, 


quick set-ups with- 


applicability, com- 
sturdy 


(WVINCENT- HUNTINGTON) | 


e « e Good Advice for your 
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Improved 


GRINDING WHEEL 
DRESSERS 
and CUTTERS - - 


< 


HOODED 
TYPE 
DRESSER 


—> 
REGULAR 

TYPE 

DRESSER 


“If it's a Huntington Dresser or Cutter Vincent Makes it" 


|THE VINCENT STEEL PROCESS CO. 


ESS SES TTS: TT 
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Grinding 
' Wheel 
Customers 
Engaged in 
War 
Production 


It will help them in- 
crease grinding effici- 
ency and save grind- 
ing wheels 


@ dress grinding wheels 
| regularly to remove 
impregnated metals 


@ true them regularly to 
square off face and 
remove nicks 


Sell them the equipment 
to do the job properly— 
VINCENT - HUNTING- 
TON New Improved 
Grinding Wheel Dressers 
| and Cutters. 





VINCENT - HUNTINGTON 
Grinding Wheel Dressers and 
Cutters can, because of the ex- 
cellence of their manufacture, 
assure your customers of a con- 
tinuance of the high quality of 
their product in spite of the in- 
crease in speed made necessary 
by war production. 


In addition to making Grinding 
Wheel Dressers and Cutters we 
also operate two of the largest 
production heat treating plants 
in the United States. These two 
plants are working 24 hours a day 
—7 days a week, and turn out 
approximately 300 tons of war 
work daily. 









2434 Bellevue Avenue 
DETROIT, MICHIGAN 
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construction: these are some of the 





features of the new “Hilco” universal 
t in cutter-grinder. Furnished with an in- 
CAN ge --} | terchangeable table or flat bed attach- : 
U ment and a special universal index | 


What yo 
shim stock 


Fortunately, we can still supply you 
with the convenient PACKAGED plain 
shim stock items here listed, upon 
receipt of your properly certified 
orders. @ We also can furnish Lami- 
num shim stock in the standard 
6 x 36-inch sheets and 2 x 9-inch 
strips; in a full range of overall and 
lamination thicknesses; all-lamina- 
ted or partly solid construction, 
@ Plain shim stock in bulk, however 
— either brass or steel — is not cur- 
rently available. 


dividing head, the “Hilco,” regardless 
of type tool ground last, may be set up 
in just a few minutes for any other type 
cutter. It will grind to perfect sharp- 
ness any concave, convex, helical, 
straight, tapered, angle or special cut- 
ter up to 6-in. in diameter and any saw 
up to 18-in. in diameter, regardless of 
cutting angle required. The dividing 
head is the heart of the “Hilco” grinder. 









Simply pull the thin 
shim stock through the 
slot—and cut it off! 


ECONOMY CARTON 

contains assortment of most- 
needed sizes of thin precision 
shim stock. Brass or steel. 
Saves your customer time and 
trouble . . . prevents waste, 
wrinkling, shim stock damage. 


KIT NO. 99 
Dispensing Rack FREE with this 


assortment —containing 5 rolls of 
precision brass or steel shim stock 
(.001 to .010 inch thicknesses), each 
packed in slotted carton. Also three 
assorted 2x9-inch strips of Laminum 
shim stock (.002 inch laminations). 


6X 100-INCH ROLLS 

of precision brass or steel shim 
stock . . . each in smaller, 
handy slotted carton. Thick- 
nesses from .001 to .015 inch. 





LAMINATED SHIM COMPANY 


INCORPORATED 


P * It has seven index circles consisting of 
_ 58 Union Street ¢ Glenbrook, Conn. 


micrometer placed holes or stops which 
insure perfect uniformity of cutting 
edges in the finished cutter, regardless 











of the number of teeth or cutting sur- 
faces. It is a bench type machine and 


(HODGMAN MM USNR 20%, Fi 2 bene ype machine an 
REPLACEMENT of cern aacaa 
STRATEGIC MATERIALS ideal nag 0 wie te faves plants 


where attendants can use spare time to 





sharpen all cutters.—Berco Vig. Co., 
Chicago, Il]-—Miti. Surriirs., Janu- 
ary 1943. 


Rust-Proof Paints 
Simulate Aluminum 


Wherever it is desired to use a satis- 





SARAN by HODG. 
MAN is a tough thermo-plastic 
specially made to replace stra- 
tegic materials. It is adaptable 
for use under high working 
and bursting pressures and is 
resistant to most chemicals. Its 
ease of handling makes it ex- 


factory alternative for aluminum paint, 
two products have been found to give 
maximum results. These paints are 
listed as “No. 18328 Silver Gray and 
No. 906 Fume-Proof Silver Gray” 
While they are alike in their close simu- 


Saney venvente in: ete Pat. No, lation of aluminum surfaces, each has 
tions requiring the transport of 2160931 , : : on A 

oil, gas and corrosive chemi- a special field of application. The No. 
}.cals. 18328 is manufactured strictly for out- 





PLASTIC PIPE, TUBING AND FITTINGS door and some indoor uses on metal 





concrete, brick and wood. It gives a 

nt FOR COMPLETE INFORMATION = high gloss and dries in about six hours. 

Se SHEET AND FREE SAMPLE This paint is excellent for use in mainte- 
nance aad rew construction work in 2 

HODGMAN RUBBER CO. light industrial, residential and agri- 

FRAMINGHAM, MASS. = | cultural districts. Where positive pre- 

NEW YORK CHICAGO SAN FRANCISCO tag | tection against rust plus the appear- 

261 Fifth Avenue 412 South Wells St 121 Second St ance of aluminum is desired, this paint 





will give unusual satisfaction, The No. 
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906 Fume-Proof Silver Gray is used in 
heavy indusirial districts, and where 
smoke, brine. dampness or dume con- 
ditions are severe. It withstands 450 F. 
and all weather conditions—Rust- 
Oleum Paint Corp., Evanston, Ill. 
Mitu Suppuies, January 1943. 


Solderless Connectors 
For Welding Cables 








RUBBER LOCK FOR SLEEVE 












RED INSULATION 
SLEEVE ——— 


CABLE 
END 


STANDARD 










BODY } 
f 4 
- OG, | 
compression®| |: * Fu \ | 
COLLAR Lip as 
RETAINING NUT \ __\ 
PATENTED QUICK BODY 

















Ease and speed of installation, com- 
plete safety, full protection of cables. 
and the conservation of vital materials 
are the principal advantages of the 
new “Cable-Tite” connectors and lugs 
for welding cables. The body of stand- 
ard “Cable-Tite” one 
piece, as shown. The quick models. 
recommended for use where the whip- 
end and main cables connect, have a 
\ slight twist while 
connecting locks the body into one unit. 


connectors is 


two-piece body. 


Soldering is entirely eliminated, saving 
material, labor and time. Compression 
collar grips the cable-end and shapes it 
into a which cannot work out. 
The conductivity of a “Cable-Tite” fit- 
ting is greater than the cable. Afte: 
initial installation. cable lengths may 
be connected or disconnected by hand. 


head 


Ease of connecting and disconnecting 


makes it practical to switch cable 
lengths periodically so that wear is 


uniform, thereby increasing cable life. 
National Cylinder Gas Co., Chicago, 


711—Mit. Surprises. January 1943. 
Skin Creams 

For Industrial Use 
\ line of industrial skin creams and 


lotions for protection of the worker's 
skin has *“Fend” 
creams and lotions are stated to  pro- 


been announced. 
vide a protective barrier on the skin 
against many 
dustry. Consisting of cosmetically-safe 


specific hazards in_ in- 
materials, “Pend” creams are medically 
correct. easy to apply, and are bland 
and neutral. Offering no interference 
with the normal action of the = skin 
glands, the creams protect and are 
emollient to the skin; are readily re- 
moved with mild soap and warm water. 
Each of the six different types of 
“Fend” products provides protection 
against a number of specific skin haz- 





@ It's a unique idea—not just another hacksaw 
blade! The design of Super-Sterling Broach 
Saws puts them in a class by themselves. The 
teeth are graduated in height and pitch to 
give easier starting and faster, smoother cut- 
ting. Made of tough, high speed steel—the 
ideal blade for hand frame cutting. Hand 

























blades are supplied in |0'' and 12"' lengths, 
with 18/14 or 24/20 teeth per inch. (Broach 
Power Blades available in 12'' and |4'' lengths, 
10/6 teeth per inch), 

Write for details on the complete line of 
Super-Sterling metal saws and attractive Dis- 
tributor Plan. 


265 COURT ST. 


BUFFALO, N. Y. 


per-Sierling: 


BROACH SAW 
LE LE A 


On the war production front, too, Simplex Jacks 
have given a good account of themselves, enabling 
fewer men to get more work done with greater safety. 


No greater emergencies arise than on battle-fronts 
and in bombed cities and, from accounts trickling 
through to us—some from our own men in the armed 
forces—we can be proud of the performance of sturdy 
Simplex Jacks and grateful that we have “bent over 
backwards” to incorporate ruggedness and safety. 





The greater safety and easier operation will be re- 
membered after the war by those using them now. @ 















SCREW 


Jacks 


LEVER - HYDRAULIC 
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Templeton, Kenly & Co. 
Chicago, Il. 
Better, Safer Jacks Since 1899 


Immediate Delivery 


-RUST-OLEUM 


The Modern Positive Rust-Preventative 


Your customers want dependable rust protection for buildings, structures 
and machinery, water tanks, bridges, smoke stacks, cars, fences, etc. 


Rust-Oleum provides lasting protection at low cost. 


4 BIG SELLING POINTS 


@ No flame cleaning or sand blasting necessary—simply 
wire brush to remove loose paint, scale, and dirt. 

@ Penetrates rust, incorporates it with the film—spreads 
an unbroken protective coating on the metal. 


@ Covers approximately 40% more area per gallon than 
ordinary paint. 


@ Full range of colors for maintenance or production 
finishes. 


Rust-Oleum can still give you immediate delivery on all orders 
that carry an A-10 or better. 


Ask us for complete details on the sampling program that en- 
ables your customers to prove these claims for themselves. 


RUST-OLEUM conporation 





2427 Oakton Street, Evanston, Illinois 





CHANGED YOUR ADDRESS? 


Copies of MILL SUPPLIES, to have their full value, should 
reach you promptly and with no inconvenience. This we 
constantly strive to do. 

BUT, if you have moved lately and haven't notified us 
it means a delay in your copy reaching you. 

If you are planning to move, why not tell us so we can 
change your stencil to coincide with your change of 


address? 


- 


Just Fill-in this form and mail it to us. We'll 
do the rest in getting your copies to you promptly. 








Your Name 
Old Address 
City & State 
New Address 
City & State 
Company 


Title 


MILL SUPPLIES + 330 West 42nd St., New York, N. Y. 
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ards. Complete details are to be had 
in a descriptive brochure just issued.— 
Mine Safety Appliances Co., Pitts- 
burgh, Pa——-Mitt Supp.ies, January 
1943. 


Blower 
Portable Unit 





A powerful exhauster and blower, the 
“Octopus Jr.” is powered by a 34 hp. 
ball bearing motor. Features of the unit 
are: newly developed heavy _ steel 
wheels; sucks or blows 2,000 C.F.M.; 
operates in any position; weighs but 70 
Ibs. It has adapters for three 4-in. 
nozzles or four 3-in. nozzles for flexible 
hose, with caps to close nozzles not in 
use. Each 4-in. metal hose of 20 foot 
lengths will exhaust 250 C.F.M., and 
each 3-in. hose over 200 C.F.M. The 
entire unit can be hung into a small 
manhole.—Chelsea Fan & Blower Co., 
Inc., Irvington, N. J-—Mii Supp cies, 
January 1943. 


Tool Chest 


Eleven Drawers 


An addition has been made to the line 
of “GS” tool chests. This is oak chest 
No. 1120, dimensions 20 x 914 x 1634 
in. This new type toolmakers’ chest has 
eleven drawers, providing greater capac- 
ity than smaller types. The drawers 
include one drill drawer which may be 
used either to hold a drill block or a 
machinists’ hand book. The chest is 
constructed of seasoned. solid oak with 















a fine lacquer finish, extra heavy hard- 
ware, a comfortable leather handle and 
two locks for added safety. Drawers are 


York, N. Y.—Muv Suppties, January 
1943. 


Rotary Table 


Small Size 





A six inch rotary table small enough to 
get into usually inaccessible places, is 
now being produced. Faster rotation is 
possible as the new “Duro Rotary 
Table” has a worm gear ratio of 60 to 
1, giving a 6° rotation for one turn of 
the crank. This ratio is versatile for 
tool making, layout, inspection, and 
production. Back lash has been elimin- 
ated by an eccentric adjustment be- 
tween the worm and gear. Easy read- 
ing is assured with a beveled dial ac- 
curately cut and graduated to tenths of 
a degree. Two “T” slots cross at 90°, 
forming four quadrants. A “T” lock 
screw is provided for fixing the posi- 
tion of the table. The table’s center hole 
is °g-in. in diameter. All moving parts 
are easily lubricated. This table is of 
seasoned semi-steel heavy construction, 
is 214-in. high and net weight is 1414- 
Ibs—Duro Manufacturing Co., Los 
Angeles, Calif—Mitt Suppties, Jan- 
uary 1943. 


Soldering Iron 
Hatchet Type 





The hatchet or offset type of soldering 
iron, it is claimed, gives better balance 
on 


and decreases 


operator fatigue. By so doing, produc- 


certain operations 





tion is increased and the quality of the 
soldered joint These new 
“Hexacon” irons are built for continu- 


improved. 


ous service and give extra power, with- 
out sacrificing lightness in weight. Due 


all felt lined.—George Scherr Co., New 


o Wartime Demands 
yality Cutting Tools 


ON ERT BE FONE AS EL RS BRE FSET Bt ee 
> 


SIMONDS | 
Sjocedler Service | 


ON RATED ORDERS 


Geared t 
for 
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ey) 
* 


* 
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Geared together for top production are 
Simonds’ modern electric steel mill and 
Simonds’ 5-acre, controlled-conditions 
factory. And this close-coupled, straight- 
line production set-up adds extra speed 
to the output of rated orders, so that 
exceptionally prompt deliveries are the 


rule. 


This speedier service is more valuable 


today than ever before, both to distribu- 
tors and users of cutting tools on vital 
war work. And with this service, as al- 
ways, goes the other exclusive 
Simonds advantage of Complete 
Quality-Control from steel 
furnace to finished product. 


SIMONDS SAW AND STEEL CO. 


1350 Columbia Road, Boston 
228 First St., San Francisco 

127 S. Green St., Chicago 

520 First Ave., S., Seattle 
311 S.W. First Ave., Portland, Ore. 





ad | 
Sim 


FILES . HACK SAWS - SOLID TOOTH CIRCULAR SAWS . BITS - SHANKS 





CROSS CUT SAWS . 
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DARNELL 
CASTERS 


KEEP TURNING 


“S AND EARNING A 








Darnell Corp., Ltd. 


LONG BEACH, CALIFORNIA 
36 N. CLINTON ST., CHICAGO 
60 WALKER ST., NEW YORK CITY 

















“Obviates hit or 


MILL SUPPLIES ¢ 


to hexa iron can be held in 
vice when replacing tip without dange1 
of denting damaging ele- 
high-heat alloy core resists 
and prolongs the life of the ele- 


fon she ape, 


housing or 
ment. The 
scale 


CROS 


ment..-Hexacon Electric Co.. Roselle | 
Park, N. J.—Mitt Suppries, January 
1943. 


Ice Control 


ATIO 


"THE OLD RELIABLE" 
IS ON THE JOB 


On thousands of 
Victory jobs 
throughout the 
country—jobs de- 
manding the max- 
imum _ efficiency 
of every tool in- 
volved — you'll 


Prevents Skidding 








It is no longer necessary to take risks find that Lowell 
with ice. Neither do you have to use Reversible 
ashes, sand or salt for skid-proofing. 


Ratchet Wrenches 
are preferred by 
experienced work- 
men because they 
are strong, fast 
and safe. We take 
pride in the knowl- 
edge that Lowell 
Wrenches are do- 
ing their part in 
providing Amer- 
ica with the im- 
plements of war, 
and we are doing 
our utmost to 
make deliveries. 


All you do is sprinkle on a chemically- 
coated abrasive “Double 
Duty Ice Control”. This fast acting ma- 
terial embeds itself in the ice instantly. 
High winds won't blow it away. and it 
is non-injurious to concrete 


known as 


. £rass, etc. 


25-lb. bag 


wheel traction on 


Car and truck drivers carry 
with them to assure 
Chicago. 


1945. 


icy roads—-Tamms Silica Co., 


Mins. Streriies. January 


Door Opener 


For Box Cars 


We all know that Government 
Work must come first, but non- 
Government orders from our 
regular distributors will get 





every attention possible. 


LOWELL WRENCH CO. 
MASS. 


nwt 


\ simple. powerful tool that is quick. 


safe and easy to use and requires only WORCESTER 
one man to ope n of close any box car 
door in a few seconds. It eliminates the 


danger of strained muscles, 









dangerous 
slips and falls, mashed fingers and other 


personal injuries due to binding doors. 


LOWELL 


REVERSIBLE 
RATCHET 


WRENCHES 


miss unsafe 
and provides for doing the 
engineered 


practices 
job in an 
manner. The “Ipco” car 
door opene! is light in weight (15-lbs.). 
easy to handle, 






yet built for rough han- 
dling. and it is claimed, will give years 


of trouble-free service. — Industrial 
Products Co.., Philadelphia, Pa—Miu. 
Suppuies, January 1943. 
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ELECTRIC DRILLS — \ handbook 
has been designed to show new work- 
ers. especially in war industry plants. 
the correct methods of using portable 
electric drills, and obtaining greatest 
eficiency and longest life from these 
tools. The bookiet covers such points 
as assembling the drill, the switch con- 
trol. drill chucks and bits, how to use 
the drill, and important points on uset 
maintenance and care. The booklet i- 
being packed with all Black & Decke1 
drills shipped from the factory and is 
offered to electric drill users through 
the company’s distributors and_ field 
engineers.— Black & Decker Vig. Co., 
Towson, Md. 


REDUCTION DRIVES — Cataloz 
R-42 is the revised new catalog of 
American Reduction Drives. A feature 
of these compact speed reduction units 
is their ease of installation. They are 
made in six sizes from % to 25 hp. 
This timely booklet appears when the 
faster production, and materials con- 
serving features of improved power 
transmission equipment are getting 
special attention from industrial engi- 
neers and management. {merican 


Pulley Co., Philadelphia, Pa. 


AIRPAINTING EQUIPMENT — 
New bookiet, FM9-42, which has just 
heen released describes a complete line 
of manual airpainting equipment. Book- 
let is well illustrated and contains handy 
tables of operating data on each type 
deseribed.—Paasche Airbrush Co., Chi- 
cago, Illinois. 


LUBRICANTS — Two new brochure- 
have been released. a leaflet describing 
the Alemite “Lubrikart™ and a 50-page 
catalog of industrial lubrication equip- 
ment. Feature of the catalog is a quick 
comprehensive selection guide provided 
for convenience in determining the lu- 
bricating equipment best adapted to any 
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SAVES STEEL 

SAVES WEIGHT 

SAVES HANDLING 

SAVES LABOR 

SAVES TIME 

SAVES USING 
HEAVIER-WALL PIPE 

@ SAVES MAINTENANCE 

@ SAVES MONEY 


Talk savings—and customers are willing 
to listen. That’s where Naylor Pipe fits 
into your sales picture better than any 
other light-weight pipe. 


In every way, your customers get more 
for their money. Naylor’s exclusive Lock- 
seam Spiralweld creates a pipe that is 
stronger, safer, leak-tight. This construc- 
tion results in savings to pipe users in the 
mining, paper mill, contracting and in- 
dustrial fields. 

Sizes range from 4” to 30” in diameter; 
thickness from 14 to 8 gauge; all types 
of fittings, connections and fabrication. 


Write for Naylor Catalog and Special 
Connections Bulletin 


NAYLOR PIPE COMPANY 


1253 EAST 92ND STREET 


CHICAGO, ILLINOIS 
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neve GRINDERS 
pend MOTORS = ' 


alley * 


Distributors 


Valley Motors and 
Grinders are avail- 
able to war indus- 
tries under priority 
ratiogs. Write us 
for complete details 
of prices, distribu- 
tor policies, data on 
equipment and de- 
livery data. 


pee 


Victory on the production front is being aided might- 
ily by the economical and faithful service of thousands 
of Valley motors and grinders in war plants everywhere. 
Prompt delivery of Valley equipment can be obtained 
by those authorized to purchase. 





Valley Ball-Bearing Motors from '2 h.p. to 75 h.p. .. 
Grinders from '%4 h.p. bench type to 5 h.p. pedestal modiaie. 


Nl ay f Valley Electric Corp. © 
Le = 4221 FOREST PARK BLVD. ® ST. LOUIS, MO. 












KEEPING BELTS ON THE JOB LONGER 





7 AND LACERS | 


2 


3-4 





A great portion of your respons-bility to the war production program is 
to “keep ‘em running” ... to see that each machine has those items 
it needs to work at maximum capacity. Regarding belts, this calls for 
the proved, accepted SAFETY SYSTEM of a”Portable Belt Lacer and 
numerous sized Belt Hooks. The lacer takes belts up to 6” wide, and 
is uniquely designed in that the jaws are not flat, but ribbed . . . each 
rib contacts one hook only, thus each hook is easily sunk below the sur- 
face of the belt. And, with the SAFETY SYSTEM, you can guarantee that 
the belts will hold and do the job. Here, then, is one opportunity to 
serve ... to keep belts on the job longer, and keep them doing a job 
longer. Write us today for more detailed data covering deliveries, prices, 
priorities, etc. 


SAFETY BELT-LACER CO., TOLEDO, OHIO 
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_ Salers BELT HOOKS 


lubrication requirements. The equip- 
ment is charted in accordance with the 
kind of lubricants pumped, container 
capacity, operating power and pressure. 
The portable “Lubrikart” described in 
the accompanying leaflet is designed to 
reduce maintenance time to a minimum, 
bringing a complete power lubrication 
department to any machine in the 
plant.—Alemite Division, Stewart-War- 
ner Corp., Chicago, Ill. 


INTERNAL WRENCHING BOLTS 
—Announcement has been made that 
a new catalog is available containing 
the NASC Standards for internal hex, 
wrenching bolts. The manufacturer has 
been given permission to publish these 
N.A.S. Standards by the National Air- 
craft Standards Committee. The size 
of the catalog is 84% x 11 and contains 
16-pages. Each table of the standards 
is set in clear, readable type with cor- 
responding diagram at the top of each 
table. Material and finish specifications 
are also given.—Holo-Krome .Screw 
Corp., Hartford, Conn. 


THIN-METAL ARC WELDER — 
This new bulletin illustrates how metals 
as thin as 32 gage—aluminum, stain- 
less steel, mild metal, monel, Inconel, 
nickel, galvanized iron, terne plate, 
castings, copper, bronze and lead—all 
can be welded by the Weld-O-Iron. Suc- 
cessful applications throughout indus- 
try, as well as for the Army, Navy. and 
Air Corps. are described.—Allis Chal- 
mers Mig. Co., Milwaukee, Wis. 


LIGHT MACHINE TOOLS—T his 
is a new twelve-page catalog, Mt, illus- 
trating a full line of light machine tools 
which are available. Illustrated are 
metal cutting bank saws, drill presses 
(single and multiple spindle), routers 
and shapers, and_ portable electric 
drills. Tables give complete data on each 
tool shown.—Dura Metal Products Co., 
Chicago, Illinois. 


TAPPING MACHINES—An 8-page 
2-color bulletin covering the manu- 
facturer’s new line of high precision 
tapping machines has been released. 
The folder covers both the light and 
heavy duty series machines in detail, 
indicating how number of spindles, 
horse power, etc., may be varied to 
suit individual conditions. Machines 
are thus semi-special in character.— 
Detroit Tap & Tool Co., Detroit, Mich. 


SPRAY NOZZLE — An illustrated 
folder describes the “Rex” spray noz- 
zles. Shown in the folder are the vari- 
ous uses for this device, which range 
all the way from cooling fruit in pack- 
ing plants and cleaning trolley busses 
in garages to washing logs in lumbez 
mills or descaling sheets and plates in 

















steel mills. The nozzle itself is de- 
scribed as a non-clogging device which 
throws a flat fan-like, hard-hitting spray 
with such force that it removes dirt 
and grit from the most irregular sur- 
faces.—Chain Belt Co., Milwaukee, Wis. 


SCALES —Toledo Scale’s line of floor 
scales is described in a new 4-page 
leaflet. Profusely illustrated, the pamph- 
let shows typical floor scale installa- 
tions and has cut-out sketches of struc- 
tural features. It also lists additional 
equipment which may be employed in 
conjunction with the various models to 
meet special requirements. — Toledo 
Scale Co., Toledo, Ohio. 





Sales Tips 


(Continued from page 79) 





the crossbar. Since the carriage was 
now fixed, the action of the leadscrew 
caused the lathe itself to move back and 
forth, supported by the planer table. 
The lathe was a belt-driven model, but 
a motor drive was mounted on the lathe. 
\n angle plate was mounted on the 
crossrail. The work is mounted on the 
angle plate and can be adjusted by 
moving the crossrail. This improvised 
machine has available all of the feeds 
and speeds of the lathe used, since the 
movement of the lathe is directly con- 
trolled by tke leadscrew. 
Machinist, November, 1942. 


{merican 





Sales Meeting 
In Print 


(Continued from page 82) 





Small-diameter hose. 

The short length. 

Superheated steam. 

. Steam and creates a 
vacuum which tends to pull the tube 
away from the carcass. 

5. Install a vent or relief valve. 


wh — 


condenses 


6. Undue pressure and burning of 
fabric plies. 

7.  Yes—it causes deterioration. 

8. It should be cleaned promptly. 
9. In those cases where abrasion or 


excessive bending are a problem. It 
also guards against expansion. 

10. 
ll. Hanging over a nail 
or bar causes sharp bends and strains. 
12. Not unless the 
and sunlight, oil and grease are kept 
away. 

13. Check to see they have no burrs, 
sharp points or sharp edges. 
14. No. rubber cement 


Cover with woven asbestos. 
On a reel. 


room is cool 


Use which 














@ Tools made of high speed 
steel are priced in red. 


@ Nationally advertised lines 
tie in with the manufacturers 
advertising by the reproduc- 
tion of their trademarks. 


@ Action illustrations demon- 
strate the use of many prod- 
ucts. 


@ The catalog was produced by 
the photo offset process of 
printing. 


For details write to: 





WEINBERG & MCRKEE, Ince. 





610 W. VAN BUREN ST. 
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A Modern Catalog 


7 AVENUE 


our 
wanes." 


The Globe Machinery & Supply Co.'s new industrial 
catalog, one of the largest in the Middle West, con- 
tains 928 pages of text and 48 pages of preliminary 
and index matter or a total of 976 pages. 





FRED SWANSON, JR. 
Vice President-General Manager 
Globe Machinery & Supply Co. 


CHICAGO, ILLINOIS 
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DOUBLE DUTY 


ICE CONTROL 


@ Don't let accidents happen on your property! Play safe—make ICY sur- 
‘aces slip-proof with this new chemically treated abrasive! Sprinkle on after 
every freeze! Truck drivers and car owners—get positive wheel traction 
on slippery, icy pavement when they carry a bag of Double Duty ICE 
CONTROL with them. Non-injurious to concrete, grass, equipment, etc. 


© Industry stops costly man-power losses due to accidents on ice—keeps 
sdewalks, steps, doorways, driveways, and outdoor equipment clear of 
ce with Double Duty ICE CONTROL. 


Retail Price—100 Ib. bag $3—25 Ib. bag $1, f. 0. b. Chicago 
Dealers—Jobbers, Get Discounts! 


TAMMS SILICA CO. 222% ‘sas 5 


Chicago, Illinois 








4“ New STUDEBAKER 


eres |) RILWISE 


HYDRAULIC 
Foot-Controlled 


Pressures from mere contact up 
to 10,000 Ibs. applied by pedals 
entirely. Operator’s hands free 





for work. Two to five times as 
fast. DRILVISE helps solve 
labor and machine shortage. 








DISTRIBUTORS! 
Prospects are already SOLD ~- 


in all sections, by our Advertising. Go 





after this War Production business. Get Studebaker VISEPRESS 
our Profit-Making Plan, with liberal sales Same principle. One distributor 
help. Wire or write. sold 225 in 2 months. 














STUDEBAKER MACHINE CO. 


9 S. CLINTON ST. Phone ANDever 3227 CHICAGO, ILL. 
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both lubricates and helps grip. 
15. Bend the wire end parallel to the 
hose axis, then catch and clamp the 
end under the hose clamp. 


16. Use a clamp of proper size and 
be sure that it fits tightly. 
17. Turn down the stem in a lathe, 


or select one of proper size. 

18. No—it weakens the hose. 

19. 50 Ib. per sq.in. 

20. Use a high-pressure coupling 
particularly one in which the clamp 
is anchored to the nipple. 

21. Saturated steam up to 40 Ib. per 
sq.in. (287 deg. F.) 

22. Saturated steam up to 100 Ib. 
per sq.in. (338 deg. F.). Can be 
used for superheated steam at slightly 
lower temperature. 

23. Saturated steam up to 150 Ib. 
per sq.in. (365 deg. F.) and super- 
heated steam at slightly lower tem- 
perature, 

24. Up to 200 Ib. per sq.in. (388 deg. 
F.) or superheated steam to about 390 
deg. F. 

25. Yes. by using a hose with syn- 
thetic rubber tube (impervious to oil) 
and having an internal wire and ex- 
ternal wire windings. 





Sam Supplier Gets Around 
To a January Christmas 
(Answer to the problem on page 82) 


Since he divided $16 “among” the 
kids, there must be more than two. 
One gets $4, the minimum, leaving $12. 
There must therefore be two others, 
each receiving $6, because any other 
division fails to maintain the minimum 
and to give two the same amount as 
well as to give a product of 144 or 
its multiple. Thus each of the eldest 
got $6. Since the problem mentions 
the two “eldest nieces,” the remaining 
child must be a niece too. To check: 
1 x 6 K 6 =144. This is the num- 
ber of inches in one square foot. Any 
multiple of 144 is too large for its 
three factors to add up to 16. 





You Ought To Go 
To Washington 


(Continued from page 73) 





a sub-executive in charge of a depart- 
ment, but the inspector of the war 
labor board is likely to gage this by 
his own standards and he may decide 
that the sub-executive is entitled to 
overtime pay and at the triple penalty 
rate. 

Admitting freely that all business- 
men will in the future have to recon- 
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regimentation and inspection than in 
the past, nevertheless it is held that 


to survive, these controls and these 
inspections and these supervisions 
will have to be administered much 
more efficiently and sympathetically 
and economically than at present. 
This can only be brought about if the 
businessmen of the country give a 
great deal of time and thought to the 
selection of public servants and to the 


conducting of public departments. 





In the past, any merchant or man- 
ufacturer who spent much time on 
what we call “politics” suffered in the 
estimation of his business associates. 
It was a cardinal maxim that “polli- 
tics and business do not mix.” The 
man who went into politics generally 
went out of business, whether he 
wanted to or not. 

It is only too true that a good busi- 
nessman ts a poor politician. It is 
also true that a good politician is a 
poor businessman, and you cannot af- 
ford to let a poor businessman take 


charge of your business. 


Get Into Public Affairs 


The businessman cannot directly 
influence the appointment of careet 
bureaucrats. nor exercise much influ- 
ence over their operations, no matter 
if administered in a mistaken or ill- 
; advised manner. The sole safeguard 
from now on is to take a continual 

and conscientious part in politics and 
to see that honest. capable, exper 
enced men are elected as governors, 
| state legislators. representatives and 
senators, and that competent, respon- 
sible department heads. with some 
knowledge of practical business. are 
appointed so that the supervisory and 
regulator acts of our government shall 


he judiciously and sensibly adminis- 


j 

' tered. 

; It is only now becoming clear what 
an exorbitant price business has paid 
and now is paying for its shortsight- 
edness in. this respect. Uncle Sam 
came to you first and asked you to 

i send him your best men and to con- 

F 


duct these regulatory enterprises to 
your mutual interest. 


lnele Sam had to he served. He 





cile themselves to a great deal more | 


if business as we have known it, is | 








U-W PRODUCTS 


THete USE .. ,eemEIR CARE 


HARDWARE IS IMPORTANT 


Rope Fittings, often classed as Industrial Hardware, are 
important items in construction work, rigging of all kinds, 
and as integral parts of various equipment. U-W fittings 
are designed and made to give safety and maximum 
wear. Select the proper size for each job, allowing for 
recommended safety factor. 


U-W Wire Rope Thimbles are used to strengthen 
“eye splices", and to save the rope itself from 
wear. Made of wrought steel, hot galvanized. 
Use the proper size—don't pinch the rope in an 
undersized Thimble (U-W also offers round 
Thimbles for Manila and Sisal Ropes). 


U-W Shackles, both Anchor and Chain type, 
come either self colored or hot galvanized. The 
screw pin type, in either kind, is more commonly 
used, but the round pin, with cotter, is recom- 
mended for hard abuse and heavier loads. 


U-W Wire Rope Sockets are drop forged, 
either japanned or hot galvanized, and are of 
two types—open or closed. For better socket- 
ing and longer wear, use the correct size for 
each individual rope. 





U-W drop forged, weldless Turn- 


™ ES SSO buckles, are carefully threaded, care- 


fully centered, and are specially 
strengthened at all stress points. Greas- 
ing the threads occasionally will help 


to prevent rust and permit of easy 
——S_= transfer from one installation to an- 
other. 


Proper selection and proper care not only adds to service life of 
U-W Products—but also saves steel for our Country's War Effort. 


Buy U. S. War Bonds & Stamps. 


THE UPSON-WALTON CO. 


CLEVELAND ESTABLISHED 187) foe ane) 
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AN IMPORTANT 
JOB NOW—SUPPLYING 


CAPITAL 


“RED CAP" 


INDUSTRIAL BRUSHES 


AND BROOMS 


Maintenance expense in industry today 
is tremendous because of round-the- 
clock production. The job of supplying 
brushes and brooms for this service is 
a big one and one which CAPITAL 
Distributors can take off management's 
hands. 
money for users because they do a 
better job—they wear longer, therefore 
necessitate fewer replacements—there 
is a right type for every job. The need is staggering and we can 
give you good service on your customer's orders. 


INDIANAPOLIS BRUSH AND BROOM MBG. CO. 


CORNER BRUSH & BROOM STS. 


CAPITAL “RED CAPS” save 


EST. 


1890 


FACTORIES 


WAREHOUSES 


MINES 
MILLS 
RAILROADS 
FOUNDRIES 
OIL FIELDS 





INDIANAPOLIS, IND. 


PACKING 
HOUSES 
FISHERIES 
DAIRIES 
CHEMICAL 
PLANTS 
ICE HOUSES 
MARINE USE 














Canada Bridge Mach 





Thanks:a million....... you've 
saved us an indefinite tie-up 


Words like the 
at Threadwell 


have 


above 


enough to have all our wheels turning 


it was not enough to sort and 


orders according to priority 


pected of us. But we felt that we 
than that 


bottlenecks by giving PERSONAL 


Months ago we knew 


pile 


ratings 


We felt that we could and 


it 


that it was n 


meant much to us 


>t 


We knew 


and route the 


That was ex 


could do more 


has 


should break 
ATTENTION to each 


produced 


order We have done so And 
results. It has (in some cases) put taps onto the job 
the next day instead of months later 


In all this we 


have worked hand in hand with a great expediting 


We share with 


force our Threadwell distributors 


them the satisfaction of doing more than was expec 


ted of us 








SALES AGENTS 


nery Co, Montreal 


England Skylux, Ltd, London 
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first was threatened and soon was at- 
tacked by the Axis and he desperately 
had to carry on, but the bulk of busi- 
nessmen were so engaged in their own 
affairs that, despite the emergency, 
they let others fill their places in the 
ranks, 

History has shown again and again 
that when people are unwilling to en- 
list in their own militia and national 
guard and think that they can con- 
tinue to apply themselves to com- 
merce and to use the profits to hire 
mercenaries to be their soldiers, in 
the end they become the slaves of 
While the 


American businessmen have been so 


their own hired guards. 


much engaged in reaping the harvest 
of war business, they have looked 
only at the bountiful crop that they 
have been gathering. 

They have not observed that there 
were forces assembling that would 
take from them not only the fruits of 
the harvest, but the implements with 
which they had worked, the barn in 
which they were stored and, in fact, 
the very field from which they had 
wrested their crop. 

There is no use blinking at facts. 
The government is going to dominate 
business not only during the war, but 
apparently after the war. There is 
some sort of economic revolution tak- 
ing place that is not yet clear to us, 
but appears reasonably certain that 
from now on, the bureaucrat is going 
to have a say in all the important de- 
cisions regarding individual compa- 
nies. These are decisions that up to 
now were settled by private manage- 
ment without any governmental dicta- 
tion. It will do no good to rail at 
this development. It has come about 
with amazing rapidity and our busi- 
controlled 


ness society is now a 


society - 


High Quality Men Needed 


One of the most difficult tasks we 
have in Washington is to get men of 
capacity to come 
down there and help with the work 
of WPB. Most corporations do not 


experience and 


object to sending someone to Wash- 
ington and paying his salary and his 
expenses and preserving his office 
seniority for him, but they do object 
to parting with a number-one, high- 











UMI 


quality man. And it often happens 
that at the end of three or four trial 
months, the government finds that an 
inferior man has been palmed off on 
it, instead of the best candidate for 
the job. 

This sounds like bitter criticism. 
but I leave it to you. in your own per- 
sonal experience, as to whether or not 
this is one reason why there is cause 
for complaint about some of the men 
filling responsible positions in the in- 
dustry and commodity sections of the 


defense agencies. 


Sometimes the Man Refuses 


Several times we have been suc 
cessful in persuading a corporation to 
be generous and self-denying in giv- 
ing up a really good man, only to 
have the candidate himself turn down 
the proposition. He knows that when 
he comes to Washington, he will have 
to subordinate himself and also to 
adapt himself to rigid civil service 
restrictions and regulations that are 
exasperating for any man of initiative 
and independence. 


We really ask him to make a very | 


genuine sacrifice in giving up his 
home and secial and domestic com- 
forts and in putting up with inferior 
accommodations. Unfortunately, the 
man who does come to Washington 
and adapts himself to the petty annoy- 
ances of the civil service red tape and 
to considerable domestic inconveni- 
ence is rarely given any thanks or 
recognition by many in the industry 
served. 

It is a stock rejoinder in Washing- 
ton in replying to a critic to say, 
“Why don’t you come down here and 
help us and perhaps you can do bet- 
ter?” It is manifestly impossible for 
all critics to enlist in our ranks, but 
nevertheless, taking a broad view and 
referring to industry as a whole, this 


may be considered a fair rejoinder. 


What Business Men Can Do 


True, not all of us can leave our 
business and go to work for the gov- 
ernment, but we all can form active 
committees in our local chambers of 
commerce and in our trade groups 
We can all devote not hours, but days 
and weeks, to organizing and ae 


vising to see that our country and our 


ae Cl) SOC 


> LI 0 WIN a WAR::::: 


@ “BLUE DEVIL” Screw Products 
meet all the requirements so vital to 
the highly specialized task of manu- 
facturing implements of war. They are 
well established with American de- 
signers and manufacturers and the 
present heavy production schedules 
for war materials and related prod- 
ucts has steadily increased their de- 
mand. 

“BLUE DEVIL” Screw Products are 
completely cold formed from high 
grade alloy steel and scientifically heat 
treated in our modern electrically- 
controlled furnaces. We produce for 
industry, by these methods, screws that 
are dependable, that have unequalled 
strength, toughness, long life, and uni- 
formity to make everything necessary 
to win the war. “BLUE DEVIL” 
Screw Products help to make every- 
thing used by our united forces. We 
will do everything possible to meet 
your demands for deliveries—in fact 
we promise better than average de- 
liveries, 


“BLUE DEVIL" Products 


Socket Set Screws 

Socket Head Cap Screws 

Socket Head Stripper Bolts 

Socket Screws—Dardelet Thread 

Socket Screw Keys 

Socket Pipe Plugs—Cold Drawn or Alloy Steel 
Square Head Set Screws—Alloy Steel 
Studs—Cold Drawn or Alloy Steel 

Tool Post Screws—Alloy Steel 

Headless Set Screws—Cold Drawn 





4445 N. KNOX AVE. 
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End yard and platform 
delays 










CAR MOVERS 


Shippers have a duty toward 
the war effort—that is to speed 
rail shipments—to end delays 
at yards and loading platforms. 
For quick, safe movement of 
loaded or unloaded cars, our distributors 
have the answer—BADGER Car Movers. 
They can spot, shift, and get those freight 
cars back on the main line in record time. 
They are easy to handle and strong. Light. 
medium, and heavy types for greatest effi- 
ciency. Moving war products is as important 
as making them—let BADGER Car Movers 
take over. 








ADVANCE CAR MOVER COMPANY 


APPLETON+ WISCONSIN 


iO} ED Mag ARY.\A) 


Increase Sawing Production 








Your saws will cut faster and truer and stay sharp longer 
when filed on a Foley Saw Filer. The exclusive patented 
Foley jointing principle straightens up uneven teeth and makes 
them perfect in size, shape, spacing. That is why Foley-filed 
saws increase sawing production 25% to 40%. The Foley also 
cuts down filing time, saves on files and reduces saw breakage. 
The Foley Filer is the only machine that sharpens cross-cut 
circular saws 3” to 24” in diameter, band saws 1" to 41/2" 
wide—all hand saws. 


FOLEY2SAW FILER 


THOUSANDS IN USE 
oa hie tee tes te FILING SAWS FOR VICTORY 


roven its value and quality | The Foley Filer is in use by U. S. Navy for shipyards, 

By many years of use on | [iF bases, battleships, navy tenders—by U. S. Army 
thousands of machines in | posts and airports—by U. S. Engineers, Light House 
service. Write direct to us | Dept., Treasury, Mint, Federal penitentiaries, — also 
for literature and prices. hundreds of War and industrial plants. 


FOLEY MFG. CO., 63 Main St. N.E., Minneapolis, Minn. 


Also Manufacturers of Foley Saw Setters, Grinders, Die-Making Machine, etc. 
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civilization remains in the form we 
say we are fighting to preserve. 

Specifically. you can subscribe to 
the “Congressional Record” and call 
upon and write your congressman 
and keep in touch with him. You can 
make contact with the members of 
your state house of delegates and state 
senate and study what laws are pro- 
posed. You definitely should have 
groups go to Washington frequently 
to confer with the departments in the 
WPB and the OPA and help them 
solve the problems pertaining to your 
business. You should certainly sub- 
scribe to the “Federal Register” which 
only costs $12.50 a year and which 
gives in detail the important regula- 
tions that are put into effect each 
day. Unless you keep in touch with 
these regulations, you are sooner or 
later going to make serious errors and 
pay a heavy penalty. 


Sniping at the Distributor 


There are many theorists and men 
in governmental positions in Wash- 
ington who desire to eliminate the 
distributor because they do not be- 
lieve him to be an economic link in 
the chain of the war program. 

You and I know that the distribu- 
tor performs an essential service. He 
carries a stock of critical materials 
at strategic points and he has a 
trained. expert organization that in- 
sures deliveries at the proper place 
and time. If the distributor were 
eliminated. instead of one stock of 
materials in a given area, there would 
be 100 stocks in the factories and 
government plants and these stocks 
would be accumulated and used with 
much less efficiency. It would be ut 
terly impossible for manufacturers te 
fill direct the small rush orders that 
are continually being placed by all 
our war industries. You know that 
the war program would come to a 
grinding stop. like a machine de- 
prived of oil. Nevertheless. there are 
many proposals now under consider- 
ation that would so hamper and _re- 
strict the business of distribution that 
they would practically result in its 
elimination. These matters are now 
current and pressing. 

The Distributors Division is a pe- 
culiarity in the WPB in that it repre- 











sents a function rather than an indus- | 
try. It has been on the defensive ever | 
since its inception because so many 
officials oppose distribution as a capi- 
talistic and bourgeois function that 
should be eliminated in their ideal of | 
a perfect state. Then, too, many econ- | 
omists in the WPB reject distribution 
on the old fallacious theory that 
there is a superfluous middleman’s 
profit that can be saved. They do not 
realize that, in our competitive sys- | 
tem. the distributor effects an econ- | 
omy and reduces expenses rather than 
increases them. 


Uncle Sam Needs Distributors 


The more general use of distribu- 
tors as a channel of supply would 
eliminate one of the most wasteful 
and costly abuses of our present war 
system of procurement. Due to the 
improvisation of the tremendously 
expanded procurement divisions, 
many a good man has been given an 
officer's commission and put into 
uniform, presented with an order pad 
and a strange catalog and told to go 
ahead, without any advice concerning 
the complicated and unfamiliar lines 
he has been ordered to purchase di- 
rect from the manufacturer in vast 
quantities, 

The trained distributor's represen- 
tative can be of almost priceless value 
to Uncle Sam in making up these 
orders. The distributor's salesman 
can suggest a wide range of alterna- 
tive materials and of sources of sup- 
ply. You well can realize how valu- 
able this distributor service is to a 
perplexed and harassed buyer who 
cannot possibly contact dozens of 
manufacturers. Much use should be 
made of our trained distributor or- 
ganizations. who should be used as 
sieves or filters by the government 
to save waste of manpower and of 
critical materials. 

It is this sort of information that 
the Distributors Division tries to 
place before the other government | 
departments. Let me emphasize to 
you again that the Distributors Di- | 
vision needs your help and support 
at this very time more than ever. | 
wish the whole industry would de- 


velop a sense of personal and indi- 











vidual responsibility for the success 









BUT HOW DOES IT END? 


You can visualize several ways the ends of the hose shown above 
could be coupled . . . with couplings of various kinds or regular iron 
pipe nipples. But anyone who knows the best way to couple any hose, 
will picture the ends fitted with DIXON Couplings or the “KING” Com- 
bination Nipple described below. Comprising the most complete line 
of industrial hose couplings, nipples, menders, clamps and valves, 
DIXON products have been synonomous with advanced design and 
highest quality for more than a quarter of a century. They will be 
found, today, on “active duty’ on every industrial front. 


MIS: 
LL 


Vapi eae 


COMBINATION (ge 
NIPPLE 


For all types of hose. Shank is made to fit straight end hose, while 
other end has standard taper iron pipe thread, same size as hose; ie: 
2" nipple has 2” I. P. T. and fits 2’ I. D. hose. Middle portion has two- 
lug wrench stop. 

Shank is of patented "COR-O-ZIG” design . . . spirally grooved for 
half its length, with zig-zag corrugations on remaining half . . ..a com- 
bination that gives greatly increased holding power under clamp 
pressure and prevents nipple from turning in the hose after clamps 
are tightened. 

Made in malleable iron, in sizes ¥2" to 8", inclusive. 





Sold Only in Accordance With Our Established Distributor Policy 


VALVE & COUPLING CO. 


Main Office and Factory: PHILADELPHIA, PA. 


BRANCHES: CHICAGO: BIRMINGHAM - LOS ANGELES- HOUSTON 
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Guard Against 
Fire with 


Lil | 


A fire in your plant is sabotage, today. 
You can't afford it—any time. 


Play safe, use your WITT Oily Waste 
Cans at convenient places throughout 
your plant for the disposal of oil soaked 
rags and other inflammable refuse. 


Promote safety and cleanliness. 


wuts” Ang irgres 
+ eee ener es 


The WITT CORNICE CO. 


. . . . . M i j 4 
Winchell Ave. Cincinnati, Ohio £93 3/5 On is —22— 
30'/, gallons capacity. 

















* * * 


All Calder Dressers have hard- 
ened steel, threaded-in pin 
bushings. Threaded in the direc- 
tion of rotation. Cannot come 
out. Easily replaced when worn. 
Your customers will like this 


feature! 





All Calder cutters are correctly heat treated 
and tempered to Rockwell C-58 in accurately 
controlled electric furnaces. This gives them 
long life and uniformity. 


Full line of Dressers and Cutters for Regular 
and High Speed Wheels of all sizes. 
Write for samples and prices. 


Calder Mfg. Co.,632 N.Prince St.,Lancaster. Pa. 
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Sell RUBYFLUID 


for Customer Satisfaction 


and Profit to YOU 


When your customers ask for sol- 
dering flux or paste, sell them Ruby- 
fluid. They'll like it because it’s 
economical to use, fast acting and 
properly conditions the metal so that 
neat, strong unions are possible in 
minimum time. 

RUBY’S STAINLESS STEEL FLUX 
makes it possible to solder stainless 
steel without special equipment or ex- 
cessive heat. Feature it too. 

For information, write to— 


RUBY 


CHEMICAL CO. 
76 McDowell St. 
COLUMBUS, OHIO 














SILOY 


A No-Priority 
Solder that 
WORKS! 





@ Allen SILOY Solder saves time, 
effort, and TIN—all very impor- 
tant to Victory. This no-priority 
Solder has solved the problem for 
many plants which have no prior- 
ity ratings. 


@SILOY is available in high- 
and low-melting points—works on 
most common metals. Send for a 

ple and plete data. If your 
customers have any soldering 
problems put them up to our 





Technical Research Department 
—they will be glad to work out 
a solution. 


L. B. ALLEN CO., INC. 


6731 Bryn Mawr Ave. Chicago 




















of this division. Unless you organize | 
and help your division in Washing- | 
ton, your undeniable usefulness to the | 
war program may be greatly limited 
by the enactment of some of the regu- 
lations that are now under considera- 
tion. 





Weighty Problems 
Solved—No Waiting 


(Continued from page 75) 





factured the riveter. The order was 
placed immediately and delivery 
promised by noon. A_ salesman 
picked up the part and rushed it to 
the airport as the plane was ready to 
depart. He persuaded the officials to 
hold up departure for a few minutes 
until the proper papers were made 
out. The Syracuse man met the plane 
on its arrival and delivered the miss- 
ing part in time to get the machine 
back into operation within 12 hours 
after breakdown. 


Treasure Hunt 


Cuicaco—A contractor working on 
a government job needed a 16-in. 
steel snatch block to complete un- 
loading operations on a Sunday 
morning. He called a Crerar, Adams 
& Co., salesman late Saturday after- 
noon and explained the situation. 
After considerable searching, the 
salesman located the block and de- 
livered it by 8 o'clock the next morn- 


ing. The same contractor urgently | 
needed two special hoisting hooks, | 


but, with his rating, couldn‘t get de- 
livery from the manufacturer for at 


least two months. The distributor | 


salesman located the two hooks in 
the basement of a neighboring house 
and arranged for immediate delivery. 


Press Problem Ironed Out 


PorTLAND, OrE.—A punch press in 
the Hirschberger Co., plant was 
down. The firm was working under 
forced draft to get out some work 
for the Oregon Shipbuilding Corpo- 
ration and needed the punch press 
back in operation quickly. Hirsch- 
berger was unable to get a shaft and 
pulley of the correct size so he called 
on J. E. Haseltine Co. The distribu- 
tor changed the size of the shaft and 





Awarded 
ec. 7, 
1942 


AND 





HARPER 
STOCKS 


the UNUSUAL 


MAKES THE 


"Super Unuruat” 


Think of 4320 stock items of 


fastenings... 


including almost 


every conceivable type of bolt, 
nut, screw, washer and rivet in 
the non-ferrous and stainless 
alloys. Such a stock is one of 
Harper's contributions to a na- 
tion at war. 


If the fastening you want isn’t 
in this stock, Harper can make 
it promptly (priorities permit- 
ting) on extensive, modern, high 


BRASS 
ee 


BRONZE 


COPPER 
me cee 


/EVERDUR 
| 


{' 
| MONEL | 
—_—_————_ 


( STAINLESS | 


Z 
- 


speed machinery... 
from stocks of metals 
in basic forms. Submit 
your specifications. 


WRITE FOR CATALOG 


.. and reference book. 80 
pages—4 colors—193 illus- 
trations — numerous tables 
and other data. Free when 
requested on company 
letterheads. 


The H. M. HARPER COMPANY 

2622 Fletcher Street ©* Chicago 

45 West Broadway « New York City 
Offices in Principal Cities 


F - a “ 
- — *- - 


EVERLASTING FASTENINGS 


MILL SUPPLIES 








JANUARY, 1943 











to War Industries. 









_ « 
--- FOR THAT BIG JOB? 
You'll find the answer in the Rousselle—ruggedly built 
for today’s Wartime demands—precision-finished for 
your new high standards of accuracy. The Victory 
Vise is built to cut set-up time in half. Early deliveries 


Write for Vise Bulletin S-13 and prices. 


(Dealer-: a few select territories still open) 


ijuqaue in tour des.rable capacities 





DAVID J.ROSS COMPANY 


BENTON HARBOR, 








The 
Favorite 
Among 
Welders! ‘= 


No. 210 HELMET 


For dependable protection under the 
severest working conditions, specify 
this rugged helmet. Strongly made of 
toughest fibre, it is roomy, comfort- 
able and well ventilated. Comes 
equipped with cushioned leather 
sweatband and our patented, adjust- 
able headband of non-absorbent Vul- 
coid. Convenient friction joint permits 
quick raising or lowering of helmet 
Has two-piece rivetiess lens holder. 


Write for our NEW CATALOG 
©. your company letterhead 














MANUFACTURING CO. 
662-1 N. Aberdeen St., Chicago, Il. 
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The 
LIFETIME 
Anchors the 
head of the 
bolt ‘for 


keeps". 


MICHIGAN 


SURE CURE 
for ANCHOR 
JITTERS 


Patented LIFETIME 
Expansion Bolt 
Holds Fast...Won’t Pull Out 


Here’s one expansion bolt that 

laughs at shocks and vibration 
. . and makes it easy and 

quick to anchor anything. 


The superiority of the LIFE- 
TIME over ordinary anchors 
results froni its patented steel 
cone which expands over the 


head of the bolt when set. This, plus an 
ex'ra-long sleeve, assures maximum 


holding power. It’s one anchor that 
won't pull out. Holds securely in oversize 
ho!es, too. 


No waste time in installation because the 
LIFETIME is a complete unit including 


vices. 
a 


bo't and nut. Economical to use. Avail- 
able plated or galvanized in popular 
s zes. IMMEDIATE DELIVERY. 


Write for prices and discounts on Life- 
time and other Chicago anchoring de- 


CHICAGO EXPANSION 
BOLT COMPANY 


2238 W OGDEN AVE ° CHICAGO, ILL 
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used a three-groove pulley with log 
belts, material which was in stock. 


and had the press running in a few 
hours. The shipbuilding company got 
its material on time. 


Beating the Schedule 


BLoomincton, Inp.—A customer of 
Seward & Co., received a contract to 
set up rock-crushing equipment for 
construction of an Army camp in 
Tennessee, but was unable to send a 
representative to study the layout. In- 
stead, Seward & Co. sent one of its 
own salesmen to the job. He spent the 
day inspecting the grounds and most 
of the nighi figuring out what power 
transmission equipment the contrac- 
tor would need. The next day he 
caught a plane back to Bloomington 
and arranged to ship immediately. 
out of stock. most of the equipment 
needed. What wasnt in stock was 
promptly ordered from the distribu- 
tors source of supply. The job began 
ahead of schedule. 


Puts Brakes on Breaks 


PirrssurGH—The Jones & Laughlin 
Steel Corperation was using pipe 
vises for removing piercing plugs 
used on shells. The plugs were re- 
ground by placing them in vises 
which required six men with a pipe 
wrench and a long piece of pipe on 
a handle to remove them. The pipe 
vises. not designed for such rough 
treatment. were continually breaking. 
George J. Decort of Somers. Fitler & 
Todd Co.. solved the breakage prob- 
lem by designing a special steel vise 
which was made in the corporation's 
own shop. Since then there have been 
no production delays due to broken 


Vises, 


Ride, Salesman, Ride 


BIRMINGHAM A plant working 
around the clock on 105 mm. shells 
was threatened with a stoppage in pro- 
duction because of a shortage of a 
particular type of grinding wheel. 
None was available from the usual 
source of supply and the manufae- 
turer reported he needed several 
weeks to produce them. Young & 
Vann Supply Co., learning of the 


plant's predicament. telephoned an- 








UMI 


other shell plant some 150 miles away 


and arranged to borrow enough 


wheels to tide over the distressed 
plant. A salesman hopped into his 
car and made the 300-mile trip in 
time to prevent a complete shutdown 


in shell production. 





Abrasive Gadgets 
Grind Off An Axis 


(Continued from page 74) 





bottoms of dead-end holes. Depend- 
ing upon application, they are avail- 
able taped, half-glued and full-glued, 
the first type actually being a tightly 
relled spiral. Pencils may be ground 
to shape as required, although this 
impairs their own cutting efficiency. 


For shaping, grinding and _polish- 


ing low areas in dies and similar 
parts: for burring and_ polishing 
edges: and for finishing flat or con- 


vex surtaces, the molded cloth disks 
are cemented to a medium soft-rub- 
ber mushroom head carried on an 
arbor that fits portable and flexible- 
shaft tools. Such disks are 3 in. in 
diameter. in all grits. A variation is 
the core. or frustum of a cone, made 
in seven standard and 22 special 
shapes in all standard grits. Devel- 
oped for finishing around auto doors, 
windows, silis and frames, they now 
are used for obtaining definite bevels 
on holes or slots. The shaped cloth is 
held on the similarly shaped arbor 
head by friction, an abrasive or by 
some expansive or gripping device. 
Shapes range from a very flat cone 
to almost a true cylinder. 


Cloth bands have been developed 





Held 


in a high-speed pneumatic 
grinder this spiral abrasive - cloth 
point polishes a deep groove in a 
connecting rod. 






wN 


MEDIATE 


MpELIVERY 










PYREX 


AUGE GLASSES 














IF 





30,000 DOZENS 


A complete stock for immediate de- 
livery of CORNING STANDARD, 
PYREX HIGH PRESSURE, PYREX 
RED LINE and PYREX BROAD RED 
LINE GAUGE GLASSES. 

Machine facilities available for spe- 
cial lengths. Also Glass Cylinders, 
Oil Cup Glasses, Lubricator Glasses, 
etc. 

Write, wire, or phone. 


~ LUBRICATOR CO. 


ELMIRA, N. Y. 





a replacement. 


introduce X-Pando 


One formula for all uses. 


Goes 4 to 6 times further than 
ordinary compounds— 


Holds anything carried in metal 
pipe except certain heavy acids. 








DOOR-OPENER FOR EVERY 
MILL SUPPLY SALESMAN 


Wherever there's a working plant there's a crying need for X-Pando Pipe Joint 
Compound—the pipe sealing compound that expands as if sefs. 

Wherever priority-bound litharge and glycerine was used before the war for 
sealing—maintenance men and engineers now demand X-Pando. It's more than 
It's better, less expensive, and ends leaks permanently 

Plants you haven't sold before—chemical, oil, food, power, war plants, ship- 
yards, refrigerant plants—are waiting to be told about X-Pando Now. You'll 
build a steady, repeat business and win the thanks of customers to whom you 


X-PANDO CORPORATION 


4315—36th Street, Long Island City, N. Y., Stillwell 4-7180 


Corrects imperfect threads—smooths 
flanged faces— 

Withstands defiection, 
high temperature— 

Expands and contracts with fipe 
movement. 


vibration, 
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MERICAN 
MERICAN 


ISES FOR 
ICTORY 





Every vise in the American" line meets 


the demand of users for equipment which 
will hold work securely and safely with 
minimum effort on the part of the 
operator. 


Machinists’ Vises, 
Combination Pipe and Machinists’ Vises, 
Adjustable Jaw Machinists’ Vises, Hinged 
Pipe Vises, Drill Press Vises, Body makers’ 
and Wood-Workers’ Vises, and Rapid 
Acting Wood-Workers' Vises. 


“American makes: 


Also: Jack Screws, Iron Anvils and In- 


dustrial Scales. 


Write for complete details. 


AMERICAN SCALE COMPANY 


4450 Main Street Kansas City, Missouri 











BALDOR 


BALL 
BEARING 


GRINDERS 


BUILT FOR heavy 
PRODUCTION SERVICE 





to 12" 
Types. 


Complete Line—é6" 
Bench and Pedestal 


Shown above; No. 803 %4 h.p., 3400 
r.p.m. 110 volts, 1 phase, 60 cycle, 
8x1" Aloxite wheels: enclosed guards 
and adjustable tool rests. 


Net weight, 85 lbs....... $69.00 
BALDOR ELECTRIC COMPANY 


4364 Duncan Ave., St. Louis, Mo. 








BALDOR GRINDERS 
built by Motor Specialists 
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to remove burrs or tool marks along 
edges or from flat or concave areas, 
for cleaning steel die-casting or rub- 
ber molds, for smoothing raw edges 
sheared- 
metal parts, and for many kinds of 
die and jig work. These fit over rub- 
ber expanding arbors with shafts to 
fit standard sanding tools. The band 


on drawn, stamped and 


is held by compressing the core by 
tightening a nut or capscrew. Made 
of aluminum-oxide cloth wound spir- 
ally over and glued to a cloth inter- 
liner wound spirally in the opposite 
uniform, 
unbroken surface which cuts without 


direction, they present a 
chatter. Sizes range from } to 3 in. 
diameter and widths from 4 to 9 in. 
Special sizes also fit 4- and 6-in. 
diameters and widths from } to 3 in. 
and are often held on pneumatic 
drums. 

Youngest of the group are spirally 
wound abrasive-cloth points, a conical 
form for finishing concave areas and 
getting into odd-shaped _ orifices. 
Their cone shape offers a better cut- 
ting angle than straight pencils or 
bands, and the edge “breaks down” 
as used, automatically exposing new 
cutting faces. They are already in 
use on irregular areas of aircraft 
supercharger impellers, polishing the 
inside of aluminum intake manifolds 
intake 
heads. They do not have the strength 


to do many jobs handled by solid 


and chambers of cylinder 


abrasive points, but can remove chat- 
ter marks left by the latter. Small 
grits have {-in. holes, coarser ones 


a standard ,';-in. hole to fit arbors 


of portable tools. Base diameters 





In a flexible-shaft machine chuck, this 
spiral abrasive band is cleaning up 
a flat socket. Note that band di- 
ameter is practically socket diameter. 
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“HOLD-HEET” 
GLUE POTS 


Save Time and Trouble 
SS 























in General Industry. 






—_ i Plants, Foun- 

- a & Furniture : 
Worpettern Shops, Navy ards 
etc. 


ral indus- 
Conforms 


tandard with gene 
Saves glue, 


25 years. 

yer «+ 7. ‘ 

try for OV ifications. : 
7 wey specifica e ostatic 
to Nev ead time 3 Therm m= 
anne t 150 keeps & 

contr 


at 120 spoiling; 45 
burning, boiling OF Puality pro- 


The $s 


Liste ee” like a boiler” 


lifetime! 


writers 
nuisance. 
to last 4 





Priced to give you volume and profit. 


For details on "'Hold Hut'' Glue Pots, write nowl 


RUSSELL ELECTRIC CO. 


345 West Huron St. * Chicago, Ill. 


WANTED: 


by all war industries 
TASGON 


a fast colloidal 








penetrant 
Tasgon loosens rusty pipes, 
frozen nuts, painted bolts; 


cleans tools, valves, machin- 


ery; removes old gummed-up 
dirt, oil, paint, tar. 


tough jobs fast. 


Does all 





LUBRI- 
TASGON 


a penetrating 
lubricating oil 


Men in industry don't take 
chances. That's why you'll 
get constant calls for Lubri- 
Tasgon. A colloidal pene- 
trant and lubricant that 
reaches and lubricates bear- 
ings—and tight spots—that 
regular lubricants can't. 
Write today for information 
about prices, discounts and 
display materials. 


SAMUEL CABOT, INC. 


1450 Oliver Bidg. Boston, Mass. 


















range from § to 14 in., with heights 
from 1 to 1$ in. 

Obviously, aircraft plants are the 
immediate market for this group, but 
so are machine shops, die shops, en- 
gine plants—in fact most metal-work- 


ing plants today. 





Surplus Items 
Put To Work 


(Continued from page 67) 





of how the ITS display helped a firm 
vecurred less than a week after the 
store opened. Glenn C. Frank, super- 
intendent of the Carl Furst Co., Bed- 
ford, Indiana, and J. D. Hale, staff 
consulting engineer of Associated En- 
gineers, Inc., arrived in Chicago on 
a hunt for small tools. The Furst 
concern, a large limestone processing 
plant, was ready to close its doors last 
September when the demand for lime- 
stone for building purposes virtually 
disappeared. Associated Engineers 
stepped in at that moment and helped 
convert the firm’s heavy lathes, plan- 
ers and milling machines, used for 
stone cutting, over to handling metal 
work. The 200 skilled stone men then 
were trained carefully to work with 
metal instead of stone and additional 
equipment, such as radial drills, shap- 
ers and welders was acquired. 

With the assistance of Associated 


Engineers, the company tried machin- 





Machines such as Lawson C. Holm- 
ers, shipping clerk and window dis- 
play artist, is looking over are put 
in on consignment by manufacturers. 
ITS has not priority to purchase and 
can only display them until a firm 
with the proper rating signs an iden- 
tified order. 





| 





LAUGHLIN 


SENDS ITS ADS INDOORS 


To Help You Get 
High-Priority Business 


Here at Laughlin, we believe it is 
sound policy to do everything possible 
to help you in this wartime period when 
many of the sales you would ordinarily 
make are unavoidably restricted. 


In addition to doing our best to direct 
all possible orders to our distributors, 
this year we’re launching a new regular 
campaign in NATIONAL SAFETY 
NEWS, to reach the “indoor” war in- 
dustries, aiming at business on which 


you can get top priorities for Laughlin 
“Fist-Grip” Safety Clips. 


For example: materials-handling 
equipment and elevators in plants pro- 
ducing and fabricating metal, coal yards 
in plants converting from oil, etc. 


Keep your eye on these ‘“‘indoor”’ 
markets. They can give you orders we 
can fill. And remember — selling Laugh- 
lin ‘‘Fist-Grip’’ Safety Clips saves metal 
for war needs: by reducing the number 
of clips needed on a given job, by elim- 
inating unnecessary spoilage of wire 
rope. 


LaueHuiw PROTECTS THE DsTeiGuror 





Meanwhile... 


we are continuing our advertising to the 
“outdoor” industries to develop accept- 
ance for Laughlin “Fist-Grip’ Safety 
Clips in markets where a great post-war 
business is waiting. 
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SELF-INDEXING 


CONVERSION 
TURRET 


BED 





UP 


SPEEDS PRODUCTION on Logan, 
South Bend, Atlas and other bench lathes. 
SAVES TIME, INCREASES OUTPUT and 
CUTS OPERATING COSTS. It mounts six 
tools with one set-up and makes it possi- 
ble for your shop to handle turret work, 
of which there is plenty available. 


HANDLES SCREW MACHINE WORK 
at reasonable cost. Equipped with a handle 
for locking in position and tools are held 
firmly by a squeeze block, eliminating the 
use of set screws. The six hardened rigid 
stops are locked with lock nuts. Superior 
manufacture throughout. 


Write for Full Particulars 


LYNN MANUFACTURING COMPANY 


219 Elroy Street Minneapolis, Minn. 





One Burdeme of Morth Amerncan Ae 


omsures dee ng ediust 
see STREAMLING rule 





ACCURACY at a glance 
For Quick, Accurate Measurements, Master is 
the Rule Experienced Men Prefer. 

The Master STREAMLINE 6-ft. Steel Tape Rule has 
proved itself with men responsible for producing better 

work faster. it's in demand 
Outstanding advantages include 
@ Accuracy to .0005” 
@ Easy to read, handsome, sturdy 
@ Extra, easily inserted, blades assure tong life and 
repeat sales 
@ Can be used also as inside or outside caliper, 
depth gauge and straight edge. 
Master is the rule of better production in war or peace. 


Send for catalog describing Master Steel Tape and Wood 
Rules. 


MAST 








° . 
WOOD : MASTER RULE MFG. CO., tne. : 
= Dept. M1, 815 E. 136th St. N.Y. C. 8 
AND ; Please send complete information on § 
$ your profitable rereat line of 10 stand- 4 
$ ard measuring rules. . 
. 
TAPE : : 
« Name ° 
® . 
3 Address s 
RULES : : 
s City State 4 
s +. 
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90-ton 
brakes. The experiment was a success 


ing and assembling press 
and the first order rolled out on Nov. 
7. At present Furst is handling several 
sample orders for turning work on a 
the famous 
Kaiser shipyards. Both Mr. Frank 
and Mr. Hale were looking for small 


subeontract basis for 


tools needed on this job and had 


mad 


e eight fruitless stops before spot- 
ting the ITS. 

Inside of an hour they had placed 
a several hundred dollar order with 


a AA-1 rating. Items they obtained 


included a bench grinder. drill grind- 


ing attachment, joint calipers, tool 
holders, bar boring tools, twist drills, 
lathe dogs. chucks and dial indica- 
tors. Both men vowed they would 
sleep a lot easier that night. 

It may be too soon to predict an 
overwhelming success for this method 
of distributing surplus stocks. How- 
ever, Sterling Products has shown the 
job can be done and done well by a 
of 
aptly fitted by experience to handle 
it—the And 


Mr. Teare has haid he has no objec- 


type established business most 


industrial distributor. 
tions to distributors in other key pro- 
duction areas copying either the idea 
or the name—lIndustrial Tool Stores. 
In fact, he believes a string of In- 
dustrial Tool Stores spread across the 
nation, each operated independently 


by an industrial distributor, would 


contribute a great deal toward easing 


tool shortages and thus aid in speed- 
ing up the war effort. For other dis- 
tributors who are looking ahead to 
Mr. Teare advanced the 
thought that ITS may have a definite 


tomorrow, 


role in the post-war readjustment era. 





Canada Considers 
Them Essential 


(Continued from page 71) 





However. the government has recog- 
nized the importance of distributor 
salesmen. and is reasonable in allow- 
ing them extra gas for serving war 
industries. But they've had to make 
substantial readjustments in their 
driving. In one firm, for example, 
salesmen have reduced their mileage 
18.000) to 6,000 

} 


They've done it by eliminating over- | 


from per year. 
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No More Damage from Condensa- 
tion or Sweating Pipes, Tanks, 


Walls, Ceilings and Air Ducts 


Jb) A SURE CURE 


This sensational plastic cork coating pre- 
vents condensation drip from metal, con- 
erete, brick, wood, plaster or composition 
surfaces. 





Permanently protects metal against rust 
and corrosion, thus prolonging life of pipes, 
tanks, etc. Forms a moisture-proof, insu- 
lation type coating impervious to acid and 
alkali. 

Stucco-like finish requires no mainte- 
nance and can be painted any color. 

A gallon covers about 30 feet of 1” O. D. 


pipe. Comes in 1, 5 
and 55 gallon drums. Pe TRO, 
. g 
2p 


. — = 

Immediate Shipment. Fy % 
National Advertising Is < 
creating growing de- 

mand. Ask for com- 


plete information and 


sales helps. aaa 
J. W. MORTELL CO. 


Technical Coatings Since 1895 
536 Burch St. * Kankakee, Ill. 





VITAL... AND AVAILABLE 





Collets 


and DRAWBARS 





Industrial distributors 
throughout the United 
States and Canada look to 
PRECISION as an unfail- 
ing source of supply for 
Collets and Drawbars fit- 
ting the ATLAS and LOGAN 10” 


Lathes 


Even if you “haven’t had calls” 
for them, we suggest you tell the 
war industries: you serve that Atlas 
and Logan Collets and Drawbars— 
and Drawbars for the 9” South 
Bend Lathe too—can be delivered 
promptly. Many who 
have done just that 
received an ovation 
- +. and very profit- 
able orders. 

Advertised in leading indus- 
trial publications, and sold 
only through distributors. 


Catalog and discounts on re- 
quest. 











PRECISION COLLET CO. DIVISION 


General Die-Stamping-Tool Company 
265 CANAL STREET* NEW YORK CITY 











lapping territories, and making many 
more customer contacts by telephone 
and mail instead of personal calls. 

The role of solicitor of business 
has long since disappeared in Cana- 
dian seliing. Salesmen are truly serv- 
ice men. And their disregard for 
costs or technicalities when they can 
serve the war program is revealing. 
Listen to this salesman’s conversation 
with a customer in need of a small 
bench lathe to produce a special tank 
part: “No, that size won’t be in stock 
for a month... but we have a 
bigger one ... sure, it costs more 
... Yes, we'll loan it to you for a 
month . . . You have to drill some 
holes in the lathe bed? .. . Well. 
that won't hurt it any . . . Sure. we'll 
give you full credit when the other 
one gets here... That’s_ right. Sell the Atlas idea of “Match the Machine to the Job.” 
Hell. you can’t hold up tank produe- Put in Atlas Equipment to take over the production of small 
; ‘a parts so that capacities of larger machines will not be wasted 
tion on account of that. 


and you give a real boost to war production, Write for full 
details and literature for your trade. 


ATLAS PRESS COMPANY 


107 N. PITCHER ST. KALAMAZOO, MICHIGAN 


LATHES + DRILL PRESSES « ARBOR PRESSES + SHAPERS + MILLING MACHINES 






Distributor executives have come 









to approve wholeheartedly such deals 
in behalf of the war effort. even 
though they involve financial loss 


rather than gain. Money, as such, 











ATLAS PRESS CO. 
Aaa ee, omim 
eee 


fades in importance when compared 
to the bigger objective of winning 
the war. Yet distributor organiza- 
tions are making money, and free 
enterprise prevails—within the lim- 
its of heavy taxation. price controls. 
prohibition of luxury manufactures 
and widespread government owner- 
ship of war plants. 

In the offices of Canadian distribu- 


tors there is an industrious atmos- 


SUPPLY THEM WITH 
VICTOR 


© BALATA BELTING QUALITY BELTS 
© SOLID WOVEN WHITE COTTON . ». fit for the job 
BELTING (INNERBOUND) QUICK DELIVERIES 


. no red tape 
@ SOLID INTERWOVEN WORLD'S WIDEST 
COTTON BELTING we 


Weaves... up to 84° 
@ CANVAS STITCHED BELTING Belt types to meet all 


@ Coatings, impregnations and requirements 
many other belting specialties 





Canadian buyers call on distributors 
for advice, just as in the U. S. Above, 
M. E. Bartlett, of Ottawa Car and Air- 
craft, seeks technical counsel from VICTOR BALATA & TEXTILE BELTING COMPANY 


Rex Campbell, manager of A. R. Wil- NEW YORK: 53 Park Place * CHICAGO: 345 W. Hubbard Street 
liams_ mill supply department in FACTORY: Easton, Pennsylvania 
Toronto. 
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Take Advantage of | 
Growing Sales 
Opportunities 










THEY HAVE 
POWER—SPEED— 
DEPENDABILITY 


Industry is speeding up all over the country 
and with it the opportunities for selling 
ATLAS Car Movers keep step. They have 
power, speed, and efficiency—they are de- 
pendable—they are easy and simple to use. 
All this is due to the ‘compound leverage’ 
principle of construction. We would like to 
explain the advantages of this particular 
construction and what it means to your selling. 
Ask for details 


APPLETON-ATLAS CAR 
MOVER CORPORATION 


2947 No. 30th St. Milwaukee, Wis. 





MODERN TYPES 





for MODERN NEEDS 


e DRILL SLEEVES AND SOCKETS 
e LATHE CENTERS e CHUCK 
ARBORS e DRILL RIFTS 








— OT 


USE-EM-UP TYPE 
*‘»STANDARD TYPE 














COLLIS 


Tools give long satisfactory service 
because they are designed and 
made by skilled mechanics with 
many years of experience in mak- 
ing taper tool products. We carry 
a complete range of sizes to suit 
any drilling, reaming, or tapping 
need. Come to COLLIS—we can 
handle regular or special require- 
ments promptly. 





THE COLLIS COMPANY 
CLINTON, IOWA 
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| 
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phere ot sustained efficiency, sans 
conversation. Workers have taken the 
war as a personal matter. In the Do- 
minion’s periodic war bond drives 
they invariably over-subscribe. Many 
people have put their cars in storage 
for the duration 


they were brought 
to that by the combination of gas 
rationing and high income taxes. By 
now the big distributors have ad- 
vanced sysiems of inventory control, 
accounting and billing—all operated 
by girls. There are even “errand girls” 
and girls packaging and mailing out- 
of-town shipments. 

Most striking example of the em- 
ployment of girls in the mill supply 
\ikenhead 


Co., Toronto distributor, where six 


business is at Hardware 
girls installed in a special telephone 
room, take orders all day long under 
the tutelage of a single man super- 
visor. 

The 


breaking in girls on telephone selling, 


other distributors, too, are 
usually after they have gained ex- 


perience with lines and products 
through operation of a perpetual in- 
ventory control system. 

Because the industrial economy is 
less complex, with fewer and bigger 
distributors, as well as fewer and 
bigger war plants, the government 
finds it possible to exercise control 
more by personal communication, 
and less by the inflexible rules and 
regulations which compose the pri- 
orities system in the United States. 
distribu- 


Nevertheless, Canadian 


tors are bound by sticky pieces of 





To save manpower, the leading 
Canadian distributors have mechan- 
ized most of their office operations 
and employed girls to do them. Here 
Miss Betty Sexsmith does accounts 
receivable and accounts payable for 
A. R. Williams Machinery on an Un- 
derwood Elliott Fisher machine. 
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-GLOBE 


ENDLESS WOVEN BELTS 


Improve 
MACHINE TOOL 
PERFORMANCE 


GLOBE Endless Woven Belts stay on 
the job—operate with highest effi- 
ciency under the most rigorous con- 
ditions. Thus, for sustained opera- 
tion of machine tools—grinders, 
drill presses, etc.—your customers 
don’t do better than use GLOBE 
Endless Woven Belts. Superior con- 
struction, high quality material and 
long-life—these features combine to 
assure plete c satisfac- 
tion—bring reorders when custo- 
mers are in the market for replace- 
ments. 


Among other products, GLOBE makes 
@ Solid Woven @ Water-Proof 
Cotton Belting Treated Belting 
@ Cellulose @ Webbings 
Coated Belting 
Write to us today for our complete, new 
catalog—explains in detail the full GLOBE 
line. 
9 South Clinton St. 
Chicago, Ill. 





118 East 28th St. 
New York, N. Y. 





(e4 eo} =} 5 


Woven Belting Co., Inc. 


1400 Clinton St. 


BUFFALO, N.Y. 

















BELT 


X 


PASTE e BAR e LIQUID 

















for Leather, 
Rubber, Canvas, 
or Balata Belts 


Belt manufacturers recommend 
CANTOL ‘Belt Wax because it 
is made of pure vegetable wax 
and contains nothing harmful 
to belting. It is economical, 
preserves and lengthens belt 
life, insures perfect traction, 
and helps to increase produc- 
tion. CANTOL is guaranteed 
to give perfect satisfaction— 
three convenient forms answer 
all needs. 


@ Write for complete information. 








CANTOL WAX COMPANY 


BLOOMINGTON, INDIANA 























red tape. Each of the big houses is 
likely to have several people work- 
ing on government regulations of 
either American, Canadian or Eng- 
lish origin. And their complaints are 
just as loud as those of their Ameri- 
can counterparts. 

In so far as priorities are con- 
cerned, transactions with American 
firms are handled almost as though 
they 
boundary line. When a Canadian dis- 


did not cross an international 
tributor buys in the United States 
he musi fulfill all the priority re- 
quirements which burden U.S. dis- 
tributors, but when he buys in Can- 
ada no priority is required, unless 
the product contains U.-S.-made ma- 
terials. Canadian distributors accum- 
ulate and extend ratings under pri- 


No. 3, 
When a purchaser needs a PD-1A or 


orities regulation amended. 
PD-3A certificate to secure merchan- 
dise, he gets it approved by a resi- 
dent official of the U.S. War Pro- 
duction Board Some of 
of 


orders 


Canada. 
to Washington, 
course. The preference rating 
like P-56, P-47, P-100 have almost 
all been made available to Canadian 
firms. 


these must go 


Equipment purchased from Eng- 
land is cleared on the basis of what 
is known as an essentiality certificate. 
Before such a certificate is issued 
two conditions must be satisfied: (1) 
The demand is directly related to the 
war: and (2) the material cannot be 
procured on the North American 
continent. 

That there are no Canadian prior- 
ities is one of the curious differences 
To un- 
derstand this heavenly state of af- 
fairs, 


between our two economies. 


remember that before the war 
Canada was primarily an agricul- 
goods 


tural couniry. Manufactured 


Canada from 


England, from the United States, 


consumed in came 
and 
to a smaller extent from Canadian 
rhe latter were not big con- 
but fre- 
quently assembly plant subsidiaries 


When the 


war precipitated a great production 


plants. 
sumers of supplies, were 


of American companies. 


program there was no boom in con- 
the 
war plants for supplies and materials. 


sumer goods to compete with 
t =) 


War plants took all the available sup- 























3600 BLOWS PER MINUTE 


- HAMMERS 


30 Blows 
per minute - 








DRILL holes in concrete to anchor machinery, hang shafting; piping; wiring; etc. 


CUT 


and window openings. 


VIBRATE concrete forms, tamp cast stone, etc. 
e BUSHING » CHIPPING ¢ DRESSING ¢ SCALING 


Catalog on request 


SYNTRON CO., 900 Lexington, Homer City, Pa. 





thru concrete and masonry walls and floors for joist and riser holes, door 
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serves 
e ° x 
Distributors 


BY MANUFACTURING A 
COMPLETE LINE 


In range of sizes and types of Cap 
Screws, Set Screws, Coupling 
Bolts, Milled Studs and other 
screw machine 
products, Otte- 
miller has estab- 
lished a reputation 
with Distributors for 
an appreciation of 
the needs of their 
customers. The 
same high quality 
extends through every item in the 
complete Ottemiller line. 


wen. Sttomllor co. 








YORK, PENNA. 
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TRINDE WY 


INDUSTRIAL 






DEF 














ARC 


on all Trindl 
Welder models on | 
properly 
extended 
priority 
ratings 


















Approved for High Speed 
Production Arc Welding 


Years of careful engineering and ‘“‘job tested’’ re 
search have developed these outstanding machines 
which are noted for their economy, performance 
and dependability. Trindl Welders are now manu- 
factured in a range of distinctive sizes to accom- 
modate every type of shop and production welding 
job. There are Trindl Welders. accessories and 
supplies for all requirements. Write, wire or phone 
for specifications and prices. We invite Distribu- 
tor or Jobber inquiries for details of our profit- 
able selected Distributors Plan. 


TRINDL PRODUCTS, ur. 


2227.S CALUMET AVE 
CMICAGO, ILL. ¢ 
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in HEAVY DEMAND by 
WAR INDUSTRIES 
“COMFORT—BRIDGE” 


SPECTACLE—TYPE GOGGLES 








Cesco “Comfort Bridge’ Goggles 
% Suggest Cesco ‘'Comfort-Bridge’’ Goggles and 
you will sell not once—not twice—but MANY RE- 
PEAT ORDERS. We are ready to rush PROMPT 
DELIVERIES. Available three bridge widths: Nar- 
row—Medium—Wide 


Get NEW 1943 Cesco CATALOG! 


Page after page of 
goggles for every pur- 


pose. Spectacles; respi- 
rators; welders shields, 
masks, helmets, hoods 


grinder guards, etc. A 
quick reference book for 
profitable sales. Prompt 
deliveries assured. Write 
on business letterhead 
for your copy today. 





CHICAGO EYE SHIELD C0.7°Zhiceeor “tines” 





DAGGETT 


BALL BEARING 


LOOSE PULLEYS 


Constant, Reliable Service 


for War Production Plants 


DAGGETT Pulleys keep going day 
after day with no shutdowns—no time 
losses. There are no complicated parts 
to get out of order, they carry a belt 
at any speed indefinitely without heat- 
ing, replacement of lubricant is neces- 
sary only 4 or 5 times a year. Your 
customers who are doing war work 


need DAGGETT Pulleys. We car 
supply pulleys for machines, centers, 
mules, idlers, and clutches without 
delay. 








CHICAGO PULLEY G 
SHAFTING CO. 


21 N. Bes Pls s St CHICASS 
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plies. and taxes took the extra income 
of workers. In addition, during the 
two years before America entered the 
war, Canada was (1) drawing freely 
upon American manufacturers for 
supplies, and (2) building new plants 
for the specific purpose of feeding 
her war industry. Because of their 
early start, these plants got into pro- 
duction before new war plants in the 


U.S. began to gobble up supplies. 


In one more respect u. 5. distribu- 


tors may envy their contemporaries 
north of the border: one department 
of government, using one set of pur- 
chase forms. does the buying for all 
the armed forces. This is the Depart- 
ment of Munitions and Supply and it 
buys for the Army, the Air Force 
and the Navy. It utilizes a competi- 
tive bidding system in procuring sup- 
plies, deviating from this policy in 
general only when the lowest bidder 
cannot deliver on time or is unable 
to meet specifications. The Depart- 


ment is weil aware of the value of 


distributor services and technical ex- | 


perience. In fact, a number of buy- 
ers in the Department are distributor 
men. 

\s the president of the Canadian 
Machine 


Charles S. Bradeen, expresses it, “One 


Tool Dealers Association, 
of the Controller’s first policies was 
not only to gather around him good 
men from the organizations of deal- 
ers and manufacturers in Canada, but 
to’ recognize initially that the best 
results in procurement would be 
achieved by securing the cooperation 
of and utilizing the services and 
manpower of the established dealers 
throughout the country. 

“Thus tne dealer was given his 
proper place in the system, and his 
contacts with his manufacturer—in- 
util- 


valuable to procurement—are 


ized to their best advantage.” 


CANADIAN 
SIDELIGHTS 


Thrift in Cutting Tools 


Canadian war industry is well ad- 
vanced in the arts of tool conservation. 
\ special company has been set up 
by the government to reclaim worn cut- 
ting tools and put them back into serv- 
ice. Known as Cutting Tools and 
Lid.. it receives salvageable 


| tools from war plants all over the Do- 
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WHITNEY ponents 


NEAT, QUICK, 
GOOD LOOKING WORK 


@ A portable hand punch with a cc- 
pacity of 5 16’ hole through 1 4” iron. 
23 inches long, weighs 14 pouncs, 
depth of throat is 1-11/16", stock si-e 
of punches 3 32" to 1/2” by 1 64”. 
Complete tool includes one punch cna 
one die of specified size and die adjust- 
ing key. Parts of tool drop forgec 
throughout with wearing parts hect- 
treated. They save valuable time cnc 
handle many applications. Our boc’:- 
let gives complete details--send fc. it. 


HITEY 


Rockford, Illinois 














SUPERIOR AIR POWER 
ON PRODUCTION FRONTS, TOO 





Cadillac 
























THAT'S WHAT IT 
TAKES TO DRIVE 
DUST AND DIRT 
OUT OF MACHIN. 
ERY AND _ EQUIP- 
MENT BEFORE 
THOSE SABOTEURS 
CAUSE DAMAGE. 
TO EVERY PLANT 
PRODUCING FOR 
VicToryY 
YOU CAN 
SFLL 


PORTABLE ELECTRIC - COMBINATION 


BLOWERS & SUCTION CLEANERS 


A MODEL FOR EVERY 
CLEANING REQUIRE- 
MENT. USED IN ALL 
ARMED SERVICES 
AND WAR PRODUC- 
TION PLANTS. 


CLEMENTS MFG. CO. 


NARRGARSE Ave Chita 





Inquiries Invited 

for universal type 

1/50 to 1 HP 
motors. 
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and 


WINNING 
REPEAT 
BUSINESS 


for you 


Each month we advertise a new 
record won by Capewell hack 
saw blades. Plant after plant 
adopts Capewell blades because 
they cut faster, last longer. And 
this is repeat business. Should 
there be no representation in 
your territory, write us today. 
The CAPEWELL MFG. CO., 
Hartford, Conn. U.S A. 


- 


THE MOLYBOCHUM 
HIGH SPEEDO HACK SAW GLADE 


minion, re-cuts them, and returns them 
for more service. Many. worn too small. 
have to be annealed, built up to size. 
re-ground, hardened, and sharpened. 


Sales Promotion 


Although wartime pressure prevents 
Canadian distributors from engaging in 
most of the conventional forms of sales 
promotion, they don’t neglect an op- 
portunity to dramatize their services. 
When a war plant was in dire need of 
three special taps, a distributor combed 
all possible sources, finally procuring 
them from a “black market” 
at the exorbitant price of $9 apiece. 
Rather than ask the customer to pay 


operator 


this price, tne distributor sent him the 
taps with the original invoice for $27, 


with “No Charge” written across _ it. 

















| 
| Trading in Two Languages 


In Montreal and East to the Maritime 
Provinces, many customers speak only 
must do 
business in two languages. They 


French. Hence distributors 
have 
French salesmen out in the field, and 
French stenographers and interpreters 


in the office. 


Native Ingenuity 


One of Canada’s greatest shortages 
has been in production engineers, for 
mass production has never before been 


widely adopted. While many American 


engineers have gone up to help them | 


vet plants running (and there are 


many American engineers in Canadian | 
plants today), the Canadians them- 


selves are showing remarkable aptitude 
for mass production. One of the most 
eficient big plants in the Dominion, 
the John Inglis plant in Toronto (man- 
ufacturing guns), is managed by a man 
whose previous experience was in build- 
ing radio sets. 

Canadians are rising to the occasion 
on other problems, too. Take the  pro- 
vincial plumber who contracted to in- 
stall plumbing in a big defense hous- 
ing project, by far the biggest job he 
ever tackled. By ordinary methods he 
found it took three men two days to 
install the piping in one house. Pon- 
this probably 
never having heard of mass production 


dering high cost—and 


he devised a method of cutting stand- 


ard identical baseboards and 


lengths in kis own basement. There- 


after two men did one house per day. 


Saga of the Sea 


Canada is a storybook of super-dis- 


| tributor-service to war industries. But 
| this one we couldn't pass up. 
|} Rising under Chrysler auspices is a 
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of 4 Wars 


in the 
Bolt Industry 


Ea oddikeete 
Great seins 
Todsh 
Powertill 
Beit vive a wonderful 


y-Wealiim ua itaravam erie e 


For a Sure Victory, use 


CLARK Ros 
BOLTS: NUTS € RIVETS 
Cuark Bros Bout Co 


CONN 


A True American Product 
Since 1854 


MILLDALE. 





The 


BELTSAVER 
PULLEY 





Saves 
money 
on belts 
on your 
conveyor 





jobs! — 





Sell “BELT SAVER” and yo 

conveyor belt ™ ery use f ‘be It 

elevators which carry ore, ashes, 

abrasive material ind 

Every user i er because whe 

stalled, “BELT “SAVER” has made big savings 

The exclusiv wing ty ype construction of the 
BELT SAV} ER” conveyor tail pulley is such 

that no abrasive mate rial can wedge between 


pulley and belt. The cause of abrasive belt wear 
an trouble is eliminated. Belts naturally wear 


longer. 

Interchangeable with solid pulleys, easy to in- 
stall and made in a wide range of’ sizes, 
“BELT SAVER” is a fast seller for alert dis 


tributors, 


INVESTIGATE THE 
‘SALES POSSIBILITIES 





SPROUT, WALDRON & CO. 


MUNCY, PA. 









THE 
LITTLE 
MAESTRO 


“War production 
requires lots of 
ECONOMY PRODUCTS” 


4 
Industry needs great quantities of ECONOMY 
PRODUCTS to insure smooth running assembly 
which is essential to economical, efficient plant 
operation. Because they are precisely made with 
threads clear and sharn. they hav amar 

holding power and this helps to cut scodeaien 


costs. Let us supply your customers with Hollow 
Set Screws, Socket Head Cap Screws, and 
Headless Set Screws. 


ECONOMY MACHINE PRODUCTS CO. 


5217 LAWRENCE AVE. CHICAGO 
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big new war plant. Most of the machine 
tools are ready, or are scheduled for 


suitable delivery. There is only one 
worrisome question mark, a _particu- 
larly essential special machine tool 


coming from England. 


Under pressure from the contractor, 


| John Bavis of A. R. Williams’ Montreal 
| office manages to find out which ship 


the machine is on, and when she is due 
in port (normally a military 
The expected date 
nervous 


arrival eases 


uncertainty all around until— 
his breakfast coffee 


over one morning 


secret). | 
the 


Mr. Bavis reads that the ship has run | 


aground and is considered a total wreck, 
hundreds of miles out along Canada’s 
rockbound 


insuran¢ 


coast! Lloyd’s of London, 
confirmed the bad 


the 


the v people, 
and told 


wreck was. 


news him exactly where 


A seafaring Scotsman as a young 


man, Mr. Bavis figured there might | 
-till be hope for that machine. So, | 


telephoning the bad news to the head | 


office in Toronto, he announced 
departure. A 
brought him well out the Gaspe Penin- 


sula to a small fishing village, 


immediate 


as close 


to the wreck as he could get. That 
night he signed up the captain of a 


motor launch, with crew, persuaded the 
the town’s general store 
to come down and open up to sell the 


proprieto: oO; 


provisions needed for the crew, and a 
fisherman’s outfit for himself. He found 
a place to sieep a few hours, and next 
morning the: off. After two days 
of rough treatment from the 


were 
high seas, 
they reached the wreck—just where it 
was supposed to be. About the same 


time boat arrived on 
the 


Lloyd’s salvage 
scene, 

Then followed what Mr. 
the 


locating 


Bavis says 
were 
the machine the steam- 
ship’s loading charts, pumping out the 
hold in which it reposed, hoisting the 
machine out, loading it into the 


on 


other 


his | 
12-hour drive | 


worst two weeks of his life— | 


heat, greasing and painting it to with- | 


stand the ravages of the elements, and 


| lashing it firmly to the deck. When they 


| to save 


ran out of fresh food they went ashore 
and shot a deer. Through it all, 
agreed that it was more 
that 
merchandise 
of fact little 

After wirelessing ahead for special 
clearance the officials 
and a truck to meet them on arrival, 
Mr. Bavis and his crew embarked on 
the two-day back to the little 
fishing port. truck was there, 


one important 

than the other 
and as a matter 
was saved. 


machine 
aboard, 
else 


from customs 


voyage 


The 


every- | 


and | 


the machine sped on its way to the wait- | 


ing war plant. 


Mr. Bavis was away from the office 
almost a fu'l month, but had he not 
acted, it would have taken many 


months to get another special machine 
made in England. 
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MILL 


— SUPERINTENDENTS 
— MAINTENANCE MEN 
— PLUMBERS 


DEMAND 
SULFLO 


Patented 
CUTTING LUBRICANT 


through the patented process active, 
undissolved SULPHUR is held in actual 
suspension, 


The positive cooling action assures 
clean, tight fitting threads and long 
TOOL LIFE. 


Sulflo No. 1 for hand tool use. Sulflo 
No. 2 for power driven  threaders. 
MACHINE-KUT for automatic machines, 
where constant flow is necessary. 
SEND FOR 
DESCRIPTIVE CIRCULAR 


SULFLO, Inc. 
1143 E. JERSEY ST. 
ELIZABETH, N. J. 











Now is the time to 
start 1943 off to a 
good start — buy 
MORE war stamps 
and bonds regu- 
larly. 


Every three dol- 
lars invested now 
will bring you 
back four dollars. 


BUY A BOND 
TODAY 
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Chicago Eye Shield Co 194 Lufkin Rule Co sala . 166 Thermoid Co. 6-7 
Chicago Pulley & Shafting Co 194 Lunkenheimer Co. 3A Threadwell Tap & Die Co : 180 
Chicago Rawhide Mfg. Co 142 Lynn Mfg. Company 190 Toledo Pipe Threading Machine Co 4! 
ay bay ~ — Co 26 Lyon Metal Products, Inc 129 ira ggg OIG... ccccesres — 
ark Bros. Bolt Co 195 ube Turns, Inc.... , Gane naan 
Clements Mfg. Co 194 
Coffing Hoist Co 102 
Collis Co. , 192 Macklin Co. 139 
Columbian Vise & Mfg. Co., The 164 Magnolia Metal Co 130 U. S. Treasury Dept 147 
Conco Engineering Works 160 Manhattan Rubber Mfg. Div. of Raybes- Upson-Walton Co. 179 
Curtis Pneumatic Machinery Co.. 140 tos-Manhattan, Inc. , 123 
Manheim Mfg. & Belting Co .. 120, 121 
Manning, Maxwell & Moore, Inc.. 136 
ae ee * P +4 Valley Electric Co . 176 
+ esver Kure VO Van Dorn Electric Tool Co - & 
port bata Ge. oe a Medart Co., The 27 Victor Balata & Textile Belting Co 191 
Delta Mia. Co 97 Micro-Master Co. 119 Victor Saw Works saanene's 126 
Demin Mf 94 Milwaukee Brush Mfg. Co 34 Vincent Steel Process Co...... 169 
3 Morgan Vise Co ses 128 Vogel-Peterson Co asa 120 
Desmond-Stephan Mfg. Co 98 Morse Chain Co 158 og eters . 2 
Diamond Saw Works, Inc 71 Morse Twist Drill & Machine ‘Ce 23 Vee Heme Ca, Mey. . 
Diener Mfg. Co., Geo. W 164 Mortell Co., J. W 190 
Disston & Sons Co., Henry 131 Multiple V-Belt Drive Assn 43 
Dixon Valve & Coupling Co 183 
Dodge Mfg. Corp 13 hea na Ce. Inc ; a | 
Duff-Norton Co, 5 atson-stiliman Go. 
Dumore Co. .... 198 . Waverly Petroleum Products Co 100 
Duro Metal Products Co 30 een ag Ramage thy Mia. Co = Weatherhead Co. 104 
ithelene tle Go 135 Weinberg & McKee, Inc 177 
aiid ° , Whitney Mfg. Co., W. A 194 
Williams & Co., J. H 141 
~— Machi or 19% Witt Cornice Co or 2 
conomy Machine Products Co Wood Shovel & Too ° ; 
Edward Valve Mfg. Co 14 Gem Ete, So . Worthington Pump & Machinery Corp 21 
Essex Brass Corp 158 Otter iilee’ Co, Wm. H 193 Wright Mfg. Div. of American Chain & 
Ettco Tool Co 140 — ~ F Cable Co., Inc.... : 124 
Paasche Airbrush Co . 4 
Fairbanks Co. ..-25, 162 Peerless Machine Co 156 X-Pando Corp. 187 
Fiske Bros. Refining Co. 115 Permatex Co., Inc 5 
Flexible Steel Lacing Co. 143 Phillips Pump & Tank Co 3! 
Foley Mfg. Co oa 182 Plymouth Cordage Co 137 
Ford Chain Block Div. of American Chain Porter, Inc., H. K 152 Yale & Towne Mfg. Co 103 
EE a errr Powell Co., Wm 109 Yarnall-Waring Co, . , 150 
MILL SUPPLIES * JANUARY, 1943 197 





“You’re No Gyp!” 


OU know that, of course. So does 

everyone else who has had any work- 
ing experience with our American distribu- 
tion system. But that isn’t enough, not by 
along shot. You’ve got some selling to do on 
your own account... highly important sell- 


ing among key people in influential places. 


It's the kind of selling that can’t de- 
pend on rhetoric and persuasion. It has to 
be based on performance, on cold figures 
and indisputable evidence of essential need 
for the kind of service you as a distributor 
are set up to give. You have to look beyond 
You 


have to look ahead to a day when your ex- 


today’s order and immediate profits. 


istence will depend on your service to every 


manufacturer and not to a few favored 
lines that are easy going and juicy pickings 


right now. 


They are sniping at you. You know 
that, too. Men in pivot places in govern- 
ment planning agencies and in Congress are 
questioning your necessity... yes, and some 


men in industry who can’t help but wonder 


when they see a few customers and a few 
lines get all the attention to the neglect of 
other customers and other lines that were 
important before the war and will be again. 


This doesn’t affect us directly here at 
Dumore. We’re not distributors and war de- 
mands are taxing our production of Dumore 
Grinders to capacity. But we expect to re- 
main in business when the war is over, and 
we expect to continue to rely on mill sup- 
ply distributors as the practical and eco- 
nomical merchandisers of our products when 
normal times return. We can’t sit idly by 
when forces which imperil this distribution 
structure are at work. 


And that’s the reason for this friendly mes- 
sage. It’s time to state the facts aggressively 
and conclusively. You knowand we know that 
youre no gyp. You’re in business because you 
have an indispensable function to perform in 
the flow of manufactured goods to its consum- 
ers, and in servicing these consumers. Why 
not demonstrate this point now beyond all 
question while the opportunity is yet with us? 


THE DUMORE COMPANY 


Builders of Precision Grinders 


and Tools 


Racine, Wisconsin 
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